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OHIOANS HOLD THEIR 
ANNUAL CONVENTION 


Big Gain in Membership—C. F. 
Hildreth, Former National 
President, Speaks 


MARK McKEE ON PROGRAM 


New Officers Elected and Legislative 
and Other Matters Are Given : 


Aetna Fire Underwriters Department 
HARTFORD, CONN., U. S. A. 


The Aetna Insurance Company, in response to a general demand for 
unquestioned indemnity of the Aetna quality, offers the protection of 
its policies to the public through the further medium of the AETNA 
FIRE UNDERWRITERS DEPARTMENT. For agencies apply to 


Western Branch, 175 W. Jackson Blvd. 
Chicago, IIl. 


NORTHWEST PROGRAM 
IS JUST ANNOUNCED 


Arthur Hawxhurst of Marshall 
Field & Co. Will Deliver 
Annual Address 


MANY NOTABLE SPEAKERS 


Geo. E. Roberts of National City Bank 








Attention 


OFFICERS ELECTED 


President—Cliff C. Corry, Springfield. 
First Vice-President—A. C. eu, 


Sandusky. 
Second Vice-President—Carl Smith, 
Fostoria. 
Executive Committee to Serve Two 
. Carey, Cincinnati; Austin 
Columbus; EK. C. Rowland, To- 


E. J. Bundenthal, 


Dayton; D Murphy, Newark. 


Columbus, a “Sept. 6— (Special )— 
The twentieth annual meeting of the 
Ohio Association of Insurance Agents 
began here yesterday and will continue 
until this evening. There was a repre- 
sentative attendance even at the open- 
ing session, and while the legislative 
and, executive committees were busy 
with their reports the other members 
hob-nobbed in the lobby of the hotel 
and talked over the insurance situation 
in general. 

The delegates came by automobile, 
train and trolley, and not a few were 
captured by the Bean Club and duly 
initiated into the mysteries of that 
order. 

Tuesday morning was given over to 
committee meetings and registration. 
The real business sessions began in the 
afternoon. 


Hildreth Talks on Service 


(FIRE) 


German American 
Insurance Company 
| New Vork 


ORGANIZED IN 1872 


STATEMENT JANUARY 1, 1916 
$ 2,000,000 
10,146,941 
10,217,685 
22,364,626 


Western Department, Chicago 


WALTER H. SAGE, General Manager INGRAM & LERCH, Managers 
WALTER E. MILLER, Assistant Manager 


and Paul Brown of “Republic” 
on List 


President A. A. Maloney of the Fire 
Underwriters Association of the North- 
west announced this week the program 
for the annual meeting to be held at 
the Hotel La Salle in Chicago, Oct. 4-5. 
The annual address will be delivered 
by Arthur Hawxhurst of Chicago, man- 
ager of the insurance department of 
Marshall Field & Company. Mr. 
Hawxhurst has talked many times be- 
fore insurance men and always comes 
forth with something that is worth 
while. Perhaps, as an outsider, he is 
the best posted man in the country on 
insurance conditions and practices. 


George E. Roberts wil Speak 


Mr. Maloney has gotten a number 
of stars together on his program. 
George E. Roberts of New York City, 
assistant to the president of the Na- 
tional City Bank, and former director 
of the mint, is to give an address. He 
is one of the foremost bankers in the 
country and is a good talker. Paul 
Winthrop Brown, editor of the “St. 
Louis Republic,’ who took a promi- 
nent part in the settlement of the Mis- 
souri controversy when the companies 
suspended business there, is a big man 
on the program. Missouri will fur- 








Owing to the fact that Charles F. 
Hildreth, former president of the Na- 
tional association, had to catch a train, 
the afternoon program was shaken up 
a bit so as to give Mr. Hildreth a 
chance to be heard. He is a very 
happy speaker and his subject was 
“Service.” Only recently, he pointed 
out, has masterful America considered 
conservation of values. Rules by class- 
es, rather than by risks, had governed 
the fire insurance business. There was 
little chance for the agent to aid the 
property owner. The saving, by elim- 
inating the risks, did not count in the 
writing of the policy. That time passed 

(CONTINUED ON PAGE 15) 
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nish another speaker who is conspicu- 
ous as an orator, he being John H. 
Atwood of Kansas City, one of the 
well-known attorneys of the state, who 
is regarded not only as a man gifted 
in fluency, but an acknowledged wit.’ 


Commissioner Winship on List 


Insurance Commissioner Winship of 
Michigan will be the first speaker on 
the second day’s meeting. Mr. Win- 
ship is one of the most able insurance 
Supervisors in the country, who has 
given insurance careful study since he 
came into office. F. J. T. Stewart, super- 
intendent of the New York Board of 
Fire Underwriters, will give the tech- 
nical paper on the program. Mr. Stew- 
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United States Branch Statement January 1, 1916 
Total Assets - = - 
Net Surplus above all ann in the 
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$9,067,990.55 


(‘THESE FUNDS are held solely for the protection of 
policyholders and creditors in 
the United States 





3,932,857.72 
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KOECKERT SUCCESSOR 
TO CHARLES R. TUTTLE 


Fidelity-Phenix Assistant Manager 
Made Head of Continental’s 
Western Office 


MALONEY IS CALLED IN 


J. R. Wilbur Will Be Senior Secretary 
of the Department—All Are 
Fine Men 


President Henry Evans of the Conti- 
nental announced this week the new 
line-up in the western department of 
the company at Chicago. Fred 
Koeckert, secretary of the western de- 
partment of the Fidelity-Phenix, suc- 
ceeds C. R. Tuttle as second vice-presi- 
dent of the Continental, in charge of 
the western department. J. R. Wilbur, 
secretary at the western department, 
will be the senior secretary, and A. J 
Maloney of Kansas City, state agent 
in Missouri, becomes a secretary. This 
arrangement is an excellent one, all 
three men being aggressive and well 
trained. 

Mr. Koeckert has had a rapid rise in 
fire insurance. He is a man of most 
pleasing personality, full of enthusiasm 
and initiative. Manager Street has 
rested heavily on him and his leaving 
will make quite a hole in the Fidelity- 
Phenix organization. He is just 37 
years of age and thus becomes the 
youngest manager in Chicago. 

Mr. Wilbur has had a fine technical 
training, served the Continental as in- 
spector for a number of years, and 
later has been in the underwriting end. 
He is a Continental man through and 
through, possessing a virile mind and 
being competent in every way. 

The promotion of Mr. Maloney will 
bring much delight to his many friends. 
He is popular on every side, a good 
mixer, thorough, has a keen underwrit- 
ing sense, and deserves the recognition 
given him. 

It has been felt all along that Presi- 
dent Evans would keep within his own 
ranks if he could. Vice-President 
George E. Kline inducted Mr. Koeckert 
into his new position. Tuesday morn- 
ing. 

Mr. Koeckert’s Career 

Mr. Koeckert was born in Indianap- 
olis, Aug. 6, 1879. He graduated from 
the Indianapolis high school in June, 
1897; entered the employment of the 
German Fire of Indianapolis as office 
boy July 1, 1897; later became a solic- 
itor for its local department, and in 
1899 was made manager of its local 
business. Two years later he was ap- 
poimted its special agent for Indiana. 
In order to ‘become connected with a 
bigger and more aggressive company, 
he went with the old Phenix in 
June, 1906, as assistant to State Agent 
J. Irving Riddle, and on the death of 
Mr. Riddle he succeeded to the state 
agency for the Phenix in Indiana: In 
December, 1910, he became assistant to 
Manager C. R. Street in the Chicago 
office of the Fidelity-Phenix Fire. In 
1915 was made assistant secretary of 
that company, and early in 1916 was 
promoted to the office of secretary. 
Since going to the Chicago office he 
ee extensively over the entire 
held. 

Wilbur Had Fine Training 


J. R. Wilbur, the senior secretary 
connected with the Chicago depart- 
ment, was born in Leeds, N. Y., in 
1874. He has resided at Evanston, III, 
since 1887. He graduated at Cornell 
University with the degree of mechan- 
ical engineer in 1897, being elected to 
the honorary engineering society for 
scholarship. He entered the service of 
the Continental in the fall of 1897 and 
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until 1910, traveling in Illinois, Indiana, 
Michigan, Wisconsin, Kentucky, Ten- 
nessee, Minnesota, Iowa, Missouri, Ne- 
braska, and all of the Pacific. Coast 
states. _In 1910. was called into the 
western department office and served 
as agency superintendent until the fall 
of 1915, when he was made assistant 
secretary, being advanced to secretary 
early in 1916. 


Maloney a Big Field Man 


A. A. Maloney is president of the 
Fire Underwriters Association of the 
Northwest and is one of the best known 
and, best liked field men in the west. 
He is a native of Minnesota and re- 
ceived a Continental commission as re- 
cording department agent at Owatonna, 
Minn., in 1884, while still in school, in 
connection with his father’s district 
agency. T. J. Lilly was then Minne- 
sota special agent for the Continental 
and lived in Owatonna. Under his di- 
rection Mr. Maloney says he received 
many valuable pointers and Mr. Lilly 
has been one of his staunch friends 
ever since. In 1890 he located at Su- 
perior, Wis., and engaged in the fire 
insurance and real estate business. On 
May 1, 1892, entered the employ of the 
Continental as inspector in Kentucky, 
and afterwards in Kansas, being later 
transferred to Missouri as assistant spe- 
cial agent. At various times, covering 
a period of four years, he was in the 
Chicago office as an examiner. Fol- 
lowing the rate war in California, he 
was transferred to the southern Cali- 
fornia field, in 1897, with Los Angeles 
as headquarters, remaining there eigh- 
teen months. He returned to Missouri 
in February, 1899, as state agent, and 
has handled that field continuously 
ever since. He never was in the em- 
ploy of any other fire company. 

The matter of a successor to Mr. 
Koeckert in the Fidelity-Phenix office 
will be decided upon later. 
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An American Company Founded in 1792 


Insurance Company of North America 


124th Annual Statement, January 1, 1916 
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Losses Paid Since Organization over... ..........200eeceeeee $176 208,840.15 
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Kentucky Live Stock Insurance Company 


Incorporated 
J. W. Newman, President W. B. Kniskern, Vice-President 


Home office, 410 Walnut Street, Louisville, Ky. 
Capital Stock Paid in in Cash - - $219,180.00 


Now in its fourth year of business with a record of fair dealing, service to agents 
and policyholders and prompt payment of all legitimate claims that is unsur- 
passed by any insurance company in existence. @ We offer superior contracts 
in unoccupied territory in Illinois, Indiana, Ohio, Kentucky and Tennessee. 


Address E. L. WHITEHEAD, Secretary and Treasurer 
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NOT TO PENALIZE AGENT 


WEST VIRGINIA MEN MEET 





Action Was Taken to Change Rules 
So That Only Members Will 
Be Disciplined 





The West Virginia Fire Underwriters 
Association met last week in Buffalo in 
semi-annual session. Three members 
of the supervisory committee were 
present, they being J. C. Corbet, west- 
ern manager of the Northern of Eng- 
land; President C. D. Dunlop, of the 
Providence Washington, and President 
W. H. Stevens of the Agricultural. 

There was nothing very exciting go- 
ing on, but one important action was 
taken, that being the passage of a rule 
providing that local agents should not 
be penalized where a member of the 
association was guilty of violation of 
any of the rules, 


Grew Out of New River Line 


This grew out of the New River coal 
line, which caused such a furore. Ac- 
cording to the old rules the agents were 
compelled to cancel the insurance and 
stay off for a year. There was feeling 
among the companies that an outsider 
should not be penalized for the sins of 
a member. Hence the member should 
be penalized and not the agent. 

Secretary Whiteley had a few in- 
fractions to bring before the organiza- 
tion. It was found, however, that com- 
plaints had been pretty well cleared up. 
Most of the cases were due to viola- 
tions where outside brokers placed 
large mining and lumber lines in West 
Virginia. The brokers get out forms 
that do not comply with the rules and 
the agents have not enough interest in 
the business to care much about them. 
In many cases there is a percentage ex- 
emption used where the coinsurance 
clause applies and in some of the large 
lines there might have to be a $100,- 
000 loss before the coinsurance took 
effect. There is a feeling against the 
percentage exemption in case of loss, 
the sentiment being in favor of a fixed 

um. 
7 Will Have Arbitration 


By an amendment to one of the by- 
laws, when a member is now charged 
with violation of the rules of the asso- 
ciation provision is made for settle- 
ment of the case by arbitration by 
three disinterested members of the 
association. This was brought about 
by recent controversy with reference 
to the New River line. 

About ten new members were ad- 
mitted to membership. The report of 
the rules committee making minor 
changes in some of the rules of the 
handbook was adopted with few 
changes. 


————_2 tao 
EASTERN NOTES 


Ferris E. Shaw, formerly with Fred S. 
James & Co. of New York, in charge of 
the General and Urbaine, has opened an 
office as a fire insurance adjuster at 100 
William street, New York. 

Harrison Law, who recently resigned as 
secretary of the Fire Brokers Association 
of New York City, has taken his new 
position as manager of the Gauvin Agency 
of New York. 


——————@24e-—__—_ 
PACIFIC COAST NOTES 


The Oregon department has revoked the 
license of John L. Jessup, an insurance 
agent accused of swindling a Portland 
bank out of several hundred dollars by 
misrepresentation. 


F. A. West, for the past ten years in- 
surance manager for the J. C. Carly Com- 
pany at Sacramento, Cal., and prior to 
that for ten years in different general 
agencies, has been made manager of the 
insurance department of T. S. Montgom- 
ery & Co. at San Jose, Cal. 
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CHANGES IN THE FIELD 


MAVON HAS BEEN PROMOTED 





Becomes Superintendent of the Loss 
Department of Glens Falls at 
Head Office 





Joseph A. Mavon, of Chicago, state 
agent of the Glens Falls in Illinois and 
Michigan, has been appointed superin- 
tendent of the loss department of the 
Glens Falls at its head office. He will 
have charge of the loss department of 
the entire company all over the coun- 
try. Mr. Mavon is one of the field men 
in the west who has rapidly come to 
the front. Aside from making a good 
record in his regular field work, he has 
served as secretary of the Illinois State 
Fire Prevention Association for a num- 
ber of years and has been very diligent 
in his duties in that work. He has had 
all the detail to look after and has done 
it remarkably well. He served on the 
executive committee of the [Illinois 
State Board, his time expiring at the 
last annual meeting. This comes as a 
recognition of Mr. Mavon’s ability and 
splendid service. He will move to Glens 
Falls in a short time to assume his new 
duties. 

Mr. Mavon’s Career 


Mr. Mavon started his insurance 
career in the western department of the 
Continental, becoming loss clerk in 
that office. He then was special agent 
of the Milwaukee Mechanics in Illinois 
for a year and then served the Provi- 
dence Washington in a similar capacity 
for Illinois and Indiana. For the last 
nine years he has been state agent of 
the Glens Falls in Illinois and Michi- 
gan, having jurisdiction also over St. 
Louis and Louisville. Mr. Mavon is 
regarded as a live wire, owing to his ac- 
tivity in the field and in the various or- 
ganizations. 


W. J. NOLAN SUCCEEDS MAVON 


Western Manager J. L. Whitlock of 
the Glens Falls was in Chicago this 
week and announced that W. J. Nolan 
of Chicago, western special agent of 
the Hamburg-Bremen, had been ap- 
pointed special agent of the Glens 
Falls for Michigan and Illinois to suc- 
ceed Mr. Mavon. Mr. Nolan is well 
known throughout the field, having 
traveled extensively in various states. 
Last year he served as president of 
the Illinois State Board. He was’ for- 
merly connected with the western de- 
partment of the American in the office 
and field, and later was in the field for 
the Peoples National. He is highly 
regarded by his friends and has had an 
excellent insurance education. 





Germania. Changes 


William L. Dickelman has resigned 
as Cook county special agent of the 
Germania, to go with C. C. Clark & 
Co. ‘He is succeeded by George R. 
Struckman, who has been connected 
with the western department of the 
company for twelve years and more re- 
cently has had charge of agency mat- 








JOSEPH A. MAVON, 

Tllincis and Michigan State Agent of the 
Glens Falls, Who Becomes Superin- 
tendent of the Loss Department at 

the Home Office 





ters. Mr. Struckman has a wide ac- 
quaintance and good connections in 
Chicago and vicinity. 

Hugo Larson has resigned as Minne- 
sota state agent. 





News About Companies 











Companies Will Merge 


It is now being planned to merge the 
Dutchess, Nassau, Williamsburgh City 
and United States Fire into one com- 
pany, known as the United States Fire, 
capitalized for $1,400,000. The stock- 
holders will meet Sept. 27 to decide on 
the deal. The stockholders of the 
Dutchess Fire and Nassau Fire met the 
other day and decided to merge those 
with the Williamsburgh City, and now 
it is planned to merge the Williams- 
burgh City and United States Fire. 


* * * 


_ City, Pittsburgh—This company is mak- 
ing fine progress since the present man- 
agement took hold about a year ago. The 
total premiums for 1915 were less than 
$30,000, while the premium income the 
first six months of 1913 was was $20,000. 
The capital is being increased to $200,000 
and all will be paid in by Oct. 1. It will 
enter New York and Illinois. It is.one 
of the old Pittsburgh companies organ- 
ized forty-six years ago. G. R. Dette’ is 
managing underwriter and has had con- 
siderable experience in home office work 
of Pittsburgh companies. 
* * * 


American National, Ohio—The directors 
met at its home office in Columbus Tues- 
day. William Leith, the company’s un- 
derwriter, assumed his duties and gave 
to the directors an encouraging talk rela- 
tive to the methods the company should 
follow. The underwriting committee, con- 
sisting of B. T. Duffey, Robert Small and 
John W. Zuber, was made permanent. The 
committee was authorized to complete its 
negotiations relative to reinsurance ar- 
rangements. 

_ It is the expectation to commence writ- 
ing business about Oct. 1, and from the 
underwriting arrangement completed and 
the future policy as finally determined by 


the business will be conducted along such 
conservative and safe lines as will assure 
its success. 


ae ae 
DISCUSS COOPERATION PLAN 





National Agency Association and State 
Federation People Are Working 
on the Question 





Boston, Mass., Sept. 5—(Special)— 

he “American Agency Bulletin,” 
printed today, had the following state- 
ment: “Secretary Mark T. McKee of 
the National Council of Insurance Fed- 
erations called on Clarence S. Pellet, 
chairman of the executive committee 
of the National Association in Chicago 
last Friday. Mr. McKee advised Chair- 
man Pellet that the Agency Federation 
wished to cooperate with the National 
Agents Association and suggested the 
plan discussed with President Roth of 
the National association at Buffalo. 
Chairman Pellet stated that he was not 
interested in any particular plan, but 
in the general question of cooperation 
and believed that something worth 
while would be worked out this year 
at the Boston meeting. 

SS ees 


Start New Advertising Campaign 


_The Hartford Fire and Hartford Ac- 
cident & Indemnity start in the Septem- 
ber magazines a new advertising cam- 
paign to run during the year. The list 
comprises twenty-one publications, in- 
cluding the national weeklies and 
monthlies. The weeklies include the 
Saturday Evening Post, Collier’s, Lit- 
erary Digest, Independent, 
Weekly, and Outlook. 


Leslie’s 


HAZARD OF THE SHINGLE ROOF 


The National Board has is 
at 2 as issued a pam- 
phlet entitled “Shingle Roofs as Sen 
gece toca ol being “an appeal to 
authorities <¢ Civic ¢ 
mereinl bane and civic and com- 
A brief history is given of 
, bri s 3 : a number 
of disastrous conflagrations directly trace- 
able to combustible roofs: 
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September, 1913. Hot Springs, Ark. 


June, 1914, Sal Mass 8S 
$13, ’ : a em, Mass, Los 5, 
March 21-22, 1916. -aris ss 
$11, ’ : Paris, Tex. Loss, 
March 22, 1916. Nashv ss 
$ : m7 : : ash ille, Tenn. Los Ss, 


March 22, 1916. Augusta, Ga. 


$4,500,000 =a, 


————-»- oe ____ 
CLANCY WINS HONOR 


Chief Thomas A. Clancy of the Milwau- 
kee fire department was elected president 
of the International Association of Fire 
Engineers at Providence, R. I., last week. 
Chief Clancy has been acting president 
during the greater part of the term just 
ended, owing to the death of the president. 

— oe 


In the next two weeks waterworks and 
sewerage bonds will be voted on in the 





the directors and underwriting committee 


towns of Hydro, Poteau, Waynoka, KEd- 
mond, Crowder and McCloud, Okla. 
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FACT ABOUT FAILURE 
OF STATE INSURANCE 





North Dakota Federation Sum- 
marizes Data on Wiscon- 
sin Experiments 





AUTHENTIC FIGURES ONLY 


Excellent Argument to Meet Claims of 
Agitators is Made in New 
Bulletin 





Actual facts about Wisconsin’s ex- 
perience with state insurance and the 
failure of its two experiments are set 
forth in Bulletin No. 5-of the Insurance 
federation of North Dakota. All of 
these points have been made before, 
but the bulletin marshals them in ex- 
cellent manner and presents them in a 
form that will prove useful in North 
Dakota and wherever else there may be 
agitation for state insurance. In part 
the bulletin, just issued from the office 
of Executive Secretary Harry Curran 
Wilbur, says: 

The Wisconsin state fire fund was 
created in 1903, and since that time all 
state property has been carried, so far 
as fire and tornado jnsurance is con- 
cerned, in this fund. 

All state property is insured for 90 
percent of its value for both fire and 
tornado insurance, and the risks are 
written at 60 percent of the annual rate 
charged by stock companies. 


No Saving in Insurance Cost 


On the face of things it looks as 
though there were an annual saving 
here of 40 per cent. But the facts prove 
just the contrary to be true. 

The stock companies in Wisconsin 
have always written public buildings of 
good construction for a five year term 
at three times the annual rate. 

On this basis, the fund, its yearly 
rate unvarying, collects at the end of 
five years the same sum that a stock 
company would collect if it wrote the 
insurance in the first instance for a five 
year period. 

So far as cost is concerned, then, 
there is no saving here. 

There would be a marked saving, 
were the insurance carried in stock 
companies, and use made of the 90 per- 
cent coinsurance clause. 

In other words, considered from the 
rate standpoint alone, the state saves 
nothing by insuring in its own fund 
and does lose the security given by es- 
tablished companies with adequate re- 
serves to back them up! 


An Actual Example 


Wisconsin’s new state capitol is in- 
sured in the Wisconsin state fund for 
$4,445,000. 

The stock company rate on this new 
capitol in Wisconsin is 45 cents. The 
state fund writes it at 27 cents per $100. 

Again we have what seems to be a 
saving. But look at the facts. 

The stock companies would allow a 
credit of 64 percent for the 90 percent 
coinsurance clause on a building of this 
construction. 

In other words, the same amount of 
insurance could be carried in stock 
companies for 48.6 cents per $100 for 
five years, while the state fund collects 
27 cents per $100, or $1.35 per $100 for 
a five year period. 


More Could Be Saved 


There would be a still greater saving 
if indestructible property were elim- 
inated from the risks. 

The law provides that all state prop- 
erty is to bi insured in this state fund 
for 90 percent of its value against fire 
and against tornado. There can be no 


discrimination between different pieces 
of state property. 

Back of the executive residence at 
Madison, Wis., is a concrete garage and 
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hill, and the top is only a few feet 
above the top of the hill. Remember, 
it is of solid concrete, and it could not 
burn. 
But it is insured for 90 percent of its 
value against fire. ° 
A tornado to destroy it would have 
to root up the entire hill. 
But that garage of concrete is in- 
sured for 90 percent of its value against 
tornado. 
The Lincoln statue on the University 
- Wisconsin campus is insured against 
ire. 
Instances could be multiplied of such 
underwriting practices, practices that 
are ludicrous to every one who knows 
anything whatever about fire under- 
writing. 

But this kind of state insurance must 
be paid for. : 


Deficit in State Fund 


The law creating this fund was en- 
acted in 1903. That means Wisconsin 
has had thirteen years’ experience 
under it. 

Early in March of the present year 
the total assets of the Wisconsin state 
fire fund were $203,448. ; 

Of this amount $78,138 was still due 
the general fund of the state, a fund to 
which all Wisconsin taxpayers con- 
tribute, representing the unpaid bal- 
ance of the money borrowed from that 
fund at the time of the capitol fire in 
1905. 

Subtracting, we find a balance of 
$125,310, of which a total of $31,180 
represented unearned premiums. 

In other words, the net assets of the 
Wisconsin state fire fund, over and 
above all liabilities at that time, were 
$94,131. 

Then fire destroyed a goodly portion 
of the Wisconsin State Normal School 
at Oshkosh, and that loss was adjusted 
at $129,000. 

Held to the same standard as is re- 
quired of stock companies, the Wis- 
consin state fire fund would have lacked 
$34,869 of the amount necessary to meet 
its obligations. 

And outstanding against that de- 
pleted fund were fire risks totalling 
$21,654,892 and tornado risks aggregat- 
ing $21,335,857. 

Any stock company that made such a 
showing would be debarred from doing 
business in Wisconsin or in North 
Dakota. 


What Wisconsin Thinks 


What does Wisconsin think of this 
experiment? 

There are approximately 2,500,000 
people in the Badger state and to poll 
them all is almost impossible. 

But Wisconsin itself provided a way 
of getting some idea of what her own 
people thought of her state fund. 

In 1911 the law was amended to per- 
mit the insuring in the state fund of 
county, city, village, town, school dis- 
trict, and library properties. 

The people in Wisconsin knew about 
this law. Did they drop their insur- 
ance in stock and mutual companies to 
get protection in this boasted state 
fund? Let the figures answer. 

Nineteen counties out of Wisconsin’s 
seventy-one took a chance. The other 
fifty-two did not insure in their own 
state’s fund. 





boat house. It is built in the side of a 


Of the hundreds of prosperous cities, 





towns, and villages that dot Wisconsin 
only thirteen placed insurance in the 
state fund. 

Half a dozen library boards and 
school districts placed insurance in the 
state fund. 

Could there be any better answer to 
the question of what the people actually 
on the ground think of Wisconsin’s 
state fire fund? 


Does Not Meet Own Requirements 


We have pointed out that the largest 
single risk carried in this depleted state 
fire fund is $4,455,000 on the new state 
capitol in Madison.- We aver that to 
carry such a sum upon a single risk is 
contrary to every recognized principle 
of good underwriting. 

We will back that statement up with 
Wisconsin’s own insurance laws, be- 
cause we are now discussing Wisconsin 
conditions. 

The Wisconsin law g verning pri- 
vate insurance companies provides that 
“Except as otherwise provided by law 
the maximum risk shall be 10 per- 
centum of the admitted assets.” 

Apply this limitation demanded by 
the Wisconsin law, and the Wisconsin 
state insurance fund could not do busi- 
ness under Wisconsin’s own laws. It 
has a deficit but no assets. 

In a mutual company the Wisconsin 
law permits that a single risk may be 
one-fourth of one percentum of the in- 
surance in force. Under this law the 
risk written by the state fund on the 
state capitol would be prohibited. 

The conservative, economical farmer, 
in his town, city, and village mutual, in 
addition to all the limitations as to the 
character of the risk that may be as- 
sumed, such as exposure, etc., under 
the Wisconsin law cannot write more 
than $5,000 on any single risk. 

But the state, with its depleted fund, 
will write $4,455,000 on a single risk! 


Wisconsin’s State Life Fund 


Not content with this experience 
with state fire funds, Wisconsin en- 
acted a state life insurance law in 1911. 

Any citizen of the state can insure in 
this fund. The law has been in effect 
nearly five years, solicitation for insur- 
ance in the fund beginning in October, 
1911. There are approximately two 
and one-half million people in Wiscon- 
sin. What do they think of their state 
life fund? 

On the first of July, 1916, after al- 
most five years’ experience with this 
scheme, the Wisconsin state life fund 
reported only a little more than 400 
policies in force. 

Of these policies, 100 were issued to 
members of the class of 1913 at the 
University of Wisconsin and are for 
$100 each. 

This means that the total number of 
applications for life insurance accepted 
by the fund in the course of five years 
business is something over 300. 


No Saving in Expense 


Actuary L. A. Anderson, who was 
connected with the department when 
the state life fund was created, made an 
examination of the fund as of July 1, 
1915. 

According to his report, something 
in the neighborhood of $2,500 was 
actually paid out of the general appro- 





priation to the department of insurance 


for printing, postage, and other ex- 
penses of the life fund. 

A great deal of time was spent by 
employes in the department in life fund 
work for which no charge was made 
against the fund. 

One man in the department devotes 
almost his entire time to circularizing 
the people of the state. 

The records of the Wisconsin insur- 
ance department show that the ex- 
penses actually incurred in getting the 
business that the state life fund does 
get is equal to the cost incurred by pri- 
vately organized life insurance com- 
panies in getting their business. 

That last statement Commissioner 
M. J. Cleary of Wisconsin verified 
when the Insurance Federation of 
North Dakota asked him if it were true. 

Wisconsin’s experience ends. the 
claim that the state can write insurance 
cheaper than the private companies. 


Fails to Meet Test 


The Wisconsin State life fund has 
failed to be self-sustaining. If it were, 
it would not be necessary to utilize the 
money of the insurance department to 
carry on its business, and the law it- 
self provided that it. should not use 
such funds. 


No Safety in Funa 


Life insurance is a science. It is ab- 
solutely accurate because of the unfail- 
ing, unvarying action of the law of 
averages, 

Ask any life insurance agent, or use 
your own judgment, and answer this 
question: 

Has the law of averages a chance to 
work out with any certainty with only 
a little more than 400 policies in force? 
? If it hasn’t, and you must agree that 
it hasn’t, then Wisconsin, so far as its 
life fund is concerned, is not on a scien- 
tific basis. It is not giving even the 
protection it had led over 400 of its 
citizens to think that they had. 

Life insurance cannot be _ written 
without active solicitation. In other 
words, people will not come to the de- 
partment of insurance and buy life 
insurance nor will they go to com- 
panies and buy insurance, as they go to 
stores to buy other commodities. 

Life insurance companies solve this 
problem through employing .active 
agents. 

State life insurance fails because it 
tries to save this item of cost. 

And in the end, as in Wisconsin, it 
does not save anything! 
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FEDERATION ACTIVITIES 
HELD A WASHINGTON MEETING 


Max B. McKee of the National Coun- 
cil Was Present to Make the 
Chief Address 


Seattle, Wash., Sept. 2—(Special)— 
A meeting of the directors of the In- 
surance Federation of Washington was 
held here Sept. 1. Among the number 
attending the meeting were Geo. ; 
Allen of Seattle, president of the state 
federation; R. E. Mahaffay of Tacoma, 
secretary, and Theodore Gentsch of 
Spokane, acting secretary of the Spo- 
kane unit. The executive committee 
is outlining a comprehensive and con- 
structive program for the future activi- 
ties of the Washington federation and 
will complete county organizations in 
every county in the state. 

Max B. McKee, field secretary of the 
National Council of Insurance Federa- 





tions, a brother of Mark T. McKee, 
secretary of the national federation, 
addressed the meeting and read re- 
ports showing the rapid growth of 
the organization, which is now repre- 
sented in forty-two states. Mr. Mc- 
Kee has recently spent two months in 
organization work in California and 
Oregon and after putting in a week to 
ten days in Washington will proceed 
to British Columbia to secure the affil- 
iation of the federation, which has just 
been organized in that province with 
the national council in the United 
States. 

At the meeting of the directors of 
the Washington federation Walter C. 
Henry, manager of the Seattle agency 
of the Aetna Life, was chosen delegate 
to represent the state federation at the 
meeting of the national council at 
White Sulphur Springs. 

————_ — ee 


The world stands aside to let the man 
pass who knows where he is going. 
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GOOD WORK ON TAX BILL 
LOCAL AGENTS WERE ACTIVE 


“American Agency Bulletin” Sees Great 
Need of All Insurance Interests 
' Getting Together 


The American Agency Bulletin says 
this week, regarding the repeal of the 
stamp tax in the federal revenue law: 


Manager Henry W. Eaton of the Liver- 
pool & London & Globe says “the agents 
throughout the country in the matter of 
the revenue stamp tax bill are acting 
splendidly.”” This probably is the general 
sentiment of company managers. 
Through the intiative of Col. Walter 
Taylor of Wilmington, N. C., the agents 
generally were requested to communicate 
with their representatives in Congress, 
protesting against retaining of the tax on 
insurance policies when all others were 
to be repealed. Col. Walker Taylor visited 
Washington personally and secured a 
meeting of the Senate finance committee, 
at which it was decided to eliminate this 
tax from the Senate bill; the elimination 
had already taken place in the House. 


Arguments Advanced 


The arguments advanced by the agents 
to secure the repeal of the law were in 
substance that for the past two years, at 
the request of agents and policyholders, 
companies themselves have paid the tax, 
while in most, if not all other instances 
it has been collected from the public, di- 
rectly or indirectly. The agents claimed 
that it was short-sighted and unfair of 
Congress to retain this tax on insurance 
policies when all others were to be re- 
pealed. 


Show Need of Cooperation 


James J. Hoey, formerly department in- 
surance commissioner of New York, now 
executive special of the Continental, Fi- 
delity-Phenix and American Eagle, was 
in Washington at the same time and did 
effective work in conjunction with National 
Board representatives. The Journal of 
Commerce quotes Mr. Hoey as saying: _ 

“The need of an organization, compris- 
ing in its membership insurance com- 
panies of all kinds, to handle legislative 
matters, never was more apparent than at 
the present time. The Life Presidents’ 
Association, the National Board of Under- 
writers and _ similar organizations do 
splendid work in their own_ particular 
field, but a combination of all insurance 
interests, for their mutual protection and 
benefit, would eliminate to a very large 
degree ill-considered and harmful legis- 


lation.’ 
All Should Be Together 


With this experience confronting the 
companies and the sentiment existing in 
favor of getting together, the time is ripe 
to bring to a successful fruition the or- 
ganization of the ‘National Insurance 
Council,” thus bringing together effect- 
ively all the organized interests in the 
business. It would be a mistake, in our 
opinion, to have such an organization 
comprised only of the company officials in 
the fire, life and casualty branches. The 
agency organizations, including the Na- 
tional Association of Life Underwriters, 
the National Casualty Association and the 
National Association of Insurance Agents 
should be embraced in the scheme. 


Move Has Been Dormant 


In this connection it may not_be amiss 
to quote from the Adjuster of San Fran- 
cisco to the following effect: 

“For nearly a year now since the close 
of the Congress (the World’s Insurance 
Congress) there has been permitted to lie 
dormant a force that once developed by 
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FRED W. KOECKERT, 
Secretary Fidelity-Phenix in the West, 
Who Takes Charge of Western De- 
partment of the Continental 





live, active prosecution, cannot help but 
become the national clearing house of 
insurance interests.” 

This refers to the National Insurance 
Council; which was organized and 
launched on the occasion of the World’s 
Insurance Congress at San Francisco in 
October, 1915. So apparently there is rec- 
ognized in both extremes of the country a 
need for such an organization. 
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Chicago, Sept. 5—To the Editor— 
The boys in the Fidelity-Phenix office 
are both pleased and sorrowful over 
the appointment of Secretary Fred W. 
IKoeckert to succeed C. R. Tuttle as sec- 
ond vice-president of the Continental. 
Mr. Koeckert, coming from Indianap- 
clis six years ago to assist Mr. Street 

















A. A. MALONEY, 


Missouri State Agent of the Continental, 
Who Becomes Assistant Manager of 


the Western Department 





in the Fidelity-Phenix office, had but a 
field experience to help him out, but 
by close application to the inside work- 
ings of a general office, he soon de- 
veloped executive ability sufficient to 
handle the position of secretary of the 
company when Mr. Street was chosen 
as second vice-president. 

His appointment is no great surprise 
to the Fidelitv-Phenix force, and his 
equipment for the new place, after sev- 
eral years under the tutelage of Mr. 
Street, is naturally sufficient. He has 
a special faculty for handling men, both 
in office and field, and while the boys 
all are glad of his promotion, they also 
regret that they are to be deprived of 
the pleasant office relationship existing 
between them. 

A Frvetiry-PHENIxX EMPLOYE. 
——————_- 6 _ 
It was recommended in favor of a night 


watchman seeking employment that “the 
least little noise wakes him up.” 
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AS VIEWED FROM CHIGAGO 


CANDIDATES ARE RECEDING 


The candidates for the presidency of 
the Fire Underwriters Association of 
the Northwest seem to be fading away. 
Among those prominently mentioned 
have been George H. Batchelder, joint 
manager of the Pennsylvania; Charles 
N. Gorham, assistant manager of the 
American; W. A. Chapman, assistant 
manager of the Fireman’s Fund; John 
C. Harding, assistant manager of the 
Springfield, and George E. Haas, man- 
ager of the Atlas. Mr. Batchelder has 
stated all along that he would not be 
a candidate. Then Mr. Chapman set 
his foot down very emphatically on the 
use of his name. Mr. Harding stated 
that he had only been a member for 
three years and it would be presump- 
tuous for him to aspire to the presi- 
dency under any consideration. Hence, 
he would not allow the use of his name. 
There has been a very strong senti- 
ment worked up for Mr. Gorham, who 
has been prominent in the organiza- 

‘tion and is regarded as a representa- 
tive western man. Mr. Gorham, how- 
ever, states to THE WESTERN UNDER- 
WRITER that while he appreciates the 
honor of having his name mentioned, 
he could not give the time and atten- 
tion to it that the position demands, 
and states that he is not in the race. 
No word has been heard from Mr. 
Haas, but it is hoped that he will be 
willing to keep in the running. 

The Gorham boom will not down and 
the Illinois field men insist that he 
make the race. 

There was some talk in Chicago this 
week of endeavoring to persuade Man- 
ager Charles E. Sheldon of the Amer- 
ican to become a candidate. He is 
chairman of the Western Insurance 
Bureau and one of the most brilliant 
and able underwriters that ever occu- 
pied a western chair. 

* * * 
WESTERN UNION MEETING 

The meeting of the Western Union 
will be held at Hartford, Conn., Sept. 
20-21. It was erroneously stated last 
week that the meeting was Sept. 13-14. 











CHICAGO AND SUBURBAN 


MISS WOODALL’S NEW OFFICE 


,Miss Edna Woodall, the public ste- 
nographer in the Insurance Exchange, 
Chicago, will move her office Sept. 15 
to Room 1516. Miss Woodall has been 
cramped for room and moves to larger 
quarters. Since she has taken charge 


Special Agent Wanted 


WANTED-—Special Agent, young man for middle 
Western State, by an American Company. Must 
be familiar with the Dean schedule. Address 
stating age, experience and salary expected, 93-X 
care The Western Underwriter. 


EXAMINER WANTED 


Wanted—Daily Report Examiner by a 
fire insurance company in Milwaukee. 
This is a good position. Would prefer 
man who is acquainted with eastern field. Write 
full particulars. Address 90-U, care The Western 
Underwriter. 


Opportunity for Brokers 


to secure at once office, desk, telephone and 
stenographic service. It will pay you to investi- 
gate. Frankfort General Insurance Co., 1007 


Insurance Exchange, Chicago. 
Telephone Wabash 2004 























ADDING MACHINES 
Bought—Sold—Rebuilt 
We buy fire salvage for cash or rebuild for assured or 
Company. Wire full particulars our expense or write, 
Our appraisal proposition will interest you. 
DONALD C. PRICE CO. 
186 N. La Salle St. 
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CASH CAPITAL $700,000.00 
O. T. Brown, SEC’y 


ASSETS 
$1,110,578.29 


SURPLUS TO 
POLICY HOLDERS 
$966,423.26 


CLEVELAND, OHIO 


September.'7, 1916 











of the public work in the Insurance 
Exchange patrons have found her most 
accommodating and efficient. She will 
continue to give excellent service. She 
has a number of insurance offices and 
men on her list for regular work. 

ok * * 


CHICAGO PREMIUM RETUENS 


Companies paying their fire department 
taxes during the past week show pre- 
miums collected in the city of Chicago 
during the years ended June 30, 1915, and 
June 30, 1916, as follows: 


1915 1916 
a es $104,544 $102,698 
NE oe bn nn6.2k's 5 4 oa 7,693 8,346 
POR RITLEBER 5050'S pS s 2 wes 39,374 44,777 
fe ee ee eee 10,320 18,629 
NGHOT SERMON ED ~ 3 'o. wiets e504 0 156,835 147,346 


W. N. Johnson, who retired Sept. 1 as 
western general agent of the North 
America, has gone on an automobile trip 
to Erie, Pa., where he is visiting his 
daughter. Until C. R. Tuttle returns 
from his vacation, Oct. 1, Assistant Mana- 
ger L. J. Braddock is in charge of the 
western office. 

* * * 

B. V. Hubbard, of Chicago, well known 
among insurance men, has retired as can- 
didate for the Democratic nomination for 
member of the legislature from the dis- 
trict including the northern part of Chi- 
cago and Evanston. His name will ap- 
pear on the primary ballots in Chicago, 
but he has requested his friends to vote 
for some other candidate. 

* 


_ A P. Lange, general agent of the Amer- 
ican Eagle, with headquarters at the home 
office in New York, is in Chicago. 

* * * 


Robe Bird, who was recently appointed 
western superintendent of the improved 
risk department of the New York Under- 
writers, is now in complete charge of the 
company’s Chicago office. T. Z. Frank- 
lin has taken up his new work in Detroit 
and turned over all his duties to Mr. Bird. 
Mr. Bird expects to move his family from 
Milwaukee to Chicago about the first of 
the year. 

* * * 

Charles L. Cole, a broker connected with 
the office of John D. Cory & Co., died this 
week. 

He * * 

Leopold Pfaelzer of Leopold Pfaelzer & 
Son, insurance brokers, died under an 
anesthetic at St. Luke’s hospital, Chicago, 
last week. 

* * * 

George Rump, a class 3 member of the 
board and 60 years of age, was found 
dead in bed from gas by his housekeeper 
Sunday evening. 

* * * 

J. J. Watson, superintendent of agencies 
of the American Indemnity of Galveston, 
is in Chicago this week. 

* + 


E. D. Petrie, secretary of the Guardian 
Tire of Salt Lake and secretary of The 
Agency Company, is in Chicago this week 
looking after plans for the development 
of the business of the Guardian Fire and 
also the Guardian Casualty & Guaranty 
in the middle west. 

cod * * 


COOK COUNTY APPOINTMENTS 


Glens Falls—C. J. Arbogast, Chicago. 

Marquette Natl.—F. B. Brown, Chicago. 

St. Paul—W. J. H. Bremer, D. G. Fisher and 
J. J. Kussman, Chicago; A. L. Greig, Evanston; 
G. A. Pride, Des Plaines. 

Scott. Union—John Jaros, Oak Park. 

Minn. Impl. Mut.—J. S. Kemper and Graham 
Rudd, Chicago. 

Sun—Miss Alice C. Dunn, Chicago. 


Security, Ct.—K. McLain, Hubbards 
Woods. 
Security, O.—A. Valiquet, F. I. Valiquet, 


Chicago. 

Wmsburgh.—David McAllister, Chicago. 

Aetna—C. Schubert, Chicago. 

American—J. A. Carlson, A. H. Helm, H. G. 
Lauerman, C. F. Lauerman, W. Lauerman, Chi- 
cago. 

Ger.-Amer., N. Y.—J. G. Cheshire, C. Shot- 
well, Chicago. 

Germania—W. C. Fricke, Chicago. 

Glens Falls—F. W. Stengel, Chicago. 

Hibernia—J. I. Naghten, F. A. Naghten, Geo. 
Essig, J. G. Barsaloux, A. J. Bierzynski, N. 
W. Birkhoff, S. S. Burke, J. J. Bradley, J. P. 
Bowes, M. R. Bransfield, T._F. McFarland 
B. B. Castle, M. J. Connery, W. Cloak, T. J 
Campbell, J. J. Cahill, T. B. Cahill, P. J. Carr, 
O. A. Eames, J. M. Fields, J. M. Gibbons, 
Chicago: A. W. Holden, J. P. Heim, J. P. 
Nolan, Maywood; S. W. Haremski, Hawthorne; 
T. A. Holm, Oak Park; G. B. Jeffery, P. F 





NORD-DEUTSCHE 


INSURANCE COMPANY 


Established 1857 Hamburg, Germany 


UNITED STATES BRANCH: 123 William St., New York 
J.H. LENEHAN, United States Manager 


Assets $2,063,314.66 Surplus $1,140,616.12 Liabilities $922,698.54 
$500,000 





Surplus enhanced by amount of Special Deposit = -« 
The above funds are held exclusively for 
the protection of American policyholders 

GEO.A.MOWRY W.A.GORDON WM. WALSH 

President Secretary Ass’t Secretary 








y Twin City Fire Insurance Company 


MINNEAPOLIS 
Capital $500,000 


. for Companies, Agents, Brokers and the business public. Underwrites “‘on the grouuu ” 

In S pection S for ambitious officers of companies who desire to get generous shares of lines on worthy, 

writable and meritorious offerings. Guarding the interests of small and medium sized 

panies which are being deluged with the “skimmed milk” arbitrarily poured upon 
them by those who think that ALL companies are ‘volume crazy.” 

Come here for judgment as to imminent or remote igmitibility. I can — Dixit et Fecit — 


and will give it to those who desire to become a potent force in this busi- 
ness and fitly survive—my phone is beside you and is your Tusculum. el W , P I ERCE 
Telephone Wabash 3033 
" Independent Inspector and Fire 
1568 Insurance Exchange - - Chicago Wesaaien ‘counselor 




















FIRE AND MARINE 
INSURANCE—ALL LINES 





The Automobile Insurance 
Company of Hartford, Conn. 


MORGAN G. BULKELEY, President 





Statement January 1, 1916 
Cash Capital - - - - $1,000,000.00 


Assets - . - : 2,377,857.39 
Liabilities (Except Capital) - - 467,413.45 
Surplus to Policyholders - : 1,910,443.94 





AFFILIATED WITH 


AETNA LIFE INSURANCE COMPANY 
THE ETNA ACCIDENT AND LIABILITY CO. 
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McCarthy, J. McCarthy, J. T. McEnery, F. P. 
Murphy, P. Niland, J. Rea, ¢: B. Wheeler, J. 
Wassell, G. Bramberg, R. V Wolfe, Me 
Friedman, J. Walezak, W. Walczak, Chicago; 

Stachowicz, West Hammond. 

“Senos Natl.—H. A. Harrell, Pe P. Bren- 
nan, J. C. Dillon, J. E. Cagney, J._ Dwyer, 
S. H. Egan, W. P. Henderson, on “ED Hender- 
son, W. House, M. W. Kelly, M. E. Mather, 
Chicago 

Nord. Deutsche —Henr en Cicero. 

we? Natl.—C. oerr, L. H. Prybylski, 

i" "Conrad Chier go 
& M.—H. Ring, yimettes N. Klee, 
B. Ne yee, J. M. Wile, J. I. Loeb, Chicago. 

Prussian Natl.—E. Diy, Chicago. 

Phoenix, Eng.—C. elson, Chicago. 

Palatine—W. Carson, Melrose Park. 

ueen—M. P. Ghee, Kenilworth. 

oyal—W. E. Deffler, W. S. M. Hughes, H. 
G. Lauerman, C. G. Lauerman, W. Lauerman, 
F. Stasulis, Chicago. 

Sun—Mrs. Anna G. Miller, Chicago. 

—— Ct—W. Lauerman, Chicago. 

Springfield—H. E. Haase, Oak Park; L. J. 
Penner, H. Schroeder, Chicag 0. 

United Firemens—P. Ph ‘ip, Chicago. 

Associated Industries—J. W. Going, Chicago. 

Continental—A. J. Johnson, Parkside; H. G. 
Lauerman, C. G. “Lauerman, W. Lauerman, Chi- 


go. 
Ger.-Amer., N. Y.—A. E. Smith, Highland 


k. 

American, N. J.—Charles Schubert, Chicago. 
Boston—I. A. and J. J. Carroll, Chicago. 
Indem. Mut. Mar.—H. H. Slicter, Chicago. 
Coml. Union—G. M. Pond, Wilmette. 


NORTHWEST PROGRAM 
IS JUST ANNOUNCED 


(CONTINUED FROM PAGE 1) 


art was formerly connected with the 
Continental as chief inspector and is 
regarded as one of the best men on his 
line in the country. Rudolph W. 
Schimmel of Minneapolis, state agent 
of the Fire Association, will represent 
the field men on the program. Mr. 
Schimmel was formerly president of 
the Minnesota State Fire Prevention 
Association and has been particularly 
interested in that phase of the work. 
Any one who has ever heard him talk 
knows that he will produce something 
that is worth while. 


Program in Detail 


The program in detail is as follows: 
WEDNESDAY, OCT 4 
Opening Session, 10 A. M. 


Vocal Selections—Miss Elizabeth Schil- 
ler, soprano; Mrs. Frederick Earl Church, 
accompanist. 

Roll Call. 

Reading Minutes of Last Meeting. 

Election of New Members. 

Report of Board of Directors—Guy A. 
Richards. 

Report of Library Committee—John 
Marshall, Jr. 

Report of Scholarship Committee—Wel- 
lington R. Townley. 

Report of Secretary—Guy A. Richards. 

Report of Treasurer—Charles L. Hecox. 

Address of President—A. A. Maloney. 

Annual Address—“Insurance, Insurance 
Men and Insurance Conditions,” Arthur 
Hawxhurst, Chicago, Manager Insurance 
Department, Marshall Field & Co. 

Afternoon Session, 2:30 P. M. 

Address—George E. Roberts, New York 
City, Assistant to the President, National 
City Bank. 

Address—“Fire Insurance: A Unique 
Business,” Paul Winthrop Brown, St. 
Louis, Mo., Editor St. Louis “Republic.” 

Address—‘“Fire Insurance: In Its Rela- 
tion to Modern Life,’ John H. Atwood, 
Kansas City, Mo. 

THURSDAY, OCT. 5 
Morning Session, 10 A. M. 

Address—“‘Supervision of Fire Insur- 
ance by the State,” John T. Winship, Lan- 
sing, Mich., Commissioner of Insurance, 
State of Michigan. 

Address—“The Economics of Fire Pre- 
vention,” F. J. T. Stewart, New York City, 
Superintendent New York Board of Fire 
Underwriters. 

Address—“The Incendiary Hazard,” R. 
W. Schimmel, Minneapolis, Minn., State 
Agent, Fire Association. 

Afternoon Session, 2:30 P. M. 

Reports of Committees. 

Unfinished Business. 

New Business. 

Election of Officers. 

A. A. Maloney, President. 

A. E. Henry, Vice-President. 

Guy A; Richards, Secretary. 

Charles L. Hecox, Treasurer. 

R. F. Woltersdorff, Sergeant-at-Arms. 











The Leading Fire 


P. W. CADMAN, Asst. Mgr. 


—— of the World R O 


INSURANCE COMPANY, Limited 


Assets in United States $13,760,250.29 


Held for Exclusive Protection of United States Policyholders 





GEORGE W. LAW, Manager 


(Quotation from Deed of Trust) 





Not Here for a Day 
But for All Time 





Investments in the highest grade of American Securities and held in trust for sole pro- 
tection of American Policy Holders by United States Insurance Departments and United 
States Trustees who “who have not the right or power to reduce the aggregate of ‘the 
deposit so in trust with them, without the previous consent in each case of the Superin- 
tendent of the Insurance Department.” 


The Royal owns and occupies its own magnificent Office Build!igs in the Cities of 
New York, Philadelphia, Chicago and San Francisco. 


WESTERN DEPARTMENT ROYAL INSURANCE BUILDING, CHICAGO 


L. C. STARK, Loss Supt. 














SURPLUS LINES 


























A ROYAL FLUSH 


B. Goff Snyder, S/A Henry Clay. 
Frank G. Snyder, S/A L. & L. & G. 
George R. Snyder, S/A Boston 
Robert W. Snyder, S/A Hanover. 
Claude F. Snyder, manager Henry 
Clay. iia 
* 


SUPERSUBMERSIBLE EDGAR 


Edgar Lyons was a-swimmin’ 
Far away from all the women 
Who had lined the beaches to watch his 
feats aquatic, 
When a mermaid, who’d been sleepin’ 
On the bottom, came a-peepin’, 
And with admiration grew quite areo- 
nautic. 


Her diving was so pretty, 
Her sea yarns were so witty, 
That = nearly stayed beyond endur- 
an 
When sh reached the shore exhausted, 
All his friends he thus accosted, 
“Good-bye, I’m going to write Marine 
Insurance!”—C. B. Dye, Ohio. 
* 


2 * 
ATTENTION, MR. R. M. POTTS 


Man-eating sharks are appearing 
along the eastern coast and some boys 
have already been swallowed. We sug- 


gest to Superintendent Rufus M. Potts | 
that he get up a state plan of insurance | 


against sharks, man-eating, loan and 
card sharks. 
* x 


NOTE FOR W. J. CAREY 


C. L. Bean is in the business at Conk- 


lin, Mich. 
* * «& 


IN TIME FOR DINNER 


Vv. E. Noon is an agent at Lakeview, 
Mich. 
& * * 


A TOUGH ONE 


J. P. Leatherman conducts an agency at 
Lansing, Mich. ‘ 


* * 
Henry Evans Has $3 Loss 


The western department of the Con- 
tinental has received notice of loss un- 
der a farm policy, No. 831341. The as- 
sured, Henry Evans, makes claim for 
$3, the loss being on his corncrib. If 
the company makes any fuss about 
paying this claim, the assured threatens 
to take the matter up with the presi- 
dent of the Continental. 





The Reisch Indemnity Company 


(A PARTNERSHIP) 





OF SPRINGFIELD, ILLINOIS 
Resources Exceed $4,000,000 
Chicago Office, 1560-1564 Insurance Exchange 


Dram-Shop Indemnity 











CHARTERED A. D. 1794 





GUSTAVUS REMAK, Jr., Pres. 
WAITE BLIVEN, Vice-Pres. 
H. W. STEPHENSON, Vice-Pres. 





JOHN J. P. RODGERS, Sec’y and Treas 
SAM’L P, RODGERS, Asst Sec’y. 


CASH CAPITAL $1,000,000 


TOTAL ASSETS, 
$4,012,344,.68 


‘SURPLUS TO POLICYHOLDERS 


$1,426,420.70 


FIRE—TORNADO—AUTOMOBILE—LIGHTNING—RENT—RENTAL VALUE PERPETUAL INSURANCE 
AGENTS WANTED WHERE NOT REPRESENTED 





National Inspection Co. Reports 


AN INVALUABLE AID 


AN EVER READY REFERENCE 


J. G. HUBBELL, Mgr. 


108 So. La Salle St., CHICAGO 





C. A. PALMER, President 
S. D. ANDRUS, V.-Pres. & Man’ g Undwriter 


Cc. O. DAVIS, Wine Mias, 
F. p. ALDRICH, ee 
L. K. HENN 


Treasurer 


b. ¢ A. ELDRIDGE, 
R. VERNOR, Asst. 


THE INTER-STATE FIRE ‘INSURANCE CO. 


of DETROIT, MICHIGAN (Organized 1913) 


Surplus $83,185.89. 


406-412 DIME BANK BUILDING 





Capital $224,825. 
wv : Capital 
of Wastes! 


Assets (to protect policy holders) 


63rd ANNUAL STATEMENT 


$ 600,000.00 
4,680,815.93 


Net Surplus to policy holders - - -  2,532,375.84 
Netsurplustostockholders -« «= =» 


1,832,375.84 


STUART MORGAN, State Agent, Michigan, East Lansing 
CASHMAN & EVANS, Gen’! Agents, Colorado, Denver 
N. T. JULIAN, State Agent, Ohio and West Va., Columbus 
F. G. HERMAN, State Agent, Indiana and Kentucky, Indianapolis, Ind. 
P. P. WIPPELL, State Agent, Illinois and Wisconsin, P. O. Box 225, Chicago 
H.F. WATERMAN, "State Agent, Missouri, Kansas and Oklahoma, Kansas City, Mo. 
E. S. FREEMAN, State Agent, Iowa, Nebraska and Minnesota, Omaha, Nebraska 











COMMERCIAL NATIONAL 
FIRE INSURANCE Co. 


OF CHICAGO, ILL. 
10 SOUTH LASALLE ST. 


Specializing in High Grade Surplus Lines 
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DEATH OF OLD-TIME AGENT 











W. W. McCray of Logan, Ohio, Was 
83 Years of Age When He 
Passed On 





W. W. McCray of Logan, Ohio, one 
of the oldest insurance agents in the 
west, died the other day at the ripe age 
of eighty-three years. He had repre- 
sented some of the companies for over 
twenty-five years He went into the 
insurance business in 1888. He was 
formerly a teacher at Logan and then 
superintendent of the schools. He had 
been a continuous resident of Logan 
since 1864. When he retired from the 
superintendency of the schools he took 
up insurance work in real earnest and 
was very successful in it. He started 
teaching school when he was twenty 
years of age, and kept up until he en- 
tered the insurance business. C. G. 
McCray, special agent of the Rochester 
German in Ohio, is his son, and Miss 
Minette M. McCray, who has charge 
of the agency, is a daughter. 





No Failure of Equipment 


The fire in the plants of the Mills- 
Carlton Company and the Peters Mill 
Work & Lumber Company at Cleve- 
land two weeks ago was in no sense 
due to the failure of the’ sprinkler 
equipment, as has been reported, but 
practically to the lack of equipment. 
The‘ plant had an antiquated system, 
installed in 1886, but this had been 
torn out and was being replaced by 
modern equipment, which had been al- 
most completed when the fire occurred. 
As it happened, then, the plants were 
without equipment at the time. How- 
ever, the Cleveland Inspection Bureau 
had given but little credit for the old 
equipment, as the rate was $3.70. 

The bureau has issued a special re- 
port on the fire. This indicates that no 
definite information has been secured 
regarding the cause and that the esti- 
mated loss is close to $75,000. 


Field Club Has Session 


The Fire Underwriters Field Club of 
Ohio met at Columbus, Tuesday, and 
amended its bylaws so as to change the 
hour of meetings to 10 a. m. About 
sixty members were present and a 
lively session was held, clearance mat- 
ters being discussed at length. The 
clearance committee matter is still be- 
ing developed. 

New members of the field club are: 
H. R. Prince, Atlas; Clifford B. Dye, 
German American; Charles G. Runkle, 
Scottish Union & National. 

The Ohio Association of Fire Under- 
writers met Tuesday. There was a 
good attendance, but only routine mat- 
ters were. threshed out. 








Warns on Over-Insurance 


State Fire Marshal Buckley of Ohio 
is out with a new warning to agents 
against over-insurance. He declares 
that agent is better able than the as- 
sured to judge how much insurance 
should be carried. In _ several sus- 
picious fires investigated it was found 
that too much insurance was issued by 
agents who had never viewed the prop- 
erty. 


MOVES TO CINCINNATI 


George Diebold, state agent of the 
National Union in Ohio, has moved his 
headquarters from Cleveland to Cincin- 
nati, taking office at 1314 First National 
Bank building. 





JULY LOSSES IN OHIO 


The fire losses in Ohio for July 
amounted to $382,466. By far the heav- 
iest damage came from lightning, the loss 
amounting to $110,080. 





ASES CASE BE DISMISSED 


The National of Hartford has asked the 
court to dismiss the case against it 
brought by William A. Appel of Dayton, 
Ohio, who seeks to collect $30,000 under a 
policy on his automobile plant, which 
was destroyed in October of last year. 





F.C. VAN DUSEN, Prest. 





Minneapolis Fire and Marine 
Insurance Company’ 


CONDITION DEC. 31, 1915 


WRITE US ABOUT AGENCY FOR YOUR TOWN 
We desire agents in all good towns where we are not now represented. 
JOHN D. McMILLAN, Vice-Prest. 


$200,000.00 
246,135.97 
$446,135.97 


ALFRED STINSON, Sec’y 


CASH 
CAPITAL 


$200,000/1913 ‘ 
$20 0,00 0/1914)/$241,422.96 
$200,00 O19151$ 246,135.97 


NET — 
SURPLUS 














$200,080 

$200,000) 1909 
$200,000] 1910 
$200,000) 1911 


$200,000/1912 


























F. H. HAWLEY, President 


Organized 1848 


Fire, Lightning, Tornado 
Windstorm and Auto- 
mobile Insurance 


Net Surplus = 





$1,376,041.16 


Ohio Farmers Insurance Company 





No Annexes. 


Insurance Exchange, Chicago, III. 


W. E. HAINES, Secretary 


LE ROY, OHIO 


No overhead writing. 
An Agents’ Company 


Western Department 


C. L. HECOX, Manager 























W. W. McCRAY 








The fire occurred nine days after the pol- 
icy was taken out and in the answer to 
the original complaint the company al- 
leges that the automatic sprinkler sys- 
tem contained no water, that it was not 
given written notice of the cause of the 
fire, and that the contract was subject to 
the provisions of the policy. 





Ohio Agency Appointments 


_Netherlands—W. E. Taske and G. H. Hamann, 
Cincinnati; The W. B. Felter Co., W. B. Felter, 
Benner and H. T. Schlegel, Akron; A. E. 
Lantzer, Canton. 
Northern, Eng.—J. J. Neave, Jefferson. 
Norw. Union—C. J. Baser, Delta. 
Pacific, N. Y.—J. C. Spencer, Findlay. 
Phenix, France—J. W. McDowell, Akron. 
Phoenix, Ct.—L. Hutton, Cortland. 
Pruss. Natl—S. Mandler, B. H. Mangus and 
D._A. Steinberg, Toledo. 
_ Prov. Wash.—C. N. Cooley, Dover Center; 
F. W. Zumkehr, C. W. Sketler and E, D. 
Bair, Alliance. 
_ Royal Exch—W. A. Bowers, V. H. Sage, G. 
Farrow and Farrow-Sage Co., Mansfield. 
Royal—J. Quayle & Son and C. W. Davis, 
Cleveland. 
Stuyvesant—R. C. Stebbins, Toledo. 
Sun—A, L. Barr, Lancaster; A. R. Cleve- 
land, Warren; Lefevre & McClure, Sebring. 
Teutonia, Pa.—J. W. McDowell, Akron. 
Urbaine—E. Damron, F. J. Downey, F. J. 
Dittoe, D. J. O’Gray, T. J. Macklin and A. 
J. McCann, Columbus. 
Westchester—J. Zinsmeister, Zanesville. 
Wnmsburgh. City—Edna Phillips, L. A. Grif- 
fin and C. A. P. Smith, Cleveland. 





OHIO NOTES 


Mayor T. F. Willson of Frankfort has 
entered the real estate and insurance 
business. 

The Qhio state fire marshal’s depart- 
ment has at last moved to the Wyandotte 
building, Columbus, after being delayed 
several times. 

Emil Haggi, 4% years old, confessed to 
a deputy fire marshal at Columbus, Ohio, 
that he set fire to a rooming house at 
Belle and Broad streets Sunday. Several 
persons narrowly escaped death. Just 
what can be done to this youngest arson- 
ist is problematical. 

The private yard hydrants and hose sys- 
tem did effective work in the fire at the 
stockyards in Cleveland last Sunday night. 
It was practically held in check until the 
fire department arrived. Cleveland has 





been having its share of fires during the 
past two or three weeks. 


GERMAN FIRE 
INSURANCEC OMPANY 


OF WHEELING, VA. 
. Organized in 1867 


Cash Capital $200,000. Net Surplus $140,213.45 


WM. F. STIFEL, President 
F. RIESTER, Secretary 


S. W. RICE, Asst. Secy. and Supt. of Agencies 


E, A. KEELER | 
714 Hippodrome Bldg. Cleveland, Ohio | 
Special Agent for Ohio, Indiana and Penna, 








lacorporated 1876 | 

. THE | 
Ohio Mutual Insurance 
COMPANY SALEM, OHIO; 


JANUARY 1, 1916 
Total Resources of the Company - $596,755.42 | 
Net Cash Surplus $187,135.64 


Fire and Lightning Losses Paid since Organization 
3 $ 1, 126,608.86 


| 
Present Rate of Dividend to Policy Holders, 25% 


At no time in the history of the Company has the 
Saving to Policy Holders been less aon 25% 


J. R. VERNON, President J. AMBLER, Secretary 


Cincinnati Underwriters 


121 East 3rd St., CINCINNATI, O. 


Eureka F. & M. Ins. Co. Security ins. Co, 
Organized 1864 Organized 1881 





COMBINED STATEMENT 


Capital ee er $250,000.00 
Assets A ee 819,501.41 
Surplus to Policy Holders - 539,513.90 
F. A. ROTHIER, Prest. ADAM BENUS, Secy. 


F.C. BARTON, Asst. Secy. K. B. HEATON, State Agt. 
INCORPORATED 1849 


WESTERN 


Insurance Company 
of Pittsburgh 


FIRE AND TORNADO 


DEC. 31, 1915 
Capital - - - - - - -§$ 300,000.00 
Surplus to Policy Helders - 405,837.25 


Assets - - = + = + = 692,566.13 
Losses Paid to Date’ - - + 6,337,242.01 








TEUTONIA 


Fire Insurance Co. 


1898 Eighteen Years of Service 1916 


Security Mutual 


Fire Insurance Company 





of Dayton, Ohio 


INCORPORATED 1865 


—_ 


CahAssts . . 1... ... 

Net Surplus over capital and all liabilities, 

J. LINXWEILER, JR., Pres. 
EDWARD J. WEISS, Special Agent 


$1,035, 389.00 


636,264.00; 


WM. F. KRAMER, ‘i 


Chatfield, Minnesota 


| An unsurpassed record for prompt 
; adjustments and satisfactory pay- 
ments of all honest losses. 


Admitted in the States of Minne- 
sota, North Dakota, and South Da- 
kota and accepts business on good 
risks direct inany Statein the Union. 


F. L. TESCA CHAS. L. THURBER 
. President Secretary 





Columbiana County 


Mutual Fire Ins. Co 


Lisbon, O. 
1837 
Wm. M. Hostetter, Sec. and Treas. 


Ohio's oldest company doing a genere| 
business. 


STRICTLY FIREPROOF 


NEW HOTEL | 


BREVOORT 


Chicago, Illinois 
On Madison St., near LaSalle 





One minute from the 
Insurance District 





The Patronage of Ine 
surance Men is 





Our contracts have been good for three 
fourths of a century and are still good. 


Solicited 
Latrence R, Adams, Sec’y and Mgr. 
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MICHIGAN AND INDIANA 


TO HONOR TWO WOLVERINES 











W. P. Robertson and George K. March 
Will Be Given a Complimentary 
Banquet Sept. 29 





Detroit, Mich., Sept. 6—(Special)— 
There will be a great gathering of field 
men at the Detroit Athletic Club on 
Sept. 29 to participate in the banquet 
to be tendered to W. P. Robertson of 
the Liverpool & London & Globe, and 
George K. March of the New Hamp- 
shire, who have just received promo- 
tions. William T. Benallack of the 
Michigan F. & M. is temporary chair- 
man and Merritt M. Hawxhurst of the 
Niagara, temporary secretary. The af- 
fair promises to be one of the biggest 
events of the year. It will serve to 
bring together all branches of the fire 
insurance business to do honor to 
Messrs. Robertson and March, who 
have numerous friends and acquaint- 
ances in Michigan. There will be a 
number of speakers of prominence and 
many opportunities to demonstrate the 
great esteem in which Messrs. Robert- 
son and March are held by their 
friends. The program is just in its in- 
fancy, says Mr. Benallack, who is work- 
ing out the details. 


CAUTIONED ABOUT THE PLAN 





Some Companies Refuse to Accept En- 
dorsement to Mortgage or Sell 
Under Contract 





Detroit, Mich., agents are being cau- 
tioned about using the following en- 
dorsement, which, it is said, some com- 
panies have not objected to: 

“Permission given to mortgage or 
sell under contract.” 

Most of the companies have refused 
to accept this, believing it a bad prac- 
tice which would lead to serious com- 
plications in event of loss. The ob- 
jectionable clause is applied largely to 
dwellings and apartment buildings, a 
large amount of this class of property 
being built in Detroit and sold or mort- 
gagec. the ownership, in many cases, 
changing hands several times within a 
year. 





Wind Damage at Evansville 


A windstorm at Evansville, Aug. 27, 
reached a velocity of 105 miles an hour, 
the highest ever known there. There 
was considerable unroofing of build- 
ings and smashing of plate glass. The 
largest losses in the city were $8,000 
Ly the Richmond hotel and $10,000 by 
the Anchor Supply Company. 





WANT FEES FOR CITY 


In the proposed revision and codifica- 
tion of Indianapolis ordinances the build- 
ing code may suffer some changes, sup- 
posed to be improvements. Members of 
the city council have raised the question 
that the city should maintain its own 
electrical inspection department. The 
work is now done by the Indiana Inspec- 
tion Bureau, which charges a fee for this 
work. Some of the council hold that the 
work should be paid for by the insurance 
companies. E. Sellers, manager of the 
bureau, has told the council that, even 
though the city should establish an in- 
spection department, the insurance com- 
panies would maintain their inspection 
department, for their own _ protection. 





NELIN 


P SAreny 
PE ROLUNIENING Den 


inns | TRANSPARENT. SR BLACK'RUBBER 
At/Dealers Catalog on, Request 





* , M. BARFIELD, Pres. 
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The Buckeye National Fire Insurance Company 


Premiums, $33,881.46; Net Surplus, $42,678.24; Gain in Assets, $18,953.72; 
Increase in Reserve, $17,817.81. 


OHIO AGENTS WANTED 


H. S. BASSETT, Sec’y MELVIN BARCLAY, Managing Underwriter 
Annual Statement, December 31, 1916 





TOLEDO, OHIO 
$100,000; Assets, $166,166.81; Liabilities (ex. capital) $23,488.57; Net 


HOME OFFICE: 337 SPITZER BUILDING 








Jacob H. Hilkene, commissioner of build- 
ings, opposes city inspection, as he says 
the work is being well done, at no cost 
to the city, but those who favor the plan 
say that the fees charged would go into 
the city treasury instead of into private 
hands as at present. It is estimated that 
about $10,000 is collected annually for 
these inspections. 





Michigan Agency Appointments 

russ. Nat.—Case Carlson, Marquette. 
Royal Exc.—Row, Chafey, Ackerman Co., 
Lansing. 

Security, Ct—Branch & Cooper, Ionia; Case 

Carlson, Marquette; Lottie A. Cleveland, 
Traverse City. 

Springfield—Wm. Brooder, Provemont; C. D. 
R. Mulder, Spring Lake. 
Sun—Sharrar & Wheeler, Alma; 

Agency Co., Mt. Pleasant. : 
Westchester—W. L. Harper, Harrison; Iral 
Phillips, Remus; Parker & Davis Ins. Agency, 
Detroit. 

Agricultural—W. H. Faunce, Cadillac. 
Atlas—W. L. Scranton, Durand. 
Automobile—C. N. Tenny, Vicksburg. 
Camden—McCune & Co., Petoskey; M. M. 
Pettibone, Flint; Branch & Cooper, Ionia; Cun- 
ningham & Washburn, Benton Harbor. ‘ 
Columb. Natl.—William_ Crewe, Grand Rapids. 
Coml. Union, Eng.—Parker & Davis Ins. 
Agency, Detroit. ; . 
Continental—C. L. Bean, Conklin; C. E. Kin- 
ney, Fruitport. : 

Connty—Rew-Chateyseleemen Co., Lansing. 
Detroit F. & M.—H._N. Davock, Detroit. 
Detroit Natl—F. C. Flaherty, Detroit. 
Fid.-Phenix—F. A. Kies, Jonesville; Row- 
Chafey-Ackerman Co., Lansing; Olivet Ins. 
Agency, Olivet. 

German Alli—B. K. Howell, Bangor; John 
Lillie, Coopersville; F. W. Read, Decatur; R. R. 
Parrett, Plymouth. 

Ger. Amer.—Harris wee Bancroft; F. M. 
Lansing, Brighton; F. D. Aldrich, Vernon; Mrs. 
Lottie A. Cleveland, Traverse City. 

Ins. Co. of N. A.—J. P. Bowen, Detroit. 
State, Pa.—Bassett & Smith, Detroit. 
Inter-State—F. A. Boone, Detroit; W. M. 
Blocker, Detroit. 

Marq. Natl.—J._ A. Sullivan, Ironwood; W. F. 
James Agency, Hancock; . E. L. Thomas, 
Calumet. 

Mich. Coml.—C. M. Tenny, Vicksburg. 
Mich. F. & M.—Paul Canfield, Detroit. 

New Hamp.—General Agency Co., Mt. Pleas- 
ant. 

Niagara—L. F. Bird, Millington; Parker & 
Davis Ins. Agency, Detroit; M. M. Dickerson, 
Mendon; J. N. Clark, Zeeland. 

N. B. & M.—C. A. Hallberg, Detroit. 

N. W. Natl.—Alva McCarty, Oxford. 

Old Colony—M. M. Pettibone, Flint. 
Palatine—Will St. John, Detroit. 
Pennsylvania—Romeo Ins. Agency, Romeo. 
Royal Exch—Romeo Ins. Agency, Romeo; 
General Agency Co., Mt. Pleasant. 

Svea—M. P. Helling, Jackson; E. L. Beson, 
Algonac; W. Rueblinger, Detroit; A. C. 
Schneider, Detroit; T. Y. Sebring, Kalamazoo. 

Standard—Frank Addison, Detroit; F. 
Sage, Detroit. 

St. Paul F. & M.—T. J. Milan, Detroit; L. E. 
Brown, Detroit; General Agency Co., Mt. 
Pleasant. 


General 





MICHIGAN NOTES 


S. C. Stearns is secretary and treasurer 
of the General Underwriters Company, 
which has just started business at 1524 
Dime Bank building, Detroit, Mich. 


The Citizens Insurance Company has 
been incorporated at Ontonagon, Mich., 
with $2,000 capital by William Krohn, 
Fred Johnson, Jacob Muskatt? Charles F. 
Roosen, and Edward Carrol. 


W. S. Abbott of the North British is 
the first of the “advance guard” to re- 
turn to his home from Mullett Lake, 
Mich., the summer hiding place of a dozen 
or more Michigan special agents. 


There is a great deal of favorable sen- 
timent for another summer outing of the 
Michigan Blue Goose. For the last sev- 
eral seasons such an outing has taken 
place at Belle Isle Park during September. 


By Oct. 1 it is fully expected that every 
| field man in Michigan will again be “on 
the job” and that the regular routine of 
business will once more prevail. The 
field clubs will then resume their weekly 
and monthly meetings and the Michigan 
Fire Prevention Association will also hold 
its monthly inspections, and with larger 
attendances than last year, it is hoped. 





Complaint has been lodged against some 
of the Evan: d., agents for not us- 
ing the uniform forms recently supplied 
to all agents in the state. Companies are 





PARKER PEN CO. _ Mill St. JANESVILLE2 WIS! 








F. R. Ormsby, Pres. G.F. Hutchings,Secy. Joseph Winum, Treas. & Asst. Secy. 


Industrial Fire Insurance Co. 


AKRON, OHIO 
Capital $300,000 Net Surplus $133,000.01 


An Ohio Company writing business through Ohio Agents. 
Farm Department. Why not represent an Ohio company? 


AGENTS WANTED 














Richland Mutual Insurance Company 
MANSFIELD, OHIO 
incorporated 1850 


TOTAL ASSETS - - - - - = $2,446,497.63 
‘C. CUMMINS, President BUSINESS CONFINED TO OHIO 








R. SMITH, Secretary 


The Central Manufacturers’ Mutual Insurance Company 
VAN WERT, OHIO ORGANIZED 1876 


Cash Assets, over $900,000 : Net Cash Surplus, over $500,000 
H. V. OLNEY, President C. A. L. PURMORT, Secretary 


Dayton Mutual Fire * 0 icsocses, ss” oS 


Insurance Co., “Sii0” iim 
; Mansfield Mutual 


Fire Insurance Company 


OF MANSFIELD, OHIO 














B. C. COLEMAN, Secy. 


Assets Jan. 1, 1914, $102,806 





Censervative and Careful Management | 


AGENTS WANTED 


Address Home Office. 


Insurance - $5,427,226.00 
Total Assets - 464,681.40 





An Agency Company 


E.F. PERRY & CO., lic. 


Can Place Insurance in Any Amounts on Lumber 
and Woodworking Risks, Wherever Located. 


Home Office 
Lumber Underwriters 


66 BROADWAY - 








Louis H. Parker 
Manager 


NEW YORK 











The Humboldt Fire Insurance Co. 


PITTSBURGH 
Incorporated 1871~ 
A. H. TRIMBLE, Pres., EDWARD HERR, Sec’y and Treas’ 


Why not make room in your agency for a conservatively managed, medium- 
sized American Company whose indemnity, treatment of agents and assured, 
will bear inspection for nearly half a century? 


Capital $300,000 Surplus to Policy Holders $540,908 
Assets $1,473,704 





asking their Evansville representatives to 
use these forms exclusively. 
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IN ILLINOIS AND WISCONSIN 


WILL ELECT NEW SECRETARY 











Ralph Fieldman Woltersdorff of the 
Atlas Spoken of for Fire 
Prevention Office 


There is much talk among Illinois 
field men as to secretary and treasurer 
of the Illinois State Fire Prevention 
Association, owing to the fact that 
Joseph A. Mavon of Chicago, who has 
been the efficient secretary for many 
years, moves to Glens Falls, Fy 
to become superintendent of ‘the loss 
department of the Glens Falls. It will 
be a hard position to fill, as it requires 
a man to attend to all the details and 
be enthusiastic in the work. 

Mr. Mavon has made an ideal secre- 
tary in every way. Many of the fire 
prevention members think that Ralph 
F. Woltersdorff, of Chicago, special 
agent of the Atlas, would make the 
logical successor to Mr. Mavon. Mr. 
W ‘oltersdorft served as president of the 
organization and made a fine executive. 
He is interested in the fire prevention 
work, is a man who is untiring in his 
efforts and is a good detail man. Mr. 
Woltersdorff has kept in close touch 
with fire prevention work and would 
make an excellent secretary. 


Agency Change at Princeton 


Bos to the continued illness of FE. 

. Ferris, the manager of the fire insur- 
ance department of the Cooperative 
Agency at Princeton, Ill., and the ap- 
pointment of Palmer E. Anderson to 
the managership of the new Hotel 
Clark, the agency has been transferred 
to Frank L. Becker. Mr. Becker has 
been associated with the firm for some 
time, and he with John N. Powell, who 
has recently been looking after the fire 
insurance for the firm, will carry on the 
business under the name of the Co- 
operative Agency. 


Ekern Loses Out 


Insurance men in Wisconsin rejoice 
at the defeat of William H. Hatton, 
candidate on the Republican ticket in 
the Wisconsin primaries for governor. 
Mr. Hatton was being backed by 
former* Commissioner Herman  L. 
Ekern on a campaign to regulate insur- 
ance rates downward. Mr. Ekern and 
Senator LaFollette put up a hot fight 
and their candidate ran second. Gov- 
ernor Phillip was renominated, which 
insures a sane administration in the 
state. The Ekern crowd is regarded as 
radical in its tendencies and Wisconsin 
certainly had a sufficient dose of so- 
cialistic medicine during the Ekern 
regime. 


Wisconsin Agency Appointments 


Amer. Cent.—J. S. McGeorge, Hayward; A. 


W. Carlson, Luck. 


Amer. Eagle—A. S. Waterman, Kilbourn; H. 


C. Inenfeldt, Menomonie. 
Atlas—W. J. Oswald, Milwaukee. 
Arizona—L. G. Ketchpaw, Knapp. 


Automobile—A. C. Kingston, Chilton; J. W. 
Ripon; H. D. 
oys and A, W. 


Manson, Wausau; H. A. Bumby, 
Hollenbeck, Kenosha; C. C. 
Matter, Milwaukee. 


Boston—Paul Rennseler, Sauk City; F. L. 


Cusick, West Allis. 
Columb. Natl.—P. J. Dolan, Platteville. 
Commerce—J. H. Bach, Eau Claire. 
Coml. Union—L. Anderson, Edgerton. 


Fid.-Phenix—G. G. Blatz, F. Kasten and Wil- 











Complying in every particular with Ohio’s rigid Blue Sky law 
Will be owned by Ohio people 


(Now Organizing) 


JOHN W. ZUBER, President 


The American National Fire Insurance Co., Columbus, Ohio 
Capital and Surplus $700,000 


Is being organized by Ohio people 
Will be managed by Ohio people 

Will write insurance on the property of Ohio people through Ohio agents 
If you can present a high-grade proposition to high-grade people, you will be interested 











pom Lynch, Milwaukee; H. H. Johnson, Ogdens- 
purg. 

Concordia—P. Conley, Darlington. 

County—C. H. Maal Portage. 

Farmers—G. A. Stordeus, Green Bay. 

Ger. Amer., N. Y.—W. A. Priegnitz, Two 
Rivers. : 

Ger. Amer., Pa.—H. C. Brown, Ashland; R. 
M. Shekey, Oshkosh. 

Germania—H. C. Brown, Ashland. 

Imperial—Joseph Orzosek, Thorp. 

North Amer.—Nicholas Remmel, PW est Wrights- 
ay 

& L. & G—Mrs. M. T. Morton, Omro. 

“Rt. Natl.—A. H. Gumz, Superior; L. & 
Gerde, Eau Claire. 

Mass, F. & M.—L. A. Anderson, Edgerton. 

Mercantile—Mrs. S. D. Palmer, Tomah; C. I: 
Powell and Mattie J. Dawson, Viroqua; ’F, M. 
Blakeley, Janesville; Lawrence Grimsrud, Westby. 

Merch. Natl—J. M. Boland and J. ome 
Green Bay; R. L. se North Pg 3 
W. Pribnor, Mellen; F. Conick, Friendship. 

Minn. Impl. Mok A. Barker, ine pea 

Natl. Union—Louis Schroeder, Platteville; 

T. Thompson, Woodford; William Wetter, Be 
caster; W. C. Howe, Boscobel. 

Netherlands—H. M. Yule, Kenosha. 

Northern, Eng.—O. A. Knaack, Woodland. 

North River—W. F. Netzel, Crandon; L 
Anderson, Edgerton. 

Norw. Union—L. H. orm | Y J. and G. F. 
Conway, E. J. Vanderboom T, Scary.. As. ©: 
Delaney and Stephen Matt, her ; Milwaukee. 

Orient—Richard Roll, Jr. Hustisford. 

Pa. Fire—Minnie T. "Morton, Omro. 

Pittsburgh—S. B. Ormsby, Eau Claire; A Tk. 
Webb, Madison. 

Pruss. Natl—John King, P.. 3; 
Schmitz, Madison. 

Safeguard—F. E. Boyle, Oconomowoc. 

St. Paul—F. F. arner, Prentice; James 
Shipp, Superior; H. A. Kelm and Alex McDon- 
ald, Markesan; A. E. Boe, oar vag C. B. Smith, 
Cobb; A. C. Buker, Greenwood; A. W. Carlson, 
Luck; A. P. Forsythe, Cylon; E. L. Collins, 
Genoa; R. C. Coon, Milton; Oscar Esenstad, Star 
Prairie. 

Scott. Union—T. M. Pease, Richland Center. 

Westchester—T. L. Vanderpool, Alma Center; 
ae N. Hegge, Whitehall; H. C. Kirkpatrick, 

air. 


Hatley; 


WISCONSIN NOTES 


Harry C. Brown has taken over the in- 
surance business of H. A. Davis at Ash- 
land, Wis. 


George J. Fries, who was formerly con- 
nected with the agency of J. Hickisch 
at La Crosse, Wis., has established an 
agency of his own. 

Cc. Anstaad has taken over the insurance 
business conducted by Mrs. Henrietta 
Swarthout at Fairchild, Wis., since the 
death of her husband. Mr. Anstaad like- 
wise purchased the Fairchild ‘Observer,’ 
a weekly newspaper owned by the Swarth- 
out estate. 

B. W. Stubbert, now connected with the 
general agency of the North American 
Life at Madison, Wis., is planning to 
establish a general insurance agency, 
writing both fire and casualty insurance 
as well as life, at Green Bay, Wis. He 
is now making connections with com- 
paniés writing the various lines of the 
business. 


ILLINOIS NOTES 


E. N. Gregory has taken the agency con- 
ducted by the late W. G. Pine at Win- 
chester, ill. 

Harold Monnier of Lena, Ill., is under 
arrest on a charge of arson. He was re- 
eently arrested on the charge of larceny 
and released on $3,500 bond. 


The Strawther-Givens Agency at Abing- 








DETROIT, MICH. 


ONE, Kidde Kah anss scccenGee $1,590,675 


D. M. FERRY. Jr. 


President 


E. J. BOOTH 





THE MICHIGAN 


Fire and Marine Insurance Company 


HAS BEEN FURNISHING HONORABLE FIRE IN- 
SURANCE INDEMNITY FOR THIRTY-SIX YEARS 


It has paid over $8,000,000 in Losses 


IT IS ONE OF THE STAUNCH AND RELIABLE COMPANIES IN THE WEST 


ice-President 


EES ery Sa tee $815,373 


H. E. EVERETT 


Secretary 


E. P. WEBB 
Ass t Secretary 











don, Ill., has been sold to E. H. Dennis. 

This concern represents 14 companies and 

is one of the oldest agencies of that city. 
——-_» 2 e——____—_ 


Western Bureau Meeting 


The Western Insurance Bureau will 
hold its semi-annual meeting at Pitts- 
field, Mass., at the foot of the Berk- 
shire mountains, Oct. 19 and 20. The 
place and dates were selected at a 
regular meeting of the executive com- 
mittee in Chicago, Wednesday. 
_ SOOO 


A. E. Perry’s Mother Injured 

While visiting her son, A. E. Perry, 
Minnesota state agent of the London 
& Lancashire, who lives at Minneapolis, 
Mrs. Perry of Denver fell downstairs 
and is not expected to live. She and 
her daughter, Miss Perry, also of Den- 
ver, were coming down the steps to- 
gether when they tripped on a rug and 
fell the full length of the flight. Mrs. 
Perry struck on her head and sustained 
severe injuries to her spine. Miss 
Perry was painfully injured, but is not 
thought to be in a dangerous condi- 
tion. 


Strike Insurance. Written 


Osborn & Co., Chicago, wrote some 
strike insurance last week when the rail- 
way difficulties were impending. The 
first business’ was placed in the Fire- 
man’s Fund at a rate of 2 percent for 
the trip and covered all ‘of the usual 
transportation hazards and loss caused 
directly or indirectly by strikes, riots 
and insurrection, excluding deteriora- 
tion due to loss of market. On Satur- 
day more business was written in the 
Tokio Marine at a rate of one-fourth 
of 1 percent. This covered only the 
strike hazard. The rates quoted by the 
two companies fluctuated as the dan- 
ger of strike grew or decreased, in the 
same manner as war risk rates jump 
up and down. The size of the rate 
charged for the strike hazard can best 
be judged when it is stated that the 
usual rate for merchandise in transit 
on railways ranges from one-twentieth 
to one-tenth of 1 per cent. 


_—_—— SOS 

Joseph A. Sullivan of Cincinnati, Ohio, 
executive secretary of the Ohio federa- 
tion, has resigned. 

At a luncheon in Columbus on Tuesday 
accident men of that city perfected an 
organization, looking toward following the 
lines of the state and national federa- 
tions. Mark T. McKee, secretary of the 
National Council, addressed the meeting. 


——_—___ =» 6 

W. T. Benallack, general agent of the 
Michigan Fire & Marine, left this week 
for a tour of the principal cities in the 


east, where he will confer with the com- 
pany’s leading agents and general agents. 


GERMANIA 


FIRE INSURANCE COMPANY 
NEW YORK 
ORGANIZED 1859 
Statement, January 1, 1916 





Cash Capital, - - = _ . $1,000,000 00 
1 - «= «= | $8,029,651 84 
Liabilities, - - $3,920,295 68 
Net Sue - $3,109,356 16 
Surplus for a Holders, - $4,109,356 16 





HEAD OFFICE 
Cor. William and Cedar Streete 


CARDS FOR CARD INDEXES. 


Write for prices on Assured’s Line Cards 
and Expiration Cards, 3x5 inches. 











WISCONSIN AGENTS 
WANTED 











2019 Insurance Exchange, CHICAGO 





Arizona Fire 
Insurance Company 


Phoenix, Arizona 





Capital, $200,000 


EDGAR M. DAVIS 


Vice-President and Gen’! Manager 














ARTHUR J. DAVIS Central Department 
General Agent Covering: 
Wisconsin, Ohio, 
JAS. H. SHEARIN Illinois, Indiana, 
Special Agent Michigan, Missouri 
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The kind of Stock Insur- 
ance the Farmers and 
Breeders Want 


FARMERS & BREEDERS 
LIVE STOCK 
INSURANCE COMPANY 


Home Office, Danville, Illinois 
Suite 306 Temple Building 


(Incorporated under the Insurance Laws of the 
ate of Illinois) 


Now Completing Organization 


Under Conservative Plans 
and on a Just Basis 


AUTHORIZED CAPITAL 
AND SURPLUS 
$200,000.00 


Some Good Illinois Territory not yet taken. 
Local and District Agencies. 


A Policy That Sells Itself—Unmistakable in 
Its Conditions, Yet Fair and 
Adequate in Rates. 


Officers and Proposed Directors Practical 
Farmers and Breeders. 


JOSEPH MEITZLER, 
Secretary & Treasurer 


J. M. KEENEY, 
Chairman Organization 
FARMERS & BREEDERS 
LIVE STOCK 
INSURANCE COMPANY 


Home Office, Danville, Illinois 
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IN THE GREAT NORTHWEST 


IOWA, NEBRASKA, MINNESOTA, 





NORTH AND SOUTH DAKOTA__ 








ENGLISH BLASTS “EXPERTS” 


Calls Attention to Practices of Busy- 
bodies Who Seek to Advise on 
Fire Insurance 


Self-styled experts, auditors, advisors 
and adjusters for the assured who are 
floating around Iowa, recommending 
blanks not approved by the state insur- 
ance department, are in bad with Com- 
missioner Emory H. English. They 
have become so obnoxious that the 
commissioner has issued a broadside, 
in which he warns property owners that 
they are being imposed upon. In his 
statement, Commissioner English says: 


It has come to the attention of the de- 
partment that Iowa business, men and 
property owners are being imposed upon 
with respect to fire insurance coverage, by 
self-styled experts, advisers, auditors and 
adjusters for the assured, many of whom 
recommend the use of forms not in har- 
mony with the Iowa laws with the evident 
object of directing the placing of insur- 
ance in unauthorized and oftentimes irre- 
sponsible insurance companies. 

When buying insurance with unlicensed 
eencerns the property owner is absolutely 
at the mercy of the officers of such com- 
panies in case of loss and since they do 
not hesitate to defraud the state of Iowa 
by avoiding the payment of taxes as re- 
quired by law to be paid on insurance 
premiums collected, it is not unreason- 
able to anticipate that such concerns 
would not hesitate to take the same ad- 
vantage of the policyholders. 

While the law does not prohibit a prop- 
erty owner from securing an insurance 
policy in an organization which is not li- 
censed to transact business in Iowa, there 
is a penalty, however, for any person do- 
ing an act or thing in selling unauthor- 
ized insurance in the state. The penalty 
inflicted by the statutes upon the person 
purchasing such insurance is drastic in 
that no action could be maintained in an 
Towa court for collection of claims for 
losses under a contract with any un- 
authorized company unless it could be 
shown that within six months following 
the date of such contract there had been 
paid into the Iowa state treasury 2% per- 
cent of the gross premiums paid or agreed 
to be paid for such policy; also in case of 
suit there would be no one legally repre- 
senting the unauthorized company in the 
state upon whom service could be had; 
also that persons professing to represent 
such unauthorized companies cannot enter 
this state to adjust losses which might 
occur under its policy nor can this duty be 
performed for such unauthorized company 
by the representatives of any authorized 
company or an independent adjuster. Fur- 
thermore, the authorized companies le- 
gally’ operating in the state are not per- 
mitted by law to pro rate any losses ex- 
cept with other valid and collectible in- 
surance, any agreement to the contrary 
notwithstanding. The failure of this 
class of insurance concerns to pay losses 
has brought distress and financial embar- 
rassment to many citizens of the state. 

Insurance commissioners of the various 
states are cooperating to investigate the 
practices of the “experts’? who have be- 
come a disturbing influence in many com- 
munities. At a recent session of the Na- 
tional Convention of Insurance Commis- 
sioners a committee was appointed to in- 
vestigate the operations of the auditors 
and adjusters to the end that legislation 
may be formulated and recommended for 
the protection of the insuring public. 


Pride Goeth Up in Smoke 


Dubuque, Iowa, formerly one of the 
worst points in Iowa for fires, was 
boasting that for the first six months 
of the year it had a fire loss of less 
than $7,000 in toto. But also for the 
record! The E. E. Frith fertilizing 
plant was destroyed by fire Sunday 
night, with a loss of $100,000. 


Gets Another Agency 


The Roscoe-Knudtson-Laidlaw Com- 
pany of Minneapolis, who recently ac- 
quired the agency of Val H. Hawkins, 
has just purchasd the agency of Fred 
M. Powers, which was originally the 
Harrington-Stiles Agency, later on, the 





George W. Knapp Company. The 
Roscoe-Knudtson-Laidlaw Company 
has been gathering them in for some 
time. 


Lightning Clause in South Dakota 


In connection with the printing of 
uniform forms for South Dakota, the 
question has arisen whether it will be 
necessary to incorporate a lightning 
clause in such forms. The laws of that 
state permit the lightning hazard to be 
covered in the printed conditions of 
the standard policy and most compa# 
nies are doing so, and it is the con- 
sensus of opinion that a special light- 
ning clause is not needed. 


Minnesota Agency Appointments 


Norw. Union—G. W. Empey, Hinckley. 

United States—B. F. Bjornstad, St. Paul. 

Natl.-Ben Frank.—L. D. Barnard, Renville. 
. & M.—F. I. Archer, Hawley. 

Prov. Wash. = P. Heuck, Wood Lake. 


North Amer.—Miss T. E. Gouldberg, Cam- 
bridge. : 

Marquette Natl.—G. F. Boeke, Minneapolis. 

Oueen—E. J. Kellogg, Minneapolis. 

Hartford—C. B. Howard, Freeborn. 

Amer. Eagle—E. G. Hagberg, Crosby. 

Gt. Nor.—H. Obersold, A. E. Cornelius 
and L. F. Henry, Minneapolis; Lyman Signor 
and Victor Schallern, Little Falls; C. H. Lind, 


Lake Wilson; L. Anderson, Slayton; Cc. E.R 


mapa =. "W. Kane, Dundee; Wy Stebor, 
Iona; M. J. Honer, St. Cloud; T. Egan, 
Austin. 


Northern, Eng.—A. A. Miller, McIntosh; J. 
P. Foote, McIntosh; C. L. Conger, McIntosh. 

Automobile—Conrad Raps, Crosby; J. C. Me- 
Coy, Hastings; F. G. Blum, Minneapolis. 

Ger. Amer.—A. S. Hall, Westport; J. M. 
Harrison, A a 

N. W. Natl—J. A. Leavitt, 
B. Vandewater and L. 

Amer. Eagle—C. W. 
Minnick, at hag 


Minneapolis; E. 
L. Erickson, St. Paul. 

Lotterer, Perham; E. 
Glens Falls—L. 


. Olds, Wells; B. E. Ballon, 
Fairmont. yi 
Minn. Fire—P. C. Reding, Monterey; W. M. 


Tweten, Mabel. 
Westchester—C. H. Dart and Andrew Hel- 
geson, Litchfield. 
Scott. Union—A. L. 
J. Werntz, Palisade. 
Farmers Home Mut. T. & C.—C. A. Dahiman, 
Clarissa. 
Connecticut—R. F. Quaintance, Crookston. 
Detroit Natl—A. J. Jelinek, New Prague. 
Wmsburgh. City—J. W. Dreger, Minneapolis. 
Det. Natl—B. J. H. Otte, Northfield. 
Pennsylvania—F. I. Staede, Walker. 
Mercantile—B. E. Ballon, Fairmont. 
Patriotic—Hulda E. Nyvall, Crookston. 
Sun—F. A. Lindberg, Crosby. 
American—C. M. Richstbecncs, St. Paul. 
Atlas—C. R. Lauritzen, Minneapolis. 
Equitable, Ct.—William Viertola, Biwabik. 
Ins. Co. N. A.—Henry_ Hokanson, Delft. 
North River—Adolph Opitz, Eden Valley. 


Disbrow, Owatonna; R. 


IOWA NOTES 


O. A. Hutton has — his agency at 
Madrid, Ia., to L. C Smith 


A. W. Greene has sold his local agency 
at Spencer, Ia., to J. G. Becket. 

Walter J. Fluent, a local agent at 
Charles City, Iowa, was operated upon at 
Mason City, Iowa, last week, having a 
polypus removed from his nose. 

The Mondt-Okey. Fire Insurance Agency 
at Boone, Iowa, will hereafter be known 
as the Okey Brothers Agency, H. A. Mondt 
having disposed of his interests two years 
ago. 

Charles E. See, a local agent at Osceola, 
Ta., has filed a petition in voluntary bank- 
ruptcy, listing his liabilities at $1,922 and 
his assets at $300, all of which he claims 
are exempt. 

Fred L. Waterman of Davenport, Iowa, 
has announced that he has purchased the 
interests of his partner, Joseph Thuenen, 
and that the agency will hereafter be con- 
ducted under his name. Mr. Thuenen has 
opened an office in the Davenport Savings 
Bank building. 

Clarence Wiese, a lad of 15, has been 
ordered to the insane hospital from Cedar 
Rapids, Ia., upon his confession that he 
has been responsible for a number of 
fires in that city recently. The last blaze 
entailed a loss of $40,000. Wiese has al- 
ready served a term at Eldora for incen- 
diarism. 

Mrs. Harry A. Elliott died at her home 
in Des Moines last week of peritonitis, 
after a two weeks’ illness. She was 55 
years old. Her husband, who survives 
her, was president of the State Fire of 
Iowa before it was taken over by the 
Phoenix of Hartford. He is well known 
in Iowa fire insurance circles. Two sur- 
viving sons are Webb M. Elliott and 
Ralph A. Elliott, manager and assistant 
manager of the State department of the 
Phoenix, with headquarters in Des Moines. 





CHRIS. SCHROEDER & SON CO., 86 Michigan St., Milwaukee 


General Agents 


GLOBE & RUTGERS 
FIRE INSURANCE CO. 


Michigan and Wisconsin 


General Agents 


PACIFIC FIRE 
INSURANCE COMPANY 


Wisconsin 


AGENTS WANTED IN UNREPRESENTED POINTS 


THE WEST AND SOUTHWEST 


MISSOURI, KANSAS, ARKANSAS, 
OKLAHOMA, TEXAS 


CELEBRATE ITS ANNIVERSARY 











Cravens & Cage, Well Known Houston 
Fire General Agency, Has Had 
Splendid Growth 


Cravens & Cage, of Houston, Tex., 
the well-known general agents of 
Texas, in celebrating their tenth anni- 
versary have sent out a large poster 
giving typical scenes and buildings in 
Houston. There is a panoramic view 
of the downtown section, in which the 
statement is made that Houston has 
more skyscrapers than any city of 
equal proportion in the world. Photo- 
graphs of the three partners are shown, 
Rufus Cage, James Cravens and K. S. 
Dargan. One of the interesting pic- 
tures is the first six men in Texas who 
enrolled for attendance at the citizens 
military training camp, all coming from 
the Cravens & Cage office. 

This general agency is one of the 
leading ones in the southwest. Its pre- 
mium receipts last year were $1,265,000, 
all from Texas. Two members of the 
firm were born in Texas and the other 
moved there in infancy, so the whole 
office is a Texas proposition. Its com- 
panies are the St. Paul Fire & Marine, 
Mercantile Fire & Marine Underwrit- 
ers, Detroit Fire & Marine, Firemens, 
Michigan Fire & Marine, American 
Central, Minnesota Underwriters, Cam- 
den Fire, Firemens Underwriters, 
American Surety, Western Indemnity 
and Western Live Stock. 


Plans for Joint Meeting 


Joint meetings will be held at Ex- 
celsior Springs, Mo., Sept. 19-20, by 
Missouri and Kansas field men. The 
Missouri Fire Prevention Association 





will hold its annual sessions and there 
will be a joint session with the Kansas 
Fire Prevention Association. The Mis- 
souri-Kansas pond of the Blue Goose 
will hold its regular session in the aft- 
ernoon of the first day, and there will 
also be a joint session with the Missis- 
sippi Valley pond, consisting of the 
St. Louis contingent. 

The program of the Missouri Fire 
Prevention Association has not been 
announced. One of the most important 
subjects to be considered, however, 
will be the reports of the forty com- 
mittees assigned to that many towns 
in the interest of the uniform fire pre- 
vention ordinance. 

The ladies are invited, and a dance 
will be held the evening of Sept. 19, 
following a good fellowship dinner at 
6:30. 


To Hold Blue Goose Meeting 


The annual meeting of the Missis- 
sippi Valley pond of the Blue Goose 
will be held at the American Annex in 
St. Louis next Monday evening at 7:30 
o’clock. There will be a number of 
goslings initiated, new officers will be 
elected and installed, and delegates and 
alternates chosen to the grand nest 
meeting in Chicago. After the business 
is transacted there will be a social ses- 
sion and a number of professional en- 
tertainers will be on hand. 


Trouble Over Garlichs Agency 


There has been considerable commo- 
tion in the Fred A. H. Garlichs agency 
at St. Joseph and Kansas City. At St. 
Joseph, Leo Anderson, who was an offi- 
cial of the Fred A. H. Garlichs Agency 
Company, filed a petition for receiver, 
but it was denied, and now he is out 
of it entirely. At the Kansas City 
agency Mr. Garlichs was arrested on 
complaints sworn to by Charles P. 
Woodbury, H. Woodbury and J. B. Mc- 
Gilbray, who alleged that Mr. Garlichs 
misrepresented the business done by 
the office in selling the agency. They 








Hotel Dyckman 


MINNEAPOLIS, MINN. 
THE COMPLETE HOTEL 
Each of its 300 rooms is outside and has bath 


Appointments 
‘| combine dig- 
nity with a fa- 
| miliar home- 
likeness rarely 
found in 
Metropolitan 
hotels. Two 
splendid cafes 
| for ladies and 
gentlemen, al- 


soa Club Grill 








Exclusively European Plan—$1.50 and upward 
Under the exclusive management of 


H. J. TREMAIN 














CLIFFORD IRELAND, President 
DR. GAIUS W. HUBBARD, Secretary and Gen, Mgr. 





Licensed in Maine, M. husetts, C: ticut 
Rhode Island, Pennsylvania, North Carolina, 
South Carolina, Ohio, Indiana, Illinois, Wiscon- 








sin, lowa, Kansas, Texas, Missouri, Tennessee. 
Cask: Cogttel. <......<<..<6.<< «+++ $225,000.00 
ere 121,073.00 
Surplus to Policyholders........ 346,073.00 
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SECURITY 


Fire Insurance Company, of Davenport, Ia. 


Se. F. GILMAN, Pres’t 


M. C. HINSCH, Sec’y 


CASH CAPITAL $200,000 
This Company has had 33 years of successful business experience, and is now doing 


business in Iowa, Illinois, Wisconsin, Ohio and Indiana. 


It is a good company for the 


agent, because in addition to writing a general business, it accepts practically all classes 


of farm risks. 


We want agents in the above states, and would appreciate 
hearing from agents desiring to represent us. 


Address the Secretary, 





Granite Live Stock Insurance Company 


C. A. LAFFERTY, Pres. 


The Best in the West. Our 
Special Policy Insures the 
Mare and Unborn Colt. 


iS 
SPECIAL TRANSPORTATION POLICY 


BLOOMINGTON, ar-eonans 





ARTHUR STONE, Sec. 


Insures Horses, Mules and 

Cattle against loss by 

death from any cause or 

theft. Agents wanted in 
Illinois. 
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claim that they paid $3,500 for it on the 
rey-resentation that there was $36,000 of 
expirations between July 1, 1916, and 
Aug. 31, 1917. Complainants charge 
that this representation was fraudulent. 


Patterson Planned Changes 


The late Commissioner John S. Pat- 
terson of Texas, who was killed last 
week, had planned to rewrite the in- 
surance laws of Texas and recommend 
the revision to the ceming legislature. 
He had many reforms in mind. He 
had some decided views about material 
changes to be made in the insurance 
laws, such as advocating the contingent 
commission plan for compensating local 
agents and other important provisions. 
As a result of his death before he 
molded his views into manuscript, it is 
probable that some of the suggestions 
he expected to make will be lost. 

Some of Mr. Patterson’s ideas were 
so well known that it is possible that 
his successor will adopt them and ask 
the legislature to amend the existing 
laws accordingly. 


Improvements in Cotton Risks 


More than $250,000 has been spent on 
cotton compresses and storage ware- 
houses in Arkansas in the last three 
months to make them fire-resisting by 
remodeling and by installing of mod- 
ern fire retarding devices. This is shown 
by figures of the Arkansas Actuarial 
Bureau, which has superintended the 
engineering features of the work. As 
a result, this year’s cotton crop will 
be better protected from fire hazard 
than ever before. 

Pressure was brought to bear by the 
marine insurance companies to force the 
improvements, it was said, as they were 
unwilling to sustain longer the enor- 
mous risks involved for the premiums 
charged. 


Topeka’s New Fire Company 


The Majestic Fire of Topeka, which 
was granted a charter on Aug. 7, 1916, 
is to have a capital stock of $200,000 
and a surplus of $100,000 paid in. The 
$100 shares will be sold at $150. The 
promotion expenses are to be limited 
to 20 percent of the capital stock and 
are to be met out, of the surplus fund. 
The incorporators hold 50 shares of 
stock for which they paid $1,250 in cash 
and $6,250 in notes. Permission to sell 
stock has been granted by the bank 
commissioner and the work of placing 
the shares has already begun. 


Queen Seeks Grain Lines 
The Queen has taken up the writing 
of short term grain insurance on farms 
in Kansas. It is writing at the regular 
rate of 1 per cent. It expects to ex- 
tend this business to other western 
grain states. 


ON THE BANKS OF THE KAW 


Topeka, Kan., Sept. 5—(Special)—J. P. 
©. de Mauriac, of the National of Hart- 
ford, accompanied by his bride, arrived 
from Holland, Mich., Sunday. When he 
entered his office Tuesday morning he 
found it profusely decorated in black crepe 
with a funeral wreath hanging on his desk 
and a small plaster of paris monument 
setting on the office table. The monu- 
ment bore this inscription: “Sacred to the 
Memory of J. P. O. de M. Born ? 
Hitched 1916. He Was Young to Die.” 
An informal reception in honor of Mr. 
and Mrs. de Mauriac was given Monday 
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Every room with 
‘private bath, 
~ electric fan, 
circulating ice 
water, tele phone 
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night at the home of Charles F. Hardy by 
some of Mr. de Mauriac’s friends. 

Wilber Perry, of the North America, and 

Seeds, of the Commercial Union, 
have returned with their families from a 
vacation in Colorado. . 

W. M. Gregory, of the Pennsylvania, is 
back in Topeka, after an absence of a 
few weeks. 

F. E. Dickerson, of the Pennsylvania, 
has bought a home in Topeka and moved 
his family here from Chicago. 


Kansas Agency Appointments 


_Farmers Allii—C. E. Miller, Solomon; C. A. 
Zimmerman, Paradise; R. A. Rogers, Selden; 
W. A. Alford, Independence; W. A. Lewilling, 
Larned; J. A. Holland, Coldwater; J. S. w. 
Cloud, Wakeeney; J. M. Allen, warden City. 

American—J. W. Bowlby, Lost Springs. 

_ Pennsylvania—E. E. Ely, Herington; E. C. 
Stephen, McLouth; Robert Crarey, Syracuse; 
H. B. Hamilton, Elkhart; R. C. Reed, Elkhart. 

Phoenix, Ct.—W. R. Seaver, Elsworth. 

Springfield—L. W. Spacheck, Pilsen; J. L. 
Parker, Bird City; C. W. Harper, Langdon; 
Thomas Darcy, Offerle. 

_,County—W. G. Bowman, Coffeyville; M. C. 

Tulley, Independence; N. E. Wood, Chanute. 

Prov. Wash.—Edna M. Withers, Cla 

{Twin City—H. W. Fellers, Millervil 
Hamrick, Pittsburgh; W. C. & A. C. Bowman, 
Coffeyville; W. W. Scott, Rush Center; Frank 
Klepper, Heizer; F. M. Swaim, Haviland. 

Patriotic—T. A. Bigger, Kansas City; L. W. 
Wilson, Topeka; W._A. Neiswanger, Topeka. 

“a aul F. & M.—B. Brock, Galatia; 
L. B. Hall, Phillipsburg; H. C. Haas, Gridley; 
Myrtle Beaty, Arkansas City. : 


y. Center. 
e; L. A. 


MISSOURI NOTES 


Charles B. Allan, special agent for the 
Old Colony in Missouri, has gone with 
Mrs. Allan for a vacation at Tampa, Fla. 


Some of the agents at Cape Girardeau, 
Mo., are asking their companies for per- 
mission to charge a fee to cover a tax of 
$10 per company, imposed upon agents. 
The request is being refused as contrary 
to the rules. 

An average of one farm loss a day for 
the past three weeks in Missouri is re- 
ported by one special agent at Kansas 
City. Most of them say that their losses 
have been exceptionally heavy in barn 
fires and live stock the past summer. 


E. M. Schoen, state agent of the Atlas, 
has returned to Kansas City from a very 
pleasant vacation. With his wife and 
three children as passengers, he drove 
in his Hudson 2,700 miles through Iowa, 
calling on agents, to Chicago, and into 
Wisconsin. 

Final inspection of fire insurance haz- 
ards at Waco, Tex., are now being made. 
Notices were given to many persons at 
the time the first inspection was made a 
few weeks ago, and those persons who 
have not complied with these notices will 
have their rates raised by the rating 
board, which is now making the final in- 
spection. 


OKLAHOMA NOTES 


T. A. Manning, general agent at Dallas, 
has entered the Svea & Western Assur- 
ance of Toronto in Oklahoma. 

The London Assurance, which has just 
entered Oklahoma, has been planted with 
D. R. Luttrell at Oklahoma City. 

F. F. Thompson, Oklahoma state agent 
of the North British & Mercantile, also has 
the Mercantile, which has just entered the 
state. Clarence Trosper gets the Mercan- 
tile at Oklahoma City. 


Mr. and Mrs. J. W. Mann have an- 
nounced the engagement of their daugh- 
ter, Alma Owens, to Wallace F. Miller, 
state -agent of the Northern Assurance 
for Oklahoma, a part of Texas and New 
Mexico. 


KANSAS NOTES 


H. N. Witt & Co. have sold their local 
agency at Liberal Kan., to G. E. Matkin & 
Son, G. E. Matkin, Jr. 

Cc. E. Eldridge, head of the Kansas In- 
spection Bureau, will speak before the 
State Firemens Association in’ annual 
meeting, Sept. 14-15-16, at Topeka. It is 
expected there will be an attendance of 


’ 





_F. M. Roane has purchased a half in- 
terest in the local agency of Henry Rob- 
erts & Co. at Pine Bluff, Ark. The new 
firm will be known as Roane & Robert- 
son. 





KENTUCKY AND THE SOUTH 


PROMISED REDUCTIONS GIVEN 








Kentucky Bureau Will Rerate for Im- 
provements in Risks Made on Its 
Advice 


The position of the Kentucky Actu- 
arial Bureau in its controversy with 
the state insurance board was modified 
during the week to this extent: It will 
grant reductions in rates to policyhold- 
ers in cases where, prior to the sus- 
pension of rerating activities, the bu- 
reau had quoted reductions on condi- 
tion the policyholders carried out speci- 
fied improvements, and where proof of 
such performance is given. Better- 
ments of this kind in other cases, where 
no reduction had been quoted condi- 
tionally, will not affect the present rat- 
ings. 

The Louisville Board of Trade made 
a formal tender of its good offices to 


George H. Parker, manager of the bu- | 


reau, and to N. O. Gray, chairman of 
the rating board, the intimation being 
that the insurance committee of the 
Board of Trade would gladly undertake 
mediation. 

Two years ago the Louisville Board 
of Trade stepped into the breach when 
the insurance companies had virtually 
ceased writing risks in the state and 
was instrumental in patching up the 
agreement that resulted in the new 
code, itself now the matter of conten- 
tion. 

No furthér exchanges between the 
two sides have been noted and the 
situation remains in statu quo. 


Did Temporary Field Work 


W. F. Follin, who has been connected 
with the Nashville, Tenn., office of the 
Southern Adjustment Bureau, has not 
Leen appointed special agent for the 





| 


| 





Aetna to assist James K. Polk, state 
agent in Tennessee. The Southern Ad- 
justment Bureau loaned Mr. Follin to 
the Aetna for a couple of months to 
help Mr. Polk during the latter’s illness. 
Mr. Polk has now recovered and Mr. 
Follins has resumed his work as ad- 
juster at the Nashville office. 


INVESTIGATION IS STOPPED 


On a writ of prohibition, issued by the 
court of appeals, William N. Hind, re- 
ceiver for the Metropolitan Fire of Louis- 
ville, Ky., has been enjoined from pro- 
ceeding with his work in that capacity 
until Sept. 18, when the attorneys for the 
defendant will file their answer. This 
order will stop Mr. Hind’s investigation 
for the present. 


KENTUCKY NOTES 


At Shelbyville, Ky., J. V. Goodman & 
Son are successors to A. M. Goodman, 
local agent. 


The Hazard Insurance Agency, with 
$5,000 capital, has been incorporated at 
Hazard, Ky., by R. D. Baker, Lewis Hays, 
Jr., and C. M. Center. 

W. Herndon Lackey has joined the in- 
surance and real estate firm of Poreman 
& Lackey, at Paducah, Ky., taking up 
the duties formerly performed by his 
father, Mayor Ernest Lackey. 


TENNESSEE NOTES 


Hall & Benedict of Nashville, Tenn., 
have relinquished the state agency of the 
National and Mechanics & Traders and 
Fred S. James has resumed jurisdiction 
for Tennessee. Hall & Benedict are now 
state agents for the Virginia Fire & 
Marine of Richmond and the Sun Under- 
writers. 

The Memphis Fire Insurance Club is 
considering paint and the hazards of that 
line of business. At the last meeting 
J. B. C. Guile pointed out that most of the 
risk is due to accumulation of rags satu- 
rated in various oils, which sometimes 
cause spontaneous combustion. . W. 
Wallace is slated to address the club on 
“Paint Stores.” 

Fire premiums collected in Alabama 
last year amounted to $2,745,181, and 
losses paid to $2,517,955. 

————_ —» ee 

“May a man marry his widow’s sister?’ 
like some insurance questions, has a first- 
off seriousness. 











James Cravens 





Rufus Cage 


CRAVENS & CAGE 


INSURANCE MANAGERS 
HOUSTON, TEXAS 
A General Agency that carries no ‘aeiinneitiane mark after it. Our 


fifteen hundred local agents of Texas know what our service is, and 
they are able to bank onit. The Agency with a full line of indemnity. 


K. S. Dargan 











THE CENTRAL STATES FIRE 


Insurance Company of Wichita, Kansas 
FIRE, TORNADO, AUTOMOBILE, HAIL AND FARM RISKS 





AGENCY CONNECTIONS OPEN IN KANSAS 


H. C. WHALEN, President 


Bitting Building, WICHITA, KANSAS 





The Equity Mutual Fire Insurance Association 


SIOUX CITY, 


- IOWA 


ORGANIZED 1898 


A Full Reserve Mutual Organized Under the 
Strict Laws of Iowa 














John Q. Mackintosh 
George W. LaBrande 





J.Q. Mackintosh, Pres. 


George T. Simpson 


BOARD OF DIRECTORS: 


Great Northern Insurance Company 
Pioneer Bldg., St. Paul, Minn. 


Albert Berg, Sec’y & Treas. 
George W. La Brande, Vice-Pres. and Managing Underwriter 


S. A. Farnsworth 


Cc. L. Maguire Cc. C. Schulz George Jarchow 
Albert Berg Julius A. Schmahl Louis F. Dow H. A. Baldwin 
A. O. Eberhart Joseph I. Silbar Louis B. Frook 


J. C. Fulton 








J. J. Ecklund 























September 7, 1916 


THE WESTERN 





UNDERWRITER. 











13 











MOUNTAIN AND COAST FIELD 


PASS FIRE PROTECTION PLAN 











Seattle Arranges for Ordinance That 
Will Enforce Greater Carefulness 
—To Have Inspections 





Seattle, Wash., Sept. 7—(Special)— 
After deliberating for several months 
upon a revision of the fire ordinances 
the city council has passed an ordi- 
nance providing for the elimination and 
prevention of fire hazards occupying a 
full page in the official city paper. 
The new ordinance is probably as com- 
plete and rigid in its provisions as 
could possibly be framed. The intent 
of the ordinance is to rigidly enforce 
carefulness and fire prevention. 

There is created in the fire depart- 
ment a “Fire Prevention and Inspec- 
tion Division” under the direct charge 
and supervision of the fire marshal. A 
squad of firemen will be detailed to 
make a systematic inspection of prem- 
ises, particularly in those where extra 
fire hazards may exist, and where there 
may be found any violation of the ordi- 
nance to report the same to the fire 
marshal. Notice is then served to 
abate or correct the hazard, and failure 
to promptly do so will be followed by 
arrest and imposition of the penalties 
provided. 





Agents Quit Board Companies 


In an open letter to the Pacific Board 
local agents at Boise, Idaho, anounce 





that they will decline to write or re- 
new any business at the increased rates 
promulgated for the city. Efforts will 
be made to handle all of the business 
with companies outside the board. 





Important Decision Given 


The United States district court in 
Idaho has held the law of that state 
unconstitutional, which imposes taxes 
on fire insurance premiums placed in 
unauthorized companies. Such a law 
is on the statute books of a number of 
states, the purpose being to discourage 
the patronage of companies not li- 
censed. The federal district court in 
the Idaho case holds that this law 
abridges the right of private contract. 

The state of Idaho sued the Black- 
well Lumber Company to recover a 
tax of 10.percent on its premium on in- 
surance placed in unlicensed compa- 
nies. The court held that to prevent 
a citizen of the state from making a 
direct contract with a corporation out- 
side of the state was in violation of 
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the fourteenth amendment of the fed- 
eral constitution, which guarantees 
freedom of contract. 





Nonboarders Will Continue 


San Francisco, Cal., Sept. 2—(Spe- 
cial)—A general meeting of the Pacific 
Board Friday voted to allow nonboard 
companies to continue to participate 
in the Fire Prevention Bureau of the 
Pacific, the enlarged organization for- 
merly known as the Fire Underwriters 
Inspection Bureau of the Pacific. 
There had been talk of excluding non- 
boarders and the latter still believe that 
Friday’s vote is only a reprieve and 
that they will later be excluded. ° 





Hayes Carnahan Resigns 


Hayes Carnahan resigns as special 
agent for the Western and British 
America in Montana and Idaho to en- 
gage in the local agency business at 
Billings, Mont. He is succeeded by. 
George B. Side, who formerly covered 
Nebraska and Kansas for the compa- 
nies. 





To Publish Sexton Book 


San Francisco, Cal. Sept. 5—(Spe- 
cial)—The Fire Underwriters Associa- 
tion of the Pacific will preserve in per- 
manent form the writings of the late 
William Sexton, former chief adjuster 
of the Fireman’s Fund, and dean of 
Pacific Coast insurance men, by pub- 
lishing a book containing two dozen of 
his best known works. He was be- 
loved by insurance men and the news 
of the intention to publish his articles 
and comment on fire insurance matters 
is received with general interest. 





Agents Fight Increased Rates 


Local agents at Boise, Idaho, are 
taking up with the companies directly 
the subject of rates. They have been 
endeavoring to get the Pacific Board to 
rescind its recent advisory estimates for 
that city, which caused considerable in- 
crease. Failing in this, they have gone 
over the heads of the board. 














EDGAR J. HAYNES, President 
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THOMAS L. FARQUHAR, Secretary JAMES G. MACONACHY, Agency Superintendent 


NEWARK FIRE 


INSURANCE COMPANY 


NEWARK, N. J. 
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Assets - - - = «© «© « « «+ $2,153,778.82 
Capital - - ae er _ 500,000.00 
Surplus to Policyholders - = = «= + 932,012.09 


WESTERN STATE AGENTS 
W. E. COLLINS, Michigan and Ohio Union Trust Building, Detroit 
A.S. STR Illinois, Indiana and Wisconsin, 2119 Insurance Exchange, “4 
WILLIAM J. WENDT, Iowa, Minnesota and Missouri Omaha, Neb. 











GEO. R. DAVIES, Manager 


Allemannia Fire Insurance 
National-Ben Franklin Insurance Co. 


Capital, eines 


lew Agents Solicited 












PITTSBURG UNDERWRITERS 
Commonwealth Bld¢., Pittsburd, Pa. 
UNDERWRITTEN BY 
Co. Humboldt Fire Insurance Co. 
Teutonia Fire Insurance Co. 
all of Pittsburg, Pa. 


Assets, $7,732,467.27. Surplus to Policyholders, $3,449,769.69 
F. H. Fortenenee. Toledo, Ohio, Special Agent for Indiana and Ohio 
el & Loeb, Chicago, Ii., General Agents for Illinois 
Fish & Schulkamp, Madison, Wis., General Agents for Wisconsia 
































The COLUMBIAN NATIONAL 


FIRE INSURANCE COMPANY 
DETROIT, MICH. 


AUTHORIZED CAPITAL 
CASH CAPITAL PAID IN 
SURPLUS TO POLICYHOLDERS 


$1,000,000 .00 
963,250.00 


1,257,680.79 





RELIABLE AGENTS WANTED 
Michigan, Ohio, Pennsylvania, New Jersey, Illinois, Indiana, 
Wisconsin, lowa, Minnesota, New York, Massachusetts, 
Rhode Island, Louisiana, Texas, California 
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Herbert Buxton General Insurance 











92 William St., New York 


Insurance placed in all parts om the United 
States and Canada 















News of the Mutuals 











The states of Washington and Utah 
have completed an examination of the 
Northwestern Mutual Fire of Seattle. 
The company’s method of operating 
through salaried employes instead of local 
agents is complimented, the underwriting 
called good, and the officials and em- 


all 
PR 


| i g | 





ployes are said to be “progressive and 
open minded and willing and anxious to 
better their practices.” 

The report of the examination states 
that the company has very complete sta- 
tistics on its business since it began oper- 
ation and that these have been very valu- 
able and of great assistance in holding 
the loss ratio during the entire period of 
the company’s operation down to 36.5 per- 
cent. The expense ratio over the entire 
period has been 25.75 percent, leaving a 
trading profit of 37.75 percent, a portion 
of which has been put into reserves and 
surplus and the remainder returned to pol- 
icyholders in the form of dividends. Dur- 
ing the fourteen complete years that the 
company has been in business it has col- 
lected $4,638,156 in premiums, paid losses 
of $1,734,304 and returned dividends to 
policyholders of $1,259,597. 

The June 30 statement shows $482,350 
in cash assets, $370,950 of total liabilities, 
of which, $354,653 is for unearned pre- 
miums, and a surplus to policyholders of 
$111,398. In the first six months of the 
year the company collected $370,140 in 
premiums and paid losses of $95,330. The 
company is now licensed in nine states. 

* * * 

Charles M. Purmort, assistant secretary 
of the Central Manufacturers Mutual of 
Van Wert, Ohio, became the father of a 
ten and a half pound boy last week. 

* * * 

George E. Hughes, one of the best known 
mutual insurance men in northern Iowa, 
was instantly killed when his automobile 
was struck by a train at Alexandria, Minn. 
His wife and child were injured. Mr. 
Hughes was secretary of the Farmers 
Mutual of Emmetsburg, Ia. 

* * * " 

The semi-annual conference of secre- 
taries of the lumber mutual companies, 
which was to have been held at Van 
Wert, O., this week, has been postponed 
because ‘of the illness of Mrs. C. L. 
Furmort and Mrs. C. M. Purmort, wives 
of the secretary and assistant secretary 
of the Central Manufacturers of Van 
Wert. Both Mrs. Purmort are the vic- 








tims of typhoid fever. 
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Plerchants National 
Sive Insurance Co. 


CHICAGO 

Wants Good Agents in. 
Michigan 

Illinois and Wisconsin 
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Detroit National Fire Pusurance Co. 


M.O.ROWLAND, President DETROIT J.EDWARD READY, Secretary 










Join the forces of a live, active, growing, strongly backed western company, 
progressive, yet operating along sound lines. Licensed in New York, New Jersey, 
Connecticut, Massachusetts, Maryland, Indiana, Pennsylvania, Virginia, Minnesota, 
Michigan, Rhode Island, Iowa, Colorado and California. 















MANAGED BY en WHO ARE IN CLOSE TOUCH WITH THE FIELD 






UL TURNER, Vice-President and Managing Underwriter 




















95 William Street 


The North River Ins. Co., N. Y. 
United States Fire Ins. Co., N. ¥.—Richmond Insurance Co., N. Y. 
Union Fire Ins.Co., Buffalo, N. Y—The United States Underwriters’ Policy, N. Y. 


F. M. GUND, Mer. Western Dept. 
Freeport, Ill. 










CRUM & FORSTER 


GENERAL AGENTS 
NEW YORK CITY 


Co., N. Y. 





and for New York City. 

Aachen & Munich Fire Insurance Company, Germany 
Allemannia Fire Insurance Company, Pa. 
Potomac Insurance Company, Washington, D. C. 
Seneca Fire Insurance Company, Buffalo, N. Y. 

National Lumber Insurance Company, Buffalo, N. Y. 


Associated Underwriters’ Pacific Coast Dept. 
San Francisco, Cal. 
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Losses of the Week 











Hot Springs, S. Dak.—The livery barn 
of James A. Clark was burned here, the 
insurance being in the Hartford, North- 
ern of England and Sun. 


Cleveland, OQhio—There is an 85 percent 
loss on the Beechwood & Massillon Coat 
Company, located at Nimisella near here. 

om 


Cleveland, Sept. 4—Fire of unknown 
origin damaged the buildings of the Cleve- 
land Union Stock Yards last night. Ad- 
justers place the loss at about 15 percent 
on general form and the amount of insur- 
ance carried is $180,000. The following 
companies are interested: 


Atlas .......$ 5,000 Scot. U. & N. 2,000 
Connecticut . 5,000 Phoenix ..... 2,500 
Mercantile .. 2,500 Amer. Cent. - 2,500 
Phoenix .. 5,000 Detroit ..... 2,500 
is Be Und. 10,000 Phoenix .... 3,500 
Cleve. Nat.. 3,500 Amer. Cent.. 2,500 
Phil. Und.... . 4,000 Michigan .. 2,500 
Firemen’s Fd. 3,500 City of N. Y. 2,500 
Queen ...... 3,000 Camden ... 2,500 
Hartford .... 2,500 Globe & Rut. 2.500 
a 2,500 Nord-Deut. .. 2,500 
Equitable ... 2,500 Firemen’s U. 2,500 
Prov. Wash.. 2,500 Royal ...... 2,500 


L. & L. & G. 17,500 Westchester. 1,500 


Pittsburgh .. 1,500 New Hamp... 1,000 
Nor. Union.. 10,000 Phoenix of 

Fire Assn.... 6,000 Hartford .. 500 
Com. ree . 5,000 Dela. Und... 2,500 
N. W. . 8,000 Amer., N. J.. 2,500 
State of P a. . 2,500 Boston ...... 2,000 
London Assu. 2,500 Penn. ....... 2,000 
Aetna ...... 7,500 Queen ...... 1,000 
Niag., Det... 4,500 Firemen’s Fd. 2,000 
Caledonian .. 2,500 Boston ..... 1,500 


London Assu. 2,500 Ins. Co., N. A. 1,500 


Nation . 10,000 Scot. U. & N. 2,500 

Ger. Amer... 2,500 Yorkshire ... 2,500 

Oe ee —_—__ 

Yorkshire ... 2,500 $180,000 
* * * 


Oak Park, Ill., Sept. 5—There is a loss 
of over $100,000 on the First Congrega- 
tional Church here. The tower of the 
church was struck by lightning and the 
water supply proved inadequate to stop 
the flames. A large pipe organ, which 
had recently been installed, was con- 


sumed. A line of insurance amounting to 
$135,000 was carried. Insurance: 

Amer . N. J..$ 2,500 Mechanics ... 5,000 
Camden .... 2,000 Merch., Col.. 2,500 
Citizens ..... 3,500 Niagara ..... 10,000 
Coml, Union. 15,000 Phoenix, Ct... 5,000 
Commonw’'lth 4,000 Phoenix, Eng. 6,000 
Conn, ........ 5,000 Pittsburgh .. 2,000 
Ger., W. Va.. 7,500 Pitts. Und... 10, 000 
Gran. State.. 1,500 Security, Ct.. 5,000 
Hartford .... 6,000 Springfield .. 7, 800 
Humboldt ... 4,000 Scot. U. & N. 5,000 
On. we LON.. T0090. BUN. .005 sc0v0 5,200 
Lumberm’ns. 8,000 i‘ 


East Liverpool, Ohio, Sept. 2—There is a 
loss of about $3,000 on the three-story 
brick building owned by Ida M, Clayton. 
Insurance: 

L. & L. & G..$5,000 Newark - $2,000 
Fid. Phen..... 5,000 Ins. Co., N. A. 2,000 
Nor. Union.... 2,000 | ‘ 


Shell Lake, Wis., Sept. 1—There is a 
total loss on the school building in the 
first district of this city. A total of $18,- 


480 insurance is involved. Insurance: 

Aetna ......2.$1,000 Hanover ..... $1,605 
HIORE o:sisnicves 1,000 ‘St. Pauls... 2,000 
eee 27500 Phila. Und.... 2,000 
No. Amer..... 2,000 N.B.& M..... 1,875 


Hartford ..... 2,500 |New Hamp... 2,000 
Central Lake, Mich., Sept. 1—The stock 
of merchandise in the general store of 
Thurston & Co. was completely destroyed 
by fire. A spark in a pile of rubbish in 
the rear was the cause. Insurance: 
Fire Assn.....$1,000 N. Y. Und... -$1, 000 
Phila. Und.... 1,000 Hanover ..... 2,000 
Fid. Phen..... 2,000 Ins, Co., N. A. 1/000 


Van Hook, N. D., Aug. 31—Fire, which 
started from an adjoining building, caused 
a total loss on the store owned by Gus 
Sather, situated on lot 6, block 13. Insur- 
ance: 

L. & L. & G..$2,500 Ins. Co., N. A.$ 600 
m, 2. ed. «i. BOO Aetna: . «00... F008 
Middlewest ... 2,400 | i 


Minneapolis, Minn., Sept. 2—There is a 
total loss on the brick mercantile building 
owned by Matilda A. Bosting and located 


at 17 North Washington avenue. Insur- 

ance: a 

Westchester. $10,000 | Royal Ex... .$ 5,000 
*” 


Lawrence, Kan., Sept. 1—The brick and 
stone building and fixtures occupied as an 
automobile garage, situated at Nos, 700-702 
New Hampshire street, was almost totally 








destroyed. The building was owned by 
James Donnelly. The probable cause was 
a short circuit in an electric wire. In- 


London ...... $1,500 Ger.-Amer. ...$1,500 
Citizens -:.... 1,000 Ham.-Brem. .. 2,500 
Amer. Cent... 2,000 .anover aie ed 5 


Bismarck, N. D., Sept. 2—The hotel and 
contents owned by the Washburn Lignite 
Coal Company was almost completely de- 
stroyed, causing a loss of over $5,000. In- 
surance amounting to $85,500 on the gen- 
eral form was carried, covering the min- 
ing property as well as the hotel. The fire 
started from the furnace in the basement. 
Insurance: 

Phoenix, Ct..$ 6,000 Middlewest . 6,000 
Coml. Union.. 6,000 L& L. & - 12,000 
Springfield .. 12,000 Hartford . 10,000 

caeieta.< <a Aetna ...... 9,500 
Nor. Union. 6,000 Ins. Co., N. A. 6,000 
Northn., Eng. 6,000 | Fi - 


Pratt, Kan., Aug. 31—The W. E. Jett 
Mercantile Company of this city suffered 
a total loss involving insurance to the 
amount of $65,000 on their stock and $10,- 
000 on the building. Insurance on eee 


Niagara ......$2,000 .Aetne® ....... 6. $7,0 

a |, ee 1,000 Ins. Co. of N.A. 5, ooo 
Fid. Phen..... 3,500 Fire Ass’n. 1/000 
Hartford ..... 1,000 N. W. Nat’l. 1,000 
Royal .... 5,000 New Hamp.. 1,000 
Phoenix, Ct 3,000 Mech. & Trad. 1,000 
ee ae 1,000 Cent. State. 1,000 


N. B. & M... 1,000 Connecticut .. 4,500 
Amn., N. J.... 1,000 Concordia .... 2,000 
Continental .. 1,000 N. W. F.&M.. 4,000 
L. & L. & G.. 1,000 Phoenix, Eng.. 3,000 


oo ee 2,000 Phila. Und.... 1,009 
Firemens .... 3,000 Merch. Und... 1,060 
Germania .... 1,000 Orient ....... 2,000 
Home ... 2,000 


The building next door was also des- 
troyed. It was owned by B. F. Dodson 
and carried $4,000 insurance. Insurance: 
Peo, Nat'l :.....$27000: St> Paul... $1,000 
Ger.-Amer, ... 1,000 | Pa. BIG ocsae 1,000 


Scotts Bluff, Neb., Sept. 3—A heavy loss 
was incurred by Fliesbach & Sons. The 
fire was started by an electric iron, and 
most of the damage was done by smoke. 
Insurance: 


L. & L. & G..$2,000 Pa. Fire...... $1,590 

‘ontinental .. 2,000 Phoenix ...... 1,500 
National is aia’ 1,500 Home ........ 3,000 
Gartford ..... 2,000 | Ger.-Amer. -e- 1,500 


Merrill, Wis., Aug. 30—There is a total 
loss on the plant of the American Hide & 
Leather Company, involving insurance to 
— a of $580,400. Insurance (par- 
ial list): 


Ins. —_ of Y. Und. .. 20,000 

a a. $20,000 Hartfora 20,000 
Fid. Phen. . 30,000 Hanover ... 10,000 
| Amer., N. J.. 15,000 Reval 2.46.2. 5,000 





——————=> 0a 
NEED TO USE MORE CARE 


Indianapolis, Ind., Sept. 5—To the 
Editor—I was very much interested in 
the editorial in your last issue with ref- 
erence to the lack of care in reporting 
losses by both brokers and agents. I 
just had a case myself which shows 
that it is rather expensive sometimes to 
investigate and find we have no lia- 
bility. 

[ refer to the matter of a small town 
agent in Indiana who reported a tor- 
nado loss of $450. The loss occurred 
along the early part of July and we did 
not receive the loss notice until away 
along in August. ‘The writer was then 
trying to clean up his work and there- 
fore had no opportunity to make a per- 
sonal investigation, and sent another 
adjuster there, only to find that agent 
had reported the loss incorrectly and 
that we did not cover on the property 
which had been blown down. The in- 
vestigation cost us about $12, and while 
we are glad, of course, to escape the 
$450 loss, had a little care been taken 
in reporting the same to us, we would 
not have had the expense which was 
incurred. 

SPECIAL AGENT. 





POLICY LABELS 
All Styles and Prices 
Write for samples to 

THE WESTERN UNDERWRITER. 


1362 Insurance Exchange, Chicago. 





The Best Field in the Insurance Business 
Today is Live Stock Insurance 


We want good men who work among farmers and stockmen to communicate with us 
Territory in Ohio, Indiana, Illinois, Michigan and Minnesota 


THE KASRASEIA LIVE STOCK INSURANCE COMPANY 


Home Office: ° 


INCORPORATED 








, Lansing, 








» Shelbyville, Illinois 


MICHIGAN COMMERCIAL INSURANCE COMPANY 


ASSETS SURPLUS 
January 1, 1913......... $862,447.34 $156,321.92 
January 1, 1914......... 920,961.16 181,374.66 
January 1, 1915......... 935,693.93 200,120.21 
January 1, 1916.........1,020,369.41 211,057.76 


Fire, Tornado, Automobile, Tourist Baggage, Parcel Post Insurance 





Michigan 

















‘Assets $1,099,331.19 


ORGANIZED 1853 


Surplus $496,079.49 


LOSSES PAID $10,950,000 


THE FARMERS’ FIRE INSURANCE CO. 


OF YORK, PENNA. 


W. H. MILLER, President 


A. S. McCONKEY, Sec’y & Treas. 





Organized 1852 


Capital $1,000,000 


HAN OWV ER 


FIRE INSURANCE COMPANY OF NEW YORK 
ANNUAL STATEMENT JANUARY 1, 1916 
Assets, $4,642,457.28 Liabilities, $3,740,176.62 Surplus to Policyholders, $1,802,280.86 


Western Department, 1105 Insurance Exchange, Chicago 


C. W. HIGLEY, General Agent 


MONTGOMERY CLARK, Asst. General Agent 





INCORPORATED 1720 


ROYAL EXCHANGE ASSURANCE 


LONDON, 


United States Branch 
92 William Street, New York 


BNGLAND 


RICHARD D. HARVEY 
United States Manager 





Rossia Insurance Co. 


REINSURANCE 


HARTFORD, ; ‘ 


CONNECTICUT 








GEORGE E. FEENEY, President 


Capital .. 


EDWARD T. LYONS, Secretary-Treasurer The L. S. MacENANEY, Managing Underwriter 


Columbian SJnsurance Co. 


of Indiana, 1008-9 Hume-Mansur Bldg., Indianapolis, Ind. 


- $256,700.00 








fous i. LIND, State Agent . 719 Linn Street, PEORIA . Illinois, Wisconsin and Minnesota 
AS. H. HARRADEN, State Agent, 220-21 Hammond Bldg., DETROIT . Ohio and Michigan 


Agents Wanted in 
INDIANA, ILLINOIS, OHIO, MICHIGAN, WISCONSIN and MINNESOTA 











London & Lancashire 


FIRE 


Insurance Company 
LIMITED 


of Liverpool, England 





CHARLES E. DOX, Manager 
Western Department 


39 S. La Salle St. Chicago, Illinois 





A. G. McILWAINE, JR., Manager 
Hartford, Conn. 





SAM B. STOY, Manager 
San Francisco 


The CONCORDIA FIRE 


INSURANCE COMPANY 
OF MILWAUKEE, WIS. 


Cash Capital < - $ 600,000,00 
Reinsurance Reserve - 1,198,786.97 
Reserve for all other Liabilities 203,962.30 
Surplus to Policyholders - 1,000,236.83 
Total Assets - - - 2,402,986.10 








STATE AGENTS 
MILO B. MARIK, Chicago, IIl., for Ill. 
L. W. SNIDER, Detroit, Mich., for Mich. 
P. E. NORRIS, Columbus, O., for Ohio and W. Va. 
F.E.HOFFMAN, Jr., Sedalia, Mo.,for Kans. and Mo. 
O. J. GRAHAM, Des Moines, Ia., for Iowa and Neb. 
FRED B. CLARK, Indianapolis, Ind., for Ind. 
H. E. MILLER, Milwaukee, Wis, for Wis. and Mian, 
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NEWS OF FIRE PREVENTION 


Timely Comments on Hazards, 
Protective Devices and 


Kindred Topics 


OHIO FIRE PREVENTION MEET 








Fire Department and Water Supply 
Committee Will Make Investiga- 
tion of Two Cities 





Columbus, O., Sept. 5—(Special)— 
The Ohio State Fire Prevention Asso- 
ciation, at its meeting tonight, decided 
to let the committee on fire depart- 
ment and water supply cope with the 
situation at Hamilton and Toledo. At 
the latter place the civic bodies will 
be the ones consulted and advised. It 
is thought that visits from the com- 
mittee to both places will have a salu- 
tary effect. 

New members were elected to the 
association as follows: Ward W. 
Webb, Boston, Michigan Cammercial 
and Old Colony; H. R. Prince, Atlas 
Assurance; A. G. Dorger, Humboldt; 
2. J. Carter, Reliance; Charles G. 
Runckle, Scottish Union. Paul B. Som- 
mers, of the waterworks and fire de- 
partment committee, reported how 
Cleveland had received the standard- 
ization idea with open arms and Cin- 
cinnati might soon follow suit. 

Col. A. C. Speed, who, with Chief 
Mack of Lima, is working on a west- 
ern Ohio chief’s association, said the 
consummation would come before win- 
ter. It was voted to give the bureau 
at Chicago all data on how the ex- 
penses of the association are met, etc. 
Upon request the Ohio association’ 
will send five delegates to the Chicago 
conference of fire prevention associa- 
tions Oct. 6. 

C. O. Wood, A. C. Speed and N. T. 
Julian were named to look over the 
constitution and by-laws to see if any 
revision is necessary. A change in 
meeting time from night to afternoon 
will be bulletined. The campaign of 
hose and hydrant coupling and outlet 
standardization will be pushed in Ohio 
with renewed vigor. 


OHIOANS HOLD THEIR 
ANNUAL CONVENTION 


(CONTINUED FROM PAGE 1) 
and now there are elaborate schedules, 
and the agent is able to go to his client 
and present the makeup of his rate. 
The agent can explain to the assured 
how to lessen his rate by eliminating 
certain hazards, and this puts the safety 
of the property really up to the prop- 
erty owner. By the elimination of 
hazards rates sometimes are reduced 
more than 20 percent. 

The agent was a sort of shock ab- 
sorber as between the assured and the 
company. 

Understanding Would Obviate Difficulties 


The agent should have satisfied cli- 
ents and should be able to go to his 
company and say what the attitude of 
the public was as to that company. 
The lack of understanding between the 
public and the company causes all the 
trouble, said the speaker. A  verfect 
understanding would obviate many of 
the existing difficulties. He urged the 
work of fire prevention and fire pro- 
tection. Mr. Hildreth also urged upon 
his hearers the advantage of a day-by- 
day canvass for insurance publicity, so 
that the public may understand what 
they are buying and paying for and 
why. The agent should be in touch 
with the people, for they are the peo- 
ple. It is hard for the companies to 





get into this position, for they are not 
so close to the ground as are the 
agents. 

Mr. Hildreth interlarded his speech 
with excellent stories and verses and 











North Branch Fire Insurance Co. 


SUNBURY, PA. 
INSURANCE AND REINSURANCE 


Incorporated 1911 
JOHN G. SELL, Managing. Underwriter 


City (Fire) Insurance Company 
PITTSBURGH, PA. 
Operating in a limited territory under an experienced management 


Incorporated 1870 
G. R. DETTE, Managing Underwriter 








incidentally paid his compliments to 
Superintendent Potts of Illinois. 


President McElroy’s Address 


President Frank C. McElroy’s ad- 
dress was not long. 

Mr. McElroy referred to the bene- 
fits the association had _ received 
through the employment of Executive 
Secretary Earl A. Pabody and reminded 
the members that his employment had 
been rendered possible by private do- 
nations and the payment of his travel- 
ing expenses by the National associa- 
tion. The president expressed the opin- 
ion that Mr. Pabody’s work has been 
so beneficial that the employment of an 
executive secretary should be contin- 
ued. To do this a substantial sum will 
be required and, hence, the officers in 
the call for the meeting suggested an 
increase in the dues to $5 a year, instead 
of $3. Even this increase will not be 
sufficient and some special support will 
be necessary. 

President McElroy favored three sep- 
arate state organizations of fire, life 
and casualty agents, for the reason that 
in a joint organization the interest of 
the special classes are not looked after. 
The three organizations could all be- 
long to a properly composed national 
insurance council. 


Progress of Organization 


The report of Secretary Pabody 
showed that Jan. 1, 1916, the associa- 
tion had 385 members. Since then only 
four had been dropped, while 175 new 
ones had joined, giving a total member- 
ship of 556. In addition, 61 new ap- 
plications have been received, on which 
dues have not been paid. Since Nov. 1, 
1915, the increase in membership, paid 
and unpaid, was 285. The following 
are the active local branches: Ash- 
land County, Bellaire, Chillicothe, Cin- 
cinnati, Cleveland, Columbus, Dayton, 
Delaware, Erie County, Fostoria, Lick- 
ing County, Lima, Mansfield, Washing- 
ton County, Middletown, Portsmouth, 
Summit County, Toledo and Zanesville. 
New organizations are under way at 
Canton, Marion, Martin’s Ferry, Logan, 
Kenton, Hamilton and Springfield. 


Side-Liners Chief Obstacle 


The plan pursued in the extension 
work, said Secretary Pabody, is to form 
local organizations with the under- 
standing that the state association 
would supplement their efforts to main- 
tain good practices. This he believed 
was the only plan that could prove suc- 
cessful. He said the most difficult 
problem in organization work is the 
side-line agent. In one town with 
twenty-two agents only two gave all 
their time to the business, and only 
three responded to a call for a meeting 
after strong missionary work had been 
done. Mr. Pabody expressed apprecia- 
tion of the friendly attitude of the field 
men. Only one special agent has shown 
hostility, and his attitude was sched- 
uled for consideration in executive ses- 
sion. 

McKee on Organization 


Mark T. McKee, secretary of the 
National Council of Insurance Federa- 
tions, spoke on “The Necessities of 
Organization.” He said that for years 














Automatic Fire Sprinklers 
(PARTICIPATING PLAN) | 


The Phillips Company 


108 South La Salle St. - Franklin 4572 


Chicago 








he had told agents that they should be 
members of their own organizations 
and of their national associations. He 
reviewed the situation in North Da- 
kota, where the Farmers’ Nonpartisan 
Political League worked the steam rol- 
ler. The same plan is now being worked 
in Washington and Minnesota. Mr. 
McKee said that a fight on the insur- 
ance business was a fight on all busi- 
ness and discussed the situation in 
South Carolina, where now warehouse 
certificates cannot be backed up with 
insurance policies. 

Referring to the fraternals, he de- 
scribed a united fight in Michigan 
against an objectionable constitutional 
amendment. By organization, coopera- 
tion and education the amendment was 
defeated by 200,000, which illustrates 
what standing together will do. He 
spoke of the wonderful strength of the 
fraternals and the farmers’ mutuals. 
His idea was not to destroy the local 
organizations, but for all to stand 
shoulder to shoulder and build up such 
a strong organization that nothing can 
break it. If state socialism is to be 
combated, there must be organization, 
cooperation and education. Mr. McKee 
wanted all agents of every branch of 
insurance to join their own organiza- 
tions first, and then work hand in hand 
with the Insurance Federation. He 
strongly favored county organizations. 


Are Now Cooperating 


nati, was chairman, called attention to 


the fact that the #$sociation and the } 


state insurance department are now 
working together for the good of the 


business. Much praise was given Su- 
perintendent Taggart and Deputy 
Patrick. 


May Meet at Buckeye Lake 


Before adjourning at noon today and 
driving to the country club through a 
thunder storm, the Ohio Association of 
Insurance Agents elected officers. 

The association was invited to meet 
at Buckeye Lake next year. The exec- 
utive committee has this in charge. 

The last arrival, just before adjourn- 
ment, was F. A. Zimmerman, Cincin- 
nati, who couldn’t resist the Bean 
Club’s haunts and the afternoon. Philip 
Buerkle and A. C. Lermann are now 
real beans and have been given the 
Lake Erie “rights.” 


Reports of Committees 


The reports of the legislative and ex- 
ecutive committees being adopted, the 


_Frank E. 


; ., |';companies. 
The report of the executive commit- |, I 


tee, of which W. J. Carey, of Cincin- | 





association went into executive session 
to take up the Dayton situation and 
other matters. The committee on res- 
olutions report the proposed amend- 
ment to the constitution, revising sec- 
tion 6, and it was revised to read: 

“Election—All officers and standing 
committees, except the executive com- 
mittee, shall be elected to serve for the 
term of two years; except that in the 
year of 1916 three members shall be 
elected to serve for two years and two 
members for one year. All officers shall 
hold over until their successors shall 
have been elected and qualified.” 

No Action on Higher Dues 


A resolution in favor of an immediate 
increase of dues to the state association 
to $5, $2 to go to the National asso- 
ciation, was referred to the executive 
committee until after the action of the 
National association, when a special 
meeting of the Ohio organization will 
be called. The opinion seems to be 
that there should be a sliding scale, 
that would let the “little fellows” in. 
The opinion seemed to be, also, that 
all insurance organizations should 
work toward the common good of all. 

The legislative committee, headed by 
Lauterbach of Columbus, 
made a report favoring an antidiscrim- 


ination law on the ground that it would 


improve conditions from the stand- 
points of the public, the agents and the 
The inconvenience in re- 
gard to brokerage caused by the pres- 
ent license law of the state and the 
views of Superintendent Taggart in 


regard to amendments were approved. 


The committee declared it found a 
united opinion in favor of an agents’ 
qualifications law. 


Delegates to National Meeting 


The matter of a_ secretary-treasurer 
was left in the air until the question of 
finances is threshed out. President-elect 
Corry and Secretary’ Pabody will attend 
the National association’s meeting and 
these delegates were also named: E. G. 
Slough, Mansfield; D. H. Murphy, Newark; 
W. J. Carey, Cincinnati; R. H. Clark, 
Cleveland; Austin McElroy, Columbus; A. 
C. Lermann, Sandusky; F. F. Emerine, 
Fostoria; Hall of Akron, and A. W. Neale 
of Cleveland. 

The members of the state association 
were entertained at the Columbus coun- 
try club in the afternoon, the guests of 
the Association of Insurance Underwrit- 
ers of Columbus. Superintendent of In- 
surance Taggart made a short talk ad- 
vocating a law that would let the su- 
preme court settle troubles he now has 
to grapple. In other words, he would 
give a right of appeal from his decisions. 
He also spoke of the value of cooperation 
and on the proposed agents’ qualification 
law. The delegates left for home to- 
night. ” 
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THAT IOWA RULING 

ruling on automobile 
property damage insurance, with its 
extra-territorial feature, may be very 
far-reaching in its effect. It will no 
doubt come before the insurance com- 
missioners at their annual meeting and 
the supervisors of the various state 
departments will be looking into their 
own laws to see whether they should 
construe them as the Iowa department 
now construes the Iowa _ law, or 
whether they will continue to construe 
them as they have in the past and as 
Towa formerly did. 

The Iowa law provides. that com- 
panies must confine themselves to cer- 
tain lines of insurance business. The 
purpose of these enactments was no 
doubt to prevent the loss of life insur- 
ance reserves in conflagration or a loss 
of fire insurance reserves in big indus- 
trial catastrophes, etc. To accomplish 
that purpose the Iowa legislature saw 
fit to permit fire insurance companies 
to write insurance on property against 
fire, tornado and other casualty, but to 
shut them out’ of the field of liability 
insurance. The department says that 
automobile property damage insurance 
is liability insurance of one form and 
that fire companies cannot under that 
law write it either in Iowa or in any 
other territory. If those companies de- 
sire to write the line outside of Iowa 
they may do so, but they cannot write 
fire insurance in Iowa. It virtually puts 
it up to many companies to choose 
between Iowa business and the auto- 
mobile property damage line. 

The writing of automobile property 
damage insurance would not endanger 
the solvency of any fire company any 
more than the writing of fire insurance 
would. This coverage is never granted 
in amounts of more than $1,000, and 
there is nothing akin to either the 
industrial catastrophe hazard that is 
found in compensation insurance nor 
the conflagration hazard that is found 
in fire insurance. It is even doubtful if 
the writing of liability for personal in- 
jury as the result of the operation of 
automobiles would endanger the sol- 
vency of fire insurance companies. The 
few that are writing the line are fully 
capable of handling the possible losses 
and are collecting rates and putting up 
reserves that are entirely sufficient. It 
is, of course, possible that some fire 
company with a very meager surplus 
might take up automobile liability for 
personal injury, write the business at 
decidedly cut rates, and carry inade- 
quate reserves. The solvency of that 


lowa’s new 


any management that would follow 
such a course would probably plunge 
its company into difficulties in the busi- }, 
ness that the Iowa law permits, just as 
quickly, for it would be of the plunging 
type that would take on conflagration 
risks, 

The purpose of the Iowa law would 
probably not be defeated in any sense 
if the department permitted the fire 
insurance companies to write automo- 
bile liability and automobile property 
damage insurance, but the limits hav- 
ing been marked out by the law of his 
state, Mr. English does not see how 
the companies can be allowed to over- 
step them. 

Commissioner English has made sev- 
eral rulings of late that have been more 
or less far-reaching in their effects and 
there are those who feel that in a way 
he is serving the insurance business, 
for he is showing up the unreasonable- 
ness of many of the present insurance 
statutes. These rulings certainly make 
a strong argument for uniform and 
modernized insurance laws and will no 
doubt arouse great interest in this sub- 
ject among insurance men. 





RESULT OF TAX FIGHT 


Tue O’Gorman amendment to’ the 
federal revenue bill was defeated in the 
U.S. Senate by a vote of thirty-four to 
twenty-four. This exempted the in- 
come of insurance companies taxed at 
the -source, from the provisions of the 
bill. As it now stands, the income of 
companies from all sources will be sub- 
ject to the corporation income tax, re- 
gardless of whether the tax has been 
paid at the source or not. The amend- 
ment was opposed by senators, who 
claimed that the finance committee had 
consented to the repeal of the stamp 
tax and no distinction should be made 
between insurance corporations and 
other corporations when it came to 
‘taxation of income. The senators 
claimed that the exemption of the mu- 
tuals and the repeal of the stamp tax 
were enough. 

Good work was done by the fire in- 
surance men in the tax fight. The elim- 
ination of the stamp tax will mean 
much. The local agents took hold of 
the protest to the Senate in a business- 
like way and the day was won. 








INDIVIDUALITY 


Tue habit of imitation is quite com- 
mon, and to a degree worth while, yet 
unduly indulged represses individual- 
ity. A mere imifitor gets no where. 
Individuality when properly cultivated 
and expanded is the natural way to 
preferment and achievement. 

While the importance and value of 
a good school and college education are 
not questioned, yet if the result be re- 
pression or suppression of individuality, 
as now and then is the case, much of 
value is lost. A mind merely a re- 
ceptacle of information, without expres- 
sion, may be likened to the old fash- 
ioned family rain barrel—a quantity of 
soft water with now and then an mix- 
ture of “wigglers.” 

At all hazards maintain individuality 
and be careful about the habit of imi- 
tation—H. H. Walker. 





In order to get the best help out of 
superior people, learn how to be in- 





company might be so endangered, but 





Personal Side of the 
Insurance Business 


The many friends of Herbert E. 
Boning, of Cincinnati, state agent of 
the Milwaukee Mechanics, will be 
pleased to learn that he is getting bet- 
ter. Mr. Boning has been suffering 
from a blood clot on the brain, and for 
two weeks was a very sick man. 





M. B. Russell, state agent of the 
Firemans Fund in Kentucky and Ten- 
nessee, is at the Lakeside Hospital, 
Cleveland, resting after a successful 
operation of a rather serious nature. 
The chances are that Mr. Russell will 
be absent from his field for three or 
four weeks. He is one of the promi- 
nent field workers in the two states and 
his many friends have every reason to 


successful and that in the course of a 
few weeks he will be perfectly restored 
to health and strength and be able to 
resume active duties. 

Major James L. Howard, secretary of 
the Travelers of Hartford, Conn., has 
been mustered into the federal service 
and is on his way to the Mexican bor- 
der, where he will act as brigade ad- 
jutant of the Fifth Separate Brigade. 
Orders were issued by the adjutant 
general of Connecticut on Saturday, in- 
structing Major Howard to proceed to 
Fort Wright, Fisher’s Island, * 
preparatory to being sent to the bor- 
der. Until about a year ago, Major 
Howard was captain of Troop B, Fifth 
Military Cavalry, of which many Hart- 
ford insurance men are members, in- 
cluding the two sons of President Mor- 
gan G. Bulkeley of the Aetna Life, Mor- 
gan G., Jr., and Houghton. He was 
made a major on the retired list about 
a vear ago, and is now called to active 
service. Major Howard began his mili- 
tary career while a senior at Yale, en- 
listing in Battery A, First Connecticut 
Volunteer Artillery, for service in the 
Spanish-American war. He has been 
active in military affairs ever since, and 
his military enthusiasm is reflected in 
the home office of the Travelers, from 
which nearly 100 young men went out 
when orders were received for the mo- 
bilization of the national guard. 


Charles O. Austin succeeds the late 
John S. Patterson as commissioner of 
insurance and banking of Texas. He 
has been deputy bank commissioner un- 
der Mr. Patterson since March 1, 1916, 
and has had a wide banking experience. 
having been president of the Missouri 
Bankers Association and a vice-presi- 
dent of the American Bankers Associa- 
tion. For tke past eleven years he has 
lived at San Antonio, Tex. It is thought 
that Charles V. Johnson, deputy insur- 
ance commissioner, will be continued in 
charge of the insurance division of the 
department. Mr. Austin intends to rec- 
ommend a separation of the insurance 
and banking departments. 


Col. William J. Patterson, president 
and general manager of the German 
American Fire of Pittsburgh, was 
elected commander in chief of the 
Grand Army of the Republic at the na- 
tional encampment at Kansas City. He 
has been active in Grand Army circles 
ever since the war closed. His only 
vacations have been spent in attending 
the encampment each year. Colonel 
Patterson was head of the Pennsyl- 
vania department of the G. A. R. some 
years ago. He is a man who has suc- 
ceeded excellently as an official of the 
German American. 


Over the desk of Secretary D. Dallas 
Hare, of the Western of Pittsburgh, is 
one of the early signs of the company. 
It is eight by ten inches and made when 
the Western started in business in 1849. 
When one looks at it he is reminded of 
the fact that James Whitcomb Riley, 
the beloved Indiana poet who recently 
died, started life as a tramp sign painter 
and his early travels led him to Pitts- 





spired by them without imitating them. 


buigh, where he painted a number of 


believe that the recuperation will be |' 


ern of Pittsburgh has paid $7,000,000 of 
losses since this old sign was painted. 


The Pittsburgh Fire of Pittsburgh 
has recently had framed and hung in 
the office of General Manager W. J. R. 
Magill the first policy the company 
issued. This was in 1850 and covered 
on the passenger and freight depot of 
the Pittsburgh & McConnellsville Rail- 
road, situated on Ross street, in Pitts- 
burgh. The rate was 3 percent. 


The office heads in the western de- 
partment of the Royal in Chicago gave 
William Leith a farewell luncheon at 
the Grand Pacific last Friday noon. 
Mr. Leith goes to Columbus, Ohio, to 
become underwriting superintendent 
for the new American National Fire of 
that city. Mr. Leith has been con- 
nected with the Royal for a long time, 
is a competent man and is highly re- 
garded. He was presented with a hand- 
some desk set by his associates in the 
Royal office. 

; Thomas Quinlan & Sons, prominent 
local agents of Petoskey, Mich., have 
started a movement to secure for that 
‘city one of the twelve farm loan banks 
\that will be established under the pro- 
‘visions of the federal rural credits act. 
Quinlan & Sons do a big farm loan 
business and they are organizing a 
vigorous campaign to secure the branch 
for their city. A formal petition for a 
charter has been filed with the secre- 
‘tary of the treasury. Among the sign- 
ers is Mark T. McKee, secretary of the 
National Council of Insurance Federa- 
tions. 


John F. Stafford, superintendent of 
agents of the London & Lancashire in 
the west, has been setting a new pace 
for his office this summer, as he crosses 
the threshold at 7:30 o’clock in the 
morning, catching an early train from 
his home in Evanston. Mr. Stafford 
has boasted of this “Early to bed and 
early to rise” policy and even went so 
far as to declare that he was the ear- 
liest man in the managerial ranks to 
get to work in the morning. 

Mr. Stafford, however, overlooks the 
record of Ralph E. Lidster, western 
manager of the Phoenix Assurance. 
Mr. Lidster works by well regulated 
machinery. He unlocks his office door 
every morning not later than 7:10 
o’clock. Averaging up Mr. Lidster’s 
hours of beginning work since he has 
been in the insurance business, it would 
be found that he has arrived at the 
office at 6:45. Frequently in the old 
days he was at work at 6:30. Mr. Lid- 
ster is known as the earliest insurance 
man to start working in the Insurance 
| Exchange every morning. He does not 
have to turn the clock back, but gets 
there at his regularly appointed hour 
and clips off an hour or two in the aft- 
ernoon, seeking the golf links or other 
diversion, if there are no pressing du- 
ties at the office. 

During the time that M. F. Driscoll 
was manager and Mr. Lidster was his 
right-hand man, Mr. Driscoll stated to 
his friends that on one occasion he beat 
Mr. Lidster to the office. He had ar- 
rived home from St. Louis on an early 
train, took his grip to the office, left it 
there and then went to get breakfast. 
He said that when he arrived at the 
office Mr. Lidster was not there, and 
that was the first time he had been able 
to beat him there. As a matter of fact, 
although Mr. Lidster never  disillu- 
sioned Mr. Driscoll, he was sitting in 
the rear of the office, going over some 
daily reports.. Mr. Driscoll did not see 
him. and so his record stands un- 
broken. 

8-6-4 -—________ 
In ourselves the sunshine dwells; 
From ourselves the music swells; 
Rv ourselves our life is fed 
With sweet or bitter daily bread. 


9-2 

Toy sadirons with ribbon embellishment 
are said to be popular gifts to hesitating 
suitors because of the delicate and en- 
couraging suggestion to press their suit. 


—_ oD OS 
Mark Twain said of Napoleon that he 
attempted to do too much and—did it! 
But all insurance men are not Napo- 





insurance company signs. The West- 


leons. 
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Casualty and Surety Comment 


GENERAL AGENCY PROBLEMS which their executive officers had no 

RECENTLY a prominent casualty gen- familiarity. 
eral agent stated that he proposed to On the other hand, look at the most 
make a careful audit of the business of | Successful of the old companies, whose 
his firm in an effort to learn where it | Managers or presidents know the busi- 
is making and where it is losing money. | "€SS from A to Z. No clerks or de- 
Changes in the casualty business in the | Partment superintendents are: complain- 
past five years have materially affected | mg that SamueL Appleton does not 
the profits of general agents. The one know the liability business or Epwin 
in question, for example, has a smaller WaARFIELD is ignorant of the principles 
premium income than it had in the first of corporate suretyship. 
year of workmen’s compensation in Illi- j 
nois, due largely to rate reductions. JUST A LITTLE OVERSIGHT 
About three years ago commissions} THomas H. Bipps, treasurer of the 
were cut. Minimum premiums were | Victor CHEMICAL Company of Chicago, 
reduced from $25 to $10. Multiplicity | was arrested the other day on the 
of compensation acts has required mul- | charge of embezzlement. The attor- 
tiplicity of policies and resident agent | ney of the chemical company says his 
laws have made necessary the coun- | shortage will run to $73,000. Bibbs is 
tersignature of these policies by agents | quoted as saying it is only about 
in many states. While a manufacturer | $40,000. 
who installs machinery in many states Years ago, when the chemical com- 
formerly required one employers’ lia- | pany was a small concern, Bibbs was 
bility and one public liability policy, | bonded for $5,000. This amount was 
he now requires one for each state in| not increased with the growth of the 
which he is doing work. The growth | business. This was probably one of 
of subagency and brokerage business | those little oversights, which, even in 
has greatly multiplied the number of| the best regulated business concerns, 
accounts and the work of collection. | cause at times embarrassment if not 
The general agent mentioned says that | consternation. 
his office force now has to handle three 
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FIDELITY AND DEPOSIT COMPANY 
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times the amount of work it did for- }: THE SAME OLD LIE 
merly for a similar volume of premium Amonc no class of people is to be 
income. found a firmer faith in the old saying, 


In view of these changed conditions, | “If you lie often enough and stick to 
it becomes a question how much profit, | it, somebody will believe you,” than 
if any, a general agent is making on| among certain newspaper editors in 
brokerage and subagency business and | Ohio who are supporting former Gov- 
whether he can afford to expend money | ernor Cox. By persistent repetition of | | 7 
and labor in its development. The | the untruth that the liability companies | $18" certain bonds. However, the bonds | future. They have “seen the hand- 


: : : . | that an agent may sign under the power | writing on the wall’—they know that 
margin of profit in a general agency are seeking the repeal of the Ohio | o¢ attorney are limited to the authority | if they start talking surety bonds now 
is no longer wide enough to permit | workmen’s compensation act they | conferred by the letter of instructions. | that gradually their business will be 
much uncertainty as to where leaks are | doubtless have made some honest peo- | In other words, the letter of instruc- | built up, and that they will come to 
reducing profits or actually creating | ple believe that such is the fact. Kies ‘apecioee Oke ind ane sa a be known as the “Bond Man” of the 

The liabilit . carer of bonds that may be signed under the | community. The small town is the >. 
losses. € Mabiity companies never have | nower of attorney and the conditions | po f the f od 

ie nad d hic ah K , ane pe of the future in the surety bond 

soug and are not now seeking e€| under which certain kinds and classes | pysiness—in this direction the field is 
repeal of the workmen’s compensation | of bonds may he signed.” comparatively virgin—‘“Joyce & Com- 
act; they are seeking the repeal of —,| pany Bulletin.” 

















WANT SUPERIORS WHO KNOW 


























Epwarp GOLpBECK, writing an imagi-| that feature of the act which was in- 
nary conversation between a gruff old | tended to give the state a monopoly Great Future for the Loome tele 76 ae 
German professor and an American suf- | of the insurance of workmen’s com- Surety Business Connie tes d ) 
fragette, puts into the mouth of the pensation and deprived the liability ity of Louletiie teant gether Ayo 
professor the following: companies of the opportunity to gon- 4/ualty insurance lines, a well known 


“And do. you think it is a pleasure to | duct their business. Workmen’s « »m- In 1880 the premiums collected in | 28¢nt, whose volume of fire business is 
be a servant in a house where the lady | pensation is one thing; insuranciy of | the United States on corporate surety ba sce said that the latter end 
has no idea of domestic necessities? | workmen’s compensation is something | bonds amounted to less than $1,000. ot his work is too encumbered with 








: : In 1915 the premiums on corporate red tape to be attractive. 

Everybody wants a superior who knows | very different. surety bonds Bape to over $20,000,- . The necessity for endorsements and 
more or at least as much as he does | 000. This is a wonderful growth, but it — and —- work generally 
himself; that is human nature.” is nothing compared with the growth of | ', taking care of fire policies, especially 
What the professor finds wrong with LETTERS OF 4 the business we can expect in the next oe ae on 

American domestic economy is one of twenty years. 1 9 oe ad 
a ? , _| promulgated,” he said, “has made cas- 
the things that has raised much trouble INSTRUCTIONS PP iacte Kine ae pe Bice pate ualty business look mighty good. I 
) for casualty and surety companies. that the builders could not build for | *™ brokering my business now, but it 














na ‘ ’t be long before I get a compan 

Everybody wants a _ superior who the future. As a consequence, old bi ge . Dh gg ions 
: ee exe of my ow 

knows more or at least as much as he | ..8¢ Southern Surety has made an | wooden factories must be replaced with y own, to which I will give even 

















’ ‘ urgent request to its surety agents to . .| More attention than I have been pay- 
/ does himself,” and not everybody has | see that the lett £ inst “A an new, modern, concrete ones; old wood- | ing to fire insurance.” 
the letter of instructions sent | en bridges must be replaced by mod- 
1 been so fortunate as to have such su- | by rhe company is close at hand, where “olka : : - 
. . it may be consulted at any time. If it ern steel and concrete ones; 0 d single Your business is more to you than a 
‘ periors. has been mislaid, the agent is requested track railroads must be double tracked; | provider of dollars. It is a source of 
$ How many promotions have had as immediately to ask tha agency depart- there must be thousands of miles of | permanent content through the sense 
officials men with no practical knowl-| ment for a copy of it. The company roads built and thousands of other or of accomplishment and participation in 
edge of the casualty or surety busi- | says: Placements and improvements made, | the work of men which it provides for 
. aa. ti di “As all agents know, the power of such as drainage, waterworks, interur-| you. Remembering this, you should 
ness, yet placed in a position to Cic-| J itoraey which has been furnished to | ban lines, sewers, street paving, etc.,| not let an over-indulgence in passing 
tate to men who had handled these | certain agents is not descriptive in any | ¢tc., all of which will require surety | pleasures impair your whole year’s 
lines all their business lives. And in| manner of the bonds the agents may | bonds. y ; business. Don’t cheat yourself. Guard 
4 a less degree, similar conditions exist | sign. The nee Re sage A pg te Phi. be te: ages Ae or Bye parse econ ag i ee of permanent 
I= : : not an authority to sign is or at J content.— 1. J. Falvey. 
t. i we ee a SE that nave bond covered by said power cf attor- | possibly two who control most of the 
engaged successfully in certain lines ney. The power of attorney does es-| surety business. They are live, wide- The long-headed agent is always 
1e 





x1 and then have gone into others, with | tablish the agent with an authority to | awake fellows who are looking into the | building for the future.” 
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CASUALTY AND SURETY NEWS 








INCLUDES ‘MANY TOPICS 
SHORTS ANNOUNCES PROGRAM 


Prominent Speakers Will Address 
Health & Accident Underwriters 
Conference at Boston 


President R. P. Shorts of the Health 
& Accident Underwriters Conference 
this week announced the program for 
the annual meeting to be held at the 
Hotel Somerset, Boston, Sept. 13-15. 
He has assembled a fine array of 
speakers, whose addresses will cover 
not only underwriting and agency 
problems, but in a-broad way those so- 
cial and political movements which 
threaten to affect the business of the 
accident and health companies mate- 
rially. 

Qn Thursday afternoon, Sept. 14, 
there will be a boat ride on Boston 
harbor for conference delegates, and 
in the evening there will be a shore 
dinner, with musical features and 
dancing. 

List of Speakers 


The program of addreses is as fol- 
lows: 


Address of Welcome—James M. Cur- 
ley, mayor of Boston. 

President’s Address—R. P. Shorts, vice- 
president Massachusetts Bonding. 

Address—“What of Tomorrow,” E. Jay 
Wohlgemuth, president The Western Un- 
derwriter Company. 

Address — “Standard Accident and 
Health Policies,’ M. J. Cleary, insurance 
commissioner of Wisconsin. 

Address—“Uniform Policies, Rates, In- 
demnities and Commissions,” F. W. Ben- 
jamin, superintendent industrial depart- 
ment Prudential Casualty. 

Address—“Costs and Settlements in Ac- 
cident and Health Insurance,” Frank H. 
Hardison, insurance commissioner of 
Massachusetts. 

Address—“Compulsory Health Insur- 
ance,” Joseph P. Chamberlain, Columbia 
College, New York. 

Address—“The Way Out,” A. E. For- 
rest, vice-president and manager North 
American Accident. 

Address—“A Few Suggestions,” Bayard 
P, Holmes, president and manager 
Hooper-Holmes Bureau. 

Address—“The Insurance Federation, 
Present and Future,’ George D. Webb, 
treasurer National Council of Insurance 
Federations, Chicago. 

Address—“Building of an Agency,” W. 
A. Wilson, agency director Massachusetts 
Bonding, Philadelphia. 

Address—“‘The Moral Obligation. of 
Policyholders to Companies and of Com- 
panies to Policyholders,” Dr. W. Edward 
Magruder, Baltimore. 

Address—‘“Lapses,” A. F. Culling, 
United States manager monthly premium 
department Pacific Mutual Life, Chicago. 


—_—_- ee -_____ 
ALABAMA FIGURES FOR 1915 


The new Alabama insurance’ report 
shows 1915 premiums and losses as fol- 
lows: 











Prems. Losses 

Accident ....cccccrveee $ 624,410 $317,516 
Health ....cccceace soba 110,353 69,081 
BSN i eee 389,683 216,888 
Fidelity and Surety... 164,235 82,005 
Plate Glass........... 29,404 12,417 
Steam Boiler. 30,968 3,137 
Burglary and Theft. 24,434 9,983 
CEL, 2 on4sc0sse0bans 13,680 22,758 
BOPINMISE on ewiiccccee 982 5 
BiVeW Neel ©. 0... 05s 4,643 29 
Auto. Prop. Dam...... 54,287 25,031 
Work. Collec.......... 10,798 9,101 
Live Stock... ...%..0.0. 19. edee 
Work. Comp.........- 192 4 
Industrial .......s0-% 4,899 1,049 
Physicians Def........ 300 hone 
TOtAle .... 0s cdswnaee $1,471,441 $767,384 


—_—_—_—-— +a 
MANSFIELD JOINS F. & D. 


H. K. Mansfield, who has just retired as 

manager of the bond and casualty depart- 
ment of the McCague Insurance Agency 
at Omaha, has joined the forces of the 
Fidelity & Deposit in Nebraska. He will 
have traveling duties as special agent. 
Mr. Mansfield has been connected with 
the Frankfort General, Equitable Surety 
and New England Casualty during the 


past few years and is an underwriter of 


CLAIM CAPITAL IS IMPAIRED 


Hold Hearing Today on Report of Ex- 
amination of Chicago Bonding— 
Will Increase Resources 


Madison, Wis., Sept. 6—(Special)— 
Insurance Commissioner M. J. Cleary 
revoked the license of the Chicago 
Bonding & Surety on Aug. 22. Exam- 
ination of the company’s finances was 
made by the Wisconsin and Illinois de- 
partments. The capital was found im- 
paired $33,367. 

Secretary O. F. Roberts of the Chi- 
cago Bonding stated Wednesday after- 
noon that the Illinois and Wisconsin 
departments have set today (Thurs- 
day) as the date for a hearing on points 
in the report of their recent examina- 
tion of the company on which the ex- 
aminers and the company disagree. 
Congressman A. J. Sabath, president 
of the company, has now returned from 
Washington and plans are under way 
for completion of the increase in the 
capital of the company, which was un- 
dertaken some months ago. 





——_—___-— @-a» 
CALIFORNIA INSPECTORS ELECT 


The annual meeting and election of offi- 
cers of the Casualty Inspectors’ Associa- 
tion of California was set for last night 
(Sept. 6) at a downtown San Francisco 
cafe, in connection with a digner. Walter 
A. Chowen, manager of the lifornia In- 
spection Rating Bureau, the principal 
guest of the evening, was on the program 
for a talk on the new merit rating sched- 
ule, which is in course of adoption by the 
National Workmen’s Compensation Serv- 
ice Bureau. The officers of the associa- 
tion for the past year, who are succeeded 
by those elected last night, were B. A. 
Doyle, Frankfort, president; E. W. Cutler, 
Aetna Life, vice-president; O. J. Smith, 
secretary-treasurer. The latter removed 
to Chicago to become manager of the Illi- 
nois bureau several months ago, and the 
election of a successor was postponed to 
the annual meeting. 





_——s=D Oa: 
MACDERMOTT IS SPEAKER 


The members of the Illinois Branch of 
the Workmen’s Compensation Service 
Bureau met at luncheon last Thursday 
and were addressed by Macdermott, 
from the home office of the London & 
Lancashire Fire in Liverpool. Mr. Mac- 
dermott has been in the United States for 
some time in connection with the London 
& Lancashire Indemnity. 


> © 


Compensation Payable for Loss of 
Members and for Temporary Disability 
Also—Attorney-General Turner of Ohio in 
answer to the question propounded by the 
industrial commission, “Can compensation 
for temporary disability be paid to an 
employe who sustains an injury -which 
results in the loss of a member for which 
compensation is provided in the schedule 
to section 33 of the act?’ holds that com- 
pensation should also be paid for ,the 
temporary disability provided in section 
32 in addition to the allowance specified in 
section 33 of the workmen’s compensation 
law. In support of his opinion he cites 
Wagner vs. The American Brewing Com- 
pany, 158 N. Y. Supplement 1043; The 
Nitram Company vs. Creigh, 85 Atl. 435 
(a New Jersey case); Bonaldi vs. Ham- 
burg-American Line, 36 N. J. L. J. 32; 
Loughman vs. Home Brewing Company, 
36 N. J. L. J. 113, and Holt vs. Wood 
Bros., decided by the Illinois Industrial 
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American Fidelity Co. 


Montpelier, Vermont 


Personal Accident and Health Insurance 
Burglary Insurance 
SCHICK & BEARD, General Agents 


956-60 Insurance Exchange - - Chicago 


RICHARD G. SHUTTER, General Agent 


Accident, Health and Burglary Insurance 


2064 Insurance Exchange - - - Chicago 














Board April 1, 1914. 


SALESMEN WANTED 


To handle the best quick selling insurance proposition in America. 
No experience necessary. 
The first and largest organization on the same plan as the Commercial Travelers 
Associations, writing business and professional men. 
66,500 policies now in force, paying: 
$5,000.00 Accidental death | Cost never $9.00 for Accident 
$25.00 Weekly Indemity exceeded $10.00 for Health 


No medical examination No waiting for commission 


INTER-STATE BUSINESS MEN’S ACCIDENT ASSN. 
Ernest W. Brown, Sec'y-Treas. DES MOINES, IOWA 


The Sign of Good Casualty Insurance 





LIABILITY BURGLARY 
ACCIDENT CREDIT 

HEALTH . BOILER 
AUTOMOBILE LANDLORD'S 
TEAMS ELEVATOR 
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ESTABLISHED 1869 


London Guarantee & Accident Company, Ltd. 


OF LONDON, ENGLAND 


is Head Office, Chicago 
F. W. LAWSON, General Manager 


comniane. PRICE & WEBB <-_ Gen. Agts. Illinois, a Ind., 1423 Insurance Exchange, Chica, x0 
L. GRAY COMPANY - Northwestern Managers, 3: 28-336 Security Bank Bldg., Minnea 

RAYMOND & RAYMOND «= e- -«_ General Agents, Southern Michigan, D ne og) Bldg., Detroit 
gg? PAULL & SON . General Agents, West Virginia, Board of Trade Bldg., Wheeling 
R. H. CLARK Gen eral Agent, Northeastern Ohio, $337 E. Superior Avenue, N. a? Cleveland 
a ean INS. ‘AGENCY, en. "Agts.» —— Ohio, 1310 ist P National Bank Bldg., Cincinnati 
McKENZIE s. Agents, N. W. Ohio, 309 Cincinnati Bldg., Lima 

Si MRRILE DODGE & ‘JACKSON Co., ‘eat Agents, Lucas Co., Produce Exch. Bldg., Toledo, O. 

















T. J. FALVEY, President 





experience. It will be remembered that 
the Fidelity & Deposit recently established ,; 
a branch office for all of its lines in 
Nebraska with Harry S. Byrne as resident 
manager. 





Company Growth Means Growth for Agents 


MASSACHUSETTS BONDING = INSURANCE COMPANY 


Stands Out Conspicuously as One of the Most Rapidly Growing Surety and Casualty Companies in America 


CAPITAL... 


Fidelity and Surety Bonds, Liability, Workmen’s Compensation, Property Damage, Personal Accident 


THE 


HOME OFFICE: BOSTON, MASS. 


$1,500,000.00 


Health, Burglary, Theft and Plate Glass Insurance 
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SUBMIT MANY QUESTIONS 


ASK ADVICE OCF CONFERENCE 





Problems Mainly of an Underwriting 
Character to Be Discussed 
at Boston 


The attached is a partial list of the 
questions that have been submitted to 

H. Boyer, who has charge of the 
question box for the coming annual 
meeting of the Health & Accident Un- 
derwriters Conference: 


1. Should we give full coverage for 
automobile accident at present premium 
rates? 

2. What is the maximum age at which 
an accident or health policy should be 
issued and renewed? 

38. How many conference companies 
using monthly payment manuals have 
adopted the conference manual? . 

4. Should a company issue a_ policy 
giving benefits for injuries received while 
violating law, or trespassing on a railroad 
right of way or intentional injuries? 

5. Should the insurance granted under 
workmen’s compensation be_ considered 
when writing a laborer for industrial pol- 
icy—it being evident that the indemnities 
under both classes of insurance will ex- 
ceed his monthly wages? 


Rules Governing Reinstatement 


6. What rules should govern the rein- 
statement of policies? ‘ 

Is it good underwriting to issue 
monthly premium accident health policies 
for principal sum benefits in excess of 
€60? 

8. What should be the limit of commis- 
sions paid to general agents or district 
managers on monthly payment business? 

Under policies requiring treatment 
by legally qualified physicians or surgeons, 
should treatment by chiropractors and 
Christian science practitioners be con- 
sidered as compliance with the terms of 
the policy in certain causes of disability, 
such as spinal injuries and nervous or 
mental diseases? 

10. Should the company investigate ap- 
plications submitted before approving 
same as to age, ocupation, medical history 
and physical qualifications? 


Treatment of Hernia Claims 


11. As a number of years’ experience 
has proven the futility of trying to con- 
vinee a claimant, his attending physician 
and his attorney, that a hernia which ap- 
peared at the time of a sudden strain or 
jerk or wrench, or very shortly afterward, 
is not due solely to accidental means, is it 
not advisable to specifically cover hernia 
under the accident feature of the policy, 
and thereby eliminate controversies which 
lead to nothing except law suits and loss 
of business? (Same experience for years 
with blood poison—might just as well pay 
and advertise.) 

1 A man sustains what he claims is 
an injury to his back. The pain and in- 
ability to use his back comes on at the 
same time that he lifts a heavy object, 
but he can give no history of accidental 
means. How can he be given a satisfac- 
tory explanation that his case is not cov- 
ered under the accidental clause of the 
policy? 

13. Shall insurance against nonconfin- 
ing illnesses be continued, or shall the 
conference advocate legal prohibition of 
insurance against nonconfining illnesses? 

1 To what extent is the standard 
(limited coverage) dollar-a-month policy 
now sold by conference companies? Would 
it not be wise to entirely discontinue the 
sale of that policy? 

15. Should hernia be paid as accident 
or sickness? 

16. When is a disease chronic? 


Prevention of Lapses 


17. By what means can we best make 
it more costly to the policyholder to 
change his insurance to another company 
rather than renew in the company with 
which he is insured, thereby decreasing 
the lapse ratio? 

Would it be advisable for all com- 
panies to agree to accept disability caused 
by hernia under accident policies, treating 
such disability as result of sickness? 

19. Are the premium rates charged for 
the benefits given under the regular $1 
per month policy adequate? 

20. What is the best way to prevent 
lapses? ; 

21. Is it advisable to give partial dis- 
ability for accident and illness? 





—_ 2eoe: 
Standard’s Minneapolis Change 
The Twin City Insurance Agency of 


Western Indemnity Company 
Capital $500,000 Assets $1,128,000 
A Non-Conference Company 
Strong Financially—Excellent in Service 
Agents w in Indiana for all casualty lines 
Mercantile Insurance Corp., Gen. Agts. 

W.E. LANDERS, Man 
208 American Central Life Building - Indianapolis, Ind. 











Minneapolis, which is the local organ- 
ization of the Twin City Fire, has been 
appointed general agent of the Stand- 
ard Accident, succeeding the Arthur P. 
Smith Compaay of Minneapolis. The 
Twin City Fire is an important insti- 
tution of Minneapolis, with many in- 
fluential connections, and its. city 
agency will doubtless be able to com- 
mand a good amount of casualty busi- 
ness. 


——————-(@2e——__ 
COERR TAKES CONTINENTAL 


Dual Agency Arrangement Made at 
Minneapolis for Compensa- 
tion Lines 


Thomas A. Coerr of Minneapolis, 
northwest resident manager of the Fi- 
del'ty & Deposit, has been appointed 
geueral agent of the Continental Cas- 
ualty for employers’ liability and com- 
pensation lines. This gives the Conti- 
nental a dual representation for these 
lines in that territory, as the general 
agencv ol Evans & Welsch for all the 
company’s lines remains as in the past. 
Mr. Coerr continues as resident man- 
ager of the Fidelity & Deposit; but, as 
“hat company is discontinuing the writ- 
inz of workmen’s compensation in Min- 
nesota, it was necessary for him to form 
a connection that would enable him and 
his agents to take care of their lines. 
Vice-President H. A. Behrens was in 
Minneapolis and completed the new 
agency arrangements. 

Arrangements have been completed 
whereby Elmer H. Cords, at present 
claim adjuster and attorney of the Fi- 
delity & Deposit at Minneapolis, will 
handle all claims for the Continental 
also. 








INDUSTRIAL 
Health and Accident 
INSURANCE 


SOUTHERN SURETY’S NEW POLICIES 


The Southern Surety has recently issued 

five new policies in its industrial depart- 
ment as follows: 
_ “Standard Monthly Income.” Provides 
indemnity against accident and sickness, 
selling for a premium as low as $1 a 
month. 

“Paragon Special Disability.” Sold 
monthly, quarterly, semi-annually or an- 
nually. Free from the limitations and 
“one-fourth” clauses usually found in a 
monthly policy. Recommended especially 
to business and professional men, al- 
though it is sold to all white male risks. 
Minimum premium, $1.50 a month. 

“Twentieth Century Disability.” De- 
signed especially for use in compensation 
states. Provides a small indemnity against 
accident and a large illness indemnity. 

_“Ideal Accident.” Monthly straight ac- 
cident policy, containing many attractive 
features. 

“Climax Women’s.” Issued to domes- 
tics, housewives, women having no regu- 
lar employment and others not insurable 
under the more liberal contracts. 


























TO WRITE LIFE INSURANCE 


The Old Line Insurance Company of 
Lincoln, Neb., has increased its capital to 
$150,000 and amended its by-laws to en- 
able it to write life insurance as well as 
accident and health. John G. Maher is 
president of the company. C. H. Aldrich, 
vice-president, is ex-governor of the state; 
Blake Maher is secretary and D. W. Kil- 
leen of Schuyler, Neb., who is president 
of several Nebraska banks, is treasurer. 
H. A. Wiggins is actuary. T. C. McDonald 
is assistant secretary and assistant treas- 
urer. The company has been writing acci- 
dent and health insurance for the last 
fcur years and has made a success of its 
operations. It is now arranging for an 
active business campaign and with its 
increased funds will be able to accom- 
plish much more in the field. 


W. W. O'Neal & Co. of Little Rock, 
have been appointed Arkansas state agents 
for the monthly payment department of 
the Southern Surety. J. W. Rivers will 
be in active charge. Mr. Rivers has had 
many years of experience as a solicitor 
and general agent. 


——___-<»-¢ 4 ——_______ 

Fred S. Peck, who operates the well- 
known F. S. Peck Insurance Agency, one 
of the leading offices in central California, 
has been appointed resident agent for the 
Employers Liability at Sacramento, Cal. 
The Peck agency, which formerly repre- 
sented the Fidelity & Deposit, handles 
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—SERVICE— 


IS AN AGENT’S GREATEST ASSET 


PRUDENTIAL CASUALTY COMPANY 
SPECIALIZES ON SERVICE 


MAIN SERVICE STATION 
INDIANAPOLIS, INDIANA 


LINES WRITTEN 
ACCIDENT & HEALTH — BURGLARY 


PLATE GLASS 


AND 
LIABILITY & COMPENSATION 


EXPERIENCED AGENTS WANTED 

















MEDICAL EXAMINATION IS THE SECRET 


That enables us to sell the best Accident and Health policy ever offered to 


MR. LIFE INSURANCE AGENT 


To handle as.a side line. The only practical Accident and Health policy tor you 
to sell because it builds up your reputation through claim adjustments that 
satisfy. No kick backs. Something new. We cull out the chaff and give good 
risks more Genuine Insurance for their money. Our REDUCED PREMIUM 
POLICY for MEDICALLY SELECTED RISKS TAKES, WEARS and STAYS. 


Kansas City Casualty Company, Kansas City, Mo. 


W. B. YOUNG, President R. T. ROMINE, 
DENNIS HUDSON, Secretary Manager Accident Dept 








Producing Agents 


Who can appreciate an Agency Company 


APPLY FOR TERRITORY 


Chicago Bonding & Surety Co. 


OLIVER F. ROBERTS, Sec’y and Gen. Mgr. 
29 South La Salle Street, Chicago 
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? he There's a whole lot at ti es. Th 
re Tie hehe a te: Thies io 
a Name? 


representative of the Central Business Men's Asso- 

sebis ciation can get at these and increase his percentage of 

sgeienien to persons called upon. The words “insurance,” “accident” or 

—— are not in the name and do not appear on the business cards of the 
ssociation s representatives. 

Central Business Men’s Association 


H. G. ROYER, Pres. 
C. O. PAULEY, Secy. Westminster Building, CHICAGO (x. 
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casualty premiums of over $70,000 an- 
nually. 
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NEWS OF COMPENSATION 
ST. LOUIS BRANCH ORGANIZED 


Southern Surety Affiliates With New 
Bureau and Is Named on Gov- 
erning Committee 


The St. Louis branch of the National 
Workmen’s Compensation Service Bu- 
reau has been organized, as of Sept. 1, 
with Ambrose Ryder as manager. The 
headquarters are in suite 806 Pierce 
building. All the large companies are 
allied with the branch, there being 
twenty in all. The list includes the 
Southern Surety of St. Louis. Mr. 
Rvder expects to have all companies, 
large and small, which are represented 
in St. Louis, in the organization in the 
near future. 

The board of governors comprises 
the Southern Surety, Aetna, Employers 
Liability, Hartford Accident & Indem- 
nity, London Guarantee & Accident, and 
Ocean Accident & Guarantee. 

The branch will have supervision for 
a while only over St. Louis city and 
county, but the authority will soon be 
extended so as to embrace the whole 
siate of Missouri. It is the intention to 
establish a branch subsequently in Kan- 
sas City, when Missouri will be divided 
into two territories. 


NEW SCHEDULE ARRIVES 


The new compensation rating schedule 
has been received at a number of the 
western branches of the National Work- 
men’s Compensation Service Bureau, but 
as yet the raters have not had full oppor- 
tunity of familiarizing themselves with 
it. In Kentucky the new schedule has 
been submitted to the state industrial 
board for approval, and action by the 
a is looked for within the next few 
ays. 


GETS GOOD PAY WHILE DISABLED 


Des Moines city councilmen are some- 
what disturbed over the case of former 
Policeman George W. Dickey. When he 
Was injured in the course of duty the 

neil decided he was entitled to a po- 
ligeman’s pension, but not to workmen’s 
compensation. The industrial commis- 
sioner held he was entitled to compensa- 
tion. In that event, the council ruled, he 
was not entitled to a pension, but Judge 
Utterback in district court ordered the 
trustees of the pension fund. to pay him 
@ pension. Under the two rulings, the 
council says, a policeman makes. practi- 
cally as much money when incapacitated 
as when working and such a condition is 
inclined to make an officer careless. 


FOUR RECIPROCALS OPERATING 


The Texas industrial accident board in- 
sists that the four reciprocals which it 
decided to recognize are paying claims as 
promptly, and in many instances more 
promptly, than a number of the stock 
companies writing compensation insur- 
ance in the state. These reciprocals were 
refused recognition by_the late commis- 
sioner of insurance and banking, John S. 
Patterson, and are writing compensation 
business without a permit from the state, 
but have the recognition of the industrial 
accident board. This enables them to 
write compensation insurance without 
molestation, but limits their operations to 
that line. The four reciprocals are the 
Cotton Seed Crushers Liability Under- 
writers of Dallas; Lumbermen’s Indem- 
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nity Exchange of Beaumont; Texas In- 
cemnity Employers of Austin, and the 
Emphoyers Indemnity Exchange of Kan- 
sas City, Mo. ¥ 


BIG MONTH IN OHIO 


The Ohio industrial commission reports 
that August of this year was the biggest 
month in the history of workmen’s com- 
pensation in Ohio. total of 13,031 
claims were filed for injuries and sixty- 
six for fatal accidents. One hundred and 
four accidents and thirty deaths were 
among public employes covered by state 
insurance. There were 2,326 claims re- 
ported under selfinsurance. Over August 
a year ago the increase was approximately 
100 percent in injuries and 200 percent in 
the number of deaths reported. There 
were pending on Sept. 1, 4,919 claims, on 
which no action has been taken. The pre- 
mium receipts of the state fund for 
August this year are reported to have 
been in excess of $1,000,000. 


OLD DREDGE CLAIMS PAID 


The Southern Surety has paid the last 
of the several heavy claims arising in 
Texas growing out of the loss of life 
during the storm of August of 1915, when 
two dredge boats were lost with their 
crews. 

These losses gave rise to considerable 
trouble, the state industrial board cen- 
suring the insurance company for not 
paying them promptly, while the courts 
held that it should not pay them to the 
administrators of the estates of the de- 
ceased, but to their dependents, many of 
whom resided in Europe. 


APPEALS TO THE COURTS 


San Francisco, Sept. 6—(Special)—The 
California South Sea Navigation Com- 
pany, charterer of the steamer “Roanoke,” 
which floundered off the California coast 
in May, with a loss of forty-six lives, 
practically all members of the crew, an- 
nounces that it will appeal to the state 
supreme court from the compensation 
awards to beneficiaries of the victims, on 
the ground that the disaster is covered 
by the federal admiralty law instead of 
the California compensation act. Seven 
or eight cases involving the same ques- 
tion are now before the state supreme 
court, awaiting a decision of the United 
States Supreme Court in a like case. 








News About Companies 











Business Men’s Accident, Kansas City, 
Mo.—August was a big month for the as- 
sociation, a total of 3,937 applications 
having been submitted. This was a gain 
of more than 1,100 over the corresponding 
month last year. The number of applica- 
tions received since Jan. 1 is 26,324. Dur- 
ing August, claims amounting to $24,113 
were paid. F. J. Fleming, an agent of the 
company, secured 239 applications during 
August, bringing his total for the first 
eight months of the year up to 1,197. 
H. N. Randall, the leading agent, has 1,285 
applications to his credit for the first 
eight months. 

* * oa 

Northern Casualty, Aberdeen, S. D.—It 
has purchased the building owned by the 
Aberdeen National Bank, and it will be 
used hereafter as a home office structure. 
It is particularly adapted to the uses of 
the Northern Casualty, and is one of the 
most attractive fronts on Main street. 
Some alterations will be made, which will 
require about sixty days. The Northern 
Casualty has been coming to the front 
in good shape. Since May 1 Frank S. 
Wilder has had the general management 
of the company’s affairs. The Northern 
Casualty was organized. in 1911. Last year 
its premium receiptS were $68,000. The 
board of directors is composed of excel- 
lent business men, who are taking an 
active interest in its affairs. The direct- 
ors and officers are determined that this 
will be made one of the big institutions 
of the state. oe 


American Fidelity, Montpelier, Vt.—Ex- 
amination of the company by the New 
York, Massachusetts and Vermont insur- 
ance departments has been completed, but 
the report of the examination has not 
yet been published. It was reported last 
week that the company had been given 
a hearing on the reports of the exam- 
iners and that another hearing had been 
set for Sept. 12. Meanwhile the depart- 
ments are giving out no figures. 

* * * 

New Amsterdam Casualty, Baltimore— 
The examination of the company as of 
Dec. 31, 1915, by the New York depart- 
ment shows: Total admitted assets, 
$2,295,532; unearned premiums, $719,774; 
claim reserves, $471,631; total liabilities, 
except capital, $1,375.360; capital, $750,- 
000; net surplus, $170,172. On Jan. 29 
the company increased its capital $250,000 
and added a similar amount to its net 
surplus. Its statement as of June 30 
shows: Total admitted assets, $2,907,677; 
reinsurance reserve, $794,223; claim re- 
serves, $440,810; total liabilities, except 
capital, $1,473.003: cash capital, $1,000,000; 
net surplus, $434,674. 


———__— 6 ee 

B. W. Stubbert is about to establish a 
general insurance agency at Green Bay, 
Wis. He is now connected with the North 
American Life general agency at Madison, 
Wis. 





RHETT AGREES TO SPEAK 


TO ADDRESS JOINT SESSION 


President of Chamber of Commerce of 
United States Will Be at White 
Sulphur Springs 


R. Goodwin Rhett, president of the 
Chamber of Commerce of the United 
States of America, a banker of Charles- 
ton, S. C., has accepted an invitation 
to speak before the joint session of 
the National Association of Casualty 
& Surety Agents and the International 
Association of Casualty & Surety Un- 
derwriters at their convention at White 
Sulphur Springs on Sept. 19. On this 
day the two associations will hold a 
joint session and Mr. Rhett will be the. 
principal speaker. The Chamber of 
Commerce of the United States of 
America is the largest organization of 
diversified business interests in the 
country, and what Mr. Rhett will have 
to say to the joint conventions will be 
of great interest to everybody attending. 


Curtis to Open Discussion 


William G. Curtis, president of the 
National Casualtv of Detroit, will open 
the discussion of the social insurance 
question at the agents’ convention. Al- 
though formal announcement of other 
subjects for discussion has not been 
made, it is likely that discussion will 
have a prominent place in the agency 
convention. 

While the program is still subject to 
additions, the number of addresses so 
far provided for is not as large as usual, 
there being only one, or possibly two in 
some cases, at each session. Thus am- 
ple time will be afforded to take up 
any question which those in attendance 
may want discussed. 

John A. Morrison, chairman of the 
program committee of the National 
Association of Casualty & Surety 
Agents, accomplished much for the 
pleasure and comfort of the members 
of the organization and their families 
on his recent trip to White Sulphur 
Springs. Not only has he completed 
arrangements with the Greenbrier Ho- 
tel for the various entertainments which 
will take place within its walls, but he 
scoured the surrounding country and 
found a number of pleasant places 
worthy of a visit and arranged for spe- 
cial automobile rates. Some of these 
outside clubs and small resorts will 
furnish opportunities for rest for those 
fatigued by long railroad trips, and the 
real work of the convention. 


Golf Tournament 


The program of entertainment includes 
a three-day golf tournament, the qualify- 
ing rounds to be played on Tuesday after- 
noon, Sept. 19, and the competitive rounds 
on Wednesday the 20th and Friday the 
22d. The William B. Joyce trophy will 
be the principal prize and will be awarded 
the winner of the tournament on handicap 
competitive play. George D. Webb has 
presented the president’s cup, which will 
be awarded to the low gross qualifying 
score. ‘ Falvey, president of the 
Massachusetts Bonding, has presented an- 
other trophy, known as the Falvey trophy, 
to be awarded the winner of the low net 
qualifying score. In addition, other cups 
and prizes will be donated for various 
events. There will be a putting contest 
for nongolfers, for which a suitable prize 
will be awarded. Golf events for the ladies 
are also being planned. 


Picnic and Vaudeville 


On Thursday, Sept. 21, the National as- 
sociation will tender the International 
Association of Casualty & Surety Under- 
writers an old-fashioned southern picnic 
at the “Log Cabin.” Old-fashioned games 
will be indulged in. The menu will in- 
clude all the old-fashioned Virginia dishes. 

Secretary Charles H. Burras of the 
agents’ -association is in charge of the 
vaudeville entertainment, which will take 
place on one evening not yet decided upon, 
and he has arranged for a two-part pro- 
gram, the first part consisting of stunts 
by the members of the association and 
the second part to be provided by the 
hotel management, which has in its staff 
of servants a wonderful negro minstrel 
quartet and an excellent orchestra. An 
old-fashioned cake walk is also promised. 

In addition to this entertainment, the 
hotel has arranged for two releases of 


moving pictures—a six-reel drama and a 
three-reel comedy—to be shown one eve- 
ning during the convention. In addition 
to this, arrangements are being made 
by the World Film Corporation to take 
moving pictures during the convention, 
which will be developed on the premises 
and shown to the members. 

A feature of White Sulphur Springs 
sometimes overlooked is the excellent 
swimming pool. Those who attend the 
meetings should take their bathing suits 
with them. 








With the CLAIM 
DEPARTMENTS 


INTERNATIONAL PROGRAM 


The seventh annual meeting of the In- 
ternational Claim Association will open at 
the Hotel Chamberlain, Old Point Com- 
fort, Va., today (Thursday) and will con- 
tinue through Friday and Saturday. The 
attendance is expected to be the largest in 
the history of the organization. In addi- 
tion to officers’ and committee reports and 
routine business the program calls for the 
following addresses: 

Address—Hon. Royal Meeker, Commis- 
sioner of Labor Statistics, Washington, 

















D. C. 

Address—“Keeping Out of Court,” P.C. 
McDuffie of Atlanta, Ga., bar. 

Address—“The Adjustment of Claims by 
the Courts,” Frank G. West, Counsellor at 
Law and Associate Editor of “Insurance 
Digest,” Indianapolis. 

Address—“Representations and Breaches 
of Warranties as Construed in New Jer- 
sey,’ Samuel M. Hollander, Counsellor at 
Law, New York and New Jersey. , 

* Address—“Missouri Suicide Situation,” 
Chris. P. Ellerbe, Counsellor at Law, St. 
Louis. 

Address—“Friendly_ Boldness,” E. 3 
Marks, Manager Claim Department, 
Frankfort General. 

Address—“The Importance of the Other 
Fellow’s View Point,’ Will R. Manier, Jr., 
Nashville, Tenn. 

Report of Hooper-Holmes Bureau—Bay- 
ard P. Holmes, President and General 
Manager. 


* * & 
IS SUICIDE COMPENSABLE? 


Whether suicide is compensable under 
the California workmen’s compensation 
act if the state of mind which leads to 
self-destruction is the result of an indus- 
trial injury, is the question brought be- 
fore the California industrial accident 
commission by the application of Mrs. 
Belle Cutchin of Salem, Ill., whose son, 
Milton Cutchin, committed suicide while 
confined to a hospital and suffering from 
blood poisoning contracted when working 
for the General Petroleum Company. 


James G. Madigan, superintendent of 
the claim department of the Great East- 
ern Casualty, is on a western trip, estab- 
lishing local claim departments in the 
larger cities where the company has 
established liability and automobile insur- 
ance offices. 

* ae * 

Whether garage owners are under the 
Illinois compensation law is one of the 
issues that will come before the circuit 
court in Joliet in the case of Frank Good- 
win against the Joliet Motor Company. 
The industrial board awarded Goodwin 
compensation for permanent loss of sight 
of one eye. The employer questions 
whether the diseased condition of the eye 
resulted from accident, whether the loss 
of sight is permanent, and also whether 
— employer is under the compensation 
act. 


ss + #8 


Arbitratore have awarded Aubrey S. 
Henke $1,485 for compensation and med- 
ical against Guccione Bros., garment 
cleaners of Freeport, Ill. The employers 
did not carry compensation insurance. 


G. A. White, who for the past three 
years has been in the claim division of 
the casualty department of the National 
Life, U. S. A., at Chicago, has resigned. 
He has not yet announced a new connec- 
tion. 

* * * 

Compensation from the state fund under 
the workmen’s compensation act has been 
applied for in Cincinnati by five widows 
whose husbands died from the effects of 
heat strokes. A young woman employed 
in a downtown store has also asked com- 
pensation for injuries received when she 
was overcome by ,the heat while at work. 


Because the coroner’s jury at Peoria, 
Tll., which investigated the death of the 
late Charles Rich failed to specify in its 
verdict whether a cut on his finger caused 
the blood poison which resulted in his 
death, a suit for $10,000 has been filed by 
his widow, Mrs. Ruby M. Rich, against 
the Hartford Accident & Indemnity. 





————__—» oa _ 
TAKE STANDARD ACCIDENT 


H. P. Reed & Co. of Hibbing, Minn., 
have recently secured the representation 
of the Standard Accident for the “Iron 
Range” territory. A L. Gerry, the junior 
member of the firm, is an active casualty 
man and is expected to do a large _busi- 
ness. The appointment was made by 


George R. Howes, of Minneapolis, special 





agent of the company. 
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IN THE ACCIDENT FIELD 


WILL CULTIVATE HOME FIELD 








American Bankers Appoints F. W. 
Porter Accident Manager for 
Chicago and Northern Illinois . 





The American Bankers of Chicago 
has opened a branch office for acci- 
dent and health business at 1018 Con- 
sumers building, Chicago. F. W. Por- 
ter, for the past six years with the 
Chicago branch of the Travelers, and 
previous to that with the Mutual Life 
of New York and the Ocean Accident 
& Guarantee, has been appointed man- 
ager. He will have jurisdiction over 
Chicago and northern Illinois. He has 
already appointed a number of agents 
and expects to build up both a commer- 
cial and industrial organization. The 
American Bankers writes a low cost 
commercial policy, a commercial con- 
tract for classes of people that sare 
ordinarily given only industrial insur- 
ance and a variety of forms of indus- 
trial policies. It has made a very fine 
record in the accident and health busi- 
ness and should build up a fine income 
and agency organization in its home 
territory under Mr. Porter. 





COVERS PATRONS OF MOVIES 





Blanket Accident Contract of American 
Playgoers Protective Association 
Written in Consolidated Casualty 





Blanket accident insurance on pa- 
trons of motion picture theaters, as 
mentioned in a recent issue of THE 
WESTERN UNDERWRITER, is being written 
by the American Playgoers Protective 
Association of Bluefield, W. Va., in the 
Consolidated Casualty of Louisville. 
The policy covers all patrons against 
loss of life; limb or sight, suffered by 
accidental means while a patron of the 
insured theater, for a maximum sum of 
$10,000 in any one disaster and a prin- 
cipal sum of $1,000 on any one indi- 
vidual. For the loss of life or dismem- 
berment or blindness the principal sum 
is paid and for loss of one hand, one 
eye, or one foot, one-half the principal 
sum. The insurance is _ collectible 
when the loss shall result within thirty 
days from the date of the accident and 
wholly from bodily injuries caused by 
accidental means as the result of fire, 
explosion, lightning, tornado, collapse of 
the building, or a panic resulting there- 
from, and independently of all other 
causes. Patrons under ten years of age 
and over sixty, or persons of unsound 
mind, cripples, or persons under the influ- 
ence of alcohol or narcotics are not cov- 
ered nor are employes or persons not hav- 
ing actually paid admission. Where 
the total amount payable to individuals 
exceeds the maximum sum the $10,000 
is prorated among the various indi- 
viduals. s 

The form of policy has been copy- 
righted by B. C. Banks and E. L. Bow- 
man, president and secretary, respect- 
ively, of the American Playgoers Pro- 
tective Association. At present the 
association is soliciting the business 
from theaters, but is now making 
agency and brokerage connections and 
plans to handle all future applications 
in that way. 

Each theater insured is provided with 
a polished brass sign reading: “This 
theater has been. inspected and ap- 
proved as a place of safety and the 
patrons are insured against accident.” 
The same announcement is placed on a 
slide to be shown on a screen at each 
performance and the association agrees 














F. W. PORTER, Chicago 
Metropolitan Manager American Bankers 





to announce in a local paper every Sun- 
day morning the names of the theaters 
in which patrons are insured. 

The premium for the contract is 
made up of an inspection fee of $10 and 
ten cents for each seat in the theater, 
making a total cost to a theater having 
400 seats $50. There is a minimum 
premium of $30. 





Prepare for “Sperry Contest” 


San Francisco, Sept. 6—(Special)— 
Robert Hall, special agent for the ac- 
cident department of the Aetna Life, 
with headquarters at Hartford, was the 
guest of honor last Thursday evening 
at a dinner given by the company’s 
San Francisco branch. Fourteen Aetna 
agents and brokers were also guests at 
the dinner, at which Supervisor of 
Agents O. H. Mickel officiated as toast- 
master. The principal matter discussed 
was “Sperry Contest,” which will be 
held by the San Francisco office Sept. 
4-17, as a special campaign for acci- 
dent and health business in honor of 
Fred D. Sperry, superintendent of that 
department. 





New Company Ready 


The Equitable Protective Associa- 
tion, which has been organized at Aber- 
deen, S. D., will begin business Sept. 
10. It has secured the required number 
of managers and received its charter. 
The officers are U. D. Jackson, presi- 
dent, formerly of Saskatoon, Can.; W 
W. Philbreck, vice-president and gen- 
eral manager, who has been manager 
of the health and accident department 
of the Northern Casualty of Aberdeen, 
and A. A. Pickler, secretary, who until 
recently was in the local business at 
Aberdeen. Home offices have been 
fitted up in the Citizens Bank building. 





New Line of Insurance 


Inquiries are reported to have been 
made from Louisville as to what rate 
casualty companies would make on in- 
surance for Louisville & Nashville Rail- 
road Company trainmen who declined 
to go out on strike. The proposed 
policies were to provide for brother- 
hood members who, by declining to 
go out with their fellows, would have 
forfeited their claims to health and ac- 
cident benefits under the brotherhood 
insurance plans. No detailed informa- 
tion as to the proposition could be 
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AMONG THE SURETY MEN 


—_——_— 


SURETY STUCK YEARS AFTER 





American Bonding Pays $4,000 in Case 


of Estate Closed in August, 
1913 





That the signer of an administrator’s 
bond may be called upon to pay a large 
amount years after an estate is closed 
and the administrator discharged by 
order of the probate court, with every- 
thing apparently regular, is shown in 
a recent case in Chicago, where the 
American Bonding was the surety. It 
cost the company $4,000 to settle out 
of court. When the receipts of the 
heirs were presented in court by the 
administrators and they were dis- 
charged, the company closed the case 
on its books, as one in which its lia- 
bility had ceased. Nearly three years 
later, after the administrators had be- 
come insolvent, the case was reopened 
and the administrators were found in- 
debted to the estate nearly $8,000. 


Estate Is Closed 


The American Bonding was surety 
of William F. and Charles A. Krueger, 
administrators of the estate of the late 
Emilie Krueger, of whom Max Henske 
and Oscar Krueger were the heirs at 
law. On Aug. 8, 1913, the administra- 
tors presented to the probate court re- 
ceipts signed by the distributees, ac- 
knowledging receipt of $1,850 in cash 
and notes amounting to nearly $6,000, 
in final distribution of the estate. The 
court issued the necessary order clos- 
ing the estate and discharging the ad- 
ministrators. Three of the notes, ag- 
gregating over $4,700, were signed by 
Charles A. Krueger, one of the admin- 
istrators. All that the heirs actually 
received. was about $900 in cash; they 
had signed the receipt without gaining 
possession of the assets. 


Case Is Reopened 


More than two years later, when the 
heirs found that they had been im- 
posed upon, they appealed to the pro- 
bate court, which reopened the case. 
Although the administrators undertook 
to justify their action on the ground 
that the heirs had agreed to a distri- 
bution of the estate among several 
other parties besides themselves, Pro- 
bate Judge Horner set aside the order 








ascertained, but, apparently, the Louis- 
ville & Nashville was to have assumed 
a considerable proportion of the bene- 
fits payable, the insuring company or 
companies taking care of the remain- 
der of the liability. So far as known, 
the strike menace was cleared up be- 
fore any rates were quoted, but the 
inquiry is interesting, in view of the 
generally discussed possibility of ma- 
terialization of the strike at some later 
date. 





CHARGED WITH FALSIFYING CLAIM 


San Francisco, Sept. 6—(Special)—An- 
drew Clay Palmer, a traveling salesman 
of Selleck, Wash., has been arrested at 
Seattle on a charge of falsifying an acci- 
dent claim, sworn to by the Pacific Mutual 
Life. The company accuses Palmer of 
falsely swearing in collecting indemnity 
for injuries sustained in a jitney accident 
at Seattle, that his weekly salary was 
$100, when the real amount was $25. In 
order to cover up his disability benefits 
he is also alleged to have sworn that he 
carried but two accident policies when, as 
a matter of fact, he carried four contracts. 
As a result he was able to collect $575 
from the Pacific Mutual Life because of 
his accident. 





TO TEACH CHILDREN SAFETY 


The Kansas City Railways Company, 
Kansas City, Mo., started. Sept. 5, its 
“safety first’ campaign in the _ public 
schools, with the cooperation of the school 
board. The company supplies for each 
room calendars with pictures demonstrat- 
ing dangerous practices of children, safety 
league buttons for the children, materials 
for lectures by the teachers, and blotters 
for distribution bearing the pictures of 
the calendars and injunctions as to safety. 
There will also be moving pictures and 
contests in all the schools, with prizes for 
the best essays on safety. This cam- 
paign will extend to the public as well as 
the schools. 


closing the estate and after full investi- 
gation made a finding that the admin- 
istrators were indebted to the estate in 
the sum of $8,163 and interest, less the 
amount of $844 actually paid to the 
heirs. 

The administrators were inclined to 
appeal from the decision of the probate 
court, but the American Bonding, on 
advice of counsel, refused to execute 
an appeal bond and, inasmuch as the 
administrators are insolvent, secured a 
settlement with the heirs. 





First Loss Under Blanket Form 
4 San_ Francisco, Sept. 6—(Special)— 
The first claim made on the Pacific 
Coast ‘under the burglary and hold-up 
provision of the new bankers’ blanket 
fidelity bond is that of the Anglo-Cali- 
fornia Trust Company of San Fran- 
cisco, whose Mission street branch was 
held up and robbed of over $8,000 last 
Wednesday afternoon, while the insti- 
tution was crowded with patrons. The 
robber was soon caught and all but 
$500 of the stolen funds recovered. 
The missing money was quickly paid 
by the Fidelity & Deposit, which had 
only a few months. before written a 
blanket fidelity bond for the Anglo- 
California Trust. The claim will doubt- 
less be used by local surety underwrit- 
ers to show the advantages of the bur- 
glary and hold-up feature of the new 
bankers’ form—a_ provision which 
many of the bankers are said to have 
made light of. 








Business Good in Kentucky 


Surety bond business in Kentucky 
this summer has been very good. 
Nearly every county in the state has 
sold road bond issues, many cities have 
voted improvement bonds, both result- 
ing in bank deposits, while there has 
been a multitude of construction con- 
tracts let. August was one of the best 
months surety companies operating in 
Kentucky have to their record. 





KRULL GOES TO SEATTLE 


San Francisco, Sept. 6—(Special)—A. 
Ndwards Krull, formerly with the Globe 
Indemnity at San Francisco, has been 
appointed assistant manager of the Seat- 
tle office of the American Surety, succeed-~ 
ing S. H. Melrose, advanced to the man- 
agership. 





SURETY NOTES 


An ordinance has been approved by the 
Detroit common council which provides 
for the bonding for $5,000 of the chief 
a iy aa engineering de- 
partment, and e bonding of all employes 
for $1,006 each. aay —" 

The Fidelity & Deposit, as surety of 
Georgie Weigle, until recently a receiving 
teller of the Harris Trust & Savings Bank, 
of Chicago, has paid that institution, $5,000, 
the amount of its bond on Weigle. His 
shortage ran up to a much larger sum. 


The Phister Insurance Agency Com- 
pany of Kansas City, general agents of 
the Maryland Casualty, executed a bond 
for $50,000 for Henry C. Fowler, president 
of the Fidelity Trust Company and the 
Fidelity Savings Trust Company, as re- 
ceiver of the Guardian Trust Company. 

Through George 8. Guy, its general 
agent at Richmond, the Fidelity & De- 
posit last week executed a $10,000 bond 
for the Rev. J. Sidney Peters, prohibition 
commissioner of Virginia, who entered 
formally upon the duties of this office 
Sept. 1. The office is a newly created one. 

J. Morton Morris, general agent of the 
National Surety at Louisville, wrote a 
$5,000 injunction bond last week, in the 
case in which fifteen Louisville & Nash- 
ville railway conductors obtained tem- 
porary restraining order to prevent the 
ene from calling a strike on that 
ine. 

The American Surety and the National 
Surety have executed one of the largest 
administrator’s bonds ever issued in Mich- 
igan. It is for $700,000 and the premium 
for the first year is $1,175. It is on the 
estate of Edwin C. Way, former presi- 
dent of the Scotten-Dillon Tobacco Com-- 
Jone who recently died at Marshall, 

ich. 

<> = eo ——_____- 


Remains in California 
San Francisco, Sept. 6—(Special)— 
The Southern Surety announces that 
reports of pending withdrawal from 


California are without foundation. The 


company has a substantial business in 
the state, which it plans to increase 





further. 
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THROW DOWN THE BARS 


KANSAS CITY RULES ARE OFF 


Surety Offices May Now Pay Any Bro- 
kerage to Anybody They 
See Fit 


The bars against indiscriminate and 
unlimited brokerage on surety business 
were thrown down last week by the 
Surety Association of Kansas City, Mo., 
which adopted a resolution suspending 
indefinitely its constitution and by-laws. 
Notice of such suspension was sent to 
the surety branches in Kansas City and 
to the Surety Association of America. 

The chief feature of the rules sus- 
pended is a maximum commission of 
15 percent to brokers and 20 percent to 
agencies in the association, and reg- 
istration of brokers to whom brokerage 
is paid. The deposit of $100 made by 
the members of the Kansas City asso- 
ciation is being returned. 

Four Companies Not In 


The reason assigned for the suspen- 
sion of the rules is that four of the 
larger eastern companies refused to 
join, and without their cooperation the 
purposes of the body could not be ac- 
complished. 

The Kansas City association was or- 
ganized a year ago, and its rules went 
into effect Jan. 1, 1916. There are Sev- 
enteen offices in Kansas City of com- 
panies belonging to the Surety Asso- 
ciation of America, and it was to these 
that membership was to be confined. 
Twelve of the seventeen joined and put 
up deposits. 

Brokerage Rules 


A rule was adopted that brokerage 
should be paid only to licensed repre- 
sentatives of casualty or fire companies, 
whose right should further be passed 
on by a committee, so that only legiti- 
mate insurance agents should be regis- 
tered. One hundred brokers were so 
registered. Another rule provided that 
no more than 15 percent should be paid 
to brokers. This rule has been fairly 
well observed by the members,’ it is 
said; anyway, nobody’s $100 has been 
forfeited. Four of the larger companies 
were not represented—the Aetna, Royal 
Indemnity, Fidelity & Casualty, and 
American Surety. One or more of 
these observed the rules as to broker- 
age, but all had various reasons for 
not joining, including unwillingness to 
pay the deposit and to confine the pay- 
ment to brokers approved by the as- 
sociation, and to limit the amount of 
brokerage. : 

Home Offices Did Not Help 


It is charged that the rock upon 
which the association’s purposes was 
wrecked was the refusal of the home 
offices to back up the local association. 
This lack of cooperation was particu- 
larly noticeable wtih reference to rein- 
surance. The local agents tried to live 
up to their local rules, by refusing re- 
insurance to companies and on business 
not complying with the rules, which 
was not considered by the home offices 
sufficient reason for the refusal. Some 
of the local agencies and branches had 
lost business because of their stand for 
the maximum commissions, and re- 
fusal to pay commissions indiscrimi- 
nately. 

Conditions Have Grown Bad 


“Everybody had been paying broker- 
age to anybody,” said one of the mem- 
bers of the association. “Lawyers had 
been getting rebates on their clients’ 
business, contractors had stenographers 
with brokers’ licenses, politicians got 
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commissions on bonds, and it was al- 
most common knowledge that there was 
a way to get a rebate—or an exchange 
of courtesies in the placing of bonds 
that amounted to rebate—in Kansas 
City. One broker demanded 35 per- 
cent, and many were getting 25 and 30 
percent.” 

The association will not dissolve, but 
will continue its meetings, for the dis- 
cussion of the good of the business. 

R. E. Valentine of Valentine & King, 
general agents of the Globe Indem- 
nity, is president of the association, and 
P. O. Draper, general agent of the Na- 
tional Surety, is secretary. 
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About People 


Lester Caldwell, who has been adjuster 
in the Travelers office at Omaha, was mar- 
ried last week to Miss Norma Gasper of 
Milwaukee. Mr. and Mrs. Caldwell have 
gone to Hartford, where they will reside. 
His position at Omaha was taken by Bert 
John Hull of Duluth, who stopped off on 
his way en route from there to Omaha to 
marry Miss Wilma Reed of Minneapolis. 

, - + * 

The Bulkeley Tribute medals were sent 
out by the Aetna companies a few days 
ago and made their recipients happy. They 
are very handsome, being designed by 
John Flanagan and made by the Medallic 
Art Company of New York. On the face 
is the likeness of President Bulkeley in 
relief and above it the name “Morgan 
Gardner Bulkeley.” On the reverse side 
is an oak wreath, with the words “Bulke- 
ley Tribute” above and “MCMXV” below, 
while the name of the person to whom 
the medal is granted is engraved in the 
middle of the wreath. 

Last fall, when about a thousand Aetna- 
izers were taken to the Pacific Coast by 
the companies, the agents, as an expres- 
sion of appreciation, decided to make 
November and December special months 
for the production of new business in 
honor of the president. The company 
offered a gold medal for $1,000 in new 
premiums, a silver medal for $500 and a 
bronze medal for $200, all business to be 
written in November and December and 
paid for by March 1. 

Four representatives of the Aetna com- 
panies in the Chicago branch office terri- 
tory received gold medals as follows: The 
Rockwood-Badgerow Company; Eliel & 
Loeb and Munger, Vokoun, Wetmore & 
Witherbee, of Chicago, and Gean A. Pope, 
East Moline. Eight representatives re- 
ceived silver medals and nineteen received 
bronze medals. 




















* 


Edgar F. Dobson, vice-president of the 
New Amsterdam Casualty, visited Mana- 
gers Upton W. Smith and Walter W. Derr 
at San Francisco during the past week, 
leaving Sunday for home. Mr. Dobson 
has been on a tour of the company’s 
agencies in the Pacific Coast field. 

* ok a 

H. M. Sibley, formerly special examiner 
in the Missouri insurance department, has 
joined the accounting department of the 
Southern Surety and will have charge of 
agents’ accounts. Mr. Sibley has been as- 
sociated with Julian C. Harvey, consulting 
actuary of the Missouri department, and 
is thoroughly familiar with the require- 
ments of insurance departments. He will 
lead in the special drive the company has 
started for the reduction of overdue pre- 
miums. d 

* * * 

I. J. Talbott, agent of the National 
Surety at Kansas City, Mo., is in charge 
of the postoffice in that city, having been 
placed there by the National Surety, 
surety for William Firstenberger, the 
postmaster, who was _ removed Sept. 1. 
Mr. Talbott’s bond for $50,000 was written 
by the Globe Indemnity, of which Valen- 
tine & King are Kansas City agents. Mr. 
Firstenberger is said to have cashed per- 
sonal checks out of postoffice funds. Mr. 
Firstenberger went to Washington to ex- 
plain to the department. 

* ok * 


Claude Norie-Miller, who retired several 
months ago as United States manager for 
the General Accident, has joined a Cana- 
dian contingent which is now bound for 
England en route to the war in Europe. 

* * * 


“Billy” Ireland, the Columbus “Dis- 
patch’s” cartoonist, last Sunday gave John 
L. Hamilton, president of the American 
Guaranty of Columbus, an excellent send- 
off, accompanied by some fine cartoons, 
Mr. Hamilton served on the American 
Bankers Commission, of which Myron T. 
Herrick was the Ohio representative, to 
work out a basis for currency reform and 
he was for twenty-five years a banker. In 
1899 Mr. Hamilton was president of the 
Illinois Bankers Association and 1905-6 
president of the American Bankers Asso- 
ciation. His special hobby is currency 


reform. 
* * * 


Edwin Higgins, chief mine inspector for 
the California industrial accident com- 
mission, and employed jointly by the lat- 
ter and the federal bureau of mines, has 
resigned as of Nov. 1, when he will be- 
eceme consulting safety and efficiency en- 
gineer for the California Metal Produc- 
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ers Association. The latter comprises 90 
percent of the metal mine operators of the 
state and Mr. Higgins’ position is cre- 
ated to develop safety first work in its 
mines. 

* * * 

_Edwin Gissing has been appointed as- 
sistant secretary of the London & Lan- 
cashire Indemnity. For the past year he 
has been agency supervisor. Mr. Gissing 
has had a remarkably broad experience 
in the handling of casualty lines. In the 
service of different British companies he 
has worked in countries in various parts 
of the world and has had opportunities 
for observation such as fall to the lot 
of comparatively few men. 


James A. White, an inspector in the lia- 
bility department of the Zurich, attached 
to the United States branch, is seriously 
ill at his home in Chicago. Mr. White 
was taken sick something over a year ago 
while serving the company as manager 
of the accident and health department. 
After a long confinement to the Chicago 
Fresh Air hospital physicians advised him 
that he could return to work but must 
keep himself out of doors. The Zurich 
had held a place open for him as well 
as showing him excellent consideration 
in other ways and he was put on as in- 
spector, working for only short hours at 
first. While keeping watch of the “Round- 
Up” at the old Cubs park in Chicago, on 
which the company was carrying a lia- 
bility risk, Mr. White was chased by a 
steer. Three days later he was again 
taken sick and had to be rushed home. 
The hemorrhages have been staid and he 
is now making good progress. 


—————sto-—_ 
WANT THEIR MONEY BACE 


H. H. Crumbaugh and five other resi- 
dents of LeRoy, Ill. have brought suit 
against W. H. Latta and Adolph Levy of 
Indianapolis for $6,000 damages. They 
allege that the defendants- sold them 
$7,500 worth of stock in the Granite Live 
Stock of Bloomington, I1l., with the prom- 
ise that if they desired to return their 
stock at the end of three years they could 
do so and receive reimbursement in full. 
They allege that these men now decline to 
give them back their money in exchange 
for the stock. 


6 a 
SEEKS TO REDUCE ACCIDENTS 


The “Safety First’ committee of the 
Kentucky Traction & Terminal Company 
at Lexington, Ky., has made a canvass of 
the automobile garages of the city, and 
suggested exercise of more care when 
automobiles leave garages to run onto the 
street. A considerable proportion of au- 
tomobile and street car collisions have 
occurred as a result of carelessness in 





this respect. Owners and managers of 
the garages pledged cooperation. 
————— -- >a 


HEERPST LEAVES JOYCE & CO. 


H. H. Herpst has resigned as superin- 
tendent of the casualty department of 
Joyce & Co. of Chicago. He has not yet 
announced a new connection. Mr. Herpst 
is one of the well known casualty men of 
Chicago, having been in charge of the Chi- 
cago branch office of the Royal Indemnity 
until that company decided to go on a 
general agency basis in the city. He was 
formerly a special agent in the liability 
department of the Travelers at St. Louis. 

———————-» ee — 


CASUALTY NOTES 


George BR. Howes, special agent of the 
Standard Accident, is occupying his new 
office at 1122 Plymouth building, Minne- 
apolis. 

_ The Boyal Indemnity has ceased writ- 
ing employers’ liability business at Kan- 
sas City and is writing it to only a lim- 
ited extent at St. Louis. 

_. The Metropolitan Casualty has amended 
its Ohio license so as to permit it to in- 
sure against hurglary, theft and larceny, 
as well as damage to plate glass. 


The Rockwood-Badgerow Company, gen- 
eral agents of the Travelers and of the 
Aetna Accident & Liability at Chicago, 
report a business in August almost four 
times as great in volume as that of Au- 
gust, 1915. 

On Sept. 17 the home office of the South- 
ern —, will be moved to the Title 
Guaranty building, corner of Seventh and 
Chestnut streets, St. Louis. The company 
has taken the entire eighth floor, with 
additional space for the supply depart- 
ment on the eleventh floor. 

The Standard Accident had two acci- 
dent policies, aggregating $15,000, on 
Judge Milo Muckleston of Waukesha, 
Wis., who was killed by an interurban 
car while driving in his automobile late 
in July and instantly killed. Draft for 
payment was received by the beneficiary 
five days after proof of claim was com- 
pleted. 

Enactment of a law creating a bureau 
of boiler inspection will be urged on the 
Tennessee legislature this winter by W. 
L. Mitchell, the state factory inspector. 
Mr. Mitchell made this announcement in 
connection with his investigation of the 
explosion of three boilers at the factory 
of the Harlan-Morris Company, Jackson, 
Tenn., late in August, in which eight men 
were killed and sixteen injured. 





Folks who blurt out just what they 
think wouldn’t be so bad if they thought. 
—Abe Martin. 
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MOTOR INSURANCE NEWS 


—_——_—- 


RECOMMENDS RATE INCREASE 





Committee Proposes That Thefts Pre- 
miums Be Advanced in Chi- 
cago and Detroit 





At a regular meeting of the Western 
Automobile Underwriters Conference 
in Chicago, Wednesday, immediate in- 
creases in theft rates for Chicago, Cook 
county, Detroit and Wayne county, 
Mich., were recommended by the com- 
mittee on rates. The proposal was dis- 
cussed for a considerable length of 
time, but finally put over for action 
at the adjourned meeting set for next 
Wednesday. 

The increases range from 25 cents to 
$2 per $100 of insurance. The greatest 
advances are made on first and second 
year cars of low list price. As there 
are few thefts of older machines, but 
slight increases are proposed for such 
models. 

Assistant State’s Attorney Quinn of 
Cook county appeared before the con- 
ference on the subject of automobile 
thefts. He pointed out the weaknesses 
of the law and recommended that the 
companies do their share toward the 
enactment of a federal statute that may 
be of some assistance in coping with 
the present interstate traffic in stolen 
machines. 

Underwriters feel that this lack of 
law, the attitude of the courts toward 
boy offenders, and the general inability 
of the authorities to meet the present 
situation in Chicago, has existed too 
long, and say that losses have grown 
so rapidly that they cannot longer con- 
tinue to write the business at the pres- 
ent schedule. 





Ratings on New Models 


Insurance ratings of models newly 
announced by motor car manufacturers 
follow: 

Hackett Motor Car Co., Jackson, Mich. 


ype o "List Ins. Col. 
Model Body Price H.P. Class 
5-P. Tour. $ 888 23 A 
3-P. Road. 888 A 
Cabriolet 1,000 23 A 
Haynes Automobile Co., ’*Kokomo, Ind. 
12-Cyl 4-P. Road. $2, 085 36 E 
6-Cyl. 4-P. Road 1,585 29 B 
Jackson oy go Co., Jackson, Mich. 
r 5 Pass. $1,295 29 A 
4- Pass. 1,395 29 A 
7-Pass. 1,370 29 A 
Empire Automobile Co., "Indianapolis 
ass. $1,145 25 A 
Dixie Motor Car Co., Louisville 
Tour. or Road. $795 17 A 
Woods Motor Vehicle Co., Chicago 
Gas-Electric Car $2,650 10 E 





MUNICIPAL THEFT LEAGUE 


Des Moines officials are organizing a 
league of midwestern cities to run down 
automobile thieves. Officials of Omaha 
and Wichita have signified their willing- 
ness to cooperate and it is expected that 
Kansas City, St. Joe, Lincom and other 
cities will join. The organization is the 
outgrowth of the discovery by Des Moines 
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officials that a band of auto thieves are 
disposing of Fords in large quantities in 
southwestern Iowa. Investigation showed 
that most of the cars were stolen from 
auto owners in Omaha and Lincoln, but 
Des Moines and other cities have suf- 
fered. It has also been discovered that 
cars stolen in Des Moines have been taken 
to Omaha and Council Bluffs for the most 
part and there sold at low prices. 





PINE HOME STATE BUSINESS 


The automobile department of 
Transylvania Casualty of Kentucky, 
Thomas C, harp, manager, in seven 
months has written $75,000 in automobile 
premiums in the one state. The loss ratio 
has been light. Mr. Sharp is on the 
ground, keeps right after accident reports 
and has avoided litigation. A branch of- 
fice of the company has been opened in 
Covington, Ky., with Jack C. Sharp in 
charge as manager. The company now 
covers the state in all its lines. 


the 





CLEVELAND GENERAL AGENCY 


James & Manchester Company, Cleve- 
land, have been appointed general agents 
of the automobile department of the Na- 
tional Fire of Hartford. R. M. Roberts, 
well known in automobile insurance circles 
here, has been made head of the depart- 
ment and he has already begun the organ- 
ization of his territory. Thomas B. Scott, 
another well known young insurance man, 
has been made assistant secretary of the 
agency company and will be the office 
manager. The company has been general 
agent for the Employers’ Liability of 
London for some time and O. G. Strong 
is at the head of the casualty and liabil- 
ity branch. 





MOTOR NOTES 


On the strength of information gained 
from confessions of men arrested at 
Cleveland recently for theft and fire auto- 
mobile frauds, numerous other arrests are 
expected. 

The Iowa automobile department has 
now issued close to 180,000 licenses, an 
increase over last year of nearly 60,000. 
This places Iowa in the lead of all other 
states in per capita automobiles, with 
one to every thirteen inhabitants. 





POINTERS a 
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APPORTIONMENT UNDER 
“PRO RATA” FORM 


Question—Would you advise the use 
of the following rider? 

“This policy for $4,000 covers pro 
rata on the following amounts: 

“$5,000—On the brick and frame 
buildings adjoining and communicating, 
of the assured. 

“$6,500—On fixed and movable ma- 
chinery, engines and boilers of the as- 
sured, located in the above buildings. 

“$11,500—Total insurance.” 

The rider will be filled out with the 
meaning of the term buildings and the 
meaning of the term machinery, the 
location, etc. 

But what I do not just understand is, 
for instance, if the assured should have 








a loss just how would the pro rata 
amount on each be figured up? Would 
not this form of a rider leave some 
chance for a dispute? I wish you would 
figure up the amount payable under 
each item, if there was a loss of $1,500 
on building and a loss of $1,700 on ma- 
chinery. 

Answer—The form which you submit 
is in very common use. Under it the 
$4,000 covers $1,739.13 on buildings and 
$2,260.87 on machinery. In other words 
the amount of the policy is to the total 
insurance on all items as the amount 
insured under the policy on any one 
item is to the total amount carried on 
the item by all insurance policies. 

You know all of the amounts except 
the amount carried by the policy on 
each item and by arranging these fig- 
ures in an arithmetical proportion you 
can arrive at the amounts given you 
above—$4,000 is to $11,500 as X is to 
$5,000 and $4,000 is to $11,500 as X is 
to $6,500. 

This form of distributing the insur- 
ance should allow no room for dispute. 
In the case of a loss on building of 
$1,500 the policy in question would pay 
$521.73. This is secured by making the 
amount carried on building, which is 
$1,739.13, in proportion to the $5,000, the 
amount carried by all policies on build- 
ings, as the amount paid, the unknown 
quantity, is to the amount of the loss, 
$1,500. 

The amount payable under the ma- 
chinery item is secured in the same way 
and amounts to $591.35. The example 
in proportion in this case is the amount 
carried on machinery, $2,260.87, to the 
total amount on machinery, $6,500, as 
the amount payable by the policy, the 
unknown quantity is to the total 
amount of the loss, $1,700. 

————__——»1e 

It isn’t always so much that there are 
too many men for the jobs as too much 
work in the jobs. 

—————-2ee-______ 
The greatest certainty in life is death 


and the greatest uncertainty is the time 
of its coming. 
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AGENTS WHO WRITE 


Fidelity and Surety Bonds, Automobile 

Liability, Burglary, Plate Glass or 

Accident and Health Insurance 
would do well to write to 


THE KANSAS CASUALTY AND SURETY COMPANY 


J.C. O. MORSE, President 
*‘Conservative but Aggressive”’ WICHITA, KANSAS 


SOUND ENTERPRISING THE LIBERAL PROMPT 


METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK. Home Office: 47 Cedar St, New York City 
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WESTERN INDEMNITY COMPANY, 
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SURPLUS 
and Foreign companies and at Lloyds, London. 


L Hy N E S AND RE-INSURANCE CONTRACTS DRAWN AND PLACED. 


YOUR BUSINESS SOLICITED; PROMPT ATTENTION 


FLOATERS F. R. THOMPSON 


Insurance Exchange, Chicago, Ill. 
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WHY DON’T YOU REPRESENT 
The Ohio Business Men’s Accident Association 
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HOW THE LIFE AGENT 
CAN CONSERVE TIME 


Salesman Must Be His Master 
and Have a Definite Work 
Program 


DAY MUST BE PLANNED 


Forces Should Be Well Organized and 
Every Advantage Be Taken 
of Opportunity 


BY EARLE H. SCHAEFFER 
Representing the FPidelity Mutual Life at 
Ridgeway, Pa. 

No one can long be actively engaged 
in life underwriting before he comes 
face to face with the question of prop- 
erly conserving his time and his oppor- 
tunities. On second thought we must 
agree that in our work, time and oppor- 
tunity are synonymous. There are 
opportunities on every hand and every 
wide-awake agent must have more op- 
portunities than he can possibly have 
time to embrace. Therefore, if the ele- 
ment of time is properly considered, 
the question of opportunity will take 
care of itself. 


Time a Valuable Possession 


Time is the most valuable of all our 
possessions. The late J. P. Morgan 
once said that he would rather have 
time than money. By the use of time 
we are able not only to make the 
money we need,. but also to secure 
many desirable things which otherwise 
are unpurchasable Every man enjoys 
a regular supply of time and no one 
man has more than another. The most 
important attribute- of time is that, 
once spent, it is irrevocable. In the 
final analysis, the difference in degrees 
of success of life agents will invari- 
ably be found in their respective ways 
of using time. The agent’s success will 
not be determined by his extreme ef- 
forts, but by his ordinary day-in-and- 
day-out activity. 

Fundamental Characteristics Identical 


During the past century man has 
succeeded in changing almost every- 
thing but human nature, which is the 
same today as it was one hundred 
years ago. Wherever we go, whatever 
branch of activity we study or what- 
ever class of people we deal with, the 
fundamental characteristics are the 
same. As David Harum, the sage of 
Homeville, wisely observed, “The’s as 
much human nature in some folks as 

(CONTINUED ON PAGE 15) 
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AMICABLE LIFE BUILDING—22 STORIES HIGH 
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Life Insurance Co. 
WACO, TEXAS 


ONE MILLION DOLLARS 
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TE stock potter Admitted 
. olicy- 

DA holders’| holders’ | Assets 

Surplus | Surplus 


$215,837 $ 474,657 
3e2°889 546,390 823,258 
Dec. $1, 1912 | 800,000 | 645,165 
| sang 4 Har = rH ratte 
_ i +H 2000 wb S41 2,449,773 
Cash Dividends Declared te Stockholders During Last Two 
Ye 600.00 
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Per Cent Dividend Declared on $820,000 Capital Stock 
6 Per Cent 


No Life Company in the United States Under 
Six Years of Age Ever Before Equalled 
Above Record 


ARTEMAS R. ROBERTS 


PRESIDENT 


Company entered in sixteen states. Will 
enter others. General agents wanted in most 
all states. 




















FIVE YEARS OLD 
MAY Ist, 1916 


The books closed on the night 
of April 30th with paid-for 
insurance in force amounting 
—to— 
$ 12,266,115.00 
and assets of over 


$900,000.00 


We are willing to stand on the above 
record. Fine territory open for men 
seeking successful connections. 


THE FARMERS ©@ BANKERS 


LIFE INSURANCE COMPANY 
WICHITA, KANSAS 


ILLINOIS LIFE HAS 
AGENCY CONVENTION 


Big Demonstration Is Given Vice- 
President R. W. Stevens 
at the Meeting 


CLUB MEMBERS CAMPING 


Business Sessions Held in Chicago and 
Then Entire Party Went to 
Wisconsin 


The thirteenth annual convention of 
the $100,000 Club of the Illinois Life 
opened its meeting at the Hotel La 
Salle in Chicago Thursday. The morn- 
ing was given over to an executive ses- 
sion of members and agency managers. 
The afternoon session was opened by 
short address by Fred W. Weston of 
Detroit, Mich., the retiring president of 
the club. He introduced Harold Dyren- 
forth of Chicago, who is the new presi- 
dent of the organization. Mr. Dyren- 
forth spoke concerning the hard fight 
he had been through to land the prize 
and then went on to give his formula 
for successful life insurance agents. He 
said that it depended upon three things: 
Hard work, enthusiasm and loyalty to 
the company. A great deal of honor 
was due to officers of the company for 
their vigorous support of their agents. 


Arnold on Conservation 


Oswald J. Arnold, secretary of the 
Illinois Life, followed with a paper on 
conservation. He brought out the fact 
that the eight largest New York com- 
panies had had a lapse ratio of over 60 
percent for the last ten years. The 
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The Forest City 
Life Agent’s 
Contract 


is a mighty good one. It is di- 
rect with the Home Office—no 
general agent between receiving 
a “rake-off” on the agent’s busi- 
ness. It provides first-year com- 
missions; renewal commissions ; 
exclusive territory, and experi- 
enced insurance men tell us it’s the 


FAIREST CONTRACT 
they have seen. We want good 
agents to whom we will give poli- - 


cies and a contract that spell suc- 
cess.q| Write for details TODAY! 
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ROCKFORD, ILLINOIS 
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ST. LOUIS PLANS MADE 


WILL ENTERTAIN DELEGATES 





President Wilson’s Address Distinctive 
Feature—Banquet Wednesday Even- 
ing—Visit to Sunset Country Club 





Though the delay in completing the 
official program for the convention of 
the National Association of Life Un- 
derwriters in St. Louis, Sept. 19-21, 
caused tardiness with regard to local 
arrangements, it is now apparent that 
the St. Louis association, which will 
act as host, will have a varied list of 
entertainments. 

Aside from the business of the con- 
vention, President Woodrow Wilson’s 
address will be the distinctive feature. 
The Coliseum has been engaged for his 
address at 10 o’clock Wednesday morn- 
ing, Sept. 20. President W. E. Bil- 
heimer, of the St. Louis association, 
announces that the whole main or par- 
quette floor of the vast auditorium will 
be reserved for the delegates and their 
friends. The two balconies will be 
open to the public, but admission will 
be by card only. 


Reception at Planters Hotel 


At the conclusion of the Coliseum 
meeting, the President will be escorted 
to the Planters hotel, the convention 
headquarters, where an informal recep- 
tion will be held, to which only dele- 
gates and their friends will be admitted. 

President Wilson will then be taken 
to the Missouri Athletic Association, 
where, in the main banquet hall, he 
will be the guest at luncheon and will 
deliver a brief informal address. Mem- 
bers of the St. Louis Business Men’s 
League have been invited to this func- 
trou. 

Open-Air Entertainment 


President and Mrs. Wilson will arrive 
in St. Louis about 5 o’clock Tuesday 
afternoon, and the St. Louis commit- 
tee hopes the President will attend the 
big open-air entertainment at the Sun- 
set Hill Country Club, which, at the 
foothills of the Ozark mountains, and 
overlooking a spacious valley, is prob- 
ably the finest resort of the kind in 
Araerica. It is known that the Presi- 
dent will reach St. Louis on Tuesday 
afternoon, but nd® officially. 

A committee of ladies will be ap- 
pointed by President E. A. Woods of 
Pittsburgh to entertain Mrs. Wilson. 

The St. Louis association will select 
a large committee to welcome and en- 
tertain the ladies accompanying the del- 
egates. 

Banquet Wednesday Evening 


The annual banquet of the national 
association will be held Wednesday 
evening. The magnificent banquet hall 
of the Missouri Athletic Association 
has been reserved. Mr. Bilheimer-an- 
nounces that a band will play in the 
Planters hotel main parlor throughout 
the convention. 

Many surprises for the delegates are 
bein prepared by the St. Louis com- 
mittees, but, of course, they would not 
be surprises if they were divulged. 
There will be a personal welcome for 
every visitor. There will be a carna- 
tion in every visitor’s room every morn- 
ing. 

Service for Delegates 

One of the social features will be the 
ride to the Sunset Inn, Tuesday even- 
ing. Members of the Business Men’s 
League have offered automobiles to the 
St. Louis committee, which will con- 
vey all the visitors to and from the 
country club. 

Delegates should appreciate that they 
can have the St. Louis committee re- 
serve hotel accommodations for them, 
or perform other offices. They should 
address William King, care Missouri 
State Life. 

Members of the St. Louis association 
will wear white arm bands, with “Ask 
Me” thereon in red letters. This badge 
has been adopted so that visitors will 














HIS 200 CALLS WORTH $325 


Unustal System Shows Local Insur- 
ance Man Value of Each Cail 


Special to the Phoeniz Advertising Deps. 


SOMEWHERE IN OHIO, July 10. — The 
Phoenix Mutual representative of this town ap- 
plies efficiency methods with remarkable results, 
Records are kept by his Home Office showing 
how many hours he works each day, and how 
many calls and interviews he makes each month, 
He made 200 calls last month, each worth $1.25 to 
him in cash. Insurance men are reported to be 
much interested in the plan. 











Would It Help Youto Have the 
Same Service Back of You? 











see at a glance who is ready to serve 
them. 


a RB 
EQUITABLE LIFE MEN ELECT 





Detroit Convention of Iowa Company 
{ Closed—Luncheon Given by 
Ayres Big Success 





' Officers of the Equitable Life of lowa 
Agency Association, which convened in 
Detroit last week, were elected as fol- 
lows: 

President—L. K. St. Clair, Pittsburgh. 
Vice-Presidents—H. H. Lockbridge, 
Lincoln, Neb.; J. F. Stone, Columbus, Ohio. 
—- J. Weitzman, Youngs- 
Secretary—J. Cc. Johnson, Harrisburg. 
Executive Committee—Walter St. John, 
Des Moines, chairman; W. F. Crawford, 

Chicago; Earl Sykes, Marion, Ohio. 

The members of the convention at 
the Thursday morning session were 
treated to a forty-minute address on 
“Salesmanship” by Professor Walter 
Dill Scott. Professor Scott happened 
to be eating breakfast at the Hotel 
Statler early Thursday morning and 
was spied by one of the Equitable 
agents and accepted an invitation to 
address the convention. 

The buffet luncheon tendered Wednes- 
day noon by Clarence Ayres, president of 
the Northern of Detroit, proved to be a 
delightful affair. Following the lunch- 
eon the agents crowded the private 
office of President Ayres and they sang 
in chorus for fully forty-five minutes, 
the repertoire including everything 
from “He’s a Jolly Good Fellow” to 
“Auld Lang Syne.” Hundreds left 
their offices in the same building and 
took to the corridors to listen to the 
singing. Someone yelled “Speech! 
Speech!” whereupon President Ayres 
was hoisted on a chair, and said: 
“Gentlemen, it indeed has been a great 
pleasure to have you as our guests to- 
day. The latchstring is always out for 
Equitable Life of Iowa agents.” 

The place for the 1917 convention 
city has not yet been decided upon. 

————_ 2 2e—- 
F. H. Hamilton Resigns 


F. H. Hamilton, secretary of the Ft. 
Dearborn Life and Ft. Dearborn Cas- 
ualty of Chicago, both of which are in 
process of organization, has resigned 
and expects after taking a few weeks’ 
vacation to reenter the life instance 
business in some capacity. Mr. Ham- 
ilton joined the Ft. Dearborn compa- 
nies early in their organization as in- 
surance advisor and expert. He has 
had considerable experience in the 
field, having been stationed at St. 
Louis as supervisor of the Reliance 
Life and prior to that was with the 











Mutual Benefit in Chicago. 


The Columbian National Life Insurance Company 
BOSTON, MASSACHUSETTS 


ARTHUR E. CHILDS, President 


THE AGENTS’ WINNING COMBINATION 
LIFE — ACCIDENT AND HEALTH— INSURANCE 


Covering Permanent and Total Disability, and Weekly Indemnity for loss of time. 
THE POLICYHOLDERS’ WINNING COMBINATION 
Guaranteed Cost and Good Service 
FOR AGENCIES AND SPECIMEN POLICIES, ADDRESS THE COMPANY 























The Right Agent neeas 
The Right Policy 1: 
The Right Prospect 


All the Time 





J. C. CAMPBELL, State Agent 
for Ohio and West Virginia 


So. West Cor, State int Third Streets 
COLUMBUS, OHIO 











Busy! Busy! BUSY! 


Great days, these, for life insurance. The public is buying with unprece- 
dented freedom. Our representatives are getting a most liberal share. Deliver 
business far ahead of last year to date. Prosperous Field!—Satisfied Home Office! 

Contributing causes: Unexcelled policy contracts, enviable low cost, high 
reputation of Company, strong backing of Field by Home Office, excellent Field 
magazine, and fraternal relations between Home Office and Field. 

Occasionally we have a General Agency opportunity. 

JOSEPH C. BEHAN, Superintendent of Agencies 


Massachusetts Mutual Life Insurance Company 
SPRINGFIELD, MASSACHUSETTS 
Incorporated 1851 

















The New England Mutual’s recognized position in the forefront of Ameri- 
can companies is the result of seventy-two years of honorable 
and equitable dealing. 


New England Mutual Life 
Insurance Co. 


Boston, Massachusetts 


In its ranks the intelligent and aggressive agent will find the essential ele- 
ments of company service in richest measure and under 
: exceptional conditions. 
ALFRED D. FOSTER GLOVER S. HASTINGS 
PRESIDENT SUPT. OF AGENCIES 
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COMMENT IS MADE ON 
THE LAPSE PROBLEM 


President Spicer of American Bank- 
ers Would Give More Time 
to Renewals 


NEED TO HOLD BUSINESS 


Vice-President McVoy of Central 
States Says Companies Should 
Keep Close to Members 


What shall we do about lapses? This 
is one of the most difficult questions 
confronting life insurance companies. 

President E. W. Spicer of the Amer- 
ican Bankers of Chicago gives the fol- 
lowing comment: 

“The essential consideration in the 
promotion of the business of life insur- 
ance is the stability of the policies in 
force and more thought should be given 
to satisfying the policyholder, both as 
to his ability to maintain the policy 
from a financial standpoint and the fit- 
ting of a particular form of policy to 
his requirements, rather than to the 
mere securing of a large volume of 
business, regardless of the future re- 
newal of same. Quality rather than 
quantity, therefore, is the principal fea- 
ture that should be considered by any 
life company. 

Should Give Attention to Renewals 


“Perhaps agency managers of com- 
panies could solve the question of 
lapses to a very large extent if they 
would devote more attention to en- 
thusing the field force regarding the 
renewing of business, rather than the 
securing of new business. Many agents 
in the field like to show the public 
what a terrific business their agency 
is writing, possibly believing that this 
is the criterion as to the progressive- 
ness and soundness of their company, 
yet a smaller, apparently less aggres- 
sive company, operating in the same 
state, may be building more surely and 
substantially with a lesser production 
of new business, but a much larger per- 
cent of renewing business on its books. 
Should Be in Touch With Policyholders 


“It is the writer’s opinion that after 
having secured new business it would 
be wise for companies to adopt some 
sort of plan for keeping in close touch 
with their policyholders at least 
monthly throughout each year, rather 
than to wait until the renewing pre- 
mium date, and then coldly advise the 
policyholder this premium is again due, 
overlooking the fact that the policy- 
holder has perhaps heard nothing of 
or from his company during the past 
twelve months. The methods adopted 
by the fraternal institutions for keep- 
ing closely in touch with their policy- 
holders has certainly been the means 
of continuing that sort of insurance in 
force for so many years. 


Pian of American Bankers 


“The plan in use now by this com- 
pany is that of first securing tactful, 
conservative, successful men as agents 
and instructing them with the thought 
of securing business written by meth- 
ods which will conserve the future of 
the business and then have the home 
office accounting department follow up 
by correspondence and other methods, 
the acquaintance of the policyholder 
throughout each year, thereby making 
him feel he has more than a passing in- 





Actuary and Insurance Accountant 


desires permanent position with young Company 
or Company now organizing. Experienced incom- 
piling Rate-Books and drafting Policy Forms, 
also capable of organizing and managing Account- 
ing and Policy Departments. 
care The Western Underwriter. 


Address 91-V, 
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INDIANA’S GIANT 


STATE LIFE 


INSURANCE COMPANY, INDIANAPOLIS 











THE GROWTH OF OAK 





MILLION DOLLARS 
in SECURITIES 





Over FOURTEEN and ONE-HALF 


Deposited with Auditor of State of Indiana 
for the Sole Protection of Policyholders 


THE SOLIDITY OF GRANITE 





GOOD _. 
TERRITORY 
REMUNERATIVE 
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Our Complete Protection Policy 


Against Natural Death, Doubles the Payment 
in the event of Accidental Death, 


For the Suspension of Premiums Without For- 
feiture in the event of Total Disability. 


An Unequalled Policy for All Ages 


PROTECTS 


PROVIDES 











On Agency Matters Address CHAS. F. COFFIN, Vice-President, 1221 State Life Building 








terest in the company where he car- 
ries his insurance. 
* * * 
Vice-President McVoy’s Ideas 


James A. McVoy, vice-president and 
general manager of the Central States 
Life of St. Louis, says: 

“T fully realize that this is a vital 
point and have tried to give special at- 
tention to each case when the policy 
would lapse. This company has suc- 
ceeded in renewing its business very 
well, our ratio being 70 percent. We 
follow the usual method of sending fre- 
quent notices with enclosures when a 
policy is in its period of grace. Should 
the policy lapse, we refer the fact to 
the agent and at the same time try to 
get some personal equation working 
between the company and the lapsed 
policyholder. I believe that personal 
letters and, if possible, personal inter- 
views, will reduce lapses to a marked 
extent. 

Premium Notes Are Paid 


“Frequently the company accommo- 
dates the policyholder by taking his note 
for a short period if one-fourth of the 
premium is paid in cash. We find that 
90 percent of these premium notes are 
paid. The strongest argument in re- 
newing business is to appeal to the self- 
ish side of the policyholder and to try 
and get him to realize that he is carry- 
ing his present policy at a lower rate 
than a new one would cost, and that 
after three premiums are paid the pol- 
icy has surrender values which con- 
stantly increase from year to year, 
making this policy an ever-increasing 
asset. 

Appeal Is Made 


“We take the original applications 
and go over them and in many cases 
find that our insurance is the only pol- 
icy that is carried and should the pol- 
icy be payable to his wife or some de- 
pendant, we appeal to him from that 
point of view. Frequently we find that 
the policy is misunderstood, sometimes 
through the carelessness of the agent 
in selling the policy, and in that event 
the policy has to be practically resold. 
It is generally agreed that next to put- 
ting the business on the books, the 
keeping of the business is the most 
important thing for an insurance com- 
pany. I think that even a young com- 
pany could afford to make a consider- 
able expenditure in time and money in 
conserving its business, especially in 
view of the fact that our business is 
generally purchased at a high cost. 
Any special work done by a company 
which is effective is, of course, mission- 
ary work for every company. Most 
frequently the policy lapses because it 





has not been sold right, and that gets 











The Central Business Men’s Accident Association 


Incorporated under the Insurance Laws of the State of Ohio. Home Office, DAYTON, O. 
MR. LIFE INSURANCE AGENT—You can double your income selling our low priced, liberal Realth 


and Accident Policies. Issued separately or as combination. 


No time wasted in making collections, 


Standard Policies—cost $3.00 per quarter. A good proposition to handle with Life Insurance. 


Some fine openinys in Ohio. Write teday. 


J. R. JONES, Secretary 








90% INCREASE 


THINGS. 


in Monthly Payment Accident and 
Health Premiums for first six months 
of 1916 over corresponding period of 1915 


Our twenty-nine years’ experience as SPECIALISTS IN MONTHLY 
PREMIUM BUSINESS COUNTS. The rapid expansion of our 


business offers great opportunities to men who are qualified TO DO 


If you belong to this class—write us. 


The Provident Life & Accident Insurance Company 


of Chattanooga, Tennessee 











general policies—we have it. 


You Can Insure Total Abstainers 
If you can show them a rate $2.00 per thousand lower than 
The best policy you ever saw, too. 


Mr. Agent, why not take advantage of this opportunity. 
Life Time Contract to Good Men 





O. B. WYSONG, Secretary 





. EMMET C. MAY, President 


PEORIA LIFE INSURANCE COMPANY 


PEORIA, ILLINOIS 


HENRY LOUCKS, Supt. Agts. 











us back to the original proposition of 
fitting the policy to the insured.” 
* * * 
Secretary Napier’s Comment 


Secretary W. E. Napier of the Scran- 
ton Life says: 

“The question of reducing the lapse 
ratio is one undoubtedly in which there 
is widespread interest. While having 
little or nothing to offer on the sub- 
ject we shall, of course, appreciate any 
suggestion that may be of advantage 
in preventing lapses or effecting rein- 
statements. The experience of this 
office is that close personal attention 
to each lapse will get results, and it is 
therefore our practice not to use any 
such perfunctory argument as a form 
letter. Each case is treated individu- 
ally on its merits, and the considerable 





success we have had in recovering 

lapsed business may be attributed to 

the general policy above outlined. 
————__- > oan 


Officers of Sunflower State 


The officers of the newly organized 
Sunflower State Life Association of 
McPherson, Kan., are as_ follows: 
President, E. C. Prather; vice-presi- 
dent, H. C. Landrees; secretary, A. J. 
Shaw; treasurer, D. F. Kuns; medical 
examiner, L. F. Quantius. 

The five officers constitute the board 
of directors and are the incorporators 
of the association. It is to be an as- 
sessment concern. It has no capital 
stock and no cash or other property on 
hand, according to the statements in 
the charter. 
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WORTH KNOWING 
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Suppose that you are insured in the United Life and Accident Insurance Company of New Hampshire for $5,000 under the Company’s Triple Indemnity | 

Plan, what does your Policy guarantee to do? ANSWER: | 

guarantees that in case of death from any cause, $5,000, the ee of o- Policy, will be 

case of death from any ACCIDENT, $10,000, or DOU 

THIRD, that in case of death from certain SPECIFIED accident, $15,000, or THR. e pai | 

S IS NOT ALL, The Accident Disability Endorsement FURTHER guarantees that in wean of total disability as a rn of accidental injury, the Company will pay | 

direct to YOU at the rate of $50 PER WEEK during such disability, but not to exceed 52 weeks, after which the weekly indemnity will be at the rate of $25 PER WEEK throughout | 
Can E And why should any man be satisfied with a policy that would do less? 


wanted in Maine, New Hampshire, Vermont, Connecticut, Pennsylvania, North Carolina, South Carolina, Tennessee, Georgia, —, Maryland, Missouri, Mississippi and 
Kansas. An opportunity for Life Insurance Salesmen of ability. Address: 


UNITED LIFE AND ACCIDENT.INSURANCE C 


The cost is low. 











Home Office, United Life Building 
Concord, New Hampshire 
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AGENTS 1N HOME COMING 


LAFAYETTE LIFE’S MEETING 





Gathering of the Leaders at the Home 
Office Was Voted Great 
Success 





The home coming of the La Fayette 
Life’s salesmen was held on the banks 
of the Wabash near La Fayette, Ind., 
on Aug. 31 and Sept. 1. The men who 
had qualified arrived early, and were 
ready to take part in the first meeting. 
They assembled at the home office and 
received strong words of welcome from 
President A. E, Werkhoff. Arrange- 
ments had been made for an automo- 
bile trip to places of interest, and 
promptly following the first meeting 
the agents, in automobiles decorated 
with banners bearing the inscription 
“Home Coming Leading Salesmen, the 
La Fayette Life Insurance Agents,” 
were taken to Columbian Park, Pur- 
due University, State Soldiers’ Home, 
Tippecanoe battle field, and other 
places of interest. 

Pirst Business Session 


After luncheon they made the trip to 
thé cottages “On the Banks of the 
Wabash,” where everything was in 
readiness for both social and business 
meetings. Immediately upon their ar- 
rival the first business session was 
called to order, it being conducted by 
Superintendent of Agencies W. R. 
Smith, and the following topics were 
discussed: 

1. Enthusiasm—Its Effect on Both the 
Agent and the Prospect, Aaron Deich. 

2. Getting Names on the “Dotted Line,” 


Cc. S, DePass. 

Pas How to Increase Size of Applica- 
tions, W. C. Downs. 

4. Using Your Opportunities, B. F. 
Buckner. 


5. What I Owe My Policyholders, C. T. 
Holmes. 

6. Experience of the New Man in the 
Life Insurance Game, F. W. Hager. 

7. Sticking to the Bush, F. P. Fees. 

After the business meeting the sales- 
men enjoyed themselves with boating 
and various games until they were 
called for a fine chicken dinner with all 
the trimmings that go with it. Presi- 
dent Werkhoff presided as toastmaster, 
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Annual Premium per $1,000 
WHOLE LIFE 


Age25 . . « « « $12.20 
AeeRe . -. 3s «ae 
meee . 3 3. 6 RE 


Other Ages in Same Proportion 


Michigan Now Open 
AGENTS, WRITE 





and everyone present was called upon 
for a talk. A call for applications was 
made and over $100,000 was laid upon 
the table as a result of the eight days’ 
work before the home coming. 


Second Day’s Meeting 


The entire morning was devoted to 
various games. Championship con- 
tests in croquette, tennis, quoits, etc., 
were held, and prizes awarded to the 
winners. After the morning games a 
fine fish fry on the “Banks of the 
Wabash” was enjoyed. 


Topics 


The following topics were discussed 
in the afternoon meeting: 


1. Our Mutual Company, W. W. 
Lane, secretary. 
2. The Red and the Blue, M. M. 


Lairy, medical director. 
3. “ur” Poucies, ET: 
actuary. 

These topics were discussed by the 
officers in such manner as to bring 
about the very closest relationship be- 
tween the field force and the home of- 
fice, the salesmen and officers feeling 
that they were one in their efforts to 
build a “Greater La Fayette Life.” 
The spirit of loyalty, good will, and 
enthusiasm abounded at all times, and 
before the meeting closed the salesmen 
voted their thanks to the officers for 
their splendid entertainment, and 
pledged their very best to round out 
1916 with an extra large volume of 
business. 


L. Marshall, 


—___—___- =e es — 
Good Work in Wisconsin 


W. C. Kelley, assistant state manager 
of the Central Life of lowa for Wis- 
consin, qualified for the Two Hundred 
Thousand Club last month. He has 
written $200,000 since Jan. 1. Mr. Kel- 
ley also won the presidency of the Hun- 
dred Thousand Club, which contest 
ended May 1, 1916. The Wisconsin 
agency passed the two million mark 
for the first seven months of the year. 
Prospects in Wisconsin are very hope- 
ful for a big year and the Central Life 
agency was never in better shape than 
at the present time. 

Mr. Kelley has been connected with 
the Central Life for the past ten years. 
For six years he was in charge of the 
northwest Wisconsin agency with head- 
quarters at Eau Claire. In addition to 
this enviable record Mr. Kelley has had 
a large part in the upbuilding of the 
Central Life agency in Wisconsin, of 
which A. C. Larson is the head. 

—_—__- =<» ee —____ 


Washburn With Pan-American 


James H. Washburn, of New York, 
has been appointed actuary of the Pan- 


American Life, succeeding the late 
Isaac Davenport. Mr. Washburn was 
for many years connected with the 


Metropolitan Life in its actuarial de- 
partment, and resigned to accept the 
position of actuary of the La Latina 
Americano Life in the City of Mexico, 
with which he was associated almost 
eleven years. For the past two years 
Mr. Washburn has been located in New 
York doing consulting work. 
Mr. Washburn is a member of the 
Actuarial Society of America, Fellow of 
the Insurance Institute of Canada, and 
a member of the American Statistical 
Society. 
—————@22e—____ 
The Occidental Life of Los Angeles has 














THE BEST SELLER 


We have the NEWEST IDEA IN INSURANCE. THE PREFER- 
RED LIFE IS PROGRESSIVE. 
what we have to offer. 


WRITE FOR THE BEST SELLER 


THE PREFERRED LIFE INSURANCE 


COMPANY OF AMERICA 
GRAND RAPIDS 


If you are doubtful, just ask us 
We can CONVINCE you as we have others. 














Capital $1 


J. O. LAUGMAN, President 


Lutheran International 
Snsurance Company 


00,000.00 


Ottawa Banking & Trust Building 
- OTTAWA, ILLINOIS 

















terms and territory, write to 


New Masonic Temple 


The Masonic Mutual Life Association ) 


Chartered by Special Act of Congress, March 3, 1869. 


Select work, with big returns to high class representatives. 


WM. MONTGOMERY, Sec’y and Gen. Mgr. 
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Of the District of Columbia : 
The Security of the Old Line | 
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COLUMBUS, OHIO 


IN ALL THE WORLD NO COMPANY LIKE THIS 


Renewals once earned are non-forfeitable and vested in you or your estate 


_ IT’S WISER TO WORK WITH US THAN WISH YOU HAD 
THE COLUMBUS MUTUAL LIFE INSURANCE COMPANY 


C. W. BRANDON, President 


D. E. BALL, Secretary 
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WOMAN HEADS BIG CLUB 





NEW YORK LIFE ACHIEVEMENT 





Mrs. Alex. McColl of Colorado Quali- 
fies for President of the $100,000 
Organization 





The New York Life has announced 
the officers of its $100,000 Club. Mrs. 
Alexander McColl of Colorado becomes 
president. She is the widow of Alex- 
ander McColl, who was in the service 
of the -New York Life for eighteen 
years. She took up the work when he 
died, keeps house, looks after her 
eleven-year-old boy, and has been very 
successful in selling life insurance. She 
made the club last year, starting in the 
work in March, 1914. This probably is 
the first time that a woman has ever 
been elected president of the $100,000 
Club. During the club year she pro- 
duced 108 applications, writing $151,000 
of business, and bids fair to make the 
$200,000 Club next year. She lives at 
Colorado Springs. 


Vice-Presidents at Large 


Charles W. Harmon of Maine is the 
first vice-president-at-large, he having 
written 134 cases for $130,834. The 
next vice-president at large is Clark R. 
Carpenter of Detroit, who has been 
with the company since September, 
19138, writing 142 applications for $132,- 
500. U. Matsenda, a leader of the 
Japanese on the Pacific Coast, is the 
next vice-president-at-large, he having 
141 paid cases for $125,750. He works 
in San Francisco and has made good. 
O. C. Intlekofer of Iowa is the next 
man, he having written 100 applications 
for $137,750. He was formerly a shoe 
salesman. 

Vice-Presidents 


The vice-presidents are Jacob Her- 
skowitz of New York City, who wrote 
150 applications for $115,000, and A. C. 
Smith of Iowa, who wrote 124 applica- 
tions for $119,250. F. J. Spraker of Syr- 
acuse, N:; Y., is the ranking second vice- 
president, having written 104 applica- 
tions for $108,125. Harry Kessler of 
Oklahoma is the next second vice-presi- 
dent, he having written 99 applications 
for $133,500. These nine club officials 
paid for 1,064 applications and $1,153,- 
709 insurance. 

There are 497 members in this year’s 
$100,000 Club of the New York Life as 
against 392 a year before. The total 
insurance paid for during the club year 
was $57,159,126. 

——————@202—___ 


How Order Was Threatened 


The federal court at San Francisco 
dismisses the suit of the trustees of 
the bankrupt California Grand Lodge of 
A. O. U. W. to recover over $5,000, 
which the order had paid in a lump sum 
in settlement of death claims during 
the four months preceding its collapse. 
For several years the lodge has been 





paying claims on the installment plan, 
because of the lack of funds. In cases 
like the above the beneficiaries are said 
to have collected claims in single pay- 
ments by threatening to force the or- 
der into bankruptcy and the trustees al- 
leged that they were preferred creditors 
and the money should be returned. 


oo 


HALL STRUCK REAL KEYNOTE 





General Manager of the Lincoln Na- 
tional Told Reasons for Its 
Notable Progress 





What is perhaps the real reason for 
the splendid success and progress of 
the Lincoln National Life was ex- 
pressed during a talk by Arthur F. 
Hall, first vice-president and general 
manager of the company, at a banquet 
tendered its leading agents on the eve- 
ning of the second day of the recent 
agency convention. Mr. Hall has been 
with the company since it started busi- 
ness just a few days more than eleven 
years ago. He said that “It was the 
thought of giving service that prompted 
the officers of the Lincoln Life to or- 
ganize the company eleven years ago. 
Throughout our organization the ap- 
plication of this lofty principle of serv- 
ice has brought the company up to its 
present splendid proportions and it is 
through the perfection of this service 
that greater success shall crown the 
coming years.” He struck the key- 
note of not only what the company 
proposed to do when it started busi- 
ness, but what it has done, and that 
which, more than anything else, has 
kept it going with increased momen- 
tum and longer-strides until now it has 
nearly $30,000,000 in force and has a 
producing staff of ogents that turn in 
an average of $1,000,000 new business 
each month. 

Many other points of interest and 
ideas that have been in part responsible 
for the success of the company were 
brought out during the three days’ ses- 
sions, not the least of which was the 
hearty support of the agents to the 
company’s plan of confining its opera- 
tions to a limited territory and cover- 
ing that field by the closest method of 
intensive cultivation. This has resulted 
not only in the economical manage- 
ment, but has also developed to the 
point where the business sells more 
easily because the company is favor- 
ably and directly known in nearly every 
corner of its domain. 

The members of both the Emanci- 
pator’s Club and the Rail Splitter’s 
Club, composed of the $100,000 and $50,- 
000 men for the past year, were in at- 
tendance, and several features of enter- 
tertainment were provided in addition 
to the usual business sessions. The 
program was divided so that both the 
company officials and the men from the 
field were heard, and an interchange of 
ideas and stiggestions was had that 
made the meeting-well worth while. 











If you are the man we want for a General Agent at St. Louis or Kansas City, 
we have an extraordinary contract awaiting you. Tell us all about your- 
self in your first letter and address, J. Frank Montgomery, Agency Manager, 


American National Insurance Company 
GALVESTON, TEXAS 


We have other good openings in Missouri and Kansas and invite inquiries. 

















Southland Life Insurance Co. 


DALLAS, TEXAS 


The Pregressive Company of the South 


HARRY L. SEAY, President 
L. LINZMEYER, Vice-President and Actuary 


A. S. DOERR, Vice-President 
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AMERICA 








Insurance Co. 


INDIANAPOLIS, IND. 


a 


Established 1899 


HERBERT M. WOOLLEN 
PRESIDENT 





























The Company OF the People, BY the People, FOR the People 


The Metropolitan Life 


Home Office, One Madison Ave., New York City 


This Company has more premium-paying business in force in the United 
States than any other Company, and for each of the last seventeen years has had 
more new insurance accepted and issued than any other Company in America. 


639 per day in Number of Claims Paid. 9,175 per day in Number of Poli- 
cies issued and revived for $1,956,438 per day in New Insurance issued, revived 
and increased. $326,616.59 per day in payments to Policy-holders and addition 
to Reserve. $146,602.49 per day in Increase of Assets. 





Insurance Company 


Incorporated by the State of New York 





Proof of Public Confidence 


The Daily Average Business During 1915 




















Old 


$1,000, 





OLD COLONY LIFE 


Insures man, woman and child from ages 2 to 60 inclusive, under Legal Reserve 
Standard Provisions (not Industrial) non-participating policies. Territory open 
in Illinois, Wisconsin, Michigan, Minnesota, South Dakota, Nebraska, Okla- 
homa, Arkansas, Tennessee and Kansas. Write for a General Agent’s contract, 
to be made direct with the Home Office, to B. R. NUESKE, Vice-President and 
General Manager. 


Illustration of our Family Insurance, 20-Payment Life (End. at 85), with Insur- 


ance of Premium Payments: Baby’s (2) $250, costs $5.37; Young Lady’s (4) 
$250, $5.46; Junior’s (6) $250, $5.54; Mother’s (30) $500, $15.58; Father’s (35) 


is that if Father dies, Mother and Children receive not only the insurance on his 
life, but are excused from the further payment of premiums on their owninsurance, 


INSURANCE COMPANY 
Colony Building Chicago, Illinois 


$31.11; total for family, $63.06. The special provision of this insurance 
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GATHERED AT THE LAKE 





MINNESOTA MUTUAL’S RALLY 





Leading Agents Met in Summer Con- 
vention, Enjoying Both Business 
Program and Entertainment 





The Minnesota Mutual Life of St. 
Paul held its summer convention of 
agents last week at Alexandria, Minn. 
Among the features of the meeting was 
a convention extra of a paper gotten 
out, which was illustrated, and at- 
tracted much attention. H. E. Moen, 
of the Minnesota state agency, quali- 
fied as president of the convention. 
More than fifty agents qualified. The 
agents met at the home oftice Wednes- 
day morning of last week. There was 
a luncheon at the Commercial Club, an 
automobile ride and then a trip was 
taken to Lake Geneva. 

During the meeting the Randall Club 
was organized in honor of President E. 
W. Randall of the company. This is to 
be the $200,000 Club. There were a 
number of home office officials and 
trustees at the meeting. The banquet 








Sell More Life Insurance? 


THAT’S EASY 


Be Well Posted 
Keep Interested 
Study All Companies 


KNOW Whereof You Speak 
on Any Life Insurance Subject 


The Policyholders 
Digest for 1916 


Covers Everything 





Abstracts from Annual Statements (57 items) 

General Information as to each Company 

Analysis of Policy Contracts (82 items) 

Premium Rates (13 policies) 

Dividends (20 and 30 years) 

Cash Values (20 enon 

Net Cost (5 years participating; 20 years 
non-par) 

Retroactive Principles in Practice 

Complet= List of Policies Issued, with sample 
rates, three ages (all companies, 10,000 
forms shown). 

Paid-Up and Extended Value Tables 

50 Pages of Reserves, Mortality Tables, etc. 


THREE { The Company 
BOOKS | The Policy 
IN ONE | The Cost 
1916 Edition Out April 27th 
$2.50 Per Copy 


The Western Underwriter Company 


Cincinnati Chicago New York 
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Warm Personal Interest 


That describes the happy relation 
existing between the Fidelity and 
its Field Men, and explains why 
both are forging ahead. Maybe 
you could reach a higher success 
in that atmosphere. Write to— 


The Fidelity Mutual Life 
INSURANCE COMPANY 
Philadelphia, Pa. 

WALTER LE MAR TALBOT, President 
Desirable openings in good territory for the 
right men. 















was held Friday evening with E. S. 
Albritton, superintendent of agents, as 
toastmaster. 


Business Program 


The program beginning Thursday 
was as follows: 
THURSDAY, AUGUST 31 
9:30 A. M. 

Presentation of President’s Trophy— 
E. W. Randall, president, Minnesota Mu- 
tual Life. 

Inaugural Address—H. E. Moen, district 
manager, Minnesota, 

“Turning Over the Keys’’—Lou S. Kent, 
sheriff of Douglas county. 

“Accepting the Keys’—A. O. Eliason, 
state manager, Minnesota. 

“A High Calling’—Rev. Charles N. 
our pastor First Methodist Church, St. 

aul, 


3:30 P. M. 


Automobile trip, compliments of Alex- 
andria Commercial Club. 


8:30 P. M. 
High-class vaudeville—Four all-star 


acts. 
FRIDAY, SEPTEMBER 1 
9:30 A. M. 
1. “Business Insurance”’—E. S. Albrit- 


ton, superintendent of agencies, Minnesota 
Mutual Life. 

2. “Wasted Energy’—T. A. Phillips, 
secretary-actuary, Minnesota Mutual Life. 
3:30 P. M. 

Baseball Game—Managers vs. Agents. 
“Toothpick” Saunders, captain of the 
Managers; “Dusty” Moen, captain of the 
= umpire, President Randall, “Him- 
self.” 
FRIDAY EVENING, SEPTEMBER 1 
Banquet, 7:00 P. M. 


“Success”—E. W. Randall, president, 
Minnesota Mutual Life. 

“Goodfellowship”—H. L. Muldrow, state 
manager, Oklahoma. ry 

“Greetings from the Insurance Depart- 
ment’—S. D. Works, insurance commis- 
sioner, state of Minnesota. 

“Impressions of My New Field’—Allan 
H. Chambers, manager, Twin Cities 
Agency. 

“A Message from the Trustees’—Eli S. 
Warner, president, McGill-Warner Co. 

“From the Firing Line’—B. B. Dean, 
district manager, South Dakota. 

“A Bit of Inspiration’’—Roy E. Saun- 
ders, state manager, Michigan. 


—_———_<—2 6 a —__—— 
Guaranty Life Meeting 


The Guaranty Life of Davenport, Ia., 
held its agents’ meeting at the home 
office on Sept. 4-5. All members of the 
$100,000 Club were invited to partici- 
pate in this meeting. The first day was 
devoted to a business session in the 
morning, luncheon at the Commercial 
Club, business session in the afternoon, 
automobile ride through the Tri-Cities, 
dinner at Schuetzen Park, a talk on 
salesmanship by William King of St. 
Louis, and several talks by officers and 
agents. On Tuesday there was a busi- 
ness session in the morning, luncheon 
and the meeting concluded in the after- 
noon. 

——————-—12 tao—___- 
Promoters Are Sued 


A suit, which, it is said, will be fol- 
lowed by similar actions, has been in- 
stituted at Peoria, Ill., against Charles 
D. Brainerd, one of the organizers of 
the American Assurance Association, a 
holding and general agency corporation 
with an Arizona charter. The company 
has had much litigation in the past 
and its books have just been turned 
over to the receiver after the officers 
had been threatened with jail terms. 
Otho L. Caldwell and T. A. Wilson, 
of Springfield, Ill., were connected with 
the concern and other insurance organ- 
izations, including a Washington, D. 
C., fraternal that was operated from 
Springfield headquarters. 


_ SD OS 
Hoffman Makes Allotment 


George Hoffman, who was appointed 
manager of the Germania Life at Chi- 
cago the first of the present year, has 
already secured his allotment for 1916. 
Mr. Hoffman is a good personal pro- 
ducer and has put on a number of 
agents in Chicago since taking up his 
work. He is now giving some atten- 
tion to the outside territory. 

————_—_-2te 


Costs $10.40 Monthly Per $1,000 


Members of the Fraternal Reserve 
Life Association held a meeting re- 
cently at Peoria, Ill., to make arrange- 
ments for protesting against the recent 
increases in rates. They charge that 
the action of the supreme lodge recently 





was an effort to freeze out four hun- 
dred older policyholders who were un- 
able to get insurance elsewhere. It is 
pointed out that one woman 71 years 
old is compelled under the new ruling 
to pay $20.80 a month for $2,000 of 
protection. 


SS oe 
RESULTS OF CIRCULAR GIVEN 





Compilation of Achievements Follow- 
ing Letter Sent to Policyholders 
by General Agent Clark 





Some of the general agents of the 
Northwestern Mutual Life have been 
compiling the results of circular letters 
sent out to their policyholders. Hu- 
bert A. Clark, general agent at Prince- 
ton, Ill, was acknowledged to have 
one of the best circular letters sent 
out. In these letters a number of fea- 
tures were mentioned to draw business. 
Mr. Clark has compiled the results of 
a letter sent out July 29 and reports, 
therefore, on completed business in 
August, as follows: 

1. Number of letters sent to 


policyholders .............. 3,250 
2. Number of replies received... 100 
3. Number of names of prospects 

NN AED 5 a. 5,5 mace wkd oie e095; 450 
4. Number of applications writ- 

ten during the month...... 67 
5. Total amount of written busi- 

MN eco wiedkots walne ccs $180,800 
6. Total premiums on _ written 

ES es eee 6,548 
7. Average size of policies...... 2,697 
8. Number of applications on old 

policyholders .............. 10 
9. Amount of insurance on old 

DOLICVNGRMOTS. << «0:0 60:0 s:0.0:0:05 $ 88,700 
10. Average size of policies on old 


policyholders .............- 8,870 
11. Reported business for August. 129,700 
12. Total premiums on _ reported 


NEI: © vice be ee oieeie.c wa os 4,580 
13. Number of policies reported... 0 
14. Average size of policies....... $ 2,161 
15. Insurable population of gen- 

SEAT GCTIGT 6 6.6 ok. 6 i'n esas s 00 90,808 


: The above report of written business 
includes only completed applications 
which were forwarded to the company 
during the month: of August. We were 
holding on Sept. 1 $14,000 in applica- 
tions awaiting examinations, some of 
which had been sent back for correc- 
tions and have been completed since and 
gone in to the company. The balance 
will undoubtedly go forward in the next 
few days. Besides the above, one annuity 
contract was written for $100 with pre- 
mium of $570.50, the annuitant already 
holding four contracts in the company. 

We received quite a good many replies 
notifying us of “change of address” which 
we were, of course, glad to receive, and 
where names were sent in or inquiries 
made of any kind all such were sent to 
the general agent having charge of that 
particular territory. We also received 
several requests for information in re- 
gard to “changing the beneficiary’ and 
the “disability clause.’ There were a 
few requests for “additional insurance” 
and several applications—just how many 
I can’t say—were written as a result. 
Several agents have informed me that 
they expect to close up some good busi- 
ness as a result of the names sent in. 
There were also a few inquiries as a 
result of the names sent in. There were 
also a_few inquiries in regard to the 
“monthly income policy” and one or 
two about “partnership or corporation 
insurance.” 

———ta-—_— 


Big Growth of Iowa Companies 


Insurance Commissioner English of 
Iowa points to the increase in securi- 
ties as evidence that the Iowa life com- 
panies are doing a remarkable business. 
The total securities on file July 1, 1916, 
were $71,293,724, an increase in the two 
preceding years of $15,756,811. One 
Iowa company alone showed a gain of 
$4,310,410 in the two years covered by 
the biennial report. 








ILLINOIS—MISSOURI— 
. INDIANA : 


Good men wanted to earn good 
incomes writing good insurance. 
All policies registered. 


OFFICES 
Springfield, Ill....Ridgely Bank Bldg. 
St. Louis, Mo...International Life Bldg. 
Kansas City, Mo.....Commerce Bldg. 


ChiCasO, Teo. ose. sos. orecesiow Gas Bldg. 
Chicago, Ill........... 245 North Ave. 














NATIONAL LIFE 
ASSOCIATION, Des Moines, Ia. 





Agency Openings 
in 
Pennsylvania, Michigan, 
Eastern Indiana and 

other states. 


PROTECTION INSURANCE 
at LOW COST 























Your greatest hopes will not be fully realized 
until you have signed a contract with the 


GERMAN-AMERICAN LIFE IN- 
SURANCE COMPANY of IOWA 


Home Office: Odd Fellows Bldg. 
BURLINGTON, IOWA 


For Information Address 
LOUIS H. KOCH, Vice-Pres. and Gen, Manager 

















ARE YOU A LIVE AGENT? 
Can You Produce Business? 


WE want a man who can show a good clean 
record—large or small producer, for large 
or small territory—to write our Guaranteed 
Premium Reducing ae: Pays Double the 
Face on Accidental Death. Total Disability. 
20-Pay Plan Guaranteed Paid up in 15 years. 
Address Jas. H. Jamison, Pres. 





* Jnsurance Company 


OF OES MOINES. IOWA. 








FEDERAL UNION LIFE 


Insurance Company 
Cincinnati, Ohio 
has just issued a very interesting booklet 
‘sSuggestions for Increasing 
Your Income’”’ 


and would be pleased to send a copy to every 
Life, Fire and Accident Agent in 


Ohio, Illinois and Kentucky 
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RUSSELL TO BE ELECTED 


LAWRENCE PRIDDY RETIRES 





Pacific Mutual’s Home Office Manager 
Is Leading Candidate for National 
Association Presidency 








It is now generally conceded that 
John Newton Russell, chairman of the 
executive committee of the National 
Association of Life Underwriters, will 
be the next president of the organiza- 
tion. Mr. Russell is home office man- 
ager of the Pacific Mutual at Los An- 
geles and is one of the big men in the 
National organization. Mr. Russell 
has served as vice-president of the 
National association and has been one 
of its large factors in upbuilding the 
association movement on the Pacific 
Coast. 

The Pacific Mutual is a strong asso- 
ciation company and has backed up 
the organization in many ways. 


Lawrence Priddy Withdraws 


Lawrence Priddy, president of the 
New York association and vice- presi- 
dent of the National body, who is 
one of the big men in the New York 
Life, has announced definitely that he 
is not a candidate for the presidency. 
Mr. Priddy’s name has been mentioned 
by a large number of people who re- 
garded him as the finest kind of tim- 
ber. He has been doing great work in 
New York City and has paid special 
attention to the question of taxation 
of life companies. Mr. Priddy, how- 
ever, feels that this is not his year and 
is throwing his support in favor of Mr. 
Russell. Mr. Priddy will certainly 
loom up strong as a candidate for some 
future meeting, as his work puts him 
right in the presidential class. 








Life Agency Changes 











Illinois Appointments 


Gaylord Davidson of Springfield, Ill., 
agency director of the Union Central 
Life, has appointed William A. Kent 
of Galesburg, IIll., as district manager 
for McDonough county. He has been 
in charge of one of the departments in 
the O. T. Johnson store at Galesburg. 
Jacob Murphy, for some time a travel- 
ing representative of the Detroit paint 
house, has joined the agency forces of 
the Union Central Life at Peoria. J. E. 
Schrock of Albion, Ill, has become 
district manager for the Union Central 
for Edwards county. Mr. Davidson is 
doing some effective work in building 
up the organization of the Union Cen- 
tral in Illinois. 





Bernstein With Western Union 


B. F. Bernstein, former agency di- 
rector for the Western States Life and 
later agency supervisor for the West 
Coast-San Francisco Life in southern 
California, is appointed general agent 
for the Western Union Life for the 
same field. Another appointment of 
the latter company is that of G. A. 
McDonald as general agent for South 
Dakota. 





Hoover With Connecticut Mutual 


A. H. Hoover, formerly president of 
the California Standard Life, which has 
been dissolved, and previously head of 
the Sovereign Life of Canada, is ap- 
pointed to represent the Connecticut 
Mutual Life in three central California 
counties, with headquarters at Oakland. 





Alabama Agency Named 


A joint general agency in Alabama 
for the Manhattan Life has been formed 
at Birmingham by Walter R. Fowlkes 
and Charles B. Hogue. Mr. Fowlkes 
is a prominent real estate man. Mr. 
Hogue has been connected with the 





Manhattan Life at Birmingham for 
some time. The agency will cover all 
of Alabama with the exception of cer- 
tain counties in the southern part of 
the state. 





LIFE AGENCY NOTES 


T. J. Foley of Elgin, Ill., has been ap- 
pointed general agent of the Pacific Mu- 
tual for several counties in that state 
with headquarters at Elgin. 

John S. Poindexter is removing from 
Joplin, Mo., where he has been manager 
of the Minnesota Mutual Life, to Kansas 
City, where he becomes general manager 
oi the company for a large part of Mis- 
souri and all of Kansas. 











ATTENTION, Battalion! Right, face, forward, March!! 


Write for sample copy of our automatic incomparable Four Option 
Policy, copyrighted. The most popular contract ever presented to the 


insuring pu lic. 


Four contracts in one. 


Sold exclusively by 


The Columbia Life Insurance Company 


one of the three oldest Companies i in Ohio. 
of whom are bank presidents. 


you will regret it. 


Georgia and Virginia. 


Good territory open in 


Directors of high type, six 
If you neglect this golden opportunity 
Ohio, Indiana, Kentucky 


Address Dr. Felix G. Cross, Pres., Cincinnati, O. 











Association Activities 











Carolinas in Joint Meeting 


Next Saturday has been set as the 
day for the joint meeting of the life 
underwriters’ associations of North 
Carolina and South Carolina, which is 
to be held at Asheville, N. C. Flood 
conditions interfered with a previous 
date which was set. Quite an attractive 
social program has been arranged. The 
meeting will be set in motion with a 
luncheon, after which there will be in- 
formal discussions. It is expected that 
Governor Craig of North Carolina will 
be on hand to address the agents at the 
evening session, which will include a 
banquet. Governor Craig’s home is in 
Asheville. 


* * * 


San Francisco—Life insurance from the 
standpoint of the banker, attorney and 
clergyman will be told members of the 
San Francisco association at its monthly 
oa Thursday night, the speakers be- 
ing B. Wilson, vice-president Anglo & 
oa Paris National Bank; Samuel 
Knight, prominent attorney, and Rev. W. 
K. Guthrie, a leading divine. 


9 
Aiming at $1,000,000 in Virginia 


Home office representatives of the 
Reliance Life met in Roanoke, Aug. 30- 
31, with managers of the Virginia agen- 
cies of the company, and set in motion 
what ‘they called the big drive, whose 
objective is $1,000,000 paid for business 
in Virginia during the present year, end- 
ing Dec. 81. 


———__—» ean 


G. W. Van Fleet Resigns 


George W. Van Fleet, agency man- 
ager of the Cleveland Life, has tendered 
his resignation. Mr. Van Fleet was 
formerly in charge of the ordinary de- 
partment of the Western & Southern 
of Cincinnati. Mr. Van Fleet has had 
a long experience in the life insurance 
business, both at the home office and 
in the field. 





you. 

















International Life 


Che Big Life Company of TODAY 
with Methods of TOMORROW 


Write us about our T. O. Policies. 


If you are not selling them we are both losing money. 


International Life of St. Louis, Mo. 


MASSEY WILSON, President 
J. L. BABLER, Vice-Pres. and Gen’! Mgr. of Agencies 





Otte Schenk, President 


The Conservative Life Insurance Company 


Wheeling, West Va. 


Clem C. Peters, Secretaty and Treasurer 


Cc. E. Flanagan, Actuary 


Home of the Multiform Policy 


“You Ohio and West Virginia agents, investigate this pop- 
ular Policy. We have an agency contract that may surprise 
Ask for details. 














The Midland Mutual Life Insurance Company 


COLUMBUS, OHIO 


An OHIO Company, writing policies on OHIO people and keeping OHIO 
money in OHIO for the development of OHIO industries 


Admitted Assets..................00655 $ 1,747,779.70 


Insurance in Force...... ........--+--- 
Surplus to Policyholders.............. 


17,661,497.00 
342,175.46 


New Continuous Monthly Income Policies 


Splendid opportunities for AGENTS in many sections of Ohio 


Dr. W. O. THOMPSON 


President 


Wesolicit inquiries from responsible parties. 


G. W. STEINMAN 


Secretary e 














The Puritan Life and Annuity Company | 


A NON-PARTICIPATING LEGAL RESERVE 
LIFE INSURANCE COMPANY 


ARCADE BUILDING 
COLUMBUS, OHIO 








....Vow Organizing 




















The Western Life Indemnity Company 


Has been in continuoys and successful operation for thirty-one years 


Has Paid Over $7,500,000 in Relief 


ITS POLICY HOLDERS AND THEIR BENEFICIARIES 


Now offering special attractive contracts to producing agents in 
ILLINOIS, INDIANA and PENNSYLVANIA 


GEN. GEO. M. MOULTON, President 
Masonic Temple, Chicago, Illinois 


J. L. MITCHELL, General Agency Manager 
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WAR CLAUSE 

Tue war abroad and the Mexican 
situation have brought home to life in- 
surance companies the thought that 
war involving the United States is not 
an impossibility. We have thought for 
many years that this country would 
not be embroiled in any entanglement 
that would lead to actual war. There- 
fore, life insurance companies or most 
of them, at least, had eliminated the 
war clause from their policies. 

The European war and the Mexican 
situation have shown the desirability 
of life insurance companies being pre- 
pared for emergency. The calling out 
of the national guard and the rushing 
of men to the Mexican border forced 
companies to adopt various methods to 
meet the situation. Many companies 
had not adopted any plan to meet war 
conditions and they were confronted 
with applications from the national 
guard. 

There has been no uniformity of ac- 
tion and each company has adopted its 
own requirements. It seems to us that 
this matter should receive deliberate 
treatment and the Lire INSURANCE 
PRESIDENT’s ASSOCIATION is to be com- 
mended for assembling what data was 
available on the subject. We believe 
that the companies should have some 
permanent war clause so that a policy- 
holder may know exactly wirat is to be 
done when he enlists for service. 
Therefore, if the national guard be 
called out and applications come from 
the militia, the agents will know just 
what to do. It might be well to have 
a provision allowing the board of di- 
rectors to fix the premium or charge 
according to the emergency. At any 
rate there should be something so that 
various temporary devices need not be 
resorted to whenever there is a war 
scare. 








DOUBLE BENEFIT FEATURE 

In view of the fact that the New York 
Lire has introduced the double benefit 
feature in case of death by accident and 
other companies have recently taken on 
this provision, the comments of Vice- 
President Danrorp M. Baker of the 
PaciFic Mutua Lier, will be interesting. 
The Paciric MurTvaAL introduced this fea- 
- ture some time ago, and Mr. BAKER says 
that it is now averaging about 1,000 a 
month in the way of policies. He says 
that the Paciric Mutuat has demon- 
strated that over 75 percent of its old 
policyholders desire the doubling benefits 
when presented as the plan should be to 
them. He feels that this is an additional 
service given to policyholders and even if 





the extra compensation is small, it will 

pay an agent to solicit the policyholder 

and get in touch with him on account of it. 
He calls attention to the fact that this 


opens the way for a call on all the old 
policyholders and no doubt will result in 
interesting them in taking out more insur- 
ance. He declares that in many instances 
the clause paying double benefits in case 
of accident has been sold by mail and 
over the telephone as it is a very attract- 
ive feature to present. 

Just how many companies will eventu- 
ally offer this provision is not known. 
Naturally it has been opposed in many 
quarters as introducing into life insur- 
ance something that is foreign to it, and 
yet the total disability clause, which re- 
ceived similar opposition at the start, has 
now been almost universally adopted. The 
experience of the Paciric Mutvuat is in- 
teresting, inasmuch as it is one of the pro- 
gressive and live companies that is up to 
date in its policies and is giving an all- 
around service. 








FORCEFUL PRESENTATION 

In discussing one of the newer mag- 
azines, whose policy it is to publish 
only editorials and articles, a life com- 
pany official recently said that the 
magazine could never succeed because 
it is not positive enough in its state- 
ments. The reading public has been 
taught to believe that a magazine of 
that sort must take a decided position 
on ‘one side of a question. 

In the ranks of life insurance agents 
are to be found many whose selling 
talk similarly lacks forceful presenta- 
tion.- Many pride themselves on the 
fact that they do not talk company, but 
rather life insurance protection. Such 
an agent does not focus the prospect’s 
attention upon his own company. 
There is created in the mind of the 
prospect a desire for life insurance 
protection, not a desire for the protec- 
tion offered by a particular company. 
Unless closed at the first interview the 
agent has really created an excellent 
prospect for some other agent. 

An agent to be successful must be 
forceful. He should be certain and 
state in positive tones that the com- 
pany he represents is financially be- 
yond question, has liberal policy provi- 
sions, low rates, high dividends, etc. 
As a result of such a canvass the pros- 
pect always links the agent’s name with 
that of his company. He is regarded 
not merely as “a life insurance agent” 
—a distinct impression has been made. 





HOW TO DO IT 


LirE insurance is a vocation, not a ‘fifth anniversary with the company— 


.the other, his sixtieth birthday. The 


vacation—a business, not a_ hobby. 
The sportsman takes his steel rod and 
casts for the unwary game fish. The 
professional fisherman takes his nets 
and his traps and gets down to busi- 
ness. In your business don’t fling 
about like a man casting for trout in 
the stream. Go to work systematically; 
lay your plans carefully, follow them 
thoroughly—and the first thimg you 
know you've got the stream dammed 
up, your nets are out—and not a fish 
is going to get away from you!—Equi- 
table Agency Items. 








“Every year always carries advancing 
age and many bring changes. And 
does this not suggest the desirability 
of additional insurance now?” 





Personal Glimpses of 
Life Underwriters 





Alex Weil, general agent of the Fi- 
delity Mutual Life at Chicago, and wife 
celebrated their twenty-fifth wedding 


anniversary with .a reception and/[ 


dance at the Hotel La Salle, Chicago, 
last Saturday. At the function they 
announced the engagement of their 
daughter, Priscilla, to Charles Barnard 
Raphael. 

The Northern Life of Seattle has 
sent out a valuable booklet on its 
tenth anniversary. This has come to 
the front in good shape and is one of 
the leaders in the Pacific northwest. 
The booklet gives photographs of the 
various men who have been responsible 
for it both in the home office and field. 
It also gives pictures of the offices. 
‘The main factors in building up the 
‘company have been T. M. Morgan, 
vice-president and actuary, and D. B. 
Morgan, general manager, who are 
brothers. They have been associated 
since 1891 in Portland, Ore., and San 
Francisco. Morgan Bros. carried all 
the expense of organization up to the 
date of incorporation. It has asso- 
ciated with it a number of prominent 
men throughout the Pacific northwest, 
who have given it their personal sup- 
port. 


Edward S. Barker, general agent at 
Boston for the State Mutual for many 
years, died at his summer home at 
Green Harbor, Mass. He had been 
ill for many months from heart trouble. 
He maintained a general agency to- 
gether with C. A. Ferguson at 50 Con- 
gress street. At one time Mr. Barker 
represented the Home Life in Boston. 
He was about 65 years of age. 


Charles O. Austin | has been appointed 
commissioner of insurance and bank- 
ing of Texas by Governor Ferguson, 
to fill the vacancy caused by the tragic 
death of John S. Patterson. Mr. Austin 
is strictly a banking man and has served 
as deputy commissioner of banking of 
Texas since March 1, 1916, having been 
appointed to that position by Mr. Pat- 
terson. While Mr. Austin will be in 
full charge of the department, it is 
thought the insurance division will be 
conducted to a great degree by Charles 
V. Johnson, who has been connected 
with the department a number of years, 
devoting his time strictly to insurance 
matters. Mr. Johnson has the title of 
deputy commissioner of insurance. 

The new commissioner is 44 years 
cld. He was born in Missouri and has 
been president of the Missouri Bank- 
ers Association and one of the vice- 
presidents of the American Bankers As- 
sociation. For the past eleven years he 
has resided in San Antonio. Mr. Austin 
intends to recommend a separation of 
the insurance and banking departments. 


Charles Warren Pickell, general 


agent of the Massachusetts Mutual 
, Life at Detroit, will celebrate two 
-events on the evening of Sept. 25 at 


the Hotel Cadillac—one of his twenty- 


celebration will be in the form of a 


banquet tendered Mr. Pickell by his 


many friends. 


President Morgan G. Bulkeley of the 
Aetna Life of Hartford, Conn., has been 
dabbling in politics again. The Aetna 
Life chief has seen many active polit- 
ical battles and has come off the winner 
in a goodly share of them. He has 
been the one man to be reckoned with 
in Connecticut politics. But of late the 
younger crowd has felt that he had let 
political affairs slip. Six years ago he 
led one of the biggest fights of Con- 
necticut political history, and went 
down to defeat. In the recent Repub- 
lican primaries in Hartford, for selec- 
tion of state convention delegates, he 
lined’ up against the crowd that beat 
tim in the McLean senatorship fight of 
six years ago, and he trimmed them to 








a standstill. That the Senator will be 
a big figure in the campaign in Con- 
necticut this fall is a foregone conclu- 
sion. And he can show the youngsters 
a thing or two about the game yet; 
they all admit that.° 


The visit of President Woodrow Wil- 
son to Louisville. on Labor Day was 
the occasion for an interesting greet- 
ing from the _ Inter-Southern ~ Life. 
President James R. Duffin executed the 
plan by which the National flag, flying 
from the top of the company’s building, 
loftiest in Louisville, was illuminated 
at night by five 250-watt, nitrogen 
lamps, in projector reflectors. The con- 
centrated light makes “Old Glory” 
visible from’ miles around. 


Martin A. Marks, former manager of 
the Equitable Life of New York for 
northern Ohio, died at Jackson, N. H., 
in the White Mountains last Thursday. 
His health had been poor for some 
time and he went there a few weeks 
ago in the hope that the pure air and 
invigorating climate would help him. 
Serious illness developed only a few 
days before his death. He was 63 
years old. 

Mr. Marks in 1890 became connected 
with the Northwestern Mutual Life at 
Cleveland and a little later was made 
manager of the Equitable of New York 
for the northern Ohio territory. He 
continued with the company fourteen 
years and built up a wonderful busi- 
ness. Then he was compelled to re- 
linquish his work by ill health. After 
a period spent in Europe recuperating 
he returned to Cleveland and became 
interested in the Cleveland Worsted 
Mills Company, of which he was made 
secretary-treasurer in 1906, a position 
he held at the time of his death. 

Herman Moss, his son-in-law, suc- 
ceeded him with the Equitable Life. 


The Fidelity Mutual Life is sending 
out a photograph of the original policy 
containing a total disability clause. The 
Fidelity Mutual was the originator of 
this provision in a life insurance policy. 
The first policy was issued to Levy 
Garner Fouse, who was then president 
of the Fidelity Mutual, Oct. 16, 1896. 
He was then forty-six years of age and 
this was a $10,000 policy. Hence this is 
the twentieth anniversary year. 


Harry W. Peterson, district manager 
of the Mutual Life at Galesburg, IIl., 
and member of the $200,000 Club, and 
Miss Olga Backman of Galesburg, III, 
were married the other day at the 
home of the bride’s mother in that city, 
after which they. departed for a two 
weeks’ eastern trip. Mr. Peterson has 
been with the Mutual Life about five 
years and is one of Manager A. W. 
Brown’s leading district managers, 
having several counties in the vicinity 
of Galesburg, With a large and com- 
pletely equipped office and a good 
agency corps. 


Two prominent New York Life men 
died during the week. David B. Falk 
died of heart failure Aug. 28, being 
agency director of the company at Sa- 
vannah, Ga. He was a graduate of Co- 
lumbia University and began with the 
New York Life as manager at Charles- 
ton, S. C., in 1900. Robert Scobie died 
suddenly of paralysis of the brain, Aug. 


-27. He began insurance work in March, 


1892. He was sixteen times in the $100,- 
000 Club and once in the $200,000 Club. 
He was five times president of the 
$100,000 Club, vice-president six times, 
second vice-president three times, and 
once vice-president-at-large. In seven 
months this year, in spite of his ill 
health, he paid for sixty-eight casés, 
amounting to $96,500. 
—_———_—__—- <> 6 ee 

“There is a dangerous hole in front of 

the Elite’ saloon,” says a local paper. 


Now, does this refer to the door, or the 
sidewalk? 


6. 

He complained that as he arose to 
speak he was hit by “a base and cow- 
ardly egg—the kind that strikes you and 
runs.” 
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HE EQUITABLE LIFE OF 


| xew YORK is carrying on a 

campaign of preparedness so far 
as its agents are concerned. It desires 
to have its men equipped to take care 
of prospects. Recently the agency bul- 
letin of the Equitable asked three ques- 
tions as to preparedness for interviews. 
John M. Riehle, one of the agents in 
a, York City, answers them as fol- 
Ows: 

(1) The most important things for 
the agent to know in advance about his 
prospect. 

To be sure as conditions will permit 
that the prospect is in good health and 
has the money to pay his premiums. 
To know the prospect’ s family connec- 
tions, whether he is married, and if he 
has any children, and if they are mar- 
ried. To know something of his family 
life, if possible, so that the proper 
chord may be struck when the inter- 
view is obtained. Whether his children 
are very young, or about to reach the 
self-sustaining age: Whether the pros- 
pect is in business for himself, and ap- 
proximately what his income is. If pos- 
sible, how much insurance he already 
carries, and on what form. 

(2) How best to secure this infor- 
mation. 

If a “‘hot” lead, from the person who 
gives it to you. If a “cold” lead, try 
diplomatically to get this information 
on your first interview. Otherwise, 
from office associates whom you deem 
best fitted for this purpose. A good 
method is to try to insure someone 
close to the ultimate prospect and by 
asking proper questions, secure the de- 
sired information from him. The man 
you ask for information will be glad to 
give it to you, as he will probably be 
glad to get off the subject of himself 
temporarily in order to help you insure 
somebody else. 

(3) How best to utilize the informa- 
tion in framing an appropriate proposi- 
tion. 

Previous experience, of course, is the 
best help in this regard. A thorough 
knowledge of all the contracts issued 
by the society is most important to 
my mind in this connection. If you 
know that your prospect has a wife 
who is more or less given to extrava- 
gance, it isn’t difficult to figure out that 
a life policy is the one to suggest. If 
you know that your prospect has a 
good salary and no dependents, and is 
not saving anything, a short term en- 
dowment would probably appeal. Your 


man and your information about him is. 


the best indicator as to how to utilize 
your information in framing an appro- 
priate proposition. 

To sum up, find out all you can about 
your prospect, pick out some certain 
contract, and pound it for all you are 
worth. 





GOOD DEFINITION 


Life insurance, the. business of life 
insurance, is the very essence of un- 
selfishness. The life insurance business 
is fundamentally a great cooperative 
institution, composed of many millions 
of people who realize four things: 
First, certainty of death; second, un- 
certainty of its date; third, pecuniary 
loss to dependents; fourth, necessity of 
tiding over the period of adjustment in 
the lives of the survivors. Each mem- 
ber of this large group pays his pre- 
mium into the common fund, which is 
used for the payment of claims as 
deaths occur. There can be no loss. 
It is not a gamble. There is nothing 
so certain in its results. Life insurance 
is not barter and trade. It manufac- 
tures nothing. It provides a means for 
you and me and millions of others to 
render service to one another by stand- 
ing together for mutual protection. 

H. D. Wricar. 








Dangers of Net Cost Arguments 








frequently asked, why, if it can be 

known what company is furnish- 
ing the lowest net cost life insurance 
and this fact is established without 
question, its agents should not be able 
to write all the business there is and 
speedily drive its competitors from the 
field. The agents who most frequently 
ask this question are those who spend 
most of their time figuring how much 
cheaper their policies are than the 
other fellow’s, rather than in giving 
arguments why the prospect should 
take insurance at all. 


No Lowest Net Cost Company 


While, in the first place, there is per- 
haps no lowest net cost company, at 
least not one that can be absolutely 
proved to be such, there is a much 
greater reason why the lowest net cost 
company does not sweep the others 
from the field. Economic and social 
conditions are such that a single com- 
pany writing all the business could not 
long be allowed to exist. The supposi- 
tion might be likened to this: If 
everybody ought to have life insurance, 
and the expense of the business is from 
15 percent to 25 percent of the prem- 
iums, why not eliminate all this ex- 
pense by passing a law compelling 
every one to take life insurance with- 
out the solicitation of agents? 


Human Factor in Business 


We are constantly talking of the su- 
premacy of economic law, and are as 
constantly proving that it is not su- 
preme. here is no greater fallacy 
than the statement that the greatest 
commercial transactions are “purely 
business propositions.” The human 
factor underlies virtually all business 
and frequently interferes seriously with 
se operation of so-called economic 
aws. 


Must Take Conditions as They Are 


We do not know exactly why it is 
that there could not be only one life in- 
surance company, under our present 
social conditions, but we may be very 
sure that there never will be only one 
company. If there never will be only 
one company, we may as safely assume 
that there will never be only two com- 
panies or ten companies or any limited 
number. We have to take business 
conditions as they are, not as they 
would be theoretically if certain as- 
sumptions were accepted. 


New York Life as an Example 


The New York Life is one of the 
great companies which may not be said 
to be one of the lowest net cost com- 
panies. Its resources are such that it 
could, if it found it necessary, become 
the lowest net cost company, at least 
for a period. It is not necessary at the 
present time for the New York Life to 
be the lowest net cost company. It is 
already writing as much business as it 
is allowed to write, and this without 
putting on undue pressure, so that 
from the standpoint of its own inter- 
ests and success, it does not need to 
consider the matter of lowest net cost 
as of first importance. 


Arguments That Are Used 


The lowest net cost argument, when 
used as the sole argument and not as 
part of the general presentation, tends 
to cripple and narrow the capabilities 
of the agent. The applicant who buys 


T question in life insurance is 


life insurance because it is the cheap- 
est life insurance on the market rather 
than simply because that it is good life 
insurance, is also likely to be a small- 





minded man. 


Many New York! Life 








agents do not talk cost at all. They say 
to a man in effect this: “The New 
York Life is one of the greatest and 
most successful life insurance institu- 
tions ever organized; it is ably and 
economically managed; every depart- 
ment is run by experts of average or 
more than average ability; it is per- 
forming all the functions of a life in- 
surance company about as well as they 
can be performed under general condi- 
tions. If such a company is not good 
enough for you, then the New York 
Life does not want you as a policy- 
holder.” 


Has Great Agency Organization 


New York Life agents are for the 
most part highly developed salesmen 
who talk life insurance itself rather 
than net cost, policy provisions or com- 
petitors. It has an agency organiza- 
tion of superior spirit and loyalty, who 
get in touch with the kind of people the 
New York Life likes for policyholders 
and who secure a sufficient number of 
them to make up the New York Life’s 
required quota of new business each 
year. 

A fraternal order on the legal reserve 
system might be able to furnish life in- 
surance cheaper than the New York 
Life or other good companies. A suc- 
cessful department of state insurance 
in which no commissions to agents are 
paid and the fund is administered by 
men who receive salaries from the state 
not charged to the fund, might furnish 
life insurance cheaper than regularly 
constituted companies. The Postal 
Life is constantly advertising broad- 
cast that it can furnish life insurance 
cheaper than the agency company. Still 
the business does not go to them. 
Why? 

Practical Illustrations Used — 


For the same reason that you go to 
a first class haberdashery to buy your 
hats and shirts, collars and ties, at a 
higher price than you would have to 
pay at the little shop down the street. 
A cheap tailor might make you as good 
a suit of clothes as a well known and 
expensive tailor, but you cannot be sure 
of it. Why do you sometimes go to an 
expensive restaurant to get a meal 
when the same food can be bought for 
less at another place? 


Net Cost Is But One Factor 


While low net cost in life insurance 
is one of the big factors to be consid- 
ered, it must always be remembered 
that it is only one of several factors. 
The company which may be discour- 
aged because it cannot furnish insur- 
ance at quite as low a rate as some 
company which happens to be espe- 
cially favorably circumstanced with re- 
gard both to mortality and interest 
earnings has no good reason for such a 
feeling. No company, however large, 
dares to guarantee the lowest net cost 
rate in life insurance. 


Can Never Be Certain 


The lowest net cost rate cannot be 
foreseen or anticipated. It will come 
as a result of conditions, over which 
the officials cannot have control in ad- 
vance. 

The high cost company of today may 
be the low cost company of tomorrow. 
We can speculate, but we cannot be 
certain. The agents or the company 
that talk low cost exclusively are 
basing their arguments on wnsound 
economic principles, and are limiting 
themselves to only one part, and that 
a small one, of life insurance service. 

The same argument holds good of 








the agent who wants to sell life insur- 
ance for the company that will pay him 
the highest commission. He is out for 
the money there is in it. He is little 
minded enough to think that the com- 
mission is all that a company has to 
offer. Beware of the agent who is 
after the highest commission he can 
get; and beware likewise of the policy- 
holder and the agent who complete 
their transaction on the basis of net 
cost alone. 


Many Companies Are Needed 


Everybody knows that the life in- 
surance needs of the country are 
served much better with 250 companies 
hustling for business, each along its 
own individualized lines and all recog- 
nizing certain general fundamental 
principles, than would be the case if 
there were one giant mutual company. 
More people take life insurance and 
appreciate its value and the business 
has greater possibilities under the 
present system than it could have if it 
were conducted by a few large com- 
panies. 


Many Possibilities at Hand 


There are more possibilities of de- 
velopment of new lines of service, there 
is more individuality and Americanism 
under the present system than would 
be possible under any other. In the 
older days of life insurance it was felt 
by many that no company should have 
more than fifty millions of assets and 
there was considerable exploitation of 
this idea twenty or twenty-five years 
ago. The country has grown beyond 
these early ideas, but the principle in- 
volved still holds good. 

The spirit of American institutions 
is one of flexibility and adaptability, in 
which initiative and freedom of action 
are encouraged. We have but to note 
what is taking place across the water 
to realize that our intuitive percep- 
tions, sometimes but dimly felt, it is 
true, have been, and are, the~ safest 
guide. 





TEN COMMANDMENTS FOR 
SALESMAN 


“First, be agreeable to me. Be agrce- 
able in voice and all details of dress 
Like the average consumer, I am not a 
slave of reason, and I go where they 
treat me most agreeably. 

“Second, know the thing you are sell- 
ing me. Tell me what I want to know 
about it in English. 

“Third, don’t argue with me. When 
you disagree with me and tell me about 
it you probably will succeed in antago- 
nizing me. 

“Fourth, make it plain, whatever it is. 
Don’t talk at random. 

“Fifth, tell the truth. If you lie don’t 
expect me to come back. 

“Sixth, be dependable. If you prom- 
ise me something, keep your promise. 
If you can’t, telephone me ahead of 


time. 
“Seventh, remember my name and 
face. Ni thing pleases a man more 


than that subtle flattery. 

“Eighth, beware of egotism. Don’t 
tell me about yourself when you are 
trying to sell me something. Get me 
to talk about myself if you can. 

“Ninth, think success. Radiate con- 
fidence; it is contagious. 

“Tenth, be human. Selling goods 
successfully is a psychological proposi- 
tion. 

—Dr. Frank Crane in an address before 
the Los Angeles division of the In- 
ternational Sales Managers’ Associa- 
tion. 





Just what it pretends—real protec- 
tion of homes, comes from life insur- 
ance. 
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INSURANCE OF MINORS 


SOME SUGGESTIONS MADE AS 
TO THIS. CLASS 





Agents That Specialize on This Group 
Find It a Profitable Field 
for Operation 





BY Cc. 5S. KOHLER 
Massachusetts Mutual Life, Cleveland 


An eminent physician when asked 
when the training of a child should 
begin replied, “In his great-grand- 
father.” This answer no doubt had 
in view the physical and moral nature 
of the coming man. In case the train- 
ing did not begin in the great-grand- 
father, it should begin as early subse- 
quent to that as possible. When we 
come to the individual it is clear that 
the preparation for his life’s work 
should not be delayed. If his earliest 
years have not been directed toward 
preparation for the future, that exer- 
cise should begin as soon as he realizes 
that preparation is necessary. In life 
insurance the earlier a man takes his 
first policy, the greater his wisdom. In 
recent years our company has changed 
the earliest year at which it will as- 
sume a risk from 18 to 16. We have 
therefore a period of five years in 
which a minor is a candidate for in- 
surance. As in law a man under 21 
years of age is an infant and can do 
nothing in business which his parents 
cannot undo, the parents are concerned 
in this form of insurance and nearly 
always are the ones who finally deter- 
mine for or against. For some reason 
our company calls for the same pre- 
mium in a youth at 16 as at 20 years 
of age, and the argument for economy 
in premium therefore falls in our so- 
licitation; and the argument for pro- 
tection has little but anticipatory 
weight. 

Good Thing for Parents 


Indemnity is the first strong con- 
dihciadtan for the insurance of minors. 
Until 16 or 20 or more years old the 
child ordinarily is an expense to par- 
ents; the maintenance, the medical 
bills and the schooling are a constant 
drain x pee the family income. Long 
before | was in the insurance business 
or ever expected to be the following 
case impressed the indemnity argument 
indelibly upon me. With an acquain- 
tance in Jefferson county, Ohio, I 
stood at the grave of a young man 
who had died a few months before he 
had completed a course in a theolog- 
ical seminary. In that county every 
farmer and land owner had a coal 
bank, and the father of this young 
man went from bank to bank and dug 
the coal necessary for the winter con- 
sumption, In that way he made a 
meager subsistence for his family. As 
the son grew, he longed for educa- 
tional facilities which the rural schools 
could not furnish. The parents from 
their meager income sent him to a 
boarding school five miles distant—the 
young man walking the five miles 
twice daily. Later when he had chosen 
the ministry for his -profession, with 
some aid from the church and the little 
that he could earn during vacation and 
at other times, they sent him to col- 
lege, where he graduated with first 
honors. Then he went to a theological 
seminary. During the last year of 
the course he was overtaken by some 
disease which would not yield to treat- 
ment, and died three months prior to 
the time of graduation. The students, 
faculty, and certain alumni of the in- 
stitution, placed a stone over his grave. 


Expense of Schooling 


As I stood there and listened to the 
story of the young man’s life and the 
constant and severe struggle of the 
parents, I thought and said, “If $1,000 
insurance had been placed on_ this 
young man, the impoverished parents 





would in a measure have been indemni- 
fied for their great sacrifice.” 

Since I have been in the insurance 
work a man whom I insured wrote 
to me asking me that I go to the West 
Side and see his sister relative to in- 
suring her son. I went, and learned 
from the sister and her husband that 
they were sending their son to Case 
School, at an expense which was draw- 
ing heavily upon the family income 
and even breaking into the small earn- 
ings which they had laid by. They 
said they wanted to place $1,000 on 
him so that in case of his death they 
would be indemnified somewhat for 
their outlay; and if his life were spared 
he would have a policy at the lowest 
cost, the premiums of which he was 
to refund as he was able. Armed with 
these facts, and my observation and 
experience, I have solicited many mi- 
nors and their parents, and have suc- 
ceeded in placing a number of policies 
and hope to place more in cases in 
which I have already spent much time. 

There can be no question but that 
the indemnity argument, as illustrated 
in the cases mentioned, is the basis for 
the strongest appeal that can be made 
for the insurance of minors. 


Gets Earlier Returns 


2. The insurance of a minor guaran- 
tees a termination premium- paying 
period early in life in limited pay- 
ment life policies, and makes an en- 
dowment available early. I have 
yet to find a case in which an early 
insurance was possible that a man 
did not regret that he did not be- 
gin earlier. A druggist in a locality 
where foreigners were crowding him 
out had to delay the moving of his 
store to another place until a $2,000 
twenty year endowment policy ma- 
tured. He told me that when he was 
twenty years old, his father, against 
his own protest, placed this insurance 
on him with the stipulation that as 
soon as he was earning an income he 
was to assume the payment of the 
premiums. He concluded his lament by 
saying, “If the old man had me take 
it earlier, I would now be in shape to 
move.” In the case of life policies, 
the minor, by the time he marries and 
assumes expenses which he cannot an- 
ticipate, will find his premiums con- 
siderably reduced by dividends and the 
burden of carrying his policy less se- 
vere. And this early reduction of cost 
will enable him to take more insurance 
as the necessity for protection arrives 
while he is still young. 


Starts An Early Estate 


3. A minor by insurance can _ start 
an estate early in life. Chauncey M. 
Depew’s argument quoted in the liter- 
ature of our company some years ago 
made much of this point. It is not 
easy to make a minor understand the 
wisdom of this. Of five of my policy- 
holders whose policies matured by 
death, two were under 25 years of age. 
If a young man has from twenty-five 
to fifty dollars in the bank or in the 
bureau drawer, that is his estate, which 
in case of death he would leave behind 
for the benfit of the bereaved. If that 
were put into insurance, his estate 
would be increased at once by from 
one to two thousand dolars. Though 
many seem to lay little stress on this, 
it is common when a man dies, for ac- 
quaintances to ask, “Did he have any 
insurance?” or to wonder whether he 
left any insurance. This curiosity im- 
plies that down deep in the conscious- 
ness of all is the conviction that life 
insurance is a solemn obligation upon 
every one who has dependents. 


Collateral for Loans 


4. A minor’s policy becomes collat- 
eral for a loan early in life. I have so- 
licited a number of clergymen and those 
for whose work a college course was 
necessary. In many instances I have 
found that as students they were 
obliged to borrow funds from relatives 
or friends to enable them to continue 
at their studies. Creditors were willing 
to accept the notes of the young men— 
notes that were worth simply what the 





honor of the prospective professional 
man was worth in case his life was 
spared and he became reasonably suc- 
cessful. But the insurance was re- 
quired so that in case of death the 
creditors would be indemnified. I had 
no idea of the extent of this use of 
insurance until my solicitation brought 
it to my knowledge. 


Gather Early Loan Value 


5. A minor’s policy will gather a 
loan value of some business worth 
early in life. The value of this is ap- 
parent to all. In agents’ meetings how 
many different times agents’ experi- 
ences have revealed the saving of prop- 
erty and business by a loan on the 
policy. The only case in my experi- 
ence was that of a young man who 
had saved by strict economy several 
hundred dollars and proposed there- 
with to start a drug store. He went 
to the wholesale house of Benton & 
Myers, at that time on West Ninth 
street, to get his stock. His funds 
were so limited that they would not 
pay for even the semblance of a drug 
store. He was asked whether he could 
have a note endorsed by a responsible 
citizen. As he had nothing but his 
ambition and honesty to offer as col- 
lateral, and as his acquaintances were 
druggists and therefore would not be 
likely to help establish a competitor, 
he was truly “up against it.” Finally 
the man with whom he was negotiat- 
ing asked whether he had a life in- 
surance policy:—‘Yes I have a $2,000, 
twenty payment life policy.” “Bring 
that around, we may be able to use it.” 
An examination showed that it was in 
force and had a cash value of nearly 
$500. “If you assign this policy to 
us, we will give you the stock.” His 
store was started and succeeded to 
such an extent that in two years he 
paid his obligation, and his policy, un- 
impaired by its important service, was 
returned. The man knew not of that 
use of his policy until informed by the 
salesman. A case like this should have 
its weight with any ambitious young 
man. 

Forms Habit of Economy 


6. The insurance of a minor will lead 
to the formation of habits of economy. 
Statistics show that many policies are 
lapsed before the second premium is 
paid. There are reasons for this—the 
flowery presentations by the agents, 
and high pressure and often unfair 
methods, are often responsible for 
much first year lapsing. But if the 
young man is made to understand that 
an insurance is a life obligation he will 
be apt to take a different view of it. 
His insurance policy will make him 
feel that he has taken a step into man- 
hood and he will make sacrifices to 
maintain it, which he would not do 
to increase a bank account. Should 
the fall of the year find his overcoat 
well worn and the question arise, 
“Shall I get a new overcoat or put 
my $30 in the bank?” he gets the over- 
coat. But if the question is, “Shall I 
get a new overcoat or pay my insur- 
ance premium?” he pays the premium 
and waits another month for the over- 
coat. And when he finds that he can 
save a little without effort, he will try 
to save more. Said a young man, who 
had paid two premiums on a $2,000 
twenty year endowment, “I have saved 
that much—I would have blown in 
the $200 anyway.” 


Can Be Used As a Clincher 


7. Selfishness, though probably not 
an honorable argument, may some- 
times be used as a clincher. Before a 
young man of my acquaintance, now 
an attorney in this city, went to col- 
lege, he, with the aid of an agent, 
prevailed on his father to let him take 
out a $10,000 twenty year endowment. 
The father having -in view the in- 
demnity feature, acquiesced. The son, 
however, had a different view. He said, 
“The old gent will pay the premiums 
until I am good and able. By that 
time the dividends will bring the 
premiums down, and I will have 
only a few years to pay and then 


get the boodle.” The father paid 
it as long as he lived. At his 
death the estate passed to the care 
of this son—who is now easily hand- 
ling the expense and will soon get 
the endowment. 


Dificulties Are Pointed Out 


These considerations should make 
minors a good class to work in. But 
the work has its difficulties. : 

1. The first difficulty encumbered is 
lack of funds. In that case the parents 
must be appealed to. There we often 
find a stone wall of opposition. In 
case the young man has accumulated a 
nest egg of a fortune, it is hard to 
convince him and his parents that it 
would be well to put a little into an 
insurance policy. This is especially so 
as the argument used on an older per- 
son has little weight on this case. He 
would rather see the nest egg grow. 
The activities of real estate men dem- 
onstrate to him that putting money 
into a lot is much better than putting 
it into insurance. Indemnity does not 
carry weight unless parents have made 
sacrifices beyond the ordinary for him 
and are in great need,—in which case 
the immediate need may be such that 
no provision can be made for the 
future. 


Thoughts of the Two Sides 


2. I have found difficulty in getting 
parents and child to think alike. In 
one case where a child was thrown 
upon the care of his grandmother for 
maintenance and education, I have suc- 
ceeded in convincing the grandmother 
that the boy would do well to have 
a policy,—so thoroughly that she con- 
sented to pay the premiums on a $2,000 
twenty payment life policy until such 
time as he would be able to handle 
it himself. But the young man either 
from a desire not to burden her fur- 
ther, or from selfishness because he 
might not be able to squeeze as much 
out of her besides, has thus far been 
invulnerable to all the darts that I 
have been throwing at him. The case 
is not hopeless, however. 


Getting Father and Son Together 


3. I have also found difficulty in 
getting an interview with father and 
son together. I have a case now of 


four years’ standing. The father car- 


ries a good insurance and recognizes 
the value of it. He has promised to 
place $5,000 on his son. But the “not 
just yet” policy is strong with him. 
On one occasion he told me that the 
boy did not want to be insured. I 
waited and watched long and often 
for the son, now away to college, and 
have frequently gone to the home hop- 
ing to meet both, that I might argue 
with him, One evening when I was 
there and thought the time was ripe, 
the son hurried in for his overcoat, and 
I said, “George, why don’t you want to 
be insured?” He answered, “I’ll do just 
as Pa says,” and hurried out. Later 
I found that the father had a $5,000 
policy about to become paid-up. I 
told him that he would receive paid-up 
dividends. He said that if the first 
dividend were large enough to pay a 
fair portion: of the first premium on a 
policy for the son, he would so use it. 
As the premium was still more than 
he wanted to pay, after the paid-up 
dividend was received, George and I 
must wait awhile longer. 


Advantage to Agents 


Along with the difficulties in this 
field of solicitation are advantages to 
the agent which may serve him else- 
where. It affords an opportunity to 
look into the mind and heart through 
a different window from that where 
other observations have been taken. 
It is a gauge for parental as well as 
filial love. It opens the future as a 
reality for the young man and his par- 
ents, who have looked upon it as a 
mere daydream. It lays before both 
the opportunities as well as the respon- 
sibilities of the developing man. 
Should we be the means of placing a 





policy upon such a case, we\may at 
the same time be the means of form- 
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ing in him an economic system which 
will regulate, dominate, and bless his 
life and thereby render a noble ser- 
vice to our fellow-man. 








Mutual Life’s Protection 
on Overdue Premium 

















Reasons why the Mutual Life should 
exact interest on an overdue premium, 
when running under the thirty-one 
days of grace, while many other com- 
panies do not charge this interest, were 
discussed at the Mutual’s field club 
meetings held recently. 

Several objections to the practice of 
not charging interest for this grace 
period, of such a nature to be viewed as 
vital by the company, were brought out 
in the discussion. For instance, the fol- 
lowing points were made: 

“The right to postpone payment of 
the premium for thirty-one days, with 
privilege of reinstatement without ex- 
amination, is worth something; to ac- 
cord it to the dilatory policyholder free 
of cost would be to discriminate against 
the prompt payer. If no interest is 
charged, the delinquent member gets 
thirty-one days insurance for nothing. 
The interest in any single case is a 
trivial matter—only 14 cents for a pre- 
mium of $35, and that is no grievous 
burden. On the other hand, in a com- 
pany with over 600,000 policyholders 
these little sums amount in the aggre- 
gate to’ a considerable figure in the 
course of a year—many thousands of 
dollars. 

x ok x 

“Small as the cost is to the individual, 
the total receipts go far toward making 
dividends and thus reducing the cost of 
insurance to every policyholder. To 
distribute this large sum among the 
policyholders, who fail to pay promptly, 
would be equivalent to taking it away 
from those who do pay promptly. This 
would be neither just nor expedient; 
nor would it be right in the case of a 
mutual company, where all members 
are, or ought to be, treated alike. 

* ok x 

The man who is called upou oc- 
casionally to pay a few cents for this 
privilege sometimes objects on the 
ground that some other company in 
which he has a policy makes no such 
charge. In that case the other com- 
pany is not playing fair with the prompt 
payers. To be sure, it was brought out, 
the policyholder who objects does not 
mind the trivial amount of interest re- 
quired of him; it is the “principle of the 
thing” that he objects to; but he for- 
gets that the principle involved is 
simply that of equity and mutuality. 


TELLING THE STORY 


Life agents often tell of gaining an 
interview with a man who is known as 
being hard to approach. A great many 
men are difficult to get at, and many 
agents, in order to get an interview, 
will resort to some sort of a trick or 
subterfuge. Sometimes a device of 
some sort, something unusual, will 
make an appeal to the prospect who 
would not become interested if ap- 
proached in the regular way. But such 
cases. are isolated. The agent, with 
such men, often attaches too much im- 
portance to getting the interview. Of 
course, the agent must get a hearing 
with the prospect, but it is vastly more 
important to be able to interest the 
prospect sufficiently to be allowed to 
present the proposition in detail. 

Holding the prospect’s attention 
should be considered ahead of getting 
the interview. Men that are hard to 
see are usually very busy, but such 
men, on the average, grant a more 
reasonable hearing than will men of 
less importance. The men who special- 
ize in the writing of large cases rarely 
resort to methods that are not straight- 
forward, for the purpose of getting an 
interview. They are too much con- 
cerned with what they are going to 
say after getting in the office. 











DISCUSSES 


SOME OF THE QUESTIONS THAT 
ARE INVOLVED 


OVERWEIGHT 








How the Medical Fraternity Looks on 
the Risk from Life Insurance 
Standpoint 





BY D. B. PFEIFFER, 


_ Associate Medical Director Fidelity 
Mutual Life 

Perhaps no other impairment has 
been, or will continue to be so prolific 
a source of agent’s heartburn as over- 
weight. Bulk, strength and the appear- 
ance of robust health in a man always 
excites our admiration and at times, our 
envy. The physical giant seems to be 
especially designed by nature to with- 
stand the storm and stress of life, and 
even to defy the strength of the Grim 
Reaper himself. It is, therefore, a per- 
ennial shock to the average man to find 
that his eugenic ideal is not in high 
favor in insurance circles. The condi- 
tion from the agency standpoint is fur- 
ther aggravated by the fact that over- 
weight becomes increasingly serious in 
later life when your large, forceful 
friend has accumulated considerable 
surplus funds which he is willing to 
apply to the beneficent purposes of life 
insurance. 


Difference of Opinion 


This state of affairs inevitably leads 
at times to differences of opinion be- 
tween agent and applicant on the one 
hand, and the department of selection 
on the other. However, inasmuch as 
the larger interests of the ‘business-get- 
ting and business-selecting functions 
are identical we should be able to har- 
monize conflicting opinions on a com- 
mon ground of fact. 

One of the most exhaustive arabes 
in the recent Medico-Actuarial mortal- 
ity investigation relates to the influence 
of build on mortality. A glance at the 
following table shows the results at- 
tained in the analysis of approximately 
three-quarters of a million insured lives 
with reference to build. Only that part 
of the table which deals with over- 
weight is given. No risks regarded as 
sub-standard are included in the inves- 
tigation. 

Increase in Mortality 

This shows a rapid increase in mor- 
tality running parallel with increasing 
age and increasing weight above the 
normal. It shows that insurance com- 
panies have sustained large losses. by 
insuring overweight risks at, ordinary 
rates and it means, furthermore, that 
any company which, opens the gates to 
the overweight is incompetent or rec- 
reant in its duty to its policyholders. 
It is worthy of note also that it has 
been common knowledge for years 
among medical directors that over- 
weight is a serious impairment requir- 
ing special vigilance in selection. The 
mortality sustained, therefore; does not 
represent the general mortality among 
overweights but the mortality of an al- 
ready selected group. The slight drop in 
the mortality noted in the highest age 
groups is due probably not to any dim- 
inished effect of the impairment at 
these ages, but to extreme selection 
owing to the just fear of combined age 
and avoirdupois. 

Nothing more need ‘be said to arouse 
your feeling for the medical director, 








torn as he is between the cold logic of 
facts and his sympathy for the expect- 
ant agent who naturally views his pros- 
pect as “one of the best risks ever put 
on the books.” 

And yet, not all overweights die pre- 
maturely. Can we select out those who 
will and select in those who will not? 
In a measure, yes; with certainty, no. 
It is a truism to say that there are two 
classes of overweights, (1) those who 
“carry their weight well,” large of 
frame, firm of flesh, erect of carriage, 
and (2) those who are obviously fat, 
stodgy, pudgy or other descriptive ad- 
jective. A line must be drawn between 
these two classes. 

History Accuracy Is Essential 


Again, a family history in which 
heavy weight is conspicuously asso- 
ciated with longevity should and does 
entitle the applicant to more considera- 
omg Accuracy in the history is essen- 
tia 

Habits of work, eating and drinking 
have their bearing. A hundred years 
ago John Abernethy said “one-half of 
what we eat keeps us, the other half 
we keep at the risk of our lives.” 

Purely medical factors may help or 
diminish the applicant’s chances. The 
heart, the arteries and the kidneys are 
especial danger points. Presence or ab- 
sence of disease of these important or- 
gans, whether in the applicant’s fam- 
ily or personal history, or elicited in 
the examination are often deciding fac- 
tors. Each case thus presents its own 
special problem. 


Use the Group Principle 


But when all that is definite for judg- 
ment is said it still remains true that 
there comes a time when age and over- 
weight combined present a problem too 
difficult for examiner or selector. “Such 
cases must be treated on the group 
principle in much the same manner as 
occupational hazards. The extremes 
must be declined. The less dangerous 
can be accepted on modified plans. 
The intermediate must submit to both 
modification of plan and increased cost 
of insurance. 


Average Weight Is Not Best Weight 


An important point is the discovery 
that average weight is not at all ages 
the best weight with respect to mor- 
tality. Those who are a few pounds 
above the average at the younger ages 
are shown to be safer risks than those 
of average weight. In later adult life, 
on the contrary, the best experience is 
found among those who weigh less 
than the average. This fact has been 
utilized in the construction of the table 
of heights and weights to be found in 
the last rate book. This represents 
not the average limits of weight, but 
is the path of best mortality according 
to physique alone. It is, therefore, a 
superior guide to the agent and the ex- 
aminer in determining the relation of 
physique to life insurance. The greater 
the deviation from these limits, the 
worse the risk, regardless of what the 
average man may weigh at a given age. 
It is obvious, therefore, that those who 
are above the high limit of the table 
are overweights, and conversely, those 
who weigh less than the lower limit are 
light weights. 


Rules That Are Advised 


In practice we advise adherence to 
the following general rules: 

(1) Overweights should always be 
presented on endowment plans; the 
older the risk, the more pronounced the 
overweight, the more obvious the fat, 





Ratio of Actual Deaths to Expected 


By Medico-Actuarial Table, According to Number of Pounds Variation 
from Average Weight 


Average 
Ages at Weight +5 lbs. +15 to 20 +25 to 30 +35 to 45 +50 to 60 +65 to 80 
Entry. _ ity. +10 Ibs. bs. lbs. lbs. Ibs. Ibs. 
20-24.....  104.% 102.% 99.% 97.% 102.%  104.% 110.% 125.% 
25-29....6. 100. 99. 97.5 96.5 104. 108. 116. 132. 
30-34...... 97. 96.5 96. 97. 09. 118.5 131. 149. 
35-39...... 95 96. 96.5 101. 112.5 133. 151. 172. 
40-44...... 94. 96.5 97. 108. 115. 141. 157. 181. 
45-49...... 93.5 97.5 100. 112. 116.5 139. 155. 178. 
50-53...... 94.5 99. 102. 112.5 116.5 132. 150.5 172. 
54-56...... 95.5 99.5 102.5 112. 116. 122. 142. 162. 
57-59. ..... 95.5 99.5 102. 111.5 114.5 117.5 134. 153. 
60-62...... 95 98.5 101. 110.5 112.5 114. 130. 148. 


the shorter should bé the term of in- 
surance, and the less the surprise at 
modification. 

(2) Extreme overweights should not 
. solicited. 








Golf Maxims for Life Men 


BY FORBES LINDSAY i 

















Before beginning the game learn all 
you can about the course from observa- 
tion and inquiry. (Don’t begrudge the 
time spent in careful preparation for a 
canvass.) 

Take pains to secure a correct stance. 
(The manner in which you address 
your task will have a great deal to do 
with the result.) 

Don’t force the ball—coax it. (for 
every application gained by pressure, 
five are gained by persuasion.) 

Once on the green go boldly and 
confidently for the hole. Remember 
the saying: “Never up, never in.” 
Don’t dribble about feebly. Play to 
sink the ball. (When you reach the 
closing point don’t hesitate timidly— 
go straight to the point—and close.) 

The fairway is not a recreation park. 
It is the route to the hole to be covered 
in the shortest and quickest way. 
(Don’t waste time and opportunity in 
unnecessary interviews. Reach the 
closing stage as soon as possible.) 

Play one hole at a time. From the 
time you drive off the tee until the 
moment you drop your ball in the cup, 
there should be only one hole in your 
thoughts. Don’t think about the stroke 
you lost in the last, nor the bogey you 
plan to make in the next. (The life 
insurance agent is apt to allow his past 
failures and his hopes for the future 
to intrude upon his mind, when it 
should be fully occupied with the busi- 
ness of the moment.) 

When you are bunkered or get into 
a rough, keep cool and play deliber- 
ately. If there were no hazards the 
game would be too tame to be worth 
while. (The life insurance agent who 
loses his head and his temper when he 
meets competition or other obstacles is 
unfit for his work. If there were no 
difficulties in our business it would he 
a dull occupation with little reward.) 

A stymie will take the heart out of 
one man and put pep into another. 
One will lie down under the check; 
the other will take the set-back phil- 
osophically and make a rattling recov- 
ery. (So it is with life insurance 
agents. Obstruction breaks the backs 
of some and saps their nerve, whilst 
it serves to stimulate others.) 

You may have to make choice be- 
tween a lofting approach and a run up. 
Decide on one and play it. Don’t 
waiver between the two and finish with 
a foozle. (Many a good case is spoiled 
by vacillation. Better reach a faulty 
decision and act firmly on it than to 
wobble in doubt and indecision.) 


ASK TWO QUESTIONS 


A great many agents will tell you 
that they have a hard time getting in- 
terviews with strangers; that once they, 
state their business the intended pros- 
pect snaps out “not interested,” or 
“loaded.” Did you ever try walking 
squarely up to a prospect and telling 
him that you are there to ask him two 
questions and that he will desire them 
to be asked* in the privacy of his 
office; and then, once in that office— 
and if you keep your nerve you will 
get there—ask him if there is not at 
least one person in the world in whose 
future welfare he is vitally interested; 
if he says there is, ask him if he can 
look that person straight in the eyes 
and tell her he knows she will be pro- 
vided for as long as she may live. Try 
it. There are lots of things you can 
talk about when you get his mind fo- 
cused—and remember that he must, at 











least, be interested in his own future 
welfare —Laurence C. Witten. 
Honest, now—a lot of us couldn’t 


stand real prosperity if we had it. 
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ANY among the foremost con-| quests and 
structive “ambassadors” of life ! kin. 


insurance urge the income pol- 
icy as the highest service of life insur- 
ance. Its merits are readily sum- 
marized. It is insurance of the 
insurance. It vests the value of the 
policy when a claim in an invested 
capital yielding a guaranteed fixed 
monthly, quarterly, semi-annual or an- 
nual income, which can not be divested 
by the extravagance or improvidence 
of the recipient, for it cannot be as- 
signed nor anticipated. The average 
possession of the hundreds of millions 
paid in single amounts to women yearly 
is about six years, it is estimated. 

x *k Ok 

Most wives are the income-dis- 
pensers of the family and they are 
accustomed to the expenditure of 
fixed monthly or weekly sums. “The 
man of large ‘income earning power 
and habit is more apt than his less 
successful brother to have a_ wife 
surrounded from the cradle with 
every protection from the blast and 
ravages of adversity. Even where the 
wife in her maiden days was an in- 
come-earner, the usual experiences of 
wifehood, child-bearing, child-rearing, 
household maintenance, bring the habit 
of income expected and obtained from 
the man. 

When left a widow, a woman is apt 
to be advancing in years where the re- 
turn to business and its awards may 
mean an effort reducing the earning 
power of her more youthful years with 
the added care of a household pulling 
for divided attention. The mother 
when a widow has added need of fixed 
income for the carrying on of her work. 

x *k 

To the “ambassador,” therefore, of 
life insurance, the income policy pre- 
sents a theme of easy presentation and 
copious elucidation in the strength of 
the highest aspect of life insurance’s 
lofty boon. The prospect is usually 
driven to the defense for his inactivity, 
apart from his possible plea of inability 
to meet the premium—it is that he has 
otherwise provided. To that defense 
there exists the unique attack that no 
method of providing for income is free 
from the hazard of precarious invest- 
ment of principal with the double haz- 
ard of bad judgment and bad faith of 
the trustee. 

The income from the life policy is as 
inevitable as any human undertaking. 
The investments of the company are 
not only of the soundest, but are se- 
cured against dissipation by the con- 
stant supervision of the state. No 
bank is controlled in its every contract 
as a life insurance company is. 
bank may make a hazardous loan or a 
speculative venture and be within the 
law. Consequently banks are often 
heavy losers by bankruptcy of makers 
of notes. A lite insurance company in- 
vests in securities of the most conserv- 
ative nature and yearly reports to the 
insurance departments of each state in 
which it transacts business an itemized 
list of its investments. Its profit and 
loss debits are necessarily small. 

It follows, therefore, that the man of 
large means has no alternative equiva- 
lent for an income policy among his 
assets and it is true, in greater force, 
that the man who earns his income has 
no other sure method within his power 


of continuing with human certainty | 


part of his income when his earnings 
end at death. 

But there is this forceful argument in 
addition to the intrinsic merit of the 
device of income insurance itself, that 
it goes to the beneficiary free from 
inheritance tax. At present income 


taxation is almost universal against be- 


inheritances to collateral 
In the years to come it is prob- 
able that inheritance taxation will be 
extended to direct descendants and 
widows. 

The British budget imposes 25 per- 
cent on inheritances. With the enor- 
mous increase of government needs 
the likelihood is that a legal method 
may be derived for large increase of 
direct inheritance taxation by the state 
if not federal governments. The tend- 
ency of the times is to regard property 
not earned by its owner as the first 
proper source of taxation. The owner 
of an income policy has a contract fix- 
ing a definite income at all hazards. 
The liability of the company is fixed 
and the burden of taxation against such 
income, if it comes, is likely to fall on 
the company and not the beneficiary. 
* Ok x 


To income policies, that other great 
advantage of estates vesting through 
life insurance, freedom from probate 
expense and delay, is specially cogent. 
Decedent’s estate cannot be settled for 
a period of time, sufficient for adjudi- 
cation of claims of possible creditors. 
This period varies from one to several 
years. Every estate has the burden of 
administrator’s fees, court costs, ap- 
praisers’ fees, newspaper publication 
notices, depositories proving heirship 
and the consequent expense of lawyers’ 
fees. The humble estate, say $5,000, is 
necessarily withheld from the wife and 
children who need it for maintenance 
perhaps. The cost of administration, 
even where no debts exist, will run to 
about 20 per cent of small estates. 
Judges of probate primarily exist to 
protect creditors and they perform that 
duty primarily. Life insurance in most 
states is free from liability for debts of 
the insured. 

The policy contract is predicated in 
the interest of the beneficiary in the 
life that has ended. It is not a mere 
benefaction. In a sense it is a pur- 
chase by the beneficiary in the nature 
of a compensation for the loss of main- 
tenance. Life insurance not only comes 
untrammeled and wunincumbered; it 
comes tmmediately, with the very de- 
parture of the undertaker’s trappings 
from the home. 

* ok x 


To the income beneficiary, the first 
check, be it annual, quarterly or 
monthly, the first installment comes 
without intermediary, be the home it 
blesses a millionaire’s palace or a work- 
ingman’s cottage. It is property freed 
from property’s burden, the continua- 
tion of the pay envelope for the wage- 
protected, the beginning of an annuity 
independent of the investments of the 
rich man. It begins at once and it ends 
only with the life of the beneficiary. 
Month by month, year by year, it is a 
reminder to its recipient that the dear 
one gone on survives. Is not each in- 
stallment a fresh proof of that dear 
one’s love? 

In the lifetime of the policyholder 
it brings happy realization that the 
task of winning competence for loved 
ones shall not fail by uncertain coming 
of the one great certitude. 

That ease of mind gives courage. It 
thereby tends to prolong the life it pro- 
tects, just-as the peace of mind to its 
recipient tends to make proof of the 
statistical fact that annuitants, espe- 
cially women, in the average exceed 
the mortality expectation. Thus does 
the income policy bless him that gives 
and her that receives, the twofold at- 
tribute of the perfect blessing. 





“De man dat means every word he 
says,” remarks Uncle Eben, “commands 
respect; but de man dat says every word 
he means talks too much.” 











Hints to the Salesman 


Suggestions on Canvassing—Nearly 
every solicitor has his own way of mak- 
ing up a list of prospects. As a rule, 
one’s own way will prove the best 
for him, if it has been worked out 
through experience. ~ 

Let us say here that no man can have 
a fixed, unvarying system. In other 
words, there can be no stand-patters 
in the matter of ways of finding and 
treating prospects. Every agent must 
be a progressive when it comes to get- 
ting at people and writing life insur- 
ance. 

The system for writing business that 
proved effective five or ten years ago, 
or even one or two years ago, will 
often be found entirely out of date. 

Not only is it important to get as a 
starting point, a list of live prospects, 
but a well defined plan for canvassing 
each particular prospeet must be 
worked out, which cannot be well done 
without knowledge of how each man 
upon one’s list of prospects stands fi- 
= a morally, socially and physic- 
ally. 

That narrows the case down to one 
requiring considerable thought and 
study. But what a fascinating study it 
is! It means looking into human na- 
ture, into all the varied sides of men; 
how they transact business, how they 











live in their homes, how each is rated 
in the mercantile agencies, how they 
may be persuaded and won. 

If we examine closely into the 
methods of lifemen who achieve suc- 
cess, write a good business year in 
and year out, we find that they have 
systems which enable them to do the 
greatest- possible amount of work in. 
the shortest possible time. They give 
special, attention to preparation which 
will enable them to talk to the point 
when they get an interview; they not. 
only cultivate their prospects but cul- 
tivate the friends of their prospects, 
and bring to bear all influence obtain- 
able to the end of writing business. 

Not only, then, must one have sys- 
tem in his work, but he must keep 
abreast of the times, must make inno- 
vations in his system suitable to the 
changed conditions, must, in other 
words, keep right up to the minute 
upon all that is going on and all that 
affects the community in which he 
works, and especially as to the indi- 
viduals that figure upon his list. 

In every line of business it is found 
that the men who apply up-to-date, 
systematic tactics are the ones who 
take and hold the lead. 

Be persistent; that’s the thing. Don’t 
give up yet; keep on a little while 
longer. Stay with it!—International 
Lifeman. 





Talks on Life Income Insurance 
By Charles Hull Johnston 


TALE I 

“As long as she shall live.” 

These are the words eternal that 
have brought to us a new era in life 
insurance. It used to be, “How much 
de I get? What are the loan values? 
What return do I get on my invest- 
ment?” 

The new policy goes to the very 
heart of the insurance business, and 
tells you in positive terms what your 
beneficiary will get, how she is to get 
it, and guarantees to take care of her 
forever. 

Under the present form of policy 


you hope that your beneficiary will be | from a bank or 
able to continue an income year after | 


year by properly investing the pro- 
ceeds of your policy. 








interests of the beneficiary. Therefore, 
a clause is inserted in the policy con- 
tract by which the company agrees 
with the insured that it will not, under 
any circumstances, commute the pay- 
ments, or allow any monthly payment 
to be drawn in advance of its due date. 
This is one of the clauses that gives 
real meaning to the words at the top of 
this talk. You know that your bene- 
ficiary will receive the stipulated pay- 
ment every month of her lifetime. 

Along the same line, this question 
arises: “Can the beneficiary borrow 
from the company, or can she borrow 
private individual, 
placing the policy as security?” 

This question was also anticipated 
and decided in favor of the beneficiary. 


The new policy absolutely guaran- | The company will not loan or advance 


tees to you that this will be accom- 
plished. Instead of paying her a large 
amount of money at one time and bur- 
dening her with something she has 
never been accustomed to, it pays her 
an income of such sums as she is in 
the habit.of handling, and it comes to 
her every month just as her bills have 
always come due, and this income con- 
tinues for her forever—for -life. 

Instead of giving her $10,000 or 
$20,000 with which she must juggle out 
a lifetime existence, the new policy 
pays her fifty or one hundred dollars 
per month and guarantees her a life- 
time independence. 

The future is taken care of. She 
who faces life alone asks no favors, 
needs no advice. You provide in ad- 
vance—friend, administrator, trustee 
and advisor. You provide for the pay- 
ment of all expenses and see that all 
taxes are waived. The allowance you 


any payments to the beneficiary, nor, 
by the terms of the policy, will they 
recognize an assignment of the install- 
ments. "The policy cannot be assigned 
—payments being made solely to the 
beneficiary. 

You have fixed the status of this 
part of your estate. You have fixed 
unalterably a certain anchor in time 
of storm or a safe harbor should the 
storms go ’round. No human agency 
can break down the financial barriers 
you have provided. Human mind can- 
not conceive how a beneficiary, pro- 
tected by this policy, could ever come 
to want or lose her financial inde- 
pendence. You have left her an estate 
imperishable and eternal. 





SELLING EFFICIENCY 


An insurance efficiency expert says 
he has kept a record for several years 


made in life is continued—and for- | and from these records he has compiled 


ever. 


She may outlive an investment, ad-| man should 


vising friends, and almost any other 
human agency, but she cannot outlive 
the monthly income. 


TALE II 


“As long as she shall live.” 

We have seen that your beneficiary 
cannot outlive the income that you 
have provided for her. 

The next question is, “Can the bene- 
ficiary commute the amount of the de- 
ferred payments and secure all the 


money, in a reduced amount, in one 


sum?” 


As I stated in our first talk, the | : 
framers of this policy had in view the | expects nothing and gets it. 





| 


| 


statistics showing what the average 
do in a week’s work or 
2714 hours on the street. 

In 27% hours’ street work (all of 
his men have more or less office work, 
but he -requires them to be on the 
street at least 2714 hours each week) 
the man should make seventy calls. Out 
of these seventy calls he should see 
forty-six people. Out of forty-six’ peo- 
ple the man sees he should interest 
thirteen. Of those interested he should 
sign 2 applications averaging $2,000 
each.—Agency Items. 





The pessimist is a lucky, guy—he 
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NEWS ABOUT LIFE POLICES 


q New Policies, Premium Rates, Divi- 
dends, Surrender Values and all Changes 
in Policy, Literature, Rate Books, etc. 
q Supplementing Policyholders’ Digest, 
Published Annually in May. Price, $2.56 


NEW RATES OF SCANDIA LIFE 














Participating and Nonparticipating Pre- 
miums Adopted for Full 
Reserve Basis 





_ New rates of the Scandia Life, addi- 
tional to those published in THe West- 





ERN UNDERWRITER of Aug. 31, are given 
below: 
End. at.70 End. at 65 End. at 60 
Non- oa eee 
Par. par. Par. 
| Se ee si8-35 s1b.di $19.85 $16-49 
20.. $19.29 $15.89 20.61 17.11 22.63 18.97 
20.. 21.87 18.09 23.59 1974 26.36 22.30 
3 25.11 20.98 27.58 23.27 31.52 26.91 
85. 29.53 24.87 33.09 28.15 38.93 33.56 
40. 35.65 30.25 41.00 35.19 50.28 43.77 
45. 44.42 37.99 53.03 45.95 69.31 60.99 
50 ipo 49.73 73.06 63. - saittig 20 95.51 
55.. 79.26 68 tiie 99. scans 
60.. 120. 18 105.80 oe 
30-P. 15-P. 
End. at85 10-Yr. End. End. at 85 
pg Non- ‘a 
Pa par. 
15. . $18 ot $16. vii $97. 99 $90. 13 $28 86 $21. 83 
20. 33 17.77 98.69 90.29 31.05 26.76 
25... 33°93 19.40 99.44 90.51 33.70 29.08 
30.. 25.61 21.44100.33 90.84 36.90 31.88 
36.. 28.64 24.04101.39 91.34 40.80. 35.29 
40.. 32.66 27.49102.48 92.03 45.61 39.46 
45.. 38.15 32.19 104.22 93.27 51.64 44.66 
50. 45.87 38.81 107.20 95.51 59.41 51.33 
55. 56.88 48 * 112.14 99.36 69.62 60.05 
POs. an - 120.18 105.80 83.47 71.87 
+0- P. 20-P. 20-P. 
End.at85 End.at70 End. at 65 
on- on- Non- 
Par. par. Par. par. Par. par. 
15.. $38.39 $33.63 $25.41 $21.64 $26.50 $22.65 
20.. 41.29 36.22 27.54 23.51 28.89 24.76 
25.. 44.78 39.33 30.15 25.81 31.82 27.34 
30.. 48.98 43.05 31.98 28.59 35.40 30.51 
35.. 54.05 47.53 37.29 32.04 39.89 34.44 
40.. 60.17 52.91 42.30 36.40 45.58 39.43 
45.. 67.63 59.43 48.84 42.07 53.03 45.95 
50.. 76.86 67.46 57.68 49.73 sae 
GGcc: SEOe TOW sxcce otee 
60 102.89 89.82 ..:. 
20-P. 
End. at 60 25-Yr.End. 15-Yr. End. 
Non- on- on- 
Par. par. Par. par. Par. par. 
15.. $28.06 $24.09 $35.94 $31.38 $63.12 $56.96 
20. 30.83 26.55 36.33 31.64 63.72 57.16 
25. 34.21 29.56 36.88 32.02 64.32 57.42 
30. 38.39 33.26 37.69 32.61 64.95 57.81 
35. 43.62 37.89 38.93 33.56 65.79 58.39 
40.. 50.28 43.77 41.00 35.19 67.11 59.33 
4D. fue tees 44.42 37.99 69.31 60.99 
BO... cacce secoe OGRE 42:73 TEGE 63.96 
55.. ee «.-» 79.26 68.96 
a ga acme vas eeccs Gee thee 
§*5- §710- §720- 
Year Term YearTerm Year Term 
Non- on- Non- 
Par par. Par. par. Par. par. 
20... $10.42 $ 9.55 $10.58 $ 9.70 $10.87 $10.11 
25.. 10.97 9.90 11.22 10.13 11.74 10.75 
80.. 11.72 10.40 12.10 10.74 13.06 11.75 
35.. 12.80 11.16 13.41 11.70 15.26 13.50 
40.. 14.42 12.39 15.52 13.34 18.99 16.54 
45.. 17.03 14.53 19.13 16.32 25.12 21.71 
50 21.62 18.60 25.24 21.71 34.64 30.21 
5d 29.29 15.75 35.06 32.89 or 
*Convertible at any time. 


+Convertible during first five years. 
§Not issued for less than $2,000. 


Values at age 34 on the continuous 
premium and 20-pay endowments at age 


Michigan Mortgages 
FOR SALE 


On Lands and Properties 


increasing in value more rapidly 
than in any other state in the 
Union. Interest 5 to 7%. Title 
Guaranteed. 


MITCHELL &. CO. 
604 Masonic Temple, CHICAGO, ILL. 








85, which replace the old ordinary and 
20-pay life forms, follow: 


End. at 85 20-P. End. at 85 
Prem. $26.01 Prem. $34.42 
Age 35 e35 

Cash Paid Ext. Cash Paid Ext 

Loan Up .D. oan Up ae 
3 $24.80 $62 2-289 $49.28 $124 5-264 
4 38.86 96 4-130 72.25 179 8-140 
5 53.34 129 5-336 96.04 3 10-352 
6 68.24 162 7-161 120.68 287 13-124 
7 83.56 194 8-317 146.20 340 15-159 
8 99.32 226 10- 57 172.64 393 17- 93 
9 115.52 257 11-108 200.02 446 18-301 
10 132.14 288 12-101 228.38 498 20- 69 
11 153.20 327 138-159 261.76 559 21-246 
12 169.68 354 14- 13 291.17 608 22-240 
3 186.57 381 14-190 321.67 657 23-207 
14 203.86 407 14-332 353.29 706 24-161 
15 221.50 433 15- 76 386.06 755 25-123 
16 239.49 458 15-156 420.03 804 26-116 
7 257.79 482 15-210 455.25 852 27-171 
18 276.40 506 15-243 491.82 901. 28-341 
19 295.27 529 15-255 529.80 950 31-$43 
20 314.40 552 15-250 569.30 1,000 ..... 
25 412.77 654 15- 34 631.10 ana 
30 512.99 739 14- 2 694.06 





NEW PROVISIONS ARE GIVEN 





Aetna Life Sends Out Instructions to 
Agents as to Writing Army 
Officers 





The Aetna Life has sent out new pro- 
visions on writing army officers. The 
notice that went to agents is as fol- 
lows: 

Until further notice commissioned offi- 
cers in the army of the rank of second 
lieutenant and above, and those of the 
rank of ensign and above in the navy, may 
be written on the life or endowment plan 
for not exceeding $10,000, including insur- 
ance already in force on the same life. 

Subordinate officers may be written on 
the same plans for not exceeding $3,000 
each, and on —— men the limit on the 
same plans will be $2, 000. The medical 
certificate in such cases should be made 
by the company’s medical examiner if 
possible, or if not, by the surgeon of the 
vessel or regiment where such men are 
serving, and in either case the regular 
examination fee of $5 will be paid. 

The company will, however, insure only 
a limited number of selected risks of the 
above class and is unwilling that its 
agents shall go into military camps or on 
naval vessels for the purpose of making 
a regular business of soliciting such 
risks. .These policies will not embrace the 
disability feature, and will contain the 
war clause. Persons employed on sub- 
marine vessels or airships will not be in- 
sured. The above limitations as to 
amounts of insurance will for the present 
apply also to officers and men of the 
national guard. 





LOWER PARTNERSHIP RATES 


The Aetna Life, which has been 
making a drive for corporation and 
partnership business, has reduced its 
nonparticipating rates for joint life poli- 
cies taken out by partners. The pre- 
miums for the two ages are computed 
by a special table and there are rates 
for equal ages of 20.0, 20.1, 20.2, etc.— 
that is, the differentials are for each 
tenth of a year between the equal ages 
of 20 and 60; the new rates for the even 
equal ages are given below: 


Equal Equal Equal 

Ages Prem. Ages Prem. Ages Prem 
| Ae $22.41 34..... $30.42 48..... $51.70 
oe 22.80 35..... 31.20 49..... 54.00 
eee 23.20 36..... aa.a0 S@..... 56.50 
(2S eee 32.43 61..... 59.21 
24.. 24.09 38..... 34.67 52..... 2.16 
re 24.58 39. 35.98 53..... 65.35 
26.. 25.08 40..... 37.37 54..... 68.76 
i ee 25.63 41..... 38.85 55..... 72.44 
26.19 42..... 40.42 56..... 76.37 
Ae 26.81 43..... 42.06 67..... 80.60 
eee 27.44 44..... 43.82 58..... 85.14 
ee 28.12 45..... 45.66 59..... 90.02 
,. aver 28.85 46..... 44:37 €6....% 95.27 
} ee oe 29.62 47..... GR oake vac i vcee 


Slight changes have been made in 
the values because of these reductions. 





BREAKING ALL 
PREVIOUS RECORDS 


REASON: 


POLICIES THAT SELL EASILY AND 


A PLAN THAT HELPS . 
SELL THEM 


TERRITORY OPEN IN 10 STATES 


ALL COMMUNICATIONS CONFIDENTIAL 


UNITED STATES ANNUITY 
and LIFE INSURANCE C0. 


WM. T. SMITH, Secretary 


U.S. ANNUITY AND LIFE BUILDING 





CHICAGO 








MINNESOTA 


NORTH DAKOTA 
Fine Opportunities for the Right Men 


THE W. M. HORNER AGENCY 


GENERAL AGENTS FOR 


The Provident Life and Trust Company 


OF PHILADELPHIA, PA. 


1147 McKnight Building - Minneapolis, Minnesota 
SOUTH DAKOTA 











| 


IOWA | 











NOW OPEN! 


l. 


2. Unusual contract for an experienced man. 
With the A. C. Larson State Agency Central Life 


Madison, Wis. 


The Northern Peninsula of Michigan 
GENERAL AGENCY 


Prosperity of mining industry. 


TWO OTHER GENERAL AGENCIES OPEN IN WISCONSIN 

















FARM MORTGAGES 


lowa and So. Dakota 
ORGANIZED 1872 
1OWA LOAN & TRUST CO. 
DES MOINES, IA. 
Capital and Surplus Over $1,000,000 
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ERNEST J. STEVENS, Manager 


Z| Hotel Ia Salle 7 


Chicago’s Finest Hotel 


La Salle at Madison Street, Chicago 


WHERE INSURANCE MEN MEET 


* 


ba nue 








Hotel La Salle ranks first among Chicago 
hotels for its perfect service, elegant equip- 


ment and comfortable accommodation . 


Lo- 


cated at the center of the insurance 
district it is the most convenient stop- 


ping place for the busy man. 


RATES:- 
Ri ith detached bee ae $2 to $3 
oom wi Cc! a - 2 - to $3 per 
Room with private bath - - $3 to $5 per 
Two PERSONS 
Room with detached bath - + $3 to $5per 
Rooms with private bath - - + - $5 to $8 per 


Connecting rooms and suites as desired 


All rooms at $5 or more are the same price 


for one or two persons. 


Hotel La Salle gives more for the price 
you pay than any other hotel in Chicago 


—$—$_—_—_$—_——_—_———————_———— 
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Po a see ee 


me 




















Ottawa, Illinois 





R_ $15,000,000 BUSINESS IN FOR 


OPERATES INq ILLINOIS. MISSOURI, IOWA AND SOUTH DAKOTA 


Write if’ interested in Life agency 


The Central Life Insurance Company of Illinois 


It will pay you to investigate 
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These differences from the values for- 
merly computed affect but very few 
ages. 


NEW LOW RATE POLICY 


To meet frequent demands from 
agents, the Illinois Life has issued a 
low rate policy maturing. as an en- 
dowment at age 85. It will be writ- 
ten only in multiples of $2,000 and only 
on selected lives. The values are avail- 
able only at the end of the third year 
and the policy is nonforfeitable after 
two years. Extended insurance is au- 
tomatic. It will be written either with 
or without the disability clause. Rates 
for the contract with the clause follow: 


18 28.54 31 38.95 2 
19 29.10 32 40.08 45 62.92 
20 29.70 33.... 41.36 46 65.56 
21 30.36 34 42.60 47 68.48 
22 31.02 35.... 438.92 48 71.60 
23 31.74 36 45.32 49 74.80 
24 32.46 37 46.82 50 78.32 
25 33.24 38 48.48 51 82.06 
26 34.06 39 50.14 52 86.02 
27 34.94 40 51.88 53 90.26 
28 35.94 41 53.76 54 94.76 
29 36.88 42 55.86 55.... 99.56 





Loan Insurance Privilege 


The Germania Life will soon add a 
loan insurance privilege to all of its 
policy forms. This will be written in 
amounts from $200 and up on a five- 
year nonrenewable and nonconvertible 
term plan, with a medical inspection 
requirement. The purpose is, of 
course, to permit the policyholder to 
borrow on his insurance without im- 
pairing his estate. 


-———————-(»34o-——— 
Would Prevent Fraternal Merger 


Legal steps to prevent the merger of 
the Knights & Ladies of Honor of In- 
dianapolis in the North American Union 
of Chicago have been instituted at In- 
dianapolis, and a petition to put the 
former in the hands of a receiver has 
been filed. 

————@.22__ 


Will Have Good Crowd 


Secretary T. W. Blackburn of the 
American Life Convention says that his 
correspondence up to_ date shows 
eighty-six companies will certainly be 
represented at the meeting in St. Louis, 
twelve companies are not sure and five 
companies have advised that thy cannot 
be represented. 








The Consolidated 


Investment Company 
909-910 Finance Building 
PHILADELPHIA, PA. 

WILL BUY 


stock of any going insurance company. 
WILL BUY 


and pay more for deferred dividend 
policies within five years of maturity 
than the companies will. 
And at times has for sale at attractive 
prices securities suitable for insurance 
companies. 








News About Companies 




















Safe Six Per Cent 


First Mortgage Farm Loans 


No Loan at above 50% of Actual Value of 
Security. Title Guaranteed. 

Most Conservative Appraisements, High Sustain- 
ing Values. 


In the districts from which Security is selected, there ha 
not been half a crop failure in twenty years. 


Write us fer booklets explaining resources of the country 
our plans of operation. 


West States 
Mortgage Loan Company 
Salt Lake City, Utah 


Prairi Life, Omaha—The company 
wrote 3L 349, 200 of business up to Aug. 1. 
It is high grade business in every way. 
The company is refusing to issue a policy 
where the inspection does not show the 
applicant to be financially good as a bor- 
rower for the amount of the premiums. 
In that way it hopes to eliminate un- 
satisfactory business. Following the hot 
months the Prairie Life is starting out 
for $500,000 of business for September. 
ey ae 


Guarantee Fund, Omaha—New business 
last month amounted to $1,782,000. Cali- 
fornia is leading on the year’s record with 
$1,522,000. Kansas comes next’ with 
$1,486,000. Other leaders are Indiana, 
$1,478,000; Iowa, $1,464,000; Nebraska, 
$1.314,000; Texas, $976,000; Kentucky, 
$£34,000; Missouri, $832,000. 

* a * 

Central Life, Ottawa, Tll—The Illinois 
department has completed an examination 
of the company as of June 30, showing 
$15,107,123 of business in force with gross 
assets of $1,714,269. The report conclud- 
ing says these figures on the general 
equitable treatment of the policyholders 
by the management argue well for the 
company’s future progress. 








Idea That Pays 














Felix M. Locher, general agent of 
the National Life, U. S. A., at Oakland, 
Cal., has copyrighted a card which he 
uses to good advantage on procrastina- 
tors. In one corner is a picture of pa- 
tient laying in a hospital bed with a 
nurse at his side and in another corner 
a picture of an automobile running 
down a pedestrian. The reading mat- 
ter on the card is a guarantee on the 
part of the signer that he will be in 
good health and in fit physical condi- 
tion on the future date when he plans 
to take life insurance. Mr. Locher 
never expects his prospect to sign the 
card, but he occasionally gets one to 
sign an application and a note imme- 
diately. 

—_——» +a 
Paid Prospect for Time 


A. B. Norris, an agent for the Se- 
curity Mutual Life at Frazeysburg, 
‘Ohio, has had his license canceled by 
the Ohio insurance department, the 
charge against him being rebating. 
Norris’ defense was that he simply paid 
a man $5 for his time consumed in get- 
ting a policy. Norris further says that 
he was told by his supervisors that 
such practice was all right. The de- 
partment has written to Charles Beau- 
mont, general agent at Cleveland, to 
ascertain if this statement is correct. 
——————_ 2 —__- -- — 

Dear Becomes Auditor 


Herbert C. Dear, formerly home 
office cashier for the San Francisco 
Life, has been appointed auditor for 
the West Coast-San Francisco Life, 
succeeding George F. Limback, who 
was advanced to the position of man- 
ager of the company’s industrial de- 
partment several months ago. Since 
the merger of the San Francisco Life 
with the West Coast Life, Mr. Dear 
has been office manager for the Occi- 
dental Life at Los Angeles. 

: ee ___ 
Carry Heavy Insurance 


Some insurance statistics recently 
published in the Iowa press show that 
E. T. Meredith, Democratic candidate 
for governor against W. L. Harding, 
Republican, is the heaviest insured man 
in Des Moines, with’a line of $200,000. 
The largest line in Iowa is carried by 
William Galloway, .a manufacturer of 
Waterloo, who carries $586,000. George 
M. Paul of Washington is second with 





$500,000. Among insurance men who 
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One of the best forms of insurance ever devised 


Equitable’s Life Income Policy 


embodying a 


New Disability Clause 





Under this latest form, if the Insured becomes 
totally disabled he receives an income for 
life equal in amount to the income payable 
to the Beneficiary after his death, any sums thus 
paid to him being in addition to and in no 
way reducing the income which the Benefi- 
ciary will subsequently receive. It is a form that 
may fairly be said to sell itself. Insurance sales- 
men will do well to investigate. 
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Another Year of Progress— 


Dec. 31, 1815 GAIN 
Assets . - - « $10,279,633 $1,767,764 
Surplus te Policyholders 1,008,842 385,282 
Insurance in force . . . . 89,596,833 9,641,898 
Peueine 6 Se 6) ON 3,888,689 368,589 


TheWESTERN andSOUTHERN 


Life Insurance Company 


W. J. WILLIAMS, President CINCINNATI 


Attractive Opportunities 


open to Agents in Ohio, Indiana, Kentucky, West 
Virginia, Western Pennsylvania and Michigan 


A GENERAL AGENCY 


is open in the STATE OF ILLINOIS 
For one of the best Old Line Companies in America 
Address, 98-Y, care The Western Underwriter 
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live in Des Moines and carry between . 
$50,000 and $100,000 are DeForest Bow- | 
man of the Bankers Life; Judge J. P. 
Hewitt of the National Life of lowa; ' 
C. H. Rosenbaum of the Bankers Life; ' 
H. E. Rumsey of the Penn Mutual; F. ! 
C. Hubbell, Equitable Life of Iowa. | 
L. Harbach, who is listed at from ' 
$50,000 to $100,000, died in Des Moines ' 
Friday. He was the father of Wilmot 
Harbach of the old Des Moines Life. 


HOW THE LIFE AGENT 
CAN CONSERVE TIME 


(CONTINUED FROM PAGE 1) 


the’s in others, if not more.” But of 
all these human characteristics, expe- 
rience shows one of the most common 
to be man’s unwillingness to work far 
beyond the point necessity demands. 
This fact will explain the tendency of 
most agents to work hard until a case 
is completed and then let things drift 
until the need of funds forces them to 
renewed efforts. The agent who over- 
looks the personal equation and fails 
to make a close study of human nature 
is doomed to failure. - 


Must Overcome Human Traits 


By systematic and methodical plan- 
ning the aggressive agent overcomes, 
to a very large extent, this human trait 
of shiftlessness and hand-to-mouth 
activity. 

This is an age of specialization. The 
competitive struggle of modern busi- 
ness makes necessary the application of 
scientific principles and common sense 
efficiency. The life agent who works 
without a definite program is in the 
same position as the builder who be- 
gins the erection of the skyscraper 
without plans and estimates, or the 
mariner who sails the sea without a 
chart and compass 


When to Do the Detail Work 


The agent who is to be a permanent 
success must make each hour of each 
day count for something worth while. 
A man to make a living in any other 
business expects to work at least six 
or eight hours a day, but I question 
whether the average agent spends more 
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Your Income 


Sell your assured low- 
priced disability policies, 
furnishing an income 
when they are sick or 
injured. 


None better on the market than 
the new line we are offering. 


Why not do a better day’s work? 
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DETROIT MICHIGAN 




































than half that amount of time in actual 
work. Time spent in and around the 
office during the best hours of the day, 
in making records, figuring out propo- 
sitions and attending to correspond- 
ence, is not work in the proper sense of 
the word. Before 9 o’clock in the 
morning or late in the afternoon is 
the proper time for such work. 

The difference between success and 
failure, without exception, is consistent, 
persistent, systematic hard work. If 
the merchant, the manufacturer, the 
lawyer or the doctor squandered his 
time as does:the average life insurance 
agent he could not achieve even medi- 
ocre success 


Should Recognize the Fundamentals 


I fully realize that no two agents 
work exactly alike and that no two 
prospects can be handled in precisely 
the same manner, but there are funda- 
mental principles which are universally 
the same—such as developing pros- 
pects, cultivation of old policyholders, 
keeping proper records of prospects and 
interviews, keeping posted as to the 
most up-to-date methods and practices. 

The successful agent must first of all 
know himself. He must know his 
strong points and his weak points. as 
well. By study and experience he must 
strengthen his strong points and. by 
elimination and development he must 
overcome his weak points. An agent 
cannot remain. stationary; he must 
either advance or go back. The life 
underwriter is not required to make 
an investment of capital, but it is im- 
perative that he invest himself—his 
time, his energy and his ability. 


Should Follow a System 


Unless some system of recording 
calls, interviews and information re- 
garding prospects is employed, we have 
no way of checking up our time. The 
agent who works in haphazard fashion 
has no definite idea of what part of his 
time was actually occupied by work. 
The card system not only enables the 
agent to keep track of his time, but also 
of his prospects. Never ask how old 
your prospect is, but instead, get his 
date of birth and later make a memo- 
randum of it on the card for perma- 
nent record. The complete information 
properly recorded of the prospect’s 
date of birth, occupation, family his- 
tory and insurance carried is valuable 
and makes it possible to follow up the 
case intelligently. If you have a pros- 
pect’s date of birth you are in a posi- 
tion to see him at least twice a year— 
on his birthday and just before his age 
changes, 

A few minutes at the end of the day 
is all that is required to record all the 
data resulting from the day’s work. 
After recording the day’s work, fifteen 
or twenty new names should be se- 
lected from the prospect cards for the 
next day’s canvass. This requires time 
and thought, but it is time well spent. 


Value of Calls 


The recorded experience of hundreds 
of successful agents thoroughly es,~b- 
lishes the fact that it is possible to 
make, on an average, ten calls a day, r 
over two hundred calls a month, whpa 
means from one hundred and twenty- 
five to one hundred and fifty interviews 
a month. It is also a fact that on an 
average one application results from 
every eight to twelve interviews. These 
ratios will vary somewhat among dif- 
ferent agents, depending on the terri- 
tory and on the experience and _ per- 
sonality of the individual man. How- 
ever, this can be taken as a standard 
by which we can measure results in 
proportion to time consumed. 


Departing from Routine Program 


It is frequently necessary to depart 
from a routine program because of spe- 


Frederick A. Brown 
Insurance Law 


























JANUARY TO JUNE WERE THE SIX BEST SUCCES- 
SIVE MONTHS IN COMPANY'S HISTORY. IN 
THAT TIME WE GAINED 2 MILLION IN FORCE 


AGENTS WANTED IN INDIANA, MICHIGAN, OHIO, 
\ PENNSYLVANIA. 
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MEN HAVING NO PREVIOUS INSURANCE EXPER- 
IENCE WILL BE INSTRUCTED AND PREPARED 
FOR SUCCESS. 








NON-FORFEITABLE AGENCY CONTRACTS WITH 
CONTINUOUS RENEWALS TO EXPERIENCED MEN. 
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Accident Department—Unexcelled Policies and Rates 











First Life and Trust Company 
of Illinois 


9th floor, 20 East Jackson Blvd. 


Now organizing, desire five stock salesmen—commais- 
sion basis only. Good territory and leads furnished. 














The PERFECT PROTECTION POLICY of the RELIANCE LIFE 


gives you something absolutely new and different to talk to your prospects. 
Gives you a chance to earn more money than you are now making. 

Our Life Insurance Contracts contain the most up-to-date clauses known 
to the Insurance World. . The Accident and Health gives full protection 
for at least a third less cost than regular casualty companies. Our agency 
contracts are as liberal as can be made. 


WRITE AND WE VILL TELL You MORE ABOUT OURSELVES 


Reliance Life Insurance Company of Pittsburgh *“7*5,2s"* Pittsburgh, Pa. 





Pensions for Individuals. 

Pensions for Superannuated Em> 
ployees of Business Institutions, 

Pensions instead of Legacies under 
Wills and Trust Agreements. 


We can use a few high grade salesmen 
in this fruitfull, rapidly growing field. 


THE PENSION MUTUAL LIFE 
INSURANCE CoO. 
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cial conditions. It is sometimes neces- 
sary to devote several days or parts of 
weeks or even months to a single case, 
but this is the exception. While there 
may be a few agents whose business 
consists chiefly 6f big cases, these are 
not average agents. I am talking of the 
average agent, and since the experi- 
ence of all companies shows the aver- 
age sized policy to be around $2,000, it 
is on the production of the average 
agent that the company must depend. 


Preparing for the Interview 


Another way for the agent to save 
time is by proper preparation for the 
interview. It is always well on first 
interviews to learn in advance all the 
essential facts regarding your pros- 
pect’s family and financial ability. Then 
you can approach your man with more 
confidence and are better able to mar- 
shal the facts and arguments so as to 
bring negotiations to an issue, if at all 
possible. It is a mistake and a waste 
of time to allow the interview to end 
without bringing the case across or at 
least leaving it in better condition than 
it was before. Frequent interviews are 
likely to result disastrously in the end 
and at the expense of a lot of valuable 
time. I always like to use the inter- 
view as though it were to be my last 
chance at’ that particular man. It is 
always advisable, if at all possible, to 
secure a settlement with the applica- 
tion and seeing to it personally that the 
applicant is gotten before the examiner 
promptly. This will not only save time, 
but avoid the complications that so 
often arise while the policy is in the 
course of issuance. 


Pass Up Under-Average Cases 


A lot of valuable time will be saved 
if the agent has sense enough to pass 
up under-average and doubtful cases, 
and confine his efforts t6 people who 
are likely to be considered safely in- 
surable by the medical department. 
The same thing is true of the man who 
is financially irresponsible. It is a 
waste of time to solicit men who will 
not be O. K.’d by the medical depart- 
ment or who lack the means to make 
the first payment within a reasonable 
time. 

Life’s Expectancy 

If we live our expectation, life at best 
is short The formation period of a 
man’s life usually brings him ‘well on 
to 30 years of age—at least until he 
has gotten his bearings and a fair start 
in his chosen work. Now, according 
to the mortality table, a man aged 30 
has an expectation of life of 35 years. 
This would bring him to the age of 65, 
but his productive period will have 
passed before he arrives at 65. There- 
fore, it would be fair to assume that his 
productive period will not exceed thirty 
years. It is unusual if a man devotes 
more than eight hours of the twenty- 
four to his occupation, which means 
that he has only ten years to devote 
to his business. And since most men, 
including life insurance agents, actually 
work only about half the time which 
is devoted to their business, we have as 
a final result only five years of a whole 
average lifetime spent in actual pro- 
ductive work. -There may be an ele- 
ment of fiction in this calculation, but 
it brings home‘to each of us facts 
worthy of our thoughtful and earnest 
consideration. 


Should Follow Plan 


I would say that proper conserva- 
tion of time and opportunity with the 
life underwriter requires systematic 
planning of each day’s work, so as to 
accomplish most by the least expendi- 
ture of time and energy; a card record 
system for keeping track of prospects 
and to serve as a check on time actually 
devoted to business; soliciting only the 
man who is presumably able and will- 
irg to pay the premium; the seeing of 
at least ten people every day, and not 
talking about baseball, politics, the war, 
and other irrelevant subjects to such 
an extent that there is no time or in- 
sufficient time left for talking insur- 
ance, 

Check up at the end of the day, which 








often includes the evening, and unless 
something new has been learned, some 


new prospect developed, some new ac- 
quaintances made, remember your day 
is irrevocably gone and you have not 


value received for time spent. 
: A Manager for a Cincinnati, Ohio, A 
ILLINOIS LIFE HAS — nati, Ohio, Agency 


AGENCY CONVENTION |} One of the old, progressive Eastern Companies has 


Pe EER an excellent opening for a Manager in an established 


main remedy for this is to secure the 
first renewal. The lapse of a third pre- Agency at Cincinnati Ohio. 
mium is only one-sixth of that of the : 

second and they continue to decrease in hee ; 
a similar ratio. The average agent re-|} [his is an opportunity for some man who wants to 
gards the renewal as mere velvet and, é 
therefore, he does not make a vigorous form a permanent, profitable connection. 
effort to secure it although it amounts 
in the long run to as much as the com- 


tnission on the first premium Mr Ar. || Lf you can furnish satisfactory evidence of ability as a 


nold paid a glowing tribute to Vice- ° ° 
President R. W. Stevens, for his hard personal producer and Agency organizer your appli- 


1 a Se ea pay “Et the close of || cation will be considered IF YOUR RECORD IS 
OE the conuervation prives, eemation || CLEAN. Correspondence Confidential. 


Pred W. Potter’s Address 
Fred W. Potter, manager of the As- Address 85-P. 


sociation of Legal Reserve Life Com- Care The Western Underwriter 
panies of Illinois, spoke on the neces- 











sity of the life insurance salesman tak- 





ing @ high view of hissoccupation. “Lhe. —_———————— SS PRESET TREE 
agent stands between the company and 


the great body of people who know The Intermediate Life Assurance Co. 


nothing or little about life insurance. 
They act in the same capacity as the EVANSVILLE IND. 
teacher does between the child and the ' 
knowledge which he is to gain. He 
‘made several suggestions for the better 








etucation of the people concerning the This is a progressive age. Why not join the ranks 
enefits and necessity of life insurance. ; ‘ ; be 
There should be a course in life insur- of a ihe sige: pape: cages that will oe so 
ance in every advanced arithmetic, as tract in either of two states where less than 12% 
there already is on compound interest, of the Insurable population are insured in a legal 
stocks and bonds and similar subjects. > 

He also emphasized the value of the reserve company? Let us tell you more. 


insurance journals. He said it was a 
necessity for every wideawake agent 
who wished to continue up to date to 








read and reread some good paper every 





week. Many of the articles in them 
should be clipped and used to great ad- 


vantage along the lines of education. Ok] N e | L if 
sis ous teat oye Bas ahoma National Life 
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OUR TWO 20-F ayment Life, with Diminishing Premiums, can not 
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that the lif€°man see visions of greater 
value of lifé insurance to society and 
must also have the conviction of the 
high character of his calling in order to 
realize this vision. He cannot allow 
himself to become satisfied with him- 
self or complacent, because every ohe 
is judged today by the things he does 
today. 
W. BR. Childs’ Address 


W. R. Childs, of Kansas City, vice- 
president of the $100,000 Club, spoke on 
the secret of large policy writing. He 
has made a specialty of writing partner- 
ship and business insurance and finds 
it is as easy to write large policies along 
this line as small policies of the ordi- 
nary kind. 

The next topic was “Making Business 
Stick,” which was ably handled by Har- 
old E. Hirsch, of Chicago. He advised 
agents to avoid the danger of overload- 
ing the prospect and to refuse high 
pressure in writing business. John W. 
Tumlin, state manager of Georgia, 
spoke on “Why I Entered the Insurance 
Business for the Illinois Life.” He was 
followed by W. A. Martin, of Tulsa, 
Okla., who has confined his efforts to 
a very small district in his own city 
with great success. The subject of 
Gualifying men for the $100,000 Club 
was taken up by R. B. Daniels, manager 
of the Hutchinson, Kan., agency, who 
has qualified seven men for the club 
out of an agency force of nine. 


Ovation to R. W. Stevens 


The climax of the afternoon came 
when Mr. Dyrenforth introduced R. W. 
Stevens, vice-president of the company, 
and the director of agencies. He was 
greeted with a great ovation which 
lasted for over five minutes. While at- 
tempting to collect himself to give an 
address he was presented with a bunch 
of applications written on the last day 
of August, during which an effort had 
been made to write the largest amount 
of business ever written by the Illinois 
Life, in honor of his birthday anniver- 
sary. T. J. Henderson, of Grand 
Rapids, Mich., gave a short talk pre- 
senting the applications. At the con- 
clusion of his remarks a number of 
telegrams announcing additional appli- 
cations and congratulating Mr. Stevens 
on his birthday, were read. : 


“R. W.” Made a Poor Speech 


Mr. Stevens made another futile at- 
tempt to gain the floor, but it was some 
time before the round of applayse could 
be stilled. This demonstration so af- 
fected Mr. Stevens that, according to 
those present, he made the worst speech 
he has ever given before a similar meet- 
ing. He was supposed to speak upon 
the subject of the Illinois Life, but his 
best efforts were to thank the men, who, 
during the hottest, dirtiest month of 
many years, had written more business 
in his honor than ever before in the 
history of the company. 

It was a magnificent tribute to the 
able agency general, a sincere expres- 
sion of good will and esteem. There 
was nothing forced about it. Every 
man’s heart was in the demonstration. 

Following the meeting there was an 
informal dinner at the LaSalle. The 
men then took the train for Tomahawk 
Lake, Wis., where they went camping 
for the rest of the week, engaging in 
various outdoor sports. 











Recent Legal Decisions | 





By Frederick A. Brown of the Chicago Bar 


Pledge of Policy to Secure a Forged Note 
—The plaintiff delivered two notes, each 
for $500, indorsed in blank, secured by a 
life insurance policy, blank as to the as- 
signee, to secure a loan or $1,000. The 
lender raised one note to $1,500 and then 
transferred both of the notes to secure 
a loan from a friend of $2,000. Later he 
took up the loan and regained possession 
of the notes. To secure another loan 
from the same party he forged a new 
note for $3,000, using the plaintiff’s 
name and gave the life insurance policy 
as security under a forged assignment. 
The court held that “the mere delivery 
of the policy under these circumstances 
was not a repledge. It was an integral 
part of the criminally void transaction 
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The Last Word in Income Insurance 
OUR NEW POLICY—We Think—LEADS ALL OTHERS 


Field Men Who Specialize on Income Insurance Should Write Us for Territory 
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DETROIT LIFE INSURANCE COMPANY 


Stood first among Michigan Companies in paid-for new business issued in Michigan in 1915. 
Over $3,000,000 new business paid for last year. 
We want a LIVE WIRE to open a General Agency at Saginaw. 
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DETROIT, MICH. 
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and can stand on no better ground than 
the rest of it.” Sherman vs. Conn. Mutual 
Life et al. Supreme Court of Mass., 110 
N. E. 159. 
* ok s 

Acceptance of Past Due Assessment— 
Acceptance by the clerk of a local camp 
of past due assessments after the sus- 
pension of the member, binds the in- 
surer. Crumley vs. Woodman of the 
World (S. C.) 86 S. av. 954. 


Ousting Jurisdiction of Court—Although 
assured agrees in his application that the 
action of the board of directors shall be 
final, it is, nevertheless, not binding upon 
the insured or his beneficiary and is void 
as against public policy in refusing to the 
insured the right to resort to the-courts. 
Zaremba vs. Internat. Harvester Corp. 
(Wis.), N. W., 114 


Insurable Interest—The insured has an 
unlimited insurable interest in his own 
life, so that anyone may take out a policy 
on his own life and make it payable to 
whom he will. So held in Amer. Life vs. 
Adams, 70 S. E. Rep. 119. 


Policy—lInsured’s intention to 
take policy, or ratification thereof, es- 
topped him from pleading fraud as a de- 
fense to an action on notes given for the 
premiums. Ribble vs. Roberts, 180 S. W. 
620 (Tex.). eer 


Statement in Application—Statement of 
insured in his application that he had not 
consulted or been under the care of a phy- 
sician, held not false, though he had been 
examined by a physician on his applica- 
tion for a pension. Natl. Americans v. 
Ritch, 180 S. W. 488. | 


Ailment—Where the assured at the time 
of applying for a benefit certificate had 
chronic rheumatism, held that he did not 
have an ailment within the meaning of 
the application for the policy. Natl. 
Americans vs. Ritch, 180, 488. 

ae * s 


Agency—Appointment of a general 
agency by a life insurance company held 
revocable at will and the company not lia- 
ble for breach of contract when it ceased 
to do business in the territory covered by 
the agency. Wheeler vs. Hartford, 227 
Fed. Rep. 369 ioe a 

False Representation—Where the as- 
sured represented in his application that 
he had never received sick benefits; that 
he had never applied to any insurance 
company for insurance without receiving 
it; that there was nothing in his physical 
history tending to shorten his life, all of 
which statements were false, it was held 
beneficiary could not recover. Frat. Order 
vs. Miller, 110 N. BE. 556. 

Where the assured represented that he 
did not use intoxicants to excess and the 
evidence showed that he was intoxicated 
when initiated, and at every meeting of 
the lodge, and the lodge, nevertheless, took 
his dues, it was held that the lodge had 
waived the false representation contained 
in the application. Frat. Aid Assn. vs. 
Gremminger, 110 N. EB. 546. 
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Kohler with the Franklin 


Frank K. Kohler, who was formerly 
superintendent of agents of the Man- 
hattan Life, has gone with the Franklin 
Life to be field superintendent. He is 
now working for the Franklin in Mich- 
igan. 

——__»sr71e 


A tombstone is the only thing that 








is cut up by flattery. 
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Conservative Life Insurance Cempany 
Of America PnbustRiaL 
We have some splendid openings for experienced 


industrial insurance men in our Monthly payment de-_ 
partment, and some first class territory for Ordinary 


men. 


A. S. BURKART, V. P., 


A. S. BURKART, V. P. & Gen. Mgr. 


et 


DIXON W. PLACE, Pres. 
WM. MELL, Sec’y. 


Address in strict confidence 


South Bend, Ind. 











WANTED GOOD MEN! 


We hope to place a “live wire’? agent in every county in Indiana 


during 1916. 


We want men who desire to become associated with a growing company 
that contracts direct with its representatives in the field. 


Permanent and profitable connections for the right men. 
Perhaps you are just the man to represent us in your county. 


Write us today. 





Central States Life Insurance Company 
Home Office, CRAWFORDSVILLE, IND. 
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The ‘‘Home Life 


fits to its policyholders during the year and a solid growth in financial strength. 

Assets increased to $32,029,439.71 after paying to policyholders $3,447,381, including dividends 
of SGO2,721. 
The insurance in force was increased by $4,766,740 and is now $125,660,173. 


W. A. R. BRUEHL & SONS, General Managers ; 
Central and Southern Ohio and Northern Kentucky For Northern Ohi 
Rooms 601-606, The Fourth National Bank Building 


CINCINNATI, OHIO 


99 The fifty-sixth annual statement of the Home Life 





Insurance Company, of which George E. Ide is 
President, presents a record of substantial bene- 


HOYT W. GALE, General Manager 
° 


229-232 Leader-News Building 
CLEVELAND, OHIO 















INSURANCE COMPANY 
WAUSAU WISCONSIN 


N Permanent connections for desirable agents 


An Honest Contract, sold by Honest Men, by Honest Methods 


WILLIAM A. FRICKE, Vice-President and General Manager 


to sell life insurance 
B. F. WILSON, President 














$6,000-$ 









12,000 Policy—$12.00 a Year 


$25.00 Weekly Indemnity as Long as Totally Disabled 


Membership 45,000 


Claims Paid $700,000.00 





W. T. GRANT, Secretary 





Experienced Insurance Salesmen like to sell our Insurance because 
they get the commissions in cash instead of in notes 


’ Open territory in the Central States 


N’S ACCIDENT ASSOCIATION 


KANSAS CITY, MO 
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STORY OF A UNIQUE DINNER | 








ARREN B. SMITH, agency di- 
W rector of the New York Life at 
3inghamton, N. Y., tells a most 
interesting story about a recent sup- 
per that was given by C. P. Whipple 
of the company. It was a unique ex- 
perience. It is one of the finest trib- 
utes to life insurance that could be 
made. Mr. Smith gives the facts, as 
follows: 

“On Thursday evening, Aug. 17, I 
was present at a most unusual supper, 
and I think the facts concerning it con- 
stitute a most remarkable tribute to the 
deep value of our work and the part 
life insurance plays in men’s fortunes. 

“Twenty years ago C. P. Whipple, 
now a Senior Nylic, a $200,000 Club 
member of long standing, and one of 
the: most solid and substantial life in- 
surance men, who seems like a father 
to us all, went to Oxford, N. Y., and 
insured ten young men. Each was em- 
ployed as a clerk in the village or on a 


nearby farm. In the evening he in-- 


vited them to supper, and when it was 
over he told them that he would like 
to have them get together at the same 
hotel, twenty years later, to celebrate 
the end of the premium-paying period. 
The young men all took twenty-pay- 
ment life. During the years each of 
the young men has prospered. After 
about fourteen years one young man 
died and his insurance proved almost 
a life-saver to the family. Each of the 
others kept up the payments and lived 
to receive his twenty years’ dividends. 
Last Thursday night all but two of 
them were able to keep the engage- 
ment made twenty years before. Mr. 
Whipple invited me to be present, and 
I can assure you it was a wonderful 
experience to hear each man tell of his 
personal and business life during the 
two decades that had passed. Each 
was thoroughly pleased with his New 
York Life policy. 
* 

®It is interesting to see how these 
mign have developed; one is now the 
leading dentist in his city, another is 


DIRECTORY OF 
LIFE INSURANCE 


ILLINOIS 


C 3. McCARY & CO. 
ball GENERAL AGENTS 

The Penn Mutual Life Insurance Com ~~ 
day 7 ne a Man not Already Fam: witb 
uld See us at Once 


Poon Mutual Policies Sell , on all 
EXCHANGE BANE BLDG. 


CHICAGO 
MAN & PALMER 
General Agents for Illino 
BERESHIRE LIFE INS. Co. 
of Pittsfield, Mass. 
60 W. Washington Street 


CHICAGO, ILLINOIS 


MINNESOTA 


E. ELLIS, Manager 
© PpHOENIX MUTUAL LIFE INSURANCE 
COMPANY 





























419 te 423 Plymouth Bid. 
Sth ané Hennepin 
Opportunity fer goed agents 
MINNEAPOLIS 


OHIO 


W A. R. BRUEHL & SON 
¢ GENERAL MARAGERS 
Central Department 
State of Ohio and Northern Kentucky 
Home Life Insurance Company 
8 and88 East Fourth Street 


CINCINNATI, OHIO 














a wholesale grocer, another the pro- 
prietor of the best jewelry store in his 
town, another a prominent printer in 
Syracuse. Each one has been success- 
ful in the business which he finally se- 
lected as his life work, and without 
exception each man came to the hotel 
in his own automobile. After the sup- 
per one of the men said that he wished 
there was some possible way of put- 
ting before young men the experience 
that had been theirs. In each case the 
life insurance had helped them to save 
money, and in each case it had im- 
pressed the man with a little larger 
conception of his life. Each of them 
has taken additional insurance from 
time to time, and I never saw a more 
enthusiastic group of converts to life 
insurance. It seems to me so unusual 
that a life insurance representative 
should write ten men in a single day, 
that he should make an engagement for 
twenty years ahead, and that the men 
should keep up their policies, and all 
but one of them live to keep the ap- 
pointment, that I think the -informa- 
tion is most worthy to pass along.” 


_ SD Oa 
x Christmas Money Contest 


Beginning Sept 1, the Western States 
Life of San Francisco started its Christ- 
mas testimonial contest in honor of 
the wives, mothers, daughters and sis- 
ters of Western States Life agents. It 
will end Oct. 26. Cash prizes will be 
awarded to the agents winning in the 
contest and this money is supposed to 
go to the women and their families. 
There will be two funds—one of $1,000 
and one of $500—that will be distrib- 
uted according to production among 
agents who fill or exceed their indi- 
vidual allotments. 


© ee 
Guardian Life Men to Meet 


The agents of the Guardian Life of 
Madison, Wis., will meet in Madison, 
Sept. 14-15. A big poster is gotten out, 
freely illustrated with particulars of the 
many events. A business session will 
be held the first day. Most of the time 
will be given to entertainment and va- 
rious sports. Here is one paragraph in 
the poster: 

“Two days of fun and frolic; two 
jgargantuan feasts of real food; two 
nights of rampageous rough-house; two 
hours (only) of business talk.” 
<> ea-—-— 
Rush Organization Work 


The Des Moines Life & Annuity, which 
is being organized in Des Moines, through 
the Des Moines Life Finance Company, 
the fiscal agent, expects to have all its 
stock subscribed in six months time or 
less. The stock salesmen are meeting 
with great success in disposing of the 
stock. The Des Moines Life & An- 
nuity will have a capital of $500,000. 
E. C..Corry, president of the finance 











POLICYHOLDERS’ DIGEST 
Best Book for Agents 
THE WESTERN UNDERWRITER 
Cincinnati Chicago New York 








The Entering Wedge 


is an all important factor in every agents 
work, for a successful closing is largely 
dependent upon a favorable opening, 


The unique SERVICE rendered 
its policyholders; the great fi- 
nancial STRENGTH guaran- 

teeing the fulfillment of every 
policy contract; and the 
material SAVING in cost 
to the insured, are all 
strong points in Com- 
pany management. 


This threefold advantage 
in Service, Strength and 


Saving forms the di- 





mensions of the ‘‘en- 
tering wedge’’ pos- 
sessed by every 
Union Central 
Agent. 


Established 1867 


Address 
Allan Waters 
Supt. of 
Agents. 


The Union Central 
Life Insurance Co. 
of Cincinnati 


Jesse R. Clark. Pres 
































The Grange Life Assurance Association 
Lansing, Michigan 


- Has General Agency Openings at Grand Rapids, 
Muskegon, Saginaw, Flint, and Other Points. 


For the RIGHT MEN only. 
WRITE IN CONFIDENCE AT ONCE 


N. P. HULL Cc. H. BRAMBLE LEO. F. LONG 
President Secretary Supt. of Agents 














One of the big companies doing business in Michigan 
has several Agency openings for capable men. 
have a clean record and show ability to produce busi- 
ness and handle agents. 


Must 


lf interested, 
Address 83-N, care The Western Underwriter 
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company, is general counsel for the 
Brotherhood of American Yeomen. 
George R. Rhoads, general manager, 
was formerly with the Montana Life 
and other companies. He is an expe- 
rienced insurance man. 


————_ 9 ae 
Whitney’s Men Break Record 


* Bruce Whitney, manager of the Mu- 
tual Life of New York in: Wisconsin 
and northern Michigan, announces that 
the paid business for August in his 
agency was $686,000, the largest amount 
ever paid for in the state in one month 
since the company established an 
agency, in 1893. This business was 
written just one year after the com- 
pany reentered the state after an ab- 
sence of nine years, and speaks well for 
the organization that now represents 
the company. 


—_—_———+3D te 
Vice-President Shepard to Retire 


Des Moines, Ia., Sept. 6—(Special)— 
William L. Shepard, vice-president of 
the Central Life of Iowa for eleven 
years, will resign Saturday evening at 
a meeting of the directors. George E. 
Ayers will succeed Mr. Shepard. Mr. 
Shepard will go to California to join 
his wife, whose health is poor. 


—_—_—_—_- 2» eee 
No Dating Back in Iowa 


Des_ Moines, Sept. 6—(Special)— 
Commissioner English put a quietus 
to the dating back of life insurance pol- 
icies today, holding as follows: “No 
policy of life or endowment insurance 
can legally be issued or delivered in 


ACTUARIES 


— F. CAMPBELL 











CONSULTING 
ACTUARY 


76 West Monroe Street 
Telephone Randolph 918 


CHICAGO, ILL. 2 


OHN W. CROOKS 


INSURANCE EXAMINER ANI 
ACCOUNTANT 


Ten Years Chief Examiner 
Ohio Insurance Department 


Four Years Company Experience 
62 East Gay Street 
COLUMBUS, OHIO 


oes J. HAIGHT 








CONSULTING 
ACTUARY 


Hume Bidg. 
INDIANAPOLIS 


T J. McCOMB 
® 


COUNSELOR AT LAW 
CONSULTING ACTUARY 
Premiums, Reserves, Surrender Values, etc., calcu} 
lated. Valuations and Examinations made. 
Policies and all life Insurance forms prepared. 
e Law of Insurance a Specialty. 











Colcord Bldg. 
OKLAHOMA CITY 
J H. NITCHIE 
e pon 
Telephone 223 Association Building 
Central 3462 19 S. La Salle St., CHICAGO 
A SIGTENHORST 
@ 
CONSULTING 
ACTUARY 


WACO, TEXAS 


ARRIS E. VINEBERG 


Fellow, Actuarial Society of America 
Fellow, American Institute of Actuaries 


CONSULTING ACTUARY AND EXAMINER 
Room 649, First National Bank Building 
: CHICAGO 


RFDERIC S. WITHINGTON,F.A.LA. 
CONSULTING ACTUARY AND EXAMINER 
304-306 Security Building 


DES MOINES, IOWA 











the state of Iowa if it shall purport to 
be issued or to take effect before the 
original application for insurance was 
made, if thereby the insured would rate 
at an age younger than his age at near- 
est birthday at the date when the orig- 
inal application was made.” 


LIFE APPOINTMENTS 


Minnesota 
Sec. Mut.—L. M. Jorstad, M. A. Freeman 
and W. C. sai 
Mo. State—W. Weise, Mora; J. S. Skog- 
lund, Starbuck. 
Mass. Mut.—W. E. Fust, Minneapolis; J. S. 
Swanson, Crosby. 
Penn Mut. a G. Hoffman, St. Paul. 
Aetna—A. C. Severson, Canby. 
Mutual, N. Y.—Nels Rogness, Luverne. 
Gt. Nor.—R. D. Bartlett, Bemidji. 
Mut. Ben.—Wesley Thurman, Franklin. 
Surety Fund—L. A. Reynolds, Ortonville. 
Tllinois 


Ia.—Robert Hemingray, 





Bankers, 
Louis. 

Conn. Mut. Pens ag | Swan, Chicago. 

Columb. Natl.—J. , Hecinekowen, Chicago. 

Equitable, Ia.—J. G. Utterback, Salem. 

Federal Union—H. Davies and J. Koppel, 
Chicago. 

Germania—A. P. Overman, Quincy. 

John Hancock—C. C. Sducuaiaas, Burnside; 


F. W. 


Louis; 


East St. 


Conley and E. H. 


Burt Goldburg, Quincy 

Mass. Mut.—E._A. ‘Munger, I. T. Schye and 
J. C.. Thompson, Chicago; H. A. Crawford, East 
Peoria. 

Mutual Ben.—W. J. Finn, Wellington; David 
Beaton, Jr., Chicago; J. A. Bradley, Geneseo; 
A. C. Shepley, Canton. 

New York—J. E. Newman and Miss Stella 
Sims, Chicago; B. F. Wurtz, Austin; F. 
Boeker, Edwardsville; L. E. Houlihan, Chicago. 

‘National, Vt.—Ona L. Cline, Monticello; W. 

awson, Lincoln. 

N. W. Mutual—Willard Finch, New Boston. 

Prov. L. & T.— Stephens, Chicago. 

Pitts. L. & T.—F. V. pee Mattoon. 

Conn. Mutual—C. E. Carey, Red Oak; W. T. 
Stephens, a ea 

ara Mut.—W. T. Carroll, Chicago. 

New Engl. al A. Loeb, Chicago. 

Pacific Mut.—Jacob Frankel, ‘Chicago. 

State Mutual—M. M. Harrison. Chicago. 

Travelers—C. A vm Chicago; G. 
Andresen, Elgin; J. rucks, Chicago. 

Wisc. Natl.—Charles Thomas, Rockford. 

American, Ia.—Charles Curtis, Chicago. 

Aetna—Edward Apfeld, East Dubuque; Carl 
Wilson, Adair. 

Bankers, Ia.—W._ E. Cullum, Danville. 

Conn. Mut.—H. E. Stein, Burlington, Ia. 

Equitable, Ia. =a ay Humphreys, Annawan. 

ae: ag pa Gilbert, Chicago. 

Home—Mrs. L. Bryson, Chicago. 

John eee “B. illy, Lewistown; K. Ri 
Ofte, << 

ass. Mut.—L. M. Rutledge, Chicago. 
Minn. Mut.—H. J. Elliott, Georgetown. 
Mut. Benefit—Mrs. N. S. Bloch, E. B. 


Bolcum, St. Charles. 
Mo. State—O. M. Ward, Champai 
ane” York—M.. Me. Dunrud, W. Adams, 


Larson, Chicago. 
Mut.—R. E. Reid, Versailles; F. E. 
Brown, Kaskeer; B. J. Ritson, Farmington. 
New World—L. W. Carlton, Chicago; A. G. 
Fleck, Freeport. a 
Pacific Mut. —Jacob Handelman, Daniel Zin- 
ser, Chicago; Frank Roberts, Springfield. 
Mutual—H. C. Chaffin, Flora; R. C. 
Eldred; S. J. Marshall, Manito; F. E. 
Mulberry Grove; Mrs. J. F. 
— J. R. Tober, Medora; J. 


ville. 
ana Mut. _ E. Perry, Clinton. 


Kel- 


Evans, 
Martin, 
“ee. Bridge- 

Wyatt, Mur- 


Reliance—C. W. Boddy, Chicago; L. D. Mar- 
shall, Byron; Emil Nelson, Edward Regan, 
Rockford: Arthur Ruekberg, J. J. Walsh, C. W. 
McDonald, Chicago. 

Reserve Loan—C. S. Burgett, Newman. 

_—— Cent.—P. W. Watson, Peru. 

—Mrs. M. L. Fritz, Chicago. 
Wise: Natl—Homer Bachman, Oregon; J. J. 


Sutton, Cary Station; W. L. Sanford, Chicago. 
Missouri 
ion L. & A—J. E. Dienhart, Brookfield. 
Amer. Natl., Mo.—Morris Siegel and Geo. 
Colgate, St. Louis. 
Amer. Bankers—Wm. O’Kell, 
Aetna—Mrs. B. M. 
G. H. Westfall, 
Hopkins. 
Franklin—W. F. Justice, Van Buren. , 
Bankers, Ia.—Robert Hemingray, St. Louis; 
R. L. Hyman, Kansas ~~: 
Cent. States, Mo.—W Maple, St. Louis; 
R. H. Viles, Norborne; M. D. Riggs, Centralia: 


Kansas ~< 
Fitzgerald, Kansas City; 
Maryville; . B. Monroe, 





| REAL PR@TECTION AT COST 


Is appealing to purchasers of health and 
accident insurance, as written by the 


American Health and Accident 
Insurance Co. 
Policies to mee’ need, wri! a 
Hi th pve. rand That 
is Making Good. 
An Attractive Side Line for Life Men 
Several of them are making good money 


writing for us. 
Addressthe Company, 519, New England Bldg., Topeka, Kan. 





Ww. 
City 





UNDERWRITER. 
Ee E, Robyn, Hermann; J. J. Schroeder, Free- 
urg. 
Germania—A. P. Seer. Hannibal; Am- 
mon Dibert, Kansas City. a 
ome, —J. C. O'Dell, Ellington. 
Lafayette—W. M. Simmons, Kansas —- 
Mo. State—W. J. Pg = Seymour; A. H. 
Hansen, Union; A. O. Briscoe, ge Ry Roy 
Ashlock, Stephens, J. W. Spaid, Jasper. 


Mass. Mutual—W. 
Polk, St. Louis. 
National, Vt.—E. N. 


L. Cardwell, Joplin; Saml. 
Koulis, St. Louis. 


National, U. S. A.—Lockart & Burris, Lin- 
neus; oe. Goldstein, St. Louis. 

lhe a 10S. Stewart, Puxico; H. J. 
Black, St. Loui M. Sutton, St. youenes 
Ww. M. O'Dell, Galena, Ill.; j. ilson, 
Kansas _ City. 

N. W. poomiglk W. L. Todd, St. Louis; 
C. W._ Laney, ndependence, ap Chas. 
Sachs, Philadelphia, Pa. 

Nebraska—Jos. a ot 

Pacific Mut.—Geo. H. _ Liberty. 

Pitts. L. & T.—R. R. g hk, Mt. Ver- 
non; nen ~ 4 Denes. Cale Camp. 

Reliance—Wm. Mc argue, Hunter; E. M. 


Swan, Cape Girardeau; W. F. Fogleman, Eugene; 
R.. C. Coble, Jackson. 

Royal Union—E. L. Barlow, Webb City; N. 
E. Greenway, St. Louis. 

State Mut., Mass.—A. S. Coates, Kansas + 

Travelers—L. J. Keith, Kirkwood; L. 
Hunt, Columbus, Ohio 

Unite & hi-Methen Evans, St. Joseph; 
W. J. Tyroff, St. Joseph. 

etna—J. E. Wecher, Sweet Springs. 

Amer. Bankers—C. M. Covert, Mound City; 
F, S. Osborne, Jasper; H. A. Steach, Kansas 


City. 
Central, Kan.—A. A. Crow, Campbell. 
Federal—G. S. Beedle, Kansas City. 
German Mut., Mo.—G. McSalley, St. Louis. 
Germania—A. J. Donohue, St. Joseph; Maud 
McCallister, Was —— 
Lutesville. 


Mo. ee a a 
He Humphreys, Blythe- 


© aman 

"Hetisieel, Vt.—W. A. Evans and B. F. Cough- 
enous, Kansas City. 

Natl. A. F. Mariott, Beowvite; D. 
_Guy, Kansas City; S. S. Phill ips, Kansas 
it 
New York—E. L. Greer, Cu. As 
Ingalsbe, Kansas City. 

oyal Union—M. ros James, Hugginsville; H. F. 
Honan, Edina. 

Reliance—H. A. Smith, Sikeston; B. J. Queen, 
St. Louis. 

State Mut., Mass.—L. P. Des Jardins, St. 


Louis. 
Ohio 
Aetna—J. R. Moxon, Cleveland; G. H. Smith, 


Concordia; 


Cedarville; A. L. Mense, Hamilton; J. H. Bin- 
der, J. P. Bracken, Cincinnati; F. T." Le Fevre, 
Sebring. . 

Canada—E. en F Hudson. 

Equitable, N B. Woodrow, Wellston; 
J. F. re Portsmouth; Ethel Nowak, Cleve- 
land; A. R. Farrar, Delaware. 

Equitable Ia.—W. Gradison, Cincinnati. 

Lincoln Natl.—N. C. Kibble, Akron; F. J. 


Bick, Sylvania. 


Mass. Mutual—w. C. Pease, Marietta. 


National, Vt.—E. Manning, Cleveland; J. F. 
Taylor, Portsmouth. | 

National, U. —J. L. Dunham, Condit; 
mw ae “loan C. B. Cushman, 
Akron 


Pacific Mut.—Amelia Beer, Cleveland. 
Reserve Loan—R. "5%? enecker, Canton. 
Security, Chgo.—R. J. Limbert, Akron. 
Travelers—S. F. Moore, Ravenna; J. Barn, 
Cincinnati. 





LIFE NOTES 


The new report of the Alabama com- 
missioner shows $223,993,951 of life in- 
surance in force at the close of last year 
and $35,907,104 issued during the year. 

The Central Life of Ottawa, Ill, has 
recently written its first $100,000 policy. 
It was a corporation contract’ taken out 
for the benefit of bondholders of a manu- 
facturing concern. 


R. A. Ellis, secretary of the Florida 
Association of Life Underwriters, has 
been cleared of the charge of rebating 
in a report made by the executive com- 
mittee of the organization. 


Agents of the Central Life of Ottawa, 
Tll., were given an outing at Starved Rock 
Park, Ill., for two days last week. There 
were business sessions, dancing and the 
usual amusements of the summer resort. 

Walter A. Evans, an agent of the Provi- 
dent Life & Trust at Kansas City, Mo., 
who was appointed president of the fire 
and water board April 17, 1916, died Aug. 
31 of apoplexy, with which he had been 
incapacitated since April 21. He was 49 
years old 


The Cooperative Mutual Life has been 
organized at Indianapolis to write life 
insurance. At the head of the concern are 
A. A. Fellows, manager of the J. I. Case 
Plow Works; John W. Harvey, manager 
of the Altman & Taylor Machinery Com- 
pany and J. A. Cooper, manager of the 
Huber epg em Company. 

M. A. Carroll, general agent of the 
Northwestern Mutual Life at Oshkosh, 
Wis., and twice winner of the golf cham- 
pionship of the Association of Agents of 
the Northwestern, won further honors last 
week by winning the Tuscumbia invita- 
tion golf tournament at Green Lake, Wis., 
for the second consecutive time. 

Five men are alleged to have been im- 
plicated in the murder of Samuel W. Bed- 
ford, the Lexington, Ky., insurance man 
who disappeared on Feb. 18, last. The 
murder, it is alleged, occurred in a pool- 
room at High Bridge, Ky., and was a 
result of his being suspected of being a 
United States deputy marshal, while the 
alleged murderer and his companions are 
bootleggers. 





WISCONSIN 


is the best State 
in the Central 
Western group 
for life insurance. 


Reasons why forthe asking. 





Home Office: Madison 
Operating in Wisconsin Only 














P hatin Life 


Assurance Society 


Main Office, 10 S. La Salle St. 
Chicago, Ill. 





{| The Insurance Company for the people. 


{| Writes industrial policies on weekly pay- 
ments to $500.00. 


§ Ordinary Life Insurance to $10,000.00. 


§ The only Company that provides Doctor 
and Medicine free of charge to its Policy- 
holders in time of sickness. 
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Ullinois Life 
Man 
Always an 
Illinois Life 
Man 


GREATEST | GREATEST 


ILLINOIS ILLINOIS 


COMPANY COMPANY 


WANTS GOOD MEN 
AND 
WILL PAY THEM WELLE 


WANTS GOOD MEN 
AND 
WILL PAY THEM WELL 





Opportunity Knocks at Your Door 


Attractive policies. Liberal commissions and 
cooperation. Openings in States of Ala- 
bama, Arkansas, Florida, Georgia, Indiana, 
Kentucky, Mississippi and Tennessee. 


Inter-Southern Life Insurance Company 


JAMES R. DUFFIN, President 
LOUISVILLE, KENTUCKY 











A HUSTLER 


Can Get a Direct General Agency Contract With 


Merchants Life Insurance Company 
BURLINGTON, IOWA 


Assets $1,399,308, 
Death Claims Paid 52.752, 963.76 








Good Territory Open 











Guarantee Fund Life Association 


Omaha, Nebraska 
Contracts Safeguarded by Investments Exceeding $1,500,000- 
in First Mortgage Farm Loans and Municipal Bonds 


The plan and Hent t of this Association 
have made possible its leadership in a field which in- 
cludes institutions of much greater age. 


Annual Rate per $1000 of Insurance at Age 35—$13.30 


Licensed in Twenty-two States 








RELIABLE AGENTS WANTED ON LIBERAL CONTRACTS 








SUCCESS FACTORS 


24th YEAR 


Over $106,000,000 insurance in force. 

Doing more business than any company west of the Mississippi River. 

Proportion of assets to liabilities larger than any other company as 
large or larger. 

Average net rate of interest earned in 1915—6.62%. 

Liberal dividends on participating policies. 

Low cost non-participating policies. 

All policies up to date. 

Attractive contracts to agents. 


The Missouri State Life Insurance Co. 


Incorporated 1892 ST. LOUIS, MO. 





Representing 


The Mutual Life Insurance Company 
of New York 


You will make money. 


The great strength, big dividends and incomparable benefits of 
the ‘oldest company in America’’ mean certain success for you. 





For Terms to Producing Agents, Address 


GEORGE T. DEXTER, 2d Vice-President 


34 NASSAU STREET, NEW YORK, N. Y. 











The Globe Life Insurance Co. 


Offers a Golden Opportunity to a Few Good Men to 
Get in on the Ground Floor on Agency Contracts. 


Company is cleanly organized, well backed with 
stockholder boosters all over Kansas. 

We want good men and will pay them well. 

For territory and particulars address 


FELIX BROEKER, Secretary and Manager - SALINA, KANSAS 


MODERN AND FULLY SHARPENED TOOLS 


A workman has a big advantage when he can work with tools that are in good order. 
A Life Agent must have the best policies to meet the needs of the times. 
He will find them in the UP-TO-THE-MINUTE contracts issued by the 
Manufacturers and Merchants Life Insurance Company 


of ROCKFORD, ILLINOIS 
Write us for territory. 

















INDIANA NATIONAL 


._LIFE INSURANCE COMPANY 
AUTHORIZED CAPIIAL, + + + $1,000,000 


Issues latest forms of policies. Operates in Indiana, Kentucky 
kansas, Georgia, Alabama and Florida 
For contracts write: 


C. D. RENICK, President 
316 N. Meridian Street 


Indianapolis, Ind. 





Pennsylvania 
Delaware 


anime Life 
WANTED ,: .neumne Mee 


Maryland 
Ohio 


SPECIAL 
AGENTS 














“SAFE AS A GOVERNMENT BOND 


Te OHIO STATE LIFE 
LIFE.HEALTH. ACCIDENT **° MONTHLY INCOME INSURANCE 


sjateeal LATEST POLICIES AND AGENCY CONTRACT 


FOR FAULTS 
Openings OHIO, IND. KY. and MICH. Write Columbus Jim 





= ee 





